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MINNESOTA’S NOBLEST CITIZEN. 

When a prominent businessman dies the question 
usually first asked is, What did he leave? If the 
r is 60 many thousands of dollars he is thought 
If the answer is so many 


answer i 
not to have been successful. 
millions his success is assumed to have been according 
to the number of them. But when the answer is not 
expressed in monetary terms, but when it is to recount 
the story of a good life, a useful life, of noble deeds 
done, of benefactions wise and unstinted; and when 
there is more than a memory, actual things that have 
been the outcome of his faithfulness and labor and 
ability, when he leaves a state and a coun 
try benefited by his life and institutions 
which owe their existence to him, then indeed 
is the answer to the question one that any 
man may envy. 

When in the early morning of Friday, Oc- 
iober, 18, John Sargent Pillsbury of Minne- 
apolis passed away, there came the time for 
a proper appreciation of the character of 
this great man. 

fle was a business man primarily, yet in 
all the columns of biography and eulogy 
there was not a single word to be seen as to 
how much he left, but instead there was told 
what he left recorded in the history of his 
state and embodied in enduring enterprises 
for the good of the community. John Sar- 
vent Pillsbury left behind him a large estate, 
for he was interested in and the master of 
large enterprises and had been during his 
more active years instrumental in building 
up the enormous business interests of Minne- 
apolis and the state. He was a merchant, a 
miller and a lumberman; but all of these 
things count for but little, except as thou- 
sands gf people whose business associate or 
employer he was testify to his strong integ- 
rity, his generosity, his regard for their 
What is of 
summing up of his character and achieve- 


welfare, chief account in the 
ments is his service to the state of which he 


was three times governor, and which was 
more honored by his service than could be 
rewarded by the bestowal of any honor with'n 
ils gift. 

John Sargent Pillsbury was born in Sut 
lon, Merrimac county, New Hampshire, July 
29, 1828. 


manufacturer and prominent in local and 


His father, John Pillsbury, was a 


state affairs. He was a descendant of Joshua 
Pillsbury, who came from England in 1640 
and received a grant of land in Massachu- 
selts, a portion of which still remains in the 
possession of his The Pills- 
bury family has been a notable and useful 
one, and its latest members have continued its 
history of usefulness. 


descendants. 


John §. Pillsbury’s early education was confined to 
the common schools of his native town. When a lad 
he commenced to learn the printers’ trade, but as that 
Was not congenial he secured employment as a clerk in 
« general store and for six years continued in that 
employment, Then, shortly after he became of age, he 
went into business at Warner, N. H., for himself. His 
partner in this enterprise was Walter Harriman, later 
sovernor of New Hampshire. When the partnership 
Was dissolved he went to Concord and engaged in busi- 
ness a8 a cloth merchant, continuing it for two years. 
In the meantime he had become desirous of finding a 
Wider and freer field, and so in 1853 made a western 
trip, Tooking for an opening. 

The falls of St. Anthony attracted his attention, and 
he was satisfied that a busy city would grow up around 
them, so he settled on the east side of the Mississippi 


arctan 





river, at St. Anthony, where he engaged in the hard 
ware business. At that time there were no railroads 
reaching to Minneapolis and transportation was by 
river from the railroad terminal. In the fall of 1856 
fire destroyed his warehouse, involving a loss of $26,000, 
and in the following year came the panic of 1857. He 
seemed ruined, and in fact made an assignment, in 
terms to protect all his creditors alike, but he suc- 
ceeded in obtaining an extension of time and worked 
One note for 
$1,200, given to one of his largest Boston creditors, 


with desperate energy to pay his debts. 


was paid $25 at a time. It is said that for six years 
neither he nor his wife had a new outfit of clothes and 





LATE JOHN SARGENT 
of Minnesota. 
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THE 


that the family lived on $400 a year; but when the 
struggle was over his credit was established so firmly 
that it was never again shaken. It was in that fateful 
fall of 1856 that Mr. Pillsbury was married to Miss 
Mahala Fisk, of Windom, Mass. 

Almost from the first Mr. Pillsbury took an active 
interest in public affairs. In 1856 he became a mem- 
ber of the city council of St. Anthony, where he 
served six years. When the war broke out his business 
obligations were so pressing that he could not honor- 
ably abandon them, but he did more than his share. 
He helped to organize the first three regiments sent 
from Minnesota and in 1862 he assisted in raising and 
equipping a battalion to serve against the Indians. In 
1863 he was appointed one of the regents of the state 
university, which was on the point of collapse, and 
devised a plan to extricate the institution from its 
difficulties. So ably did he serve the university, which 
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was the pet and pride of his career, that he was called 
the “Father of the University of Minnesota.” He saved 
to it valuable land endowments and invested its funds 
with rare skill. He assisted in all plans for the fur- 
therance of its usefulness and contributed liberally to 
its equipment. Science hall represents a personal con- 
tribution of $150,000. In 1863, also, he was elected 
to the state senate, in which position he prosecuted 
his work on behalf of the university. 


In 1875 he was nominated governor of the state 
and elected. At that time Minnesota was in an 
almost desperate condition. The agricultural inter- 


ests of the state were very much depressed, for the 
grasshopper plague had left thousands of 
farmers in a destitute condition, and state 
bonds to the amount of $5,000,000 issued for 
the promotion of railroads which never were 
built leaned heavily upon the state’s finances. 
They had been practically repudiated; but 
when Mr. Pillsbury became governor he in- 
sisted that the state should keep faith with 
its creditors. He worked with all the energy 
of his strong nature to this end, and finally 
the debt was refunded on more favorable 
terms and the honor of the state was pre- 
served. 

In regard to this matter Governor Pills- 
bury said: “I will not live in a repudiating 
state. I will never give up this fight so 
long as there is a shadow of hope. I will 
stump for it and vote for it and fight for it, 
but the bonds shall be paid.” He was re- 
elected in 1877 and again in 1879, thus serv- 
ing three consecutive terms—a distinction 
accorded to no other man in the history of 
the state. In addition to Science hall, given 
to the university in 1899, in 1892 he pre- 
sented a town hall to Sutton, N. H., as a 
memorial to his parents; in 1898 he estab- 
lished in conjunction with his wife an endow- 
ment of $100,000 for the erection of a home 
for children and aged women; in 1900 he 
erected a home for working girly and in 1901 
donated $75,000 for the erection of a library 
for the benefit of the working people of the 
east side of the city of Minneapoils, 

As a businessman, Governor Pillsbury was 
so prominent in the flouring mill industry 
that comparatively few outside of those some- 
what familiar with his affairs were aware 
that he was a lumberman on a large scale. 
“His lumber interests began nearly a quar- 
ter of a century ago, when, about 1877, he 
become connected with Jonathan Chase and 
R. C. Leavitt, now deceased, in forming 
Company, which built a large saw mill at 
Gull lake, on the Northern Pacifie railroad, 
just west of Brainerd. This mill was oper- 
ated by the Gull River Lumber Company until its sale 
to the Northern Mill Company, of Minneapolis, about 
ten years ago. The timber tributary to Gull river hav- 
ing been largely cut out, the mill was then removed to 
Brainerd, and subsequently sold to the Brainerd Lumber 
Company. 

In 1878 Governor Pillsbury became interested with 
Charles A. Smith, then in his employ, in the retail lum- 
ber business, installing him at Herman, Minn., in the 
western part of the state. This business rapidly ex- 
tended, a number of yards being added. to the original 
one, and in 1884 headquarters was removed to Minne- 
upolis where the firm of C. A. Smith & Co. began the 
manufacture of lumber. This business grew into the 
very heavy lumber manufacturing institution of the 
C. A. Smith Lumber Company, the governor retaining 
his interest as a partner until July, 1899. At the 

(Continued on Page 17.) 


what was known as The Gull River Lumber. 
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There is a Good Reason r 








Why we make the best belts for saw and 
planing mill machinery. This is an age 
of specialists.---We're specialists in this oa 
line. Our belts are built according to the 

special requirements of the lumber trade. 4 


Moloney-Bennet Belting Co. 9 
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A carload of box shooks is used in shipping every 
seven carloads of soap. As this is a cleanly nation, that 
means several feet of lumber in the course of a year, and 
Wil serve as one reason why the box business is so 
portant a consumer of lumber. 
OPA ADP PDD PPP PPL 
= Pretty accurate judgment may be formed as to the 
; _ capacity of any woodworking establishment in 
es fe city by inspecting its furnaces. If the mills 
fost ed by trimmings from lumber, shavings and saw- 
ong and no coal is used it may usually be concluded 
the business methods of the institution are careless. 
of the most successful furniture men in the coun- 
Md Pirchases coal to supply over half his power. The 
ben € figures it is about as follows: His lumber 
1 he tey an average $30 a thousand. It requires 
“ _ of lumber to be equivalent in heating capacity 
On of coal. He deduces this statement: It pays 





to burn a ton of coal at $2.25 as against wood that 
costs $45. Any woodworking institution in a large city 
that produces refuse enough to run its boilers is waste- 
fully conducted. 


BAP PIII IF 

The Indiana Hardwood Lumbermen’s Association in its 
rules recommended for the consideration of the National 
Hardwood Lumber Association suggested at least one 
good thing, that stain which can be removed by once 
planing the piece is not a defect, though the adoption 
of that principle might make a lot of trouble for the in- 
spectors. As it is, however, there is often mere surface 
stain, or soiling rather, which is made the excuse for 
lowering the grade when actually the lumber is bright 
and sound. It might be a little trouble to the inspector 
sometimes to determine the exact character of apparent 
stain, but on the other hand in most cases an experienced 
man is able to determine its nature at a glance. 

BAP 

The North Carolina Pine Association held a meeting 
at Norfolk, Va., last week Thursday at which the rate 
on dressed lumber was advanced 50 cents to $1 a thou- 
sand. This trade is gradually getting in line with those 
concerned with other woods seeking the eastern mar- 
ket and perhaps this action of the association will be 
gratifying to manufacturers of hemlock, between which 
and North Carolina pine competition has been most 


pronounced. 
PPPAA DPD LIL PL 


Detailed reports from the yellow poplar districts in- 
dicate that while the demand has been good manu- 
facturng activities have kept the available stock at 
about the same point that it was on July 1. Com- 
paratively few firms, however, have a wide assortment 
of stock. Probably half the stock on hand is in inch 
thicknesses, and largely in common, select and lower 
grades, stocks of first and second being light in this 
and other thicknesses and clear saps especially so. A 
considerable proportion of manufacturers have no stock 
whatever of 6-4 or thicker, while in the thin lumber 
§-inch is the only thickness which figures very much 
in the present stocks, and there are probably not over 
5,500,000 feet of this thickness, distributed among a 
small percentage of the manufacturers. The demand 
is reported as excellent, especially in the better grades. 





There is still a little timber left in New England 
as is shown by the recent purchase of 6,600 acres of 
virgin forest in the town of Stratton, Vt., by one Silas 
L. Griffith, of Danby, which makes him the holder of 
between 40,000 and 50,000 acres of timber land on which 
there now stands 120,000,000 feet of spruce alone. 


PAPA 


A conference of yellow pine people is to be held at 
St. Louis next week, as announced in our St, Louis 
letter. The subject will be prices, which is one pro- 
lific of discussion. There is no reason observable to 
the naked eye why prices of yellow pine should be 
demoralized, and yet there is more or less cutting, 
especially in the lower grades. All yellow pine man- 
ufacturers of prominence admit that any weakness 
there may be in the market for their commodity is 
their own fault. When the average mill can’t sell an 
ordinary mixed carload order on receipt, and when 
it is oversold from ten to fifty days, there is no excuse 
for cutting any reasonable price. But the ordinary yel- 
low pine manufacturer, or too many in the industry, gets 
frightened as soon as orders do not come in from day 
to day in their usual volume and immediately proceeds 
to solicit, at a cut price, business which he has not 
the stock to fill or any prospects of being able to take 
care of under thirty days. 

OBB DPD PDD ID DDD 

It is reported that some progress’ is being made 
toward combining the large boats engaged in the lum- 
ber trade on the great lakes. The plan contemplated, it 
is said, is to bring the boats together under one 
management, a company being formed to handle the 
business and to charter them by the season or the trip, 
according to the desire of the owner, all earnings to 
be paid to the owner, less a moderate commission to 
the handling corporation. By such means it is thought 
that rates can be maintained on an even basis and 
the vessel tonnage more evenly distributed and conges- 


tion avoided. 
OPPBPA PP PPL PPL 


It is astonishing the way in which Norway and Swe- 
den maintain their position as lumber and timber ship- 
pers. Our London letter reports that the entire iim- 
portations into the United Kingdom for September were, 
in hewn timber, 295,747 loads, of which Norway and 
Sweden furnished 84,127 loads, or nearly 30 percent. 
Of sawn timber and lumber the importations were 766,- 
155 loads, of which Norway and Sweden supplied 346,- 





000 loads, or about 47 percent. Russia, from its Baltic 
provinces mainly, supplied more than either one of 
‘them—85,046 loads of hewn and 271,492 of sawn. In 
comparison therewith the contributions of the United 
States are almost insignificant, being 10,950 loads of 
hewn and 39,410 of sawn. Canada is a growing source 
of supply, receipts from that country in September being 
14,718 loads of hewn and 181,844 of sawn. The imports 
into the United Kingdom for September were decidedl 
light, being only 1,062,000 loads, as compared wit 
1,383,000 loads in September, 1900, and 1,265,000 loads 
in the same month of 1899. This is a hopeful feature of 
the situation, though in part counterbalanced by a light 
consumption, but still larger than in September of last 
year. Notwithstanding the light importations the Lon- 
don dock stocks are a little heavier than a year ago—24,- 
986,000 against 23,329,000 pieces. In 1899 the stock was 
about 19,000,000 and in 1898 about 20,000,000 pieces. 


THE RETAILER AND NORTHERN PINE. 


The retail department of the lumber trade is its 
principal part—its backbone, if we may use the expres- 
sion. Just what proportion of the lumber output of 
the United States passes through the hands of the 
retail dealers we do not know, nor does any one know. 
There are great industries which are entitled to buy 
lumber in a wholesale way and which do so buy it. There 
is an immense retail business done by lumber producers 
in the localities where they are found, for practically 
every one of the 20,000 saw mills of the United States 
sells lumber locally at retail and these mills are so 
scattered that they supply an enormous aggregate de- 
mand. 

There is no census of the retail trade of the country. 
It is known that there are about 1,200 retailers in 
Illinois and various other more or less definite numbers 
in other states. There may be 20,000 in all, and if 
they should handle annually an average of 250,000 feet 
each there would thus be accounted for 5,000,000,000 
feet of the total product of building woods. Doubtless 
these figures are far under the mark. Lower the 
number of dealers and increase the quantity handled, 
making 12,000 dealers with an average handling of 
500,000 feet each, and we would have 6,000,000,000 feet 
accounted for. Ring the changes on these guesses as 
one may and still the result is an enormous one. 

Retailers make up the dependable method of distri- 
bution for the product of the country in stock sizes of 
lumber, and so constitute the chief buying element for 
the output of the lumber manufacturers and stocks held 
by wholesalers. The welfare of this section of the 
trade is therefore of the utmost importance to lumber 
manufacturers, and to the AMERICAN LUMBERMAN it 
furnishes a large majority of its subscribers and r2ad- 
ers and for its benefit the paper is largely published. 
Much of the information regarding logging and mill 
conditions and the wholesale situation generally is 
puv.ished primarily for the benefit of the retail trade. 
The manufacturers located in a given district do not 
need the matter published in regard to it, but lumber 
buyers do need it. The lest retailers go trough its 
departments with care, or at any rate those which 
have to do with their sources of supply, and largely 
shape their buying policy by what they thus learn. 

The LUMBERMAN seldoms makes recommendations as 
to the business policy of its retail subscribers. When- 
ever it does so it is with the feeling that the conditions 
that then exist warrant a straightout statement as to 
probabilities for the future which may be helpful to 
many who perhaps have failed to grasp the meaning of 
widespread conditions. 

At this juncture the LUMBERMAN has nothing to say 
as to the correct buying policy in relation to yellow 

ine of its various varieties, Pacific coast woods or 

emlock. Southern and western lumber is produced 
the year round, and while conditions on the whole point 
to steady markets we would not venture to urge heavy 
buying for the future, although we believe that a liberal 
buying policy will be justified by the outcome. Hem- 
lock is so uncertain a quantity that prophecy in regard 
to it is dangerous, although it does and will share in 
the general activity of the lumber trade. But when 
we come to white pine we believe that a brief state- 
ment of the salient points will be helpful to our read- 
ers who are questioning as to what their buying policy 
should be from now on. 

The first significant fact, well understood by every- 
one, is the gradual decrease in the white and norway 
pine output. It is possible that this year’s product 
may be equal to that of 1900 but, whether it is or not, 
as a general proposition white pine in everything but 
the very lowest grades—below No. 2 common—has 
reached a condition of permanent inadequacy to the 
demand. There is and will be from now on a desire 
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if not an absolute need for more of it than is and will 
be manufactured. 

The second important point is as to stocks on hand. 
At the mills at the end of the sawing season in a series 
of years the LuMBERMAN statistics show the tollowing 
stocks: 


ee 4,180,360,000 1898.......... 3,494,739,000 
1806 va ws poveen 4,053,937,000 1899.......... 2,728,271,000 
ere $,915,558,000 1900.......... 2,839,705,000 


There is thus shown an almost uniform decrease in 
the stocks on hand. There was a very slight gain dur- 
ing 1900, owing to the heavy falling off in trade during 
that year; but even at that the stocks on hand Decem- 
ber 1 last were from 500,000,000 to 1,000,000,000 feet 
short of what they should be in order to do business to 
advantage. Light as they have been during the last two 
years they are even lighter now. The mills generally 
have broken stocks and find it extremely difficult to fill 
varied orders with promptness. The mills on the Mis- 
sissippi river below Minneapolis have been buying heav- 
ily in Minnesota to piece out their assortments and have 
even gone to Chicago for the same purpose. In addi- 
tion to light and broken stocks at mills most of the 
markets around the great lakes are becoming apprehen- 
sive lest the stocks they have, supplemented by those 
they will bring in before the close of navigation, will be 
inadequate for the winter and early spring trade, There 
will be a much heavier replenishment during the win- 
ter by rail than usual, provided the lumber can be found. 
White pine mills will do more winter sawing than usual 
in some sections, but the late output may be curtailed 
enough to make up for that surplusage. All but two 
of the Minneapolis mills are now running days only, 
simply because they cannot get the logs for night runs. 

The white pine trade, therefore, will go into the win- 
ter with supplies lower than ever before known and from 
those supplies must be drawn a large part of all the 
lumber that will be needed during the winter and until 
the new crop will be ready for market. ; ; 

A good many retailers closely in touch with the situa- 
tion who thought a month or two ago that they would 
buy only in moderation and depend upon winter pur- 
chases for their needs at that time have changed their 
policy and are now buying for stock. It looks as though 
that policy were the sound one. Lumber cannot always 
be had as wanted now, but as a general proposition 
whatever a retailer wants within the next month he 
will be able to get and can now place orders which will 
be filled before winter shall set in in earnest. If he wait 
until he wants the lumber, next: January or February or 
April, before ordering it it is not so certain that he will 
be able to get it except in competition of a sort which 
will probably add largely to the price and show a hand- 
some profit to those who may put in stocks in advance. 
Many other things might be said as to the situation but 
the above is enough, we believe, to justify a very liberal 
buying policy on the part of retail lumbermen in regard 


to northern pine. 
Pree 


NORTHERN LOGGING OUTLOOK. 

Northern loggers are “up against it” this year. For 
the last two winters logging has been conducted under 
difficulties and at much greater than usual expense, but 
all records of wages and cost of supplies promise to 
be broken this fall and winter. It is estimated that the 
cost for putting logs on bank in the Minneapolis dis- 
trict will be 50 percent above normal. By last winter 
there had been an advance of from 25 to 40 percent 
and now everyone concedes that if present prices are to 
prevail the cost will be 50 percent higher than three 
years ago. This is due largely to increased cost of 
labor, which is very scarce. Then all sorts of supplies 
are high and also machinery and horses and oxen, though 
few of the lafter are used in the north country these 
days. These things seem certain to make a serious 
hole in the log crop of the winter. The heavy loggers 
and mill men who do their own logging will be handi- 
capped chiefly by the scarcity of labor, but many of the 
small jobbers will be practically out of business this 
winter unless there should be a decided change at an 
early date. 

One northern Minnesota operator says that he will 
put in 25,000,000 feet of logs less this year than last 
or than he would have put in under normal conditions, 
and it is estimated that the supply for the Minneapolis 
mills will be lessened by at least 100,000,000 feet. All 
over the northern territory the same influence will pro- 
duce similar results, and in the east the situation is no 
better. Therefore all northern logging is likely to be 
somewhat curtailed this winter. 

The chief difficulty, of course, is the scarcity of men. 
In the first place the greater industries of the country 
were never more busy than now and every good man 
who is willing to work has a choice of jobs and almost 
everyone who pretends to be willing to work can have 
his pick, There may be a little relief in a few weeks 
when zero weather shall stop or put a check to railroad 
building, and also when mills shall shut down for the 
winter, though there will be more northern mills run- 
ning this winter than usual. Yet comparing this season 
with last it is evident that if conditions now are so 
much worse than they were a year ago at this time, mid- 
winter conditions will be proportionately bad. 

There is another feature, however, which promises to 
accentuate the difficulty. A considerable part of the 
woods labor comes from the farms and there already 
are evidences that the farmer of Wisconsin, Minnesota 
ete. has been sufficiently prosperous this year so that 
he is not going to undertake the hard labor of the 
woods unless he happen to feel like it. Some seasons 
it is almost absolutely necessary for many of these 
people to add winter’s wages to their other income. 
Such is not the case this fall. 

Many of the loggers say that it is impossible to get 





horses to the number needed. Prior to 1898 the devel- 
opment of the electric railroad business and the preva- 
lence of the bicycle fad had decreased the demand for 
horses. Then came the Spanish war and then the 
South African war, both of them making great inroads 
upon the supply of this country, and since then there 
has not been time for the breeders to make any gains. 
Horses are scarce and high, and particularly is the 
kind of hardened, active, heavy horses that is wanted 
in the woods hard to get. If it were a mere matter of 
prices there would be no handicap to logging operations 
on this score, but the horses are simply not in the 
market. 

While the crop will almost certainly be lessened, the 
cost will be increased. With the commonest sort of 
common Jabor getting $2 a day and woodsmen con- 
tracting at $35 to $40 a month and keep, with supplies 
high, with horses scarce and costly, the white pine 
lumberman is not altogether pleased with the outlook. 


THE BEST DOOR MATERIAL. 


There are at least seven woods in the United States 
each of which in the opinion of their respective pro- 
ponents makes absolutely the best doors that can be put 
on the market. These seven woods are white pine, yel- 
low pine, cypress, red cedar, Douglas fir, sugar pine and 
redwood. Perchance there are others, and if any one 
wishes to enlarge the list and add oak, North Carolina 
pine, Pacific coast spruce, California white pine or any- 
thing else there will be no objections. 

Any wood that is workable and when properly treated 
will stay in place may be used for door manufacture, 
and almost every wood has its peculiar merits. Some 
are desirable chiefly because they are cheap; others be- 
cause they are light in weight and therefore cheap in 
transportation; others because of the excellent finish 
they take; others because of their strength and hard- 
ness; others because of their beauty of grain; still 
others perhaps because of their absolute trueness to 
shape. 

No one material is suited for all purposes. White 
pine, the king of factory woods, is not largely used for 
finish in fine residences and public buildings or where 
strength is a requisite. Sometimes it is used in its nat- 
ural color because in a certain place it may be consid- 
ered beautiful and appropriate, yet if the builder wishes 
color he will use cherry, oak, mahogany, red cedar, red- 
wood or fir. If he want figure he may use mahogany, 
birch, certain selections of cypress, or oak. If strength 
is wanted, oak, yellow pine or fir may be chosen. If 
lightness is required, so that the goods will stand a 
long freight haul, white pine, cypress, shortleaf yellow 
pine, red cedar, western spruce, redwood and other light 
‘woods can be used. If cheapness of the rough lumber 
were a desideratum North Carolina pine, Arkansas pine 
or some of the Pacifie coast woods might be preferred. 

So there is room for all of these woods and many 
others, and there is really no necessity for a quarrel 
as to their relative values. Just now a somewhat warm 
controversy is going on between red cedar and redwood 
as to their respective merits as door materials. The 
red cedar people say that their product has been tested 
in the general trade of the country and that nothing is 
its superior. Redwood people say that their product 
also has been tested with equally satisfactory results. 
Now the fir people are complaining that their wood 
has not been done full justice. They insist that it is 
beautiful in color and texture; that it is strong and 
durable. These claims may all be granted. All west 
coast goods, however, have been under the handicap of 
high freight rates, so that their use in the east has been 
limited to places where quality would overcome high 
delivered cost due to the freight rate. But that disad- 
vantage is being constantly lessened. 

It would hardly be wise even were it possible for the 
LUMBERMAN to attempt to decide which of any two com- 
petitors is the better or which of all is the best. Each 
of all the candidates for popularity as factory materials 
has its merits, its preferred uses_and its ardent advo- 
cates, and these champions can be relied upon to plead 
their cause with results educational in their character 
and which will undoubtedly lead to a greater diversity 
in house finish than has been known in the past. 


NATIONAL HARDWOOD INSPECTION. 


National uniformity of hardwood inspection is mak- 
ing progress, and yet it is having a hard time. The dif- 
ficulties in the way are almost too numerous to men- 
tion; in fact they are about as numerous as the whims, 
prejudices and interests of individuals multiplied by the 
number of people in the trade; and yet there are enough 
honest people who appreciate the importance of having 
uniformity in this matter and who are willing to con- 
cede something as to their own ideas and even as to their 
own well settled convictions so that the cause is making 
progress, 

Much of the opposition that the rules have encoun- 
tered is entirely honest, but much of it comes from those 
who do not want uniformity at all—those who imagine 
their personal interests are best served by confusion out 
of which they may grab some crumbs of profit. The 
honest opposition to the National hardwood rules comes 
from those who are sticklers for custom, the custom in 
their minds being that with which they are familiar, or 
who feel that their interests have not been sufficiently 
consulted in their preparation, and also from those who, 
thinking the matter out on independent lines, have come 
to conclusions different from those expressed in the rules 
as they now stand. 

The argument of interest or custom amounts to noth- 
ing when proposed by the individual, but it is of value 
when put forth by any important section of the trade. 








as, 
For that reason the attitudes of the Indiana hardwood 
men and of those represented in the Northwestern Haq. 
wood Lumber Association are to be given consideration 
The latter has not strongly voiced its protest of late but 
the Indiana association at its meeting two weeks ago 
put into definite shape what it would like to have the 
National Hardwood Lumber Association do with this in- 
spection matter. 

This presentation was the more impressive because jt 
was coupled with the resolution recognizing the import. 
ance of uniform inspection and pledging support to the 
National Hardwood Lumber Association. 

It might be objected that such resolutions lost theip 
force when accompanied by so definite and forma] a 
protest against the rules now prevailing; yet they did 
not do so, but simply made the protest stronger,’ Ay 
man’s argument is strengthened when he says that he 
will in any event bow to the will of the majority, This 
is the proper position to take, though of course the 
American people recognize the inalienable right of yey. 
olution. Revolution is the last resort of those who con- 
ceive themselves to be wronged. 

What really has been the basis for any fear of failure 
on the part of the National assuciation rules hag heey 
the feeling on the part of a great many, especially 
among the manufacturers, that the rules especially ye. 
flected the wishes of a comparatively small element jn 
the trade, This might have been so at the very begin- 
ning. But now, when manufacturers as well as dealers 
are members of the association and the former outnum. 
ber the latter, and since important changes have beep 
made, there is little ground for this feeling. Neverthe. 
less there still remains a preponderating influcnce which 
is not liked by a good many. 

The action of the Indiana association was designed to 
inject into the rules the wishes of a certain important 
element in the producing department of the business, 
even though many of those prominent in the meeting 
were dealers. Other sections have their own ideas and 
their own interests to promote. It is always difficult 
to make important changes in anything that is once 
established, but the spirit of compromise which was 
manifested in Indiana should animate the next meeting 
of the National Hardwood Lumber Association. There 
should be the willingness to give and take manifested 
in some degree at the last annual meeting, and then, 
if all parties will loyally accept the rules and use them 
instead of continuing their old individual methods, uni- 
form national inspection will be much closer to accom: 
plishment than it is today. 





PROBLEMS FOR THE PAN-AMERICAN CON- 
FERENCE. 


The Pan-American conference at the City of Mexico is 
now attracting the attention of the commercial and po- 
litical world. The United States is represented not only 
officially but by a large delegation of business men, 
among whom may be remarked Volney Foster, president 
of the Union League Club of Chicago, and formerly a 
factor in the lumber trade of Chicago and the northwest. 

It is a comparatively modern doctrine that polities 
is business, or rather that public affairs should be con- 
ducted with reference to the business interests of the 
citizen. Commerce is one of the great civilizers, not 
merely of the barbarous nations but powerful in rajs- 
ing the moral status of any country. Poverty breeds 
ignorance and vice, while wealth distributed among the 
citizens of the state may almost be said to be the parent 
of intelligence and morality. All direct educational and 
moral influences are under a tremendous handicap when 
accompanied by poverty, and so any government is justi- 
fied from the highest moral standpoint in looking closely 
after the material prosperity of the people. ay: 

It is for this reason that some of the best adminis: 
trations that ever have been given to this country have 
been essentially business administrations. The Pat 
American movement, therefore, while essentially a busi- 
ness one also has its moral features and can appeal to 
the idealists as well as to practical men. 

The United States has set up the doctrine of not 
interference with political affairs of the western hemis 
phere by old world powers and that no further acquis 
tion of territory shall be made; but it is difficult to be 
political neighbors with those with whom we are trade 
strangers. Consequently from a purely political stand- 
point trade relations between the United States and 
other American countries should be more intimate thian 
they ever have been. With our brethren of Canada 
commercial relations have been growing constantly more 
intimate until the United States buys from and sells t 
Canada more goods than does any other country, with 
England only a close second. With Mexico, a country 
alien language, relations are increasingly intimate, but 
as we go to the south the greater the distance the less the 
sympathy and closeness of business relations. We oe 
heavily of South American countries of things 7“ 
they produce and we do not that we need, but we se 
comparatively little to them. They buy of Germaly, 
Great Britain, France, Spain and other European ye 
tries commodities that the United States might we 
furnish, and even the American products that g° - 
South American markets quite largely find their way V4 
European ports and are carried by vessels floating — 
pean flags. The United States supplies to Britis) 
North America 52 percent of its total imports for con 
sumption; to Mexico, 40 percent; to Central sa 
states, 35 percent; to Colombia, 33 percent; to 


ezuela, 27 percent; to the West Indies, 20 percent; 
British Guiana, 25 percent; to Dutch Guiana, 17 art 
cent; to French Guiana, 6 percent; Brazil, 10 percents 
Uruguay and Paraguay, 7 percent; Argentine, 10 nd 
cent; Ecuador, 10 percent; Bolivia, 
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_——_ 
Peru and Chili about the same. As trade has grown 
the proportion of the United States has practically not 
at all increased with the South American countries. 

From the South American countries the United States 
during the fiscal year ending June 30, 1901, purchased 
woods valued at $110,339,667, while our sales to them 
A that year were but $44,770,888. ‘his discrepancy is 
in part explainable by the geographical relations of 
gouth America. Its easternmost extremity extends 2,600 
miles farther east than New York, so that the south- 
eastern coast of South America is actually farther from 
New York than from the cities of southern Europe; but 
the chief reasons for this lack of reciprocity in trade 
exchanges are to be found in the lack of banking con- 
nections and of direct lines .f transportation. England 
ig the great carrier of the world’s commerce, and it is 
her vessels and those of other European countries which 
do most of the carrying. ; 

The first thing of all needed to bring about a proper 
trade relationship is the establishment of American 
banks in the leading South American cities and, second, 
the establishment of adequate regular iines of steamships 
which shall carry our products direct. As things now 
stand a good deal of the business is done in a triangular 
sort of way. Vesseis load in England or the continent 
for South America, reload there for United States ports 
and then find a grain or other cargo for Europe again. 
Consequently the greater part of American shipments 
to South America go via Europe and are accredited to 
those countries rather than to the United States. 

The Pan-American conference should go far toward 
remedying these difficulties or at any rate toward bring- 
ing about such an amicable spirit that genuine trade 
reciprocity may follow. 


THE RECIPROCITY CONVENTION. 


The special attention of the lumber manufacturing 





industry of the United States and of each member 
thereof is called to the “preliminary announcement” 
published elsewhere in this issue of the LUMBERMAN of 
a national reciprocity convention to be held in Washing- 
ton, D. C., beginning November 19, under the auspices 
of the National Association of Manufacturers. There 
is no other industry which has such serious reason for 
concern in the doings of that convention as the lumber 
industry and every manufacturers’ organization in the 
country should be represented by its strongest and most 
alert men. The rules governing the appointment of 
delegates should be particularly noted. The time is 
short in which to prepare for this convention; but if 
the matter be taken up at once every lumber manufac- 
turers’ association may have a voice in the discussion 
and a vote on the action proposed. This convention is 
the outcome of action taken by the National Associa- 
tion of Manufacturers at Detroit in June last. While 
reciprocity is proposed as a means of expanding foreign 
markets for American products without sacrificing the 
interests of any of our industries, any industry not 
adequately represented at the convention is likely to 
suffer for the benefit of those which are, in proportion 
as the action of the convention may influence future leg- 
islation. No particular section of the country is exclus- 
ively interested in this matter. The southeast, the south, 
the Pacific coast and the lumber manufacturers’ associa- 
tions of the north should all be represented. 


Modern Fables—XII. 


A Ladylike Person Out of Place. 

In the Year that Shamrock I failed in a Tableware 
Hunting Quest, that Fluid which abounds off the 
Windy City and is useful in making Cocktails and 
washing one’s Feet, by a predominating Use of it, with 
resulting Typhoid, caused the Old Man and all the 
Office Force of a Big Lumber Yard to pound the Pillow 
for a weary two Months. All but the Male Stenogra- 
pher, the Son of the Old Man, a recent Graduate of a 
College more noted for a unique Yell than for Efficient 
Pedagogy. This Male Usurper of the Female Right to 
Wear Hip Pads, chew Gum and watch the Clock at Ten 
Cases per assumed the Old Man’s Receptacle for the 
fattest Part of his Anatomy and Proceeded to be First 
Ward Boss of the Board and Plank World. 

What he did to a Three A plus 1, formerly respected 
Business Proposition was Good and Plenty. He joined 
the Hoo-Hco, Wore at an Inspection Butchering Con- 
vention a Benjamin like to that of the Auditorium 
Head Waiter, ate Boston Dates in the Twenty-second 
Street District at Hash Time and then was the Whole 
Thing that can be learned in Lumberdom. He tackled 
the Mail. A call for White Cedar he dismissed with 
Airy Persiflage with a Quotation of one and a half 
Bucks for 10-inch Shingles. He promised ten Carloads 
of Wisconsin Red Oak, thirty days’ Delivery, and 
quoted White Pine Selects at a price that by Telepa- 
thetic Influence gave the Old Man’s Case a Turn for 
the Worse. He quoted Iowa Mahogany to a New Or- 
fans maker of Corpse Envelopes and wound up the 
first Day’s Epistolary Batch by slipping into an En- 
Velope intended for the Main Guy of a great Carriage 
Factory a letter meant for his Best Girl, addressed 
My Dearest Darling.” 

After two Weeks of this and the Postal Authorities 
were Sidetracking Sulphurous Letters from the Old 
fan’s Customers, the Old Man recovered. What he 
said was also a Good and Plenty—but this Educational 
Daisy goes through the Mails. The Old Man has 
Written to Vassar for Terms for his Eldest. 
Moral—Stick to Your Last or Retire far to the 
‘ar and Assume a Sitting Position. 











Tales of the Trade. 


Piling Up Sawing Records. 

The big Keith (La.) mill of the Central Coal & Coke 
Company is in the business of breaking sawing records. 
A week or two ago it reported a run of about 207,000 
feet of yellow pine made in one day on the circular and 
band saws and on October 19 it beat this record consid- 
erably. The report of the run of October 19 is as fol- 





lows: 

Total cut of mill, band and circular, 998 logs... .229,622 feet 
CUS Dy GIUCUIEr SOG Wek Wii sikc cc cccnncccieus 177,662 feet 
CUE: By ORB OTE, SET TAR ooo oc a viccsccc dale cade 51,960 feet 


Manager Charles 8. Keith says that the mill lost only 
fifty-six minutes during the day to make small repairs. 
It will be noticed that the largs logs were fed to the 
circular, it being the purpose to test its capacity, and 
it is thought that 177,662 feet is the largest cut ever 
made by a circular mill in one day. On the last test 
the band cut slightly over 113,000 feet and the superin- 
tendent of the mill expects to show a record for the band 
and circular of 300,000 feet in the near future. 


An Event in North Carolina. 


Important events do not happen very often in North 
Carolina, especially in Wilmington. Really the only 
twe things of importance that had happened in Wil- 
mington for several years were the negro target prac- 
tice down there a couple of seasons ago and the cru- 
sade made against the rats and cockroaches at the 
Orton house early last spring. But both of these 
affairs were only ephemeral events as compared to 
the recent happening. There has been a visitation of 
the stork at the home of that famous raconteur and 
prince of good fellows, Jack Arringdale, of the Cape Fear 
Lumber Company. It’s a boy and it is the biggest, 
brightest and handsomest child that has ever put in 
an appearance in the Old North State. The advent of 
this son of Mr. Arringdale was made a day for rejoic- 
ing as well as a night at the Wilmington Club, and 
Jack has been showered with congratulations from all 
parts of the country. It is said that when he eventu- 
ally reaches his office in the morning he is so nervous 
he can stay there but a short time, and very speedily 
returns homeward in absolute fear lest the entire coast 
of North Carolina should tip up and precipitate this 
wonderful son of his into the ocean. 


Early Maine Methods. 

With the death in Skowhegan, Me., recently of J. 
Harlow Bigelow, one of the oldest of the old-time lum- 
bermen of Maine passed away. Mr. Bigelow was 94 
years of age. Kor many years he was employed in 
various capacities by the Coburns, who were famous 
lumber kings of their time and among the richest men 
who ever lived in Maine. For a considerable period he 
acted as a sort of confidential man for the Coburns— 
Abner and Philander—and it was often said that he 
knew more about their business than they did them- 
selves. 

Mr. Bigelow told many interesting stories of the 
plans and schemes of the Coburns, notably of their ex- 
tensive land purchases in Michigan. Not having 
enough money to purchase all the land they desired in 
the state, the Coburns bought “checker board fashion” 
—that is, they took every alternate lot, and the pur- 
chasers of the intervening lots could not get to their 
lands without crossing the Coburn property. This 
caused a depreciation of values and the other owners 
were soon glad to sell out to the Coburns at a consider- 
able sacrifice. When Mr. Bigelow first went to work 
for the Coburns there were no railroads in Maine and 
all the provisions for their operations along the upper 
Kennebec were hauled on ox teams from Bath to 
Skowhegan and beyond. 

Judging Timber. 

A few years ago the writer happened to run across a 
hotel acquaintance in the dry goods line on a train 
down in the hardwood country. He evidently knew the 
difference between plain and quartered oak when found 
in a piece of furniture, for as we were running through 
a piece of woodland he asked how the mill men could 
tell the difference between a quartered oak tree and a 
plain oak tree. I considered a moment how to begin 
to explain this subject to him, but finally concluded 
that it was of no use, and merely told him that any 
man who knew anything about oak trees could pick 
them out as soon as he saw them. And themI pointed 
out some from the car window. If he has not had some 
additional light on the subject I presume he is still won- 
dering how I could tell, 


Is the Name the Only Difference? 


C. W. Osgood, of Indianapolis, tells a pretty good 
story on a Philadelphia manufacturing consumer of 
lumber. A few years ago he shipped to this consumer 
on order a car one end of which was loaded with white 
oak and the other end with red oak. Something hap- 
pened to the car in transit so that the lumber had to 
be transferred. In the operation it was all mixed up, 
and when the stuff arrived there was nothing but the 
judgment of the inspector to tell which was which. 
Osgood got to Philadelphia a short time after the car 
did, and his customer was kicking about it. He said 
they could not sort it, as they could not tell which was 
white and which was red. “Well,” said Osgood, “I do 
not see what you are kicking about then. For if you 
cannot tell the difference all you have to do when you 
want to use red oak is to take it off the pile and call 
it red, and when you want to use white oak, simply call 
it white, and then send me another order for the kind 
you use up first.” 


Letters to the Editor. 


Shrinkage of Lumber. 


CLAIRE, ARK., Oct. 17.—Editor AMERICAN LUMBERMAN.— 
We see where you have given your decision in regard to the 
shrinkage of quarter-sawed boards. We have always found 
that a quarter sawed board would shrink more at the heart 
edge than at the sap edge. Theoretically you may be cor- 
rect, but if you or anyone will take a pair of calipers and 
try each edge of a quarter sawed board I think he will be 
surprised to see the difference in the thickness. Yesterday 
I tested at least 100 boards and not one did I find but what 
was thicker on the sap edge than on the heart edge. 
would like to hear from some other parties. 

. L. WILKINS, 

[It appears that hardwood lumbermen are not unani- 
mous on the question as to whether the sap or heart edge 
of a quarter sawed board shrinks the more. The Lum- 
BERMAN therefore would request further communications 
from its readers on this subject.—Eprror. } 


Market for Persimmon Wood. 


Sunset, La., Oct. 13.—Editor AMERICAN LUMBERMAN— 
Dear Sir: I am told that persimmon trees command a good 
price. Please let me know what parties are in the market 
for same, the size of trees wanted and price that can be 
obtained for same. 


[Persimmon wood is chiefly used for golf sticks and for 
shuttle blocks, most of the manufacture of which is 
carried on in the east, and the AMERICAN LUMBERMAN 
is not advised as to the handlers of this wood, which is 
somewhat outside of the usual lumber line. Can any of 
our readers supply us with the required information? 
The American Shuttle Company, Boston, Mass., now con- 
trols shuttle manufacture and uses considerable quan- 
tities of persimmon for that purpose, more in fact 
than dogwood, the only other wood generally used. 
There are, however, undoubtedly middlemen between 
the stump and the consumer for other uses of persimmon 
wood, and the addresses of these are desired.—Eprror. } 


Measure of Tapering Square Timber. 

CuicaGo, Oct. 19/—Editor AMERICAN LUMBERMAN—I have 
had some question in regard to the manner in which a piece 
of piling 9x9 at one end and 14x14 at the other and 60 feet 
long should be figured as to the number of feet in the piece. 
Will you be kind enough to advise me of your manner of 
figuring and oblige, PURCHASING AGENT. 

[It is evident from the figures given that this timber 
was squared by sawing or hewing. That being the case, 
our reply would be that the piece should be scaled at 
980 feet, which would be the contents if it were 14x14 
inches square throughout its length and 60 feet long. 
What it lacks of being that size is waste to the producer 
and it should be figured full size. Probably no one ever 
made any money by furnishing this class of stock, for it 
requires exceptionally fine timber, expensive work on 
the carriage, if it is sawn, and an amount of trouble 
which is seldom compensated for in the price. A great 
deal of time has been wasted by many people in finding 
the exact cubical contents of such a stick. It is a prob- 
lem in solid geometry the solution of which has been 
given in these columns, but it has no practical value, As 
a practical proposition we do not believe the answer 
given above is open to objection on the part of either 
producer or buyer.—Ep!Tor. } 
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MINNESOTA’S NOBLEST CITIZEN. 
(Continued from Front Page.) 


government land sales in 1883 and before, Governor 
Pillsbury secured for himself and C, A. Pillsbury & 
Co. large tracts of timber in Minnesota, which were 
added to from time to time by purchases from private 
individuals, until his holdings and those of the com- 
pany with which he was connected became very exten- 
sive. ‘his timber is now being cut by the C. A. Smith 
Lumber Company, the Itasca Lumber Company, the 
Brainerd Lumber Company and others. 

Notwithstanding his extensive timber and lumber 
interests, Governor Pillsbury’s business prominence 
rested chiefly upon his share in the development of the 
flour milling interest of Minneapolis. In connection 
with his nephews, Charles A. Pillsbury, John A. Pills-- 
bury and Fred C. Pillsbury, he established the Pills- 
bury mills, which are among the greatest in the world. 

An incident which occurred in connection with his 
career as a flour manufacturer well illustrates the char- 
acter of the man and the regard he had for the interests 
of his adopted state, of which he was almost a foster- 
father: Some years ago, when the attempt was made 
to consolidate the largest milling interests in the coun- 
try, great pressure was brought to bear on the Pills- 
bury-Washburn Flour Mills Company to join the con- 
solidation or to sell its properties to the company to 
be formed. All sorts of offers were made, and finally 
one to buy out the company with a money considera- 
tion at a considerably higher valuation than Mr. Pills- 
bury and his associates considered the property worth. 
Then, in order to cut off all further annoyance in the 
matter, Governor Pillsbury assured the gentlemen who 
were trying to bring about the consolidation that inas- 
much as he had lived in Minneapolis during his whole 
business career and had made his fortune there he 
would not consent to the disposing of the Pillsbury- 
Washburn Flour Mills Company to any trust or syn- 
dicate on any terms, as he felt that any such deal would 
be liable to take the management of the business away 
from the city, and would be likely to be an injury to 
the community. 

Governor Pillsbury left a widow and three children; 
two daughters and one son, the latter, Alfred Fick 
Pillsbury, a young man of 33 years of age. Mr. 
Pillsbury was as admirable in his private as in his 
public life. He was a devoted member of the First Con- 
gregational church of Minneapolis and as active in 
minor and private ways as in the larger enterprises 
with which he was so prominently identified. 
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TRADE ACROSS THE ATLANTIC. 





Light Imports in September—Liverpool Dull and Overstocked—London Prospects a Shade 
Brighter—Care in Consignments a Strict Essential. 





LATE LIVERPOOL ADVICES. 
(From our own correspondent.) 


LIVERPOOL, ENGLAND, Oct. 3.—When every trade and 
every form of industry are laboring under clouds of 
dullness throughout this country it would be unreason- 
able to suppose the lumber business, wholesale or retail, 
would be other than in the same condition. Every one 
wsa complaining in August, but the condition became 
worse during September. ‘Travelers’ tales were sorry 
ones—orders difficult to get and when gotten only 
small in quantity. The general style of trade was of 
the hand to mouth kind. “This will do for me for the 
present; I’ll wait. I’m doing no trade,” was the stereo- 
typed answer to the travelers’ blandishments. 

Putting the matter in another way, in August 1,185,- 
000 cubic feet of square timber went out of this market; 
in the month just ended the consumption fell to 863,000 
cubic feet, a drop of 374 percent. Looking into the 
matter closely, it is found that sawn pitch pine logs 
were largely the cause of this. In August 485,000 cubic 
feet went into consumption; in September only 146,000 
cubic feet, less than one-third of the previous month. 
Neither does pitch pine lumber—boards and deals— 
figure out any better, for while in August 102,000 cubic 
feet went up the country 76,000 cubic feet filled all the 
bills of requirements, a drop of 34 percent. What 
intensifies the position still more is that most of this 
business has been done at cut prices, and brighter pros- 
pects until after the turn of the new year, in spite of 
an indisposition to take a pessimistic view of affairs, 
are not in evidence. 

Gulf shippers’ particular attention is called to the 
statistics below. Even now we have in stock more 
than three months’ probable wants of hewn timber, of 
sawn logs nearly five months’ wants and of lumber 
five months’; therefore shippers may take a friendly 
warning and refrain from making consignments upon 
the Liverpool market until a more hopeful view may 
present itself. When the good time may be seen coming 
there will be no failure to advise not only pitch pine 
shippers but all other lumbermen. 


Hardwoods. 


To oak men it may just be said that the importation 
of 172,000 cubic feet of wagon planks again showed 
moderation in quantity and allowed the stock to be cut 
down by 20,000 cubic feet. That is as it should be for 
some time, as there is slightly better inquiry. For the 
moment this market shows signs of an upward tendency 
in price for prime quality, such as will pass inspection 
here by wagon builders and railway companies. These 
may now be quoted at 22d to 24d a cubic foot and 
good at, say, 20d to 22d, both on landed terms. Rejec- 
tions are as difficult to sell as ever, even at 14d a foot. 
Shippers are again warned not to send any low grade 
stuff over here unless they want to breed trouble. To 
those who cut coffin planks a word of comfort may be 
given, as stocks here have become moderately low, thanks 
to the restraint shown by shippers for some time. Bet- 
ter prices are probable if the import be kept within 
reasonable limits, but the worst of a critical position 
such as this article holds now is that it may be spoiled 
by everyone rushing over his stuff to catch the improve- 
ment in price. The stock of quartered oak is ample and 
prices are low; no shipments of this stuff can be recom- 
mended. 

Poplar (canary whitewood) is in fair request and 
for logs of fine quality sales could be made at 22d to 
2s a cubic foot, according to size, but no second grade 
or inferior logs should be shipped here. There is better 
demand for planed whitewood lumber, say g to §-inch 
thick, and a profitable business might continue for 
months if only shippers would “moderate their trans- 
ports.” Unplaned whitewood boards, 1x18-inch and 
upwards wide, are in request and if of prime quality 
would now realize about 2s 6d to 2s 7d a cubic foot. 
But there is danger ahead if anyone, thinking to have 
the first pull at the better market, should send over all 
he has. In this case we would have an oversupply and 
prices would again be on the down grade. 

Red gum wood (satin walnut) is one victim to ex- 
cessive shipments. Two months ago the price was 24d; 
now it is 21d a foot and in point of fact consignors’ 
agents are willing to sage almost any price rather than 
put the logs into store, where interest and other charges 
soon accumulate. 

There is still no change to record in the position of 
walnut logs. All inquiries are for prime logs, but they 
must be this and nothing else. High prices would be 
paid readily for anything answering this description, but 
for inferior logs, rough, shaken or twisted in the grain, 
prices will barely leave cost of importation. Boards and 
planks are inquired for, but these must be clear or 
not lower than prime in quality; inferior grades are 
not salable unless at prices not remunerative. 


Pacific Coast Woods. 


The remainder of the one cargo of sequoia imported 
this year melts but slowly away, for only 2,000 feet was 
consumed in September, leaving the stock at 44,000 
cubic feet. The brokers have put up the prices, knowing 
that there is no other cargo on the way here or any 
vessel chartered to bring one from San Francisco. Ore- 
gon pine is practically out of the market, as there is 
only 1,000 cubic feet in stock. 


Canadian Lumber Prospects. 

The Canadian spruce deal market is still improving, 
owing to scanty supplies and the fact that some of the 
mills in New Brunswick have shut down for the season. 
Buyers who have been holding off from making pur- 
chases are now coming in with their bills to fill, which 
can be done only at higher prices than a month ago. 
Pine also is in a lifeless condition, the consumption 
just about equaling the import, while prices are low 
but are accepted from steamer’s side rather than that 
expenses of putting into stock should be incurred. 





LATE LONDON ADVICES. 
(From our own correspondent.) 
LONDON, ENGLAND, Oct. 14.—Following is the import 
of all kinds of wood goods into the United Kingdom 
during September: 








HEWN. 

FromM— Loads. Value. 
| RRBASR er ek ae 85,046 $ 693,030 
I ie 6.5.0 vas oe 0 eae ses 60,783 402,170 
POU WRT 0.0:00:0:6:0008 s80 80008 23,344 152,820 
ERERMEUN,. 9 0:5:0 0:0 0:0'0,4.3:0.60 06 35,618 473,640 
United States of America.... 10,950 267,360 
SON 5 oro Selb bas Spe 2 OS 14,718 416,425 
Other countries............ 63,559 286,750 
British East Indies......... 1,729 117,505 

| Ree ree erry 295,747 $2,809,700 

SAWN. 

ERs wa Nineen Gi saaeene 271,492 $3,078,505 
Ry rr” 230,271 »315,525 
United States of America... 39,410 643,670 
NOMEN ccscuhe deepen uase ,158 445,740 
OS ne ere re 181,844 2,330,555 
Other countries..........0 8,980 | 143,100 

WEE se watvaceueiwss 766,155 $8,957,095 
Staves of all kinds, loads.... 16,190 822,290 
Banhorany, CONS ..ccccrccs z 261,040 
Other furniture woods, tons. 23,355 592,440 


In the last letter allusion was made to a shrinkage in 
the imports and this feature became even more pro- 
nounced during September, the total arrivals of hewn 
and sawn timber in the United Kingdom being only 
1,062,000 loads, as compared with 1,383,000 loads in 
September, 1900, and 1,265,000 in the same month of 
1899. This falling off is especially marked in Canadian 
and United States sawn goods, the import of the former 
having dropped from 335,000 loads in 1900 to 181,000 
loads this year and American product from 103,000 to 
39,000 loads in the same period. 

The London Dock Stocks. 

The attached figures show the stock of wood goods at 
the docks on October 1, with those for the corresponding 
period of last year: 

Pieces a. Pieces 1900. 





Re Se ees eee , i 123,535 
RPRIUIC TUUOIN ss 0 6:4's:6'0:0.0.0:0.0.6.6% 5,152,955 ,189,919 
Rough PG wasiewceceeawe ne 4,615,208 4,909,681 
J Sao 9,898,524 8,551,584 
Pine deals and battens........ 1,825,478 1,006,652 
Spruce deals and battens...... 1,790,889 1,442,754 
RUC DUO TUMOID « 0 .0:0:0.0:0.0:0 000.06 179,046 105,150 

Deke sesioeraasS aes 24,986,586 23,329,275 


The present stock of 25,000,000 pieces is still consid- 
erably above the average, 23,000,000, 19,000,000 and 
20,000,000 being the quantity in hand at the same 
period respectively of the last three years, but was re- 
duced about 850,000 pieces during the past month, a 
most unusual condition for September, when the import 
generally is largely in excess of the deliveries. The 
stock of Baltic deals is now about down to its normal 
level, and although the holding of Baltic battens is a 
large one it is noteworthy that, owing to the excellent 
consumption of stock, it is sufficient to last only four 
and a half months. Flooring is also heavily held in 
spite of the almost complete cessation in import, but 
the stock is really not a large one when the rate of con- 
sumption is taken into consideration. In pine and 
spruce the position is exactly reversed; the stock is only 
a normal one, but the demand has fallen off, particularly 
in pine. Altogether the position is a much more favor- 


ee) 
able one than appeared possible in the middle of the jm. 
porting season. 
The State of Trade. 

Following upon the very pessimistic reports of the 
condition of the timber trade of London which have heen 
necessitated in recent letters, a slight upgrade movement 
in September may be recorded, with the prospect that 
this position will still further be strengthened durj 
October. The chief feature in the position continues to 
be the decrease in the imports from the chief producip 
countries. September is usually a very busy mon 
in imports, but the arrivals here have been far below 
the average, and as freights are rising and but few 
charters are being made there seems little reason to 
anticipate a big back end import such as has not jp. 
frequently been in evidence in previous years. This fact 
is gradually being recognized by buyers, and although 
the demand is not particularly good at the moment it 
should improve shortly. Prices for spot goods at the 
public sales are a trifle better than they were a few 
weeks ago, though that is all, but holders must be thank. 
ful for this mercy. Consumption remains fairly good 
being about 4,500 standards in excess of September last 
year, and although the demand from the building trade 
will show signs of falling off before long this will not 
have effect for another month. 


The Pitch Pine Market. 

Business in the cargo trade is still quiet, but agents 
are beginning to solicit orders for shipment next year, 
although little apparently has been done as yet. ‘That 
the position is an improving one there can be no doubt, 
as stocks at the principal shipping ports are almost ex. 
hausted and there is little prospect of their being re. 
newed before spring. The weak point in the position 
continues to be the heavy stocks at Liverpool and 
Greenock, as well as at London. As an indication of 
shippers’ ideas as to prices it may be mentioned that 
whereas a few weeks ago 50s would gladly have been 
accepted for a cargo of 35-foot average cube, another 5s 
is now being asked. Probably 2s 6d less would be taken, 
but the facts show which way the wind is blowing. There 
is rather more inquiry for pitch pine tonnage, but rates 
are easier and likely to remain so unless cotton tonnage 
shall improve. For steamers the rate is from 90s to 92s 
6d to United Kingdom or continent and there is a fair 
amount of time chartering being done, although it is 
not everybody who can afford to indulge in that luxury, 
The importation of sawn timber into London during 
September was a light one, but there is still a stock on 
hand of 24,000 loads, which is unnecessarily high. In 
spite of a somewhat reduced consumption there has been 
a distinct rise in prices, doubtless caused by the re- 
ported scarcity of timber at gulf ports. The importa- 
tion of deals has been moderate and there has been no 
further drop in these goods, the stock of which at the 
present rate of consumption is sufficient to last for six- 
teen months. 

Hardwoods. 

There was not that revival in the mahogany trade 
which one looks for in September and as a result the 
market lacks animation. The buying power at the pub- 
lic sales is not great and prices continue to rule in 
favor of the purchaser, particularly as regards inferior 
timber, the better class wood being in better demand, 
The new season’s arrivals of Honduras wood, the staple 
variety in this market, are now coming to hand, but it 
is said that supplies this year will be less than usual, a 
welcome announcement to the trade, as last season the 
import was much overdone and the more inferior wood 
had to be cleared at the end of the season for what it 
would bring. It is noted by the Liverpool correspond- 
ence of the LUMBERMAN that the conditions of American 
hardwoods in that center are not cheering and the con- 
ditions are the same in the metropolis. Stocks generally 
are large, prices are low and there is but a poor demand, 
these remarks applying to plain and quartered oak lum- 
ber and to poplar and satin walnut (gum) lumber, and 
shippers on consignment of these goods must expect a 
poor return if they send their goods to this market. 
There is a rather better prospect for black walnut logs 
and lumber, but shipments of prime stock only can be 
recommended just now. There is, however, an opening 
for a few shipments of California redwood. The stock 
has been reduced to almost nil and fortunate holders are 
doing well with what they have. The shipper who will 
get the first cargo over should net a good return. 





TABLE OF COMPARATIVE IMPORT, CONSUMPTION AND STOCK AT LIVERPOOL, BIRKENHEAD, 
GARSTON ETC., MONTH ENDING SEPTEMBER 30, 1901. 
“The imports ete. of timber are given in cubic feet and of deals etc. in St. Petersburg standards. 























IMPORT. CONSUMPTION. STOCK. 
1899. | 1900. | 1901. 1899, | 1900. | 1901. | 1899. 1900. 1901. 
Quebec Square Pine ........... »Oubic fect] Nil. | 10,000] 14,000 }) 1,000 | 67,000 | 106,000 
vy, Waney Pine...ccccccccce yp Nil. | 53,000 158,000) 79,000 | 54,0007} 143,000 | 93,000 | 79,000 
BA TOE UNG csesichscsescsvsonzvvece is Nil. Nil. Nil. Nil. Nil. Nil. Nil. 1,000 Nil. 
Other Ports Pine i Nil. Nil. | 2,000] Nil. Nil, | 2,000] Nil. 2000 | Nil 
Pine ...... sesesanens me Nil. Nil. Nil. 2,000} 1,000] Nil. 5,000 7,000 | 10,000 
Dantzic, &c., Fir » | 57,000] Nil. 2,000 | 42,000} 8,000! 4,000] 75,000} 30,000 | 45,000 
Swedish and Norway Fir ......... ” Nil. Nil. Nil. Nil. Nil. Nil. Nil. Nil. Nil. 
Pitch Pine, Hewn..........s00c00ee: 38,000 | 67,000} Nil. 53,000 | 38,000 | 85,000 | 243,000 | 181,000 | 270,000 
ie, Ee 239,000 | 617,000 | 50,000 | 230,000 | 584,000 | 146,000 | 648,000 | 1,158,000 | 699,000 
» _ Planks and Boards... ,, 189,000 | 21,000} 52,000 | 199,000 | 76,000 | 185,000 | 212,000 | 402,000 
Ook Canadian and American ..... ” 15,000 | 37,000; 42,000} 99,000} 73,000} 53,000 | 203,000 | 160,000 | 140,000 
” ks . e 181,000 ; 172,000 | 180,000 | 188,000 ! 192.000] 99,000 { 101,000 | 150,000 
Nil. Nil. 2,000 | * Nil. 4,000 2,000 il. 
il 2,000} 7,000} 5,000} 7,000] 24,000] 22,000 | 60,000 
63,000 | 71,000 | 199,000 | 94,000 | 215,000 | 215,000 | 190,000 
6,000 | 16,000} 11,000} 4,000] 28,000} 20,000 | 44,000 
5, $2,000 | 37,000 | 27,000 | 136,090 | 135,000 | 145,000 
Nil. | 19,000] 10,000] 16,000} 162,000] 183,000 | 97,000 
5.790] 7,699| 5,715] 4,000} 17,667] 10,390 | 15,330 
13,630 | 14,188] 16,539 | 16,470] 20,896} 27,049 | 12,920 
600} 1,775] 2,942 260} 4,123 4,730 5,680 
1,920} 1, 1,074] 2,040] 3,049 4,040 4,560 
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CHEQUASSET CREDITORS SEEM SLOW TO BITE. 





Has Cockran’s Winning Smile Lost Its Power—The Incorporation of a Million Dollar Hole 
in a Quarter Pillion Assets—-Some Would Like to Look Into It 
Before Jumping Into it, 





Such information as has come to hand since last 
week’s issue of the AmMericAN LUMBERMAN appeared 
geems to indicate that the reorganization scheme for the 
Chequasset Lumber Company, which was submitted to 
its creditors through the creditors’ committee, is not 
meeting with very general approval and just at present 
it seems to be an open question as to whether a suffi- 
cient number of the crediturs will take suuicient inter- 
est in the matter to affix their names to the agreement 
and return it in the addressed envelope which was 
thoughtfully sent along with it. In fact the attitude 
of many of the creditors appear to be one of absoluté 
indifference to the whole matter. They do not appear 
to consider the expenditure of energy in any direction 
as necessary or desirable. 

This it may be remarked is the general attitude of 
creditors in such cases. It was thought that bankers, 
being considered men of particular business shrewd- 
ness, might be more active, but they seem to be work- 
ing along in much the same way without any partic- 
ular amount of co-operation; without getting together 
to take joint action in the interests of the whole and 
no one creditor seeming to care to take action which 
might benefit others than himself. 

Brief references in the letters from New York and 
Tonawanda appear to indicate some indifference toward 
the reorganization scheme. The Chicago banks appear 
to be taking little or no interest in the matter, as far 
as present information goes. 

One gentleman has expressed the theory that the 
committee was not so zealous as its report might seem 
upon the face of it to indicate. That gentleman thought 
that the committee adopted this plan merely for the 
sake of getting Mr. Corkran’s co-operation in gathering 
the assets into a single bunch, when the creditors might 
swoop down upon them, clean them up and distribute 
them without any particular reference to apportioning 
a share to Mr. Corkran; perhaps upon the theory that 
he had already had the first whack at the assets. It is 
difficult, however, to see how under the agreement these 
creditors who had signed it would be able to do any 
such thing; at least until a failure of the new company 
to pay 6 percent dividends upon the preferred stock, 
when the creditors as holders of this stock could at 
once begin proceedings for the dissolution of the com- 
pany. In this case the preferred stock -having the 
preference as to the entire assets would leave to Charles 
E. Corkran and other holders of common stock very lit- 
tle if anything. If, however, the reorganization so 
shaped itself that Mr. Corkran would receive, or might 
easily acquire, the control of the common stock, then if 
the company succeeded in paying off its notes as they 
fell due and also in taking care of the dividends upon 
preferred stock until the notes were paid, Mr. Corkran 
would be again in supreme control of the company with 
the majority of common stock in his possession. Just 
what the preferred stock and the balance of the com- 
mon stock would be worth in such an event is a matter 
largely of conjecture. 

A Question of Economy. 

There has been further comment upon the reorganiza- 
tion scheme as regards the economy in converting the 
assets, which is claimed for this consolidation under a 
single management. It is pointed out that this economy 
is largely problematical inasmuch as the various re- 
ceivers have already entered upon the discharge of 
their duties, have incurred counsel fees and have earned 
fees for themselves. In many cases these receiverships 
might not be relinquished without the payment of fees 
which would have been earned throughout the entire 
Teceivership. In other cases the company is so far 
passed into dissolution as to be no longer under the 
control of its stockholders and Mr. Corkran as the con- 
trolling stockholder would therefore not be able to turn 
the company over to a combination without the consent 
of all the creditors who have appeared in the court pro- 
ceedings. There are some, therefore, who think that an 
effort to close out through the trust company would 
cost the creditors fully 50 percent more than to allow 
the receiverships which have been inaugurated to con- 
tinue until the assets shall have been gathered in. In 
the collection of book accounts, for instance, the re- 
ceivers will get a commission upon them. If collected 
by the trust company it must receive its own commis- 
sion and must also pay local attorneys to do the work 
at various commissions. No receivership can be ab- 
sorbed into the new agreement as long as a single cred- 
itor under the receivership stands out against this. 
This would mean a forced sale of the assets for which 
the agreement provides by arranging for them to be 
bought in by or for the trustee. It appears very doubt- 
ful, therefore, if the creditors would gain sufficient by 
this method of closing out the assets to compensate 
them for the ethical loss which they would sustain by 
losing their rights to prosecute Charles F. Corkran 
Upon criminal charges. 

It will be noted that the committee did not display 
any particular enthusiasm toward the new scheme and 
m fact may be considered to have “damned it with faint 
Praise.” If the assets may be estimated at 30 percent 
of liabilities the committee’s valuation upon the reor- 
Banization plan may be seen in the following equation 
Which is easily made up from its report: 

Fifteen percent in cash equals 15 percent in 


notes, plus 15 percent in preferred stock, plus 70 
bercent in common stock. 


From the preceding equation it will be seen that the 
committee would hardly consider notes on the new 
company secured by the entire assets to be exactly 
worth par, and in order to meet the terms of the 
above equation the valuation placed on preferred and 
common stock must be very low indeed. 

Probably the one thing, however, which will have 
contributed most to the failure of the proposition, if 
it shall fail, is the fact that it gives to Mr. Corkran 
an interest in the assets of the company which he 
does not of right possess and to an extent which may 
be varied by circumstances of accident rather than of 
equity. 

By next week it will probably be definitely known 
whether the plan is to be undertaken or abandoned. 

From Baltimore comes an interview with Osborn I. 
Yellott, receiver of the Manor Lumber Company, who, 
however, does not speak as receiver of that company 
but rather as attorney for Benjamin W. Cross and who 
places considerable restraint upon his utterances even 
in that capacity. He, however, makes one or two quiet 
suggestions of interest as bearing upon the real merits 
of the case. 


Attitude of a Lumber Creditor. 


As indicating the position of some of the creditors 
the following letter is published, having been addressed 
by one of the southeastern creditor firms to a firm of 
New York attorneys interested in the matter, in re- 
sponse to a letter from them giving certain informa- 
tion which had been asked for, and volunteering cer- 
tain advice which appears not to have been accepted: 

Oct. 22, 1901.—Gentlemen: We note yours of 18th inst. 
regarding standing of our claim against Chequasset Lumber 
Company, and the re-organization of this company. You 
say the liability is about $590,000, against $40,000 assets, or 
less than 7 percent coming to creditors, with court and re- 
ceivers’ fees and other expenses to come out. ‘This being 
the case, we cannot see wherein there is any inducement 
whatever for us to think of.assigning our interest to go into 
the reorganization scheme. As it is, we practically lose all 
of our claim, and this being the case, we much prefer not 
having our hands tied, as, whether we get anything or not, 
there may be enough in our claim to interest some attorney 
to investigate the affairs of this company a little deeper 
than has been thus far done from the reports made, as we 
think that it should be learned what has become of the heavy 
shrinkage, or apparent losses, which has not been at all 
explained. A company starting business with a capital 
claimed of $250,000, operating about twelve months, is found 
to be insolvent, and has lost in addition to its capital $590,- 
000 with assets of $40,000, a clean net loss of $800,000. 
Not only this, but the ruling power in this corporation hav- 
ing by his shrewd financiering piled up a net liability, over 
and above assets, of about half a million dollars, in other 
concerns which he practically controlled, we would not 
think would be a suitable man to be the great ruling power 
in whose hands to place the small amount of assets left to 
distribute or work out, as in proportion of losses to time 
in business, about two months would clean up the balance. 
Further, this great financier would, no doubt, command a 
good salary for such valuable service. Perbaps some of the 
people whom you represent are willing to honor this kind 
of financiering in the way proposed, but we, down here, have 
a different idea of rewarding merit of this kind; also, our 
courts require a different showing, or else find a different 
job for such financiers. Very truly. 


Receiver Yellott Discusses Some Features. 

BALTIMORE, MbD., Oct. 22.—Osborne I. Yellott, attor- 
ney for Benjamin W. Cross, of Cincinnati, on whose 
behalf Mr. Yellott filed the bill of complaint containing 
the first exposure of Corkrans’ methods, was seen by a 
staff correspondent of the AMERICAN LUMBERMAN and 
asked to express an opinion upon the proposed organiza- 
tion plan. and its effect upon the case of Mr. Cross. 
Mr. Yellott said: 


I would prefer not to discuss the reorganization plan pro- 
posed by the New York committee. The committee has 
given a great deal of thought to it and has concluded that 
it is best for the creditors. As receiver for the Mann Ltim- 
ber Company I am to some extent the representative of the 
ereditors and as well of Mr. Corkran, who claims to own 
stock in that company. My — being one requiring 
strict impartiality, I do not think it would be proper for 
me to discuss the plan, or to express an opinion one way 
or the other. 

As for its effect upon the case of Mr. Cross, I can only 
say, that it is absolutely immaterial to his case whether 
the plan be accepted or rejected. 

Mr. Cross had been since its organization the vice presi- 
dent and a director of the Mann Lumber Company. hile 
such, and while in Mr. Corkran’s employ, the latter caused 
to be issued to him over 500 shares of the capital 
stock of that company, and age geo procured from him 
an assignment of such stock, the assignment never being 
made on the books of the company. Mr. Cross married Mr. 
Albright’s daughter, and when the trouble between Corkran 
and Albright arose Cross naturally came to know all the 
particulars. He knew that the Corkran business was un- 
sound and that a public exposure had to come. He also knew 
that the character of — man who had in the past been 
in Corkran’s employ. would be subject to aageneien. He 
had gone into business for himself on a small scale, and 
knew that the exposure of Corkran would reflect upon his 
own business character. He knew he was innocent of any 
wrongdoing. He therefore determined to get from. under, 
and to get from under before the crash came. He sent in 
his resignation to the company, but it was not accepted. 
He then wrote me the facts from Cincinnati, and told me 
to take immediate steps to sever his connection with the 
Mann company. I accidentally learned that papers were in 
course of preparation to throw one of the other companies 
into the hands of receivers. Knowing that I had no time to 
lose, I prepared his bill and sent him a copy with instruc- 
tions to call me up from Cincinnati over the telephone to 
make the required affidavit. He did so and I was three or 
four hours ahead of the other people. That is, in brief, the 
history of the case. 

The bill asks three —- first, that the company be 
compelled to accept his resignation as vice president and 
director; second, that it be required to cancel the issuance 
of over 500 shares of stock for which he had never 
subscribed, but which had been issued to him for some pur- 
pose of Corkran’s; third, for a receiver. 

I cannot see how the acceptance of the reorganization 
plan can possibly deprive Cross of the right to have his 


resignation accepted. The reorganization plan assumes 
the ownership of all the company’s stocks by Mr. Corkran. 
As it still stands on the books in the name of Cross, and 
he never paid a cent on it, I cannot see how the accept- 
ance of the plan can affect this prayer of the bill. Mr. 
Corkran claims it, Mr. Cross disclaims it. The court will 
hardly make Mr. Cross keep it under the circumstances. 
The prayer for the receivership is dependent wholly upon the 
fact of the company’s insolvency at the time the bill was 
filed. That is admitted. 

It is true we made charges against Mr. Corkran in the 
bill of complaint, but under the present status of the case 
it becomes wholly unnecessary to prove them in detail. How- 
ever, 1f Mr. Corkran insists upon proof, we are fully pre- 
pared to furnish it. Possibly we may not be able to prove 
our charges to Mr. Corkran’s entire satisfaction, as he 
seems to have a firm belief in the fact that his troubles were 
occasioned by the shortcomings of others, but I think we 
can prove them to the satisfaction of the court. Our main 
charge was that Mr. Corkran had rather presumed upon 
the Mann Lumber Company’s powers of accommodation. 
The report of the committee shows this as a fact, but does 
not undertake to explain it. ~Even Mr. Corkran has not 
explained how he came so far to overrate this little com- 
pany, but possibly if it was not an oversight caused by the 
press of large affairs, it was because of one of the embezzle- 
ments which took place some years before the company was 
organized. 

Of course if Mr, Corkran proves this we can make no 
answer. It goes without saying that if some one stole 
some money from Mr. Corkran many years ago, that would be 
ample justification for his telling the banks that each of 
these little accommodation notes of the Mann company was 
given for a carload of lumber which it had bought. 

It is possible, though, that if Mr. Corkran proves that 
some one stole all his money many years ago, we may ask 
him to prove that he had any money to steal. The records 
here show that he was discharged in insolvency by this 
court shortly before he assumed control of the Chequasset 
Lumber Company, and in a provincial place like Baltimore 
county it is not considered proper for discharged bankrupts 
to carry away with them such large sums of money. 

It is true that Benjamin W. Cross, of Cincinnati, under 
whose application as an officer of the Manor Lumber Com- 
pany I was appointed receiver, studied law under me, and 
he was also in my office during the several years he prac- 
ticed the profession. Naturally I came to know him quite 
well, and always had the most implicit confidence in him. 
When the chance arose for him to go into the lumber busi- 
ness I investigated the subject with him and being satisfied 
that there were great possibilities in the business for such 
a man as he, I advised him most strongly to take the step. 
He wanted to retain his connections here in a tentative way, 
but I insisted that he must give up the law a and 
make up his mind that he must either make his way in the 
lumber business solely or starve. He finally took my ad- 
vice in this, and made what I thought was a fair start. 
Naturally when this trouble came upon him I felt in some 
measure responsible for it, and knowing that he had little 
money and no influential friends in his new location, de- 
termined to do what I could in the matter myself. The 
rest the AMERICAN LUMBERMAN, I judge from the able = 
in which it has handled Chequasset news, is fully in touc 
with. Since the fight was started I have received indirectly 
an offer to let up on both Albright and Cross if I would 
let up on Corkran. I did not take time to consult Cross 
about this, but replied forthwith that this was not a case 
for compromise. 


As a result of a remark let drop by Mr. Yellott in 
the foregoing interview a visit was made to the clerk’s 
office at Towson, a copy procured of the docket entries 
in the insolvency case of Charles E. Corkran, and the 
papers examined carefully. From these it appears that 
there were no assets, a total indebtedness of over $41,- 
000 and no dividend. None of the creditors appeared at 
the meeting, and the insolvent was duly discharged on 
November 25, 1889. Further investigation outside the 
record office disclosed that the twenty-five parties on the 
notes held by the Citizens’ National bank of Baltimore 
were accommodation makers or endorsers, many of 
whom were wholly irresponsible. 

At the time of the filing of this application in in- 
solvency, or shortly before Mr. Corkran was engaged 
in the lumber and coal business in Towson and Luther- 
ville, Baltimore county, and the indebtedness shown in 
the schedule was contracted while engaged in that busi- 
ness. 

Wonder has often been expressed why if Mr. Corkran 
came from Baltimore he so carefully avoided the Balti- 
more banks in discounting his paper. The list of cred- 
itor banks given in the schedule may possibly explain 
this. 

Possibly Mr. Corkran concluded that having given 
the Baltimore banks his exclusive patronage on one oc- 
casion it was only fair to give the other cities of the 
country a chance. Possibly, again, the banks them- 
selves had something to do with it. 





CASUALTIES. 





Maine. 
Conner—The lumber plant of P. J. Powers has been to- 
tally mage by fire. The loss is estimated at $6,000; in- 
sured for $2,000. 


Massachusetts. 

Danvers—The box making plant of F. J. Derry was burned 
October 20. The loss is $20,000, with insurance for half that 
amount. 

Michigan. 

Traverse City—The planing mill of Cooke & Weston was 

burned October 17. This loss is estimated at $2,500; fully 


insured. 
New York. 

Chatham—On October 15 the saw and planing mill of 
Thomas 8S. Buckley was burned. Loss estimated at $4,000; 
insured for $1,000. Ohi 

°. 


Berlin Heights—On October 15 the saw mill owned by 
Mr. Woodbury burned, entailing a loss of $3,000, with no 
insurance, 

Pennsylvania. 

Allegheny—F. Westphal’s planing mill was destroyed by 

fire last week. Loss estimated at $10,000. 
Washington. 

Ferndale—The lumber and shingle mill of the Morrison 
Mill Company was destroyed by fire October 16. The loss 
is $40,000; insured for $9,000. 

British North America. 

Hazelmere (near), B. C.—James Kenny’s saw mill was 
totally destroyed by fire last week. Small amount of in- 
surance. 

Kingston, Ont.—The McLaren mill at a ae was de- 
stroyed by fire last week. The loss is said to $25,000 ; 
no insurance. The mill was owned by Isaac Ailen. 

Marble Cove, N. B.—The shingle mill belonging to the 
estate of Robert Roberts was burned October 15. Loss, 
$2,000; no insurance. 
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A Salty Flavor. 

Syracuse, N. Y., received its name from Syracuse of 
old. It is not unlikely it was the first salt producing 
point in the country. The prosperity of this whole 
territory was at one time based on salt. The leading 
street in the city is called Salina, a name in whicn 
you will detect 90 percent of salt. The brine was first 
discovered by the Onondaga Indians. One of them was 
digging a well when the brine rushed in, flew up in 
his face, and, as he got a taste of it, he grunted 
“S-a-gh,” which meant “By gosh,” in the language of 
the tribe, and from that Indian grunt evoluted the 
word salt. 

In due time the civilized and christianized people of 
the state drove the Indians away from their posses- 
sions at the end of the old time blunderbuss, said the 
brine was theirs, and so it is to this very day. If you 
are a citizen of the Empire state you own as much as 
a washtubful of the brine that is percolating through 
the earth’s pores, for that which belongs to the state 
belongs to you in a way, and the state owns every 
spoonful of this brine. The state pumps it and col- 
lects a royalty from the manufacturers who make it 
into salt. Every time these manufacturers make one 
bushel ot salt they pay the state one cent. There was 
a time when the royalty was as high as 12 1-2 cents. 
The wise old New Yorkers years and years ago smelled 
it in the air that monopoly would some time be a con- 
dition and they said that no monopolists should con- 
trol the salt they sprinkled on their potatoes. 

The great bulk of the salt of the Syracuse district 
has been produced by the solar process. ‘There are 
acres and acres of large vats, with roofs which slide 
over them. ‘The brine is run into these vats and in 
pleasant weather the roofs are slid off and the water 
evaporates, leaving the salt in the bottom of the vats. 
When it looks like rain these roofs are slid over the 
vats so as to prevent an accumulation of water. My 
old puritanical grandfather, who was something of a 
philosopher, used to say that the thing that makes 
one man fat makes a skeleton of another, and that re- 
mark will apply in this case. These manufacturers 
who make salt by the solar process like a long, rain- 
When a season is so hot and dry that it 
will wither the corn and dwarf the potatoes they can 
make salt galore. 

But the Michigan lumbermen raised Cain with this 
salt industry. When they struck brine in Michigan, 
and it took no extra power to pump it, and there was 
plenty of mill refuse with which to boil it away, the 
Syracuse salt makers began to find ont that in a busi- 


less season, 








“She came back with three towels.” 


ness way they were treading brambles. The great salt 
using world may today be ignorant of the fact that 
the saw mill men of Michigan made cheap salt pos- 
sible. Before their day such a thing as salt selling for 
$1 a barrel miles from the point of production was 
not known. 

‘Lue will of those wise old New Yorkers may be 
thwarted, however. A man who owned Syracuse salt 
property and sold it at a ruinous decline said to me 
that as sure as the sun will rise tomorrow salt will 
soon be in the hands of a monopoly. He says that the 
Rockefeller crowd is buying up salt interests and that 
by and by salt will be salt. L know nothing about. it, 
but give it to you as it is told to me, 

A Curiosity in the Hotel World. 

When I come across anything that particularly in- 
terests me I think that So-and-So down in Kansas, 
Missouri, Texas, Ohio, out in Iowa, Nebraska or some 
good fellow whom [ have met elsewhere would like 
to know it, and I want to tell him about it. I have 
aun eye out, beloved, for all of you, and if I do not tell 
you interesting things it is because I do not find them 
or do not know them when they bob up. 

In Syracuse for a couple of days I made my home 
at the Vanderbilt. I do not know which of the Van- 
derbilts keeps the hotel, but it is kept right. The 
soap is well perfumed and they are not short on towels. 
It would be a fine thing if some of the hotel men of 





A month 


the country would lay in a few more towels. 
ago when I went to my room there hung on the rack 


one solitary little towel. I rang for the maid, asked 


her if she had looked after the room and she said she 


had. Then | handed her 10 cents and asked her to 
he so kind as to say to the proprietor I wished he would 
go out and buy another towel for me. She was a silly 
Jooking girl and no doubt did as she was requested. At 
any rate she came back with three towels and laid the 
10-cent piece on the table. The next morning the pro- 
prietor looked cross, but I didn’t care. If a man pre- 
tends to keep a hotel let him keep it. As my raven 
locks get more and more blond my respect increases 
for the man who has the gumption to learn his busi- 
ness. 

In my room at the Vanderbilt I instinctively felt 
there was something lacking and an inventory showed 
it was the card of instructions. You know what that 
is. As a class the traveling public are so feebleminded 
that the hotel proprietors have to tell us how we 
shall behave ourselves. For instance, we must not take 
dogs into our rooms. We must not wash our clothes 
in the room, but send our socks and other things out 
to the laundry. If we want to be sure of finding our 
money and diamonds in the morning we must have them 
locked in the oflice safe over night. If we smash a table 
or bedstead we will be required to pay for it. If we 
run off without paying our bills we will be brought 
back and put in jail. Yet in this high grade hotel, 
kept by a Vanderbilt and where the rest of the Vander- 
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“There is no place like home.” 


bilts and I stop when we are in town there was 
not one word of instructions to be seen. Such an omis- 
sion was entirely new to me and I went down to see 
the head clerk about it. “There is no list of instrue- 
tions in my room telling me how I shall act,” I said. 
“No,” he replied very pleasantly. 
“Is there none in any of the rooms?” I queried. 
“Not in one of them,” said he. 


“L wish you would tell me why there is not,” I said., 


“For the reason,’ was the reply, “that we assume 
that the guests of our house are people of intelligence.” 

I was so light from joy that [ had to hold myself 
down to keep from floating up to the ceiling. Here 
was 2 hotel proprietor who thinks that we fellows 
who roam around the country are not necessarily fools. 
If I should go to Syracuse every day for the next hun- 
ded years you couldn’t dog me into any other hotel. 
My dollars would be spent where they think my brains 
are not putty. But the best hotel is not faultless, and 
after all there is no place like home. 

But One Sash and Door Factory. 

‘The Merriam Manufacturing Company is the only 
concern in this city of more than a hundred thousand 
that makes a sash or a door. Not a yard man in the 
city sells one. The most prominent sign in front of a 
large hardware store is to the effect that sash and 
doors are among the commodities which are sold. For 
hardware men to handle sash and doors seems to have 
heen the custom from time immemorial. Nobody ap- 
pears to know just how the custom originated. So 
firmly established is it, however, that a yard man 
seems to think he would be shot if he exposed a door 
for sale. I think it is probably the same old story that 
because our fathers and grandfathers did a thing thus 
and so we must do it in the same way. There are 
eastern trade points that I would give a week’s salary 
to see a Propst or a Bloomer operate in for six months. 
If moss covered idols were not knocked from their 
pedestals and pulverized fine I am a poor prophet. 

The Merriam factory is as near a general utility 
shop as it well could be. Inside trim, boxes, desks or 
anything else in wood that may be wanted is turned 
out. It has been a cigar box factory for forty years. 
Cuban cedar is bought in the log, sawed to the proper 
thickness in the basement and made into boxes which 
hold our cigars. Girls are employed in the cigar box 
department. This branch of the business is not as 
prosperous as it once was, I was told, owing to that 









hot competition which has sprung up in every line of 
manufacture. 

Vice President G. W. Englehart, a gentleman of jn. 
telligence and education, guided me among the machines 
so I would not get my legs sawed off, and it was of jn. 
terest to hear him recite his experience. He came 
here sixteen years ago as foreman, and in those days 
when he had a $300 job for store fixings he thought ‘it 
was one of the momentous affairs of the universe, He 
was then in the kindergarten, however. Later on, with 
no fuss or bluster, the company put $200,000 worth 
of work in the state capitol at Albany. Mr. Eng!chart 
says that while profits are not what they once were 
there is enough excitement about the business to kee 
his blood stirring. He went to the Pan-American for 
a week and after being there four days he longed to be 
back where there were the whizz and buzz of woodwork 
ing machinery. He surely has charge of a regular bee 
hive of a place. 


Didn’t Know Philosopher Dooley. 


Joseph Dooley is one of the best natured Irishmen 
you ever saw. He took me in like a brother and with 
his courtesy pushed the button that set an electric 














‘Make hay while the sun shines.” 


light glowing. I said to him that his name is a well 
known one these days. “Faith, it is; there are many 
Dooleys now,” he said, unconscious that I referred to 
the Dooley of humorous literature. “When I came 
here I was the only Dooley on the job, but now, be 
gobs, there are eliven of ’em in the directory. And I 
hope, Mr. Sa-lee, they are an honor to the country of 
me adoption. You see that quare lookin’ building 
across the strate? That was once a midical college, 
At one time it got on fire an’ they threw the dead 
hodies from the windies to bate the band.” Another 
gentleman from the Emerald Isle named Mack, who 
wanted to be a candidate for mayor but failed to win 
out, has a storage yard next to Mr. Dooley’s place, and 
I asked him if he and his neighbor got along all right, 
telling him I believed I had never before seen two yards 
so close together. ‘“Why the divil would I quarrel with 
Mack?” Mr. Dooley asked. “He is not here. He has 
an office in another strate. I have it all me own way, 
and I never quarrel with anybody under thim circum- 
stances.” I shall kindly remember Mr. Dooley. 

I believe it was Mr. Crouch, in Rochester, who asked 
me to call on the Allen Lumber Company, of Syracuse. 
It was my intention to do so anyhow, but this request 
of Mr. Crouch was an added emphasis, and up the ele- 
vator my aldermanic form was hoisted to the com- 
pany’s office. 

This is a commission firm pure and simple, but I 
hear none but golden words spoken of it by the yard 
men of this district.* I will tell you why. It lets the 
building trade alone. No contractor can go to this 
company and wheedle a bill out of it. That is one 
reason the yard men shout for the Allen people. Say 
what we may, we know little about a thing unless we 
have experienced it. The people composing this com- 
pany were at one time in the yard business in Mount 
Morris, this state; therefore they know right where 
the line should be drawn between the different branches 
of the trade. I am inclined to think that among the 
best wholesale men are those who once sold boards 
from a retail yard. They know what’s what, which is 
a great deal to know. 

Mr. Allen was in the south looking up stock and 
Mr. Thomas, whose comic sketches I have seen in the 
offices in this section, was in Canada. Among other 
things he wrote home was that lath up there are nearly 
as scarce as hen’s teeth. Miss Agnes O’Leary, secre- 
tary of the company, stays at home and sells lumber 
while the boys hustle outside. 

Probably Stands Alone. 

[ have knocked around among lumbermen for year's 
and years, but I do not remember having come in con 
tact with a business so unique as is that of E. E. 
Chapman & Sons. Here is a concern that openly says 
it wants nothing to do with contractors, or, in fact, 
with the building trade. Have you ever seen a yard 
man who would. not jump at the chance to sell a house 


or barn bill? The Chapmans will not jump at such 


chance, but on the contrary, ninety-nine times in 4 
hundred, they will turn it down. “Why,” said Robert 
R. Chapman, “if a man should come to us and want & 
house bill and would pay cash for it I suppose he would 
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get it, but I assure you he wouldn’t unless he did pay 
sh.” 

This firm caters entirely to the manufacturing trade. 
When it-started doing this five years ago its friends 
said it would prove a failure, but Mr. Chapman says 
that on the contrary its business has grown steadily 
and now it would hardly raise a hand for more than 
itis doing. You of course can see What the Chapmans 
are after. They want cash as nearly as possible for 
every board they sell. They are sticklers for gilt edged 
puyers. At the last inventory there was only $45 on 
the suspense account. So particular are they that if 
a customer proposes to give a note that customer is 
not considered a desirable one and is dropped. I doubt 
if ever before you have heard that statement made as 
constituting a plank in the business platform of a re- 
tail lumberman. 

[ am going to talk for several minutes about this 
firm, for its business methods are such that a thousand 
and one retail men may Jearn dollars’ worth from them. 
[| feel a special interest, insomuch as Mr. Chapman 
says he reads every word in the AMERICAN LUMBERMAN 
and is unable to tell the full extent he has been bene- 
fited thereby. 

The Chapmans are among the finest manipulators of 
jumber I have seen. ‘They want all there is in it. 
They buy pine at Lake Superior points and receive it 
by water. It would be out of the question to convince 
them that rail transportation can hold a candle to the 
old canal for cheapness. When the lumber arrives their 
own inspector takes it in hand and puts in his work 
asan artist. The difference in the values of the grades 
js small. ‘The idea of going $3 or $4 at a jump is not 
entertained. No attention whatever is paid to other 
grading rules, every board being graded by the rules 
ot this yard. You see, in this grading business the 
Chapmans are not among the sheep. 

“When a customer comes to our yard we find out 
what he wants lumber for,” said Mr. Chapman. “Then 
we show him the grade that we think will answer the 
purpose. No, if he calls for some orthodox grade he 
will not find it here. We do not sell him lumber by 
the grade, but we sell him the kind that will fit the 
hole he wants to fill, We permit no picking from a 
pile. If better boards are wanted the customer is shown 
a better grade. The quality and not the name of a 
grade determines the price of lumber with us.” 

On one side of a shed I counted fifty apartments 
containing that number of grades, sized as to lengths 
and widths. This is another hobby with the Chap- 
mans. Every length, thickness, width and grade must 
be in a pile by itself. They would no more think of 
mixing these than the hardware man would think of 
mixing his various sizes of nails. “I don’t know how 
aman can do business when his stock is all mixed up,” 
said Mr. Chapman. “I could relate several instances 
to show he cannot properly do it under such condi- 
tions. The other day a yard man sold sixty-six pieces 
of 2x16-14, quick delivery. And in a large town, you 
know, quick delivery means quick delivery. In this 
case a big job was at a standstill. This man had the 



























































“This duphunny is made of 38-inch strips.” 


stuff, but in order to get at it he would have to haul 
over 20,000 feet of dimension, so he came and bought 
it of us. Our pile of that size was by itself and we 
could have loaded every stick we had in ten minutes. 
Then, in the case of this yard man, it would have been 
hecessary to repile his stuff. Perhaps every handler 
of lumber does not bear in mind that if a pile is taken 
down it must be put up again and that every time a 

td if lifted it takes time and consequently costs 
money. We are not obliged to handle over anything 
to get at what we want. If there is a call for lumber 
by telephone we answer that we will deliver it imme- 
diately. Immediately! That is the word. We do not 
tell them we will deliver it as soon as we can or as 
Soon as our team is going that way, but immediately! 

f our teams are all out we call in a dray.” 

As there are 3,000,000 feet of lumber carried in 
stock you can imagine that with the numberless 
grades, and every grade, length, thickness and width 
Ma pile by itself, a great deal of space is required. 

@ premises comprise thirty-five acres. There are ten 
sheds, none of them large, and the sheds and piles are 
80 arranged as to reduce the fire risk to a minimum. 
he planing mill is so far removed from the sheds and 
Piles that if it should go up in smoke it would have 
No company. The sheds are scattered. In the large 
ttorage yard out on the banks of the raging canal there 
8a wide alley running through the middle of it, with 


a view that it may head off the flames should they 
ever get started in that section. A diagram of the sort- 
ing yard is kept in the office, every pile numbered on 
it, and the greenest teamster can go into this yard 
and load up any grade desired. 

In these yards there would appear to some to be a 
surplus of wagons. ‘The firm thinks it costs less to 
keep wagons than horses. ‘There are no horses stand- 
ing idle while the wagons are being loaded. A wagon 
is run into place and when it is ready to be hauled out 
the horses are attached to it. 


The Chapman Pile Binder. 

“What have you there?” I asked Mr. Chapman, point- 
ing to an odd looking binder, as we were walking 
through the storage yard. 

“That is the way we bind our piles, and it is the best 
and cheapest way we have ever tried,” was the reply. 

That very minute it was a good time to test these 
binders. The wind blew a perfect gale. Onondaga lake 
was alive with whitecaps. Mr. Chapman said it was a 
“little squall.” It is amusing the idea these eastern 
people have of the wind west of the Mississippi. Some 
of them think it is a continuous howling tornado out 
there. An acquaintance said he would hesitate to come 
out to the great hog and corn state to see me, afraid 


. he would get caught in a cyclone. 


The cost of this little device for holding the tops of 
piles on is really so small that it can hardly be esti- 
mated. Any man around a yard could knock together 
an armful of them in no time. You will see it is a tri- 
angle, except that it hardly is a triangle. I have for- 
gotten what it would be called in geometry. That is 





“Plain words on this subject.” 


the way with us. We deprive ourselves of wine and 
mushrooms in order that we may get through school or 
college and then industriously forget nearly everything 
we learned there. 

This triangle shaped “duphunny” is made of, say, 
3-inch strips. The top is just wide enough to hold a 
2x12 from falling over. In length it may be made to 
suit you. ‘To bind the pile place the 2x12 piece on 
edge across the top of it, hang a triangle on each end, 
pull it down with considerable force and immediately 
over the base of the triangle thrust a stick between 
the courses of lumber. There is geometry in my head 
all this time and I know that the above description is 
not very technical, but, technical or not, it is all there 
is to it. 

Lesson for the Young. 

Mr. Chapman said if I wanted to see an ideal car- 
riage factory I ought to stop at H. K. Moyer’s, a little 
way up the street. Remembering that Mr. Moyer is a 
reader of the AMERICAN LUMBERMAN, as all the best 
woodworkers are, I halted in front of his great shops, 
looked through the front windows and saw that the 
floor of the large room in which carriages are exhibited 
was waxed as though it were a dancing hall. It was 
so smooth that a fly would slip up on it. This waxed 
floor is an indication of the appearance of the rest of 
the shops. One could hardly believe that carriages 
could be turned out where everything is so clean and 
tidy. Mr. Moyer is a stickler for the grade of timber 
he uses in his works and says the kind he wants is be- 
coming more and more difficult, to get. 

Except for a photograph, however, that hung in Mr. 
Moyer’s office there would have been no mention of his 
carriage factory in these columns. This is a picture of 
a little old shop, as crude as crude can be, that was 
built by Mr. Moyer when he was 13 years old in which 
to make some sort of wagon. You see, even then he 
had wagon on the brain. He was a farmer boy, and 
when he began to make wagons for people to buy he 
did not have enough money to pay for the material 
that went into his first wagon. But never let that 
little matter of want of means distress you, my boy. 
If you are in dead earnest and mean to learn your busi- 
ness the means will come. It is to the loiterer, the 
botch, the man who lacks integrity that means do not 
come. From that day to this Mr. Moyer has been un- 
able to make as many carriages as he can sell. He 
can now indulge in fine horses and blooded stock. <A 
horse for which he was offered $40,000 died on his 
hands. There is a place in the world for the man who 


knows how to do a thing well and every time will do 
There is more room at the 


it as well as he knows how. 

top than ever will be occupied. I want you to remem- 

ber that, my boy, and make hay while the sun shines, 
Every Man for Himself. 

That’s what’s the matter with them in Syracuse, and 
as a consequence they are not making the moncy they 
otherwise would. There is a glow of good fellowship 
among the yard men of Rochester, but come here and 


instead of a glow there is a white frost. I was told 
that one year the dealers did come together on hemlock 
and that year they made more profit than they had 
made any twelve months before or have made since. 
Singular that with such an object lesson before them 
they could not have kept right along in the path that 
brought them peace of mind and a bank account, but 
they fell by the wayside and there they are, floundering 
in the ditch. 

When this is the condition in a town there is gen- 
erally some one man whose neck ought to be broken 
long enough to learn that as a tradesman he is no 
good on the face of the earth, either to himself or 
others. ‘This particular individual bobs up in many 
a town and is a stumbling block wherever he is found. 
He talks about his independence, his ability to hoe his 
own row and other such nonsense. Yet as a great, big 
rule this man, with all his independence, is not making 
money enough to pay him for the wear and tear on 
his mind. His hand is raised against his brethren and 
naturally enough their hands are raised against him. 
We receive from the world what we give it. The great 
law of response is as infallible as the law of gravita- 
tion. It takes no guesswork for any man to know in 
advance how the world will treat him. That which 
he gives will be handed back. If it is flowers it will 
be flowers in return, and if it is thorns he will get jabbed 
in a thousand places. 

I wish it were in my power to cause these men to join 
hands and circle around a common interest.’ After they 
got over being jealous of one another and reached the 
conclusion that no one man can sell all the lumber that 
is used in a town they would wonder why on earth 
they had played the fool so long. I do feel like using 
plain words on this subject. I wish that with a mega- 
phone I could howl them into the ears of every one of 
these off creatures. They might not reform, but at 
least they would know what I think of them, for whieh 
probably they don’t care the snap of their fingers. I 
am not alone, however. My opinion of them is the one 
entertained by every sane yard man of the country. 
To end this little sereed properly I want to repeat what 
has been said in this department before, namely, that 
without one exception the lumber business of a town is 
not prosperous unless the yard men pull together. 1 
shall not say another word on this subject until the 
next time. 

Novel Yard Adjunct. 

A halt in Oneida brought out the fact that R. B. 
Ruby runs in connection with his yard a mortar shed, 
mixing lime, sand and hair, and getting 25 cents a 
bushel for the combination. Since the advent of hard 
plaster this branch of his trade has declined in volume. 
There is a basement in which this mortar must be kept 
in winter to prevent its freezing. Farmers buy this 
mortar, as do the people of the town when they want 
to do patching. It pays so well that improvements for 
handling it will be put in. Mr. Ruby also sells a clear, 
quartered sawed Pennsylvania hemlock shingle, for 
which he gets $2.75. He says the only fault that is 
found with it is that it splits more easily than some 
other shingle. Both General Manager Barker and my 
self remembered the hemlock shingle which was riven, 
then sawed on the old saw horse and which would prac- 
tically last forever. These shingles were quarter rived, 
and we could see no reason why they would nof split as 
easily as do the quarter sawed shingle of today, but 
then neither of us pretended to know all about it. 

I walked over to Bennett & Klock’s premises, which 
comprise a lumber yard, ice houses, saw mill and a 
saw mill pond just large enough to swim in, kept office 
for an hour or so, in the meantime taking a nap on 
the sofa, hoping that some one would come around, but 





“Obliged to come away empty banded.” 


was obliged to come away empty handed, except for the 
bit of scenery that was photographed in my mind. Mr. 
Bennett, I learned, was at home not feeling well and 
Mr. Klock was away buying hops. In this section is 
where they raise a great many hops which go into beer 
and yeast. It is a precarious business, the price of 
hops varying more than that of glass, and we yard men 
know what that means. With the present price of hops 
beer ought to be cheap, but to the consumer the price 
never varies, no matter whether hops sell at $1 a pound 
or 6 cents. Queer, isn’t it, that we are sticklers for 
low prices for all things except for those which do us 
no good ? 

A few miles below Oneida is the old Oneida Commu- 
nity plant. It was a sort of co-operative free love in- 
stitution, very successful financially and founded on 
the Bible, of course. I went there to write up the com- 
munity in its palmy days,-and if it was not as rotten 
as a last year’s hen’s egg I was blind. The legislature 
of New York said they must change their bill of fare, 
and if they lived together they must marry like other 
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people, which now they pretend to do, They were a 
cultured and educated class, and perhaps at no other 
point in the state could there be found to the square 
inch more knowledge of art, science and literature. 
Their brightest young men were educated in Yale. But 
all of us who have roughed it in the world have ob- 
served that between culture and morality, education 
and morality, there is often a wide gap. I sometimes 
think that the poor and ignorant know more about 
morality than the rich and educated. 


The Sway of Native Lumber. 


The rarity of lumber yards in the towns in the beau- 
tiful Chenango valley astonishes the westerner. He 
asks, Where do the people buy their lumber? Earl- 
ville is an up to date village of 800 souls, which reaches 
out for trade for miles in several directions, yet the 
one yard there, when I first called, was locked up and 
the owner was away to a neighboring town for the 
afternoon. I afterwards saw one of the partners, 8S. P. 
Gurney, who told me that at the time they take an 
inventory, January 1, their stock in value averages 
about $2,500. The stock of rough lumber carried is ex- 
ceedingly small, owing, as Mr. Gurney says, to the native 
timber supply. Located here and there are small mills, 
and often when a farmer has a building project he pro- 
vides for a portion of his lumber in advance by cutting 
logs and having them sawed into |umber at these milis. 
Every winter a portable mill is set up in Earlville and 
converts into lumber the logs which are hauled in. Mr. 
Gurney sometimes exchanges dressed luumber for native 
stock. In the Todd & Gurney shed there is a little kink 
that is worth mentioning here. The shed as originally 
built shut up as tight as a barn, but when an addition 
was put on spaces were left between the floor boards 
about four inches wide, and as the sills are a foot or 
more from the ground the circulation of air up through 
the lumber when the doors are open Mr. Gurney thinks 
is sufficient. 

Smyrna, a place of a few hundred inhabitants, five 
miles from Earlville, has no yard. Sherburne, with 
1,200 inhabitants, has one yard. North Norwich, a 
small village at least a half dozen miles from any other 
town, has no yard. Norwich, with 6,000 people, has 
practically one yard. W. H. Scott, the owner of this 
yard, carries a heavy stock, however, and runs a fac- 
tory, in which he turns out sash, doors and inside fin- 
ish. Mr. Scott tells the same story about native lum- 
ber. He takes advantage of the situation, however, as 
he is interested in four saw mills, and if they want 
native lumber he can give it to them. Speaking of the 
price of hemlock dimension, Mr. Scott says he can pro- 
duce it at his mills for $6 a thousand, while it costs $14 
to lay down a similar article from Pennsylvania. 

I must acknowledge the pleasure I had in meeting 
Mr. Scott. It is not every day I come in contact with a 
man who belongs to my church, and when I do it makes 
me feel good to tell of it. You know the cogs of all 
men don’t mesh, and that they do not is probably no 
more the fault of the men than it is the fault of two 
flooring boards which will not go together properly 
when they have been run through different machines 
set to different gages. Both Mr. Scott and myself 
came near suspending business when I was in Norwich. 

Crossing over to New Berlin, in the Unadilla valley, a 
place of 1,200 souls or more, there is only one yard, And 
so it goes throughout this section of country, I am told. 
At no point, however, is there complaint that the number 
of yards is too small to meet the demand for lumber. 
All with whom I have talked are of the opinion that 
the native timber supply will not be a menace much 
longer to the yard man, as it is going fast. Mr. Scott, 
who surely ought to be well posted, thinks that five years 
from now the amount of standing hemlock will be very 
small. In his yard I saw an excellent quality of second 
growth pine, but the amount of such pine is small. Even 
in this old country, however, one cannot get out of the 
sight of “woods,” as the forests are called, and it would 
not surprise me if after we are dead and gone they 
should be sawing lumber in this section. Of course it 
wouldn’t surprise us after we are dead and gone. 


There it Goes Again! 


I happened along just as the yard man was repairing 
his lime house, or rather just after he had made the 
repairs. He felt rather proud of it and took me out to 
see it, “I thought you read the Realm of the Retailer,” 
I said to him. 

“So I do. I wouldn’t do without it,” was the reply. 

“Then why in thunder and Mars, as my good old 
grandfather used to say, did you build such a lime house 
as that?” I asked him. 

He looked a little confused. Then I told him that for 
a year I experimented with lime and published the 
result in this department, that result being that the 
nearer air tight lime is kept the less it will slack, and 
there he had gone and put a ventilator in the center of 
the roof! He said, by gum, he would stop it up. I 
don’t care the snap of my finger whether he does or 
not. Honestly, there are certain yard men who make 
me tired. It costs the publishers of the AMERICAN LuM- 
BERMAN a@ round sum of money to carry this depart- 
ment. They go to the expense on purpose to benefit the 
yard men of the country. Then the yard men pay their 
good money for the paper, and read it in such a one- 
horse way that the money saving ideas do not stick in 
their minds. What I want is that every yard man 


shall make the last legitimate cent possible out of his 
work and investment. I want them to earn their money 
easily, for to the most of us it comes hard enough. 


Xe. re 





tire Jackson (Ohio) district and some progress in ef- 


The Coal Trade. 


REVIEW OF THE TRADE. 


The output of anthracite during September is esti- 
mated at about 4,000,000 tons, as compared with 2,973,- 
000 tons for the corresponding month last year, and for 
the nine months ending with September about 39,000,- 
000 tons against 34,240,000 tons for the first nine months 
of 1900. Inasmuch as the production for October last 
year was only 834,786 tons there is likelihood that a 
week hence the production will be about 8,000,000 tons 
above that of 1900 to the same date. ‘This lead will 
probably be reduced in November and December, how- 
ever, for last year the output was then at its maximum. 
Production is steadily good and the output is going 
somewhere, ‘The eastern trade has not collapsed, though 
it is lacking in the zest of the summer months. An- 
thracite is going to Buffalo freely and there is a fair 
lake trade, which is prevented from being better only 
by the scarcity of vessels. Some trepidation is ex- 
pressed that stocks on Lake Superior will be inadequate 
unless the movement shall improve. There is likeli- 
hood that Lake Michigan docks will be plentifully 
stocked before the close of navigation, or if not that 
rail receipts will be sufficient to make up the deficit. 

Supreme confidence seems to exist. that in good and 
proper time the present extreme car shortage will abate 
and that all the coal that is wanted will be forwarded. 
Upon this heard rests current unconcern. But the 
west will surely need the end of the present transporta- 
tion inefficiency to place itself on good terms with the 
winter’s fuel supplies. Present trade is of the diminu- 
tive order, a little here and a little there, fairly good in 
the aggregate but lacking individual strength. One and 
two car orders are the rule, with an occasional five for 
a sensation. This is particularly true of business to 
the west of Chicago. In territory east thereof, where 
it is purely a car supply proposition, there is enough 
excess of demand above supply to give the market a 
coloring of notable strength. It is surmised that there 
will be no more big buying this season but a fairly good 
and continuous trade is generally anticipated. About all 
that is heard by way of big buying are a few intima- 
tions that next spring some of the dealers who have not 
laid in a stock of coal this season will buy in round lots; 
that is, if the strength that has been shown this sea- 
son shall continue throughout the winter and the open- 
ing shall be as strong next April or May as now prom- 
ises. This has been an educative season, for the prece- 
dents of many years have been upset by the reliable 
regularity of prices during the past six months. There 
remain many portions of the west that will have to buy 
much of their winter’s anthracite, if they consume the 
same quantity as they did last season, Egg coal con- 
tinues relatively scarce and shipments of all sizes from 
Chicago are usually delayed by the lack of cars, which 
seems to be more noticeable in the northwest than here- 
tofore, 

The tone of the bituminous trade is radically chang- 
ing. The prospective buyer no longer asks for prices to 
ponder upon them for days without action. He does not 
even ask for prices at all. He orders and gives explicit 
directions to have the coal shipped at once. Chances are 
that he does not get the coal as directed, if he asks for 
a desirable grade. If he is content with anything in the 
market his wants will be supplied with surprising 
swiftness. The supply of good eastern coals may be 
slightly better this week but it is not comfortable. Nor 
is it expected that it will be comfortable for a month 
or longer, or until after the close of navigation. Some 
lake shippers say they are in good shape; that they 
have filled all their pressing obligations at upper lake 
ports, but this is not the usual story, and supreme ef- 
forts are still being made to get coal from mines to 
lower lake ports for shipment up the lakes. The pres- 
ent indications are that much all-rail coal will have 
to be shipped this winter to the northwest to supply the 
deficiency caused by scant dock receipts. 

Choice domestic grades of bituminous coal are scarcely 
to be had in the west. The demand far exceeds the sup- 
ply.,The betterment of this condition will depend largely 
upon the coming facilities of the railroad companies. 
The demand is probably above the actual needs for there 
is more or less of a scramble to obtain what little coal 
there is in sight. However, the milder weather early 
this week has taken the edge off the actual require- 
ments and the carriers are trying to get a firmer hold 
upon the elusive situation. They have put all the ma- 
chinery at their command into operation with visible 
results, among which may be noted the dumping upon 
the market of much inferior coal, cumbering the side 
tracks and using the rolling stock that is badly wanted 
at mines, Screenings may still be purchased at the terms 
of the user in unlimited quantities. Operators commonly 
report that their output is purely a matter of coal cars. 
Many shafts are idle half the time, because the empties 
fail to arrive at mines and whenever they do come they 
are briskly filled and sent to destination. 

The railroads are ordering from the builders more 
ears and producers are opening more mines. Develop- 
ment of coal fields goes merrily on. There is great ac- 
tivity in the Pittsburg district, where large tracts of 
new lands have been purchased recently by strong in- 
terests, for the purpose, apparently, of immediate de- 
velopment. The coal geography of West Virginia is 





changing materially. The recent purchase of the Poca- 
hontas field by the United States Steel Corporation, or 


by interests closely allied thereto, may not be for imme- 
diate possession, but is an indication of the coming 
trend of ownerships, which is still toward centraliza- 
tion. Options are said to have been secured on the en- 








forts to consolidate properties farther west has late} 
been made. y 
Coke is in good demand and there is no surplus stock 
in the west. There is difficulty in securing prompt ship. 
ments. Some users have permitted stocks to melt awk 
almost to the disappearing point and they are serious] 
inconvenienced by the present scarcity. y 





Law for Lumbermen. 


Rights Under Contract. 

An owner of a saw mill contracted to sell to a firm 
the output of his mill for one year. He also obliged 
himself to run his mill to its full capacity, subject to 
unavoidable delays and accidents. For the purpose of 
refuting the charge that he had wantonly failed to run 
his mill to the full capacity he offered to prove that 
the waters of the river for some time had been low and 
that log floating down the stream to the mill had become 
extremely slow and difficult. The supreme court of 
Louisiana holds (Barr vs. Henderson, 30 Southern Re- 
porter 158) that this testimony was properly admitted 
under what is termed a general denial. It says that it 
showed circumstances which relieved the delay in run. 
ning the mill from the accusation of its having been 
intentional. It was testimony of reasonable necessit 
for closing down and stopping operations of the mill, 
The supply of the raw material for running the mil] 
was directly connected with its running operations. The 
unavoidable delay in obtaining the logs to saw accounted 
for the stoppages of the mill. Transporting the logs by 
railroad was not in the contemplation of the parties 
when the contract was signed and it did not appear to 
have been reasonably feasible. Moreover, while the work 
moved on slowly enough, the firm made no serious ob- 
jection for quite a time, after which time necessary re. 
pairs were made, rendering it impossible to run the mill, 
Besides, the weight of the testimony was that the 
capacity of the mill was not nearly so great as the firm 
contended it was. And taking all the facts sustained 
by the testimony into account, the court holds that the 
firm had no cause of complaint on the ground that the 
mill’s output for the year should have been larger and 
that in consequence their profits would have been greater 
than they were. Next, it takes up the consideration of 
certain other provisions in the contract—one, that the 
firm were to receive all of the lumber cut, mill culls 
excepted; and another, that the lumber was to be of 
the widths and thicknesses ordered. Only a fractional 
portion of it was of the thickness ordered. Much of 
the lumber was missawed or badly sawed. In conse- 
quence, the percentage of inferior grades was much 
larger than the terms of the contract covered. Under 
these circumstances, the owner of the mill, in matter of 
the execution of the contract, the court holds, was not 
in a position to compel the firm, as he undertook to do, 
to take all of the lumber on his lumber yard, without 
regard to uniformity of measurement set forth in the 
contract, it not being, taken as a whole, of the required 
quality and measurement. Finally, the court holds that 
the profit which the firm would have made if the lumber 
required by the contract had been delivered was the 
damages due, besides the amount which they had ad- 
vanced on the contract. 

Measurements by Buyer Alone Not Conclusive. 

A contract for the sale of logs will not be construed 
as making conclusive the measurements taken by the 
buyer alone after delivery of the logs unless the words 
relied upon as having that effect are clear and unequi- 
vocal, and therefore it is ruled (Southern Lumber Com- 
pany vs. Asher & Hensley, Kentucky) that such a con- 
struction will not be given to a contract for the sale 
of logs to a lumber company providing that “after each 
delivery” to the company’s booms it shall “make meas- 
urements as per specifications hereinbefore stated, and 
as measured to be again branded with a special boom 
or scale brand” and that “the measurement in booms 
shall be the measurement upon which all setlements 
shall be made between the parties, and same shall be 
taken as the final and conclusive measurement,” as it 
does not fairly follow from either of these provisions 
that the buyer should make the measurements alone. 


Customary Construction No Bar to Damages. 

A new employee in a saw mill having been injured by 
stepping into an unguarded hole at the end of a slasher 
and brought an action for damages, the United States 
circuit court of appeals, seventh circuit, holds (Nyback 
vs. Champagne Lumber Company, 109 Federal Reporter 
732) that it was error in charging the jury to assume 
that if the mill “was constructed in the customary man- 
ner of all mills” in that region the fact was conclusive 
against an allegation of negligent or defective construc 
tion. While proof of the like construction of other mills 
was competent evidence upon the question, obviously, it 
says, it was not conclusive. Common sense and reason 
do not lose their sway because through ignorance, inat- 
tention or unselfishness unreasonable customs may have 
prevailed. 

A Partner as a Firm’s Creditor. 

The United States court for the eastern district of 
Pennsylvania (109 Fed. Rep. 135) has decided that @ 
partner cannot sustain a claim for advances for partner- 
ship purposes or for goods sold to his firm in competi- 
tion with firm creditors; and that where the corporation 
entered into partnership articles with a firm and in- 
vested money in and sold goods to the firm the corpora 
tion to the extent of such acts executed the contract 0 
partnership by becoming a partner de facto, and coul 
not, by asserting that the partnership agreement was out: 
side its province and beyond its power, prove a claim in 
competition with general creditors. 
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re 
The Record. 
Alabama. 
Billingsley—L. W. Gibbons has succeeded Gibbons & Cham- 
bliss Br 


e¢ smingham—The Lockwood Manufacturing Company has 
cently begun the manufacture of boxes. 
Rutledge—J. W. Ivey is dead. 

Arkansas. 

—The Ashley Lumber Manufacturing Company 
netated articles of incorporation, giving capital stock as 
$10,000. The officers are: J. H. Vanden Boom, president ; 
H. R. Swartz, vice president ; I. J. Burbridge, secretary and 
trea Crory—Fakes & Bird have sold out to C. W. Sturdivant. 

Malvern—The Hayward Lumber Company has commenced 
bus vamaw—Williams Bros. are reported out of business. 

California. 

San Francisco—The Standard Lumber Company has been 
incorporated, with capital stock of $50,000. The directors 
are: H. Steinmetze, F. R. Turton, W. R. Hoag and 
others. 


re 


Colorado. 

Denver—Munson & Co. have been succeeded by the Mun- 

r Company. 

000 eee The. C. EB. Herr Manufacturing Company has 
incorporated, with capital stock of $2.000. 

Sheriden Lake—The Gamble-Howard Company has com- 

enced business. 
" Connecticut. 

New Haven—The Elm City Lumber Company has sold its 
sash, door and blind department to E. J. Salisbury & Co. 


Florida. 

Caryville—The Sanford Lumber Company has been re- 
Ee ba— Venable & Jones have removed their saw mill 
from Palmer, Fla., to this point. 

Kissimmee—L. D. Graham & Son are reported out of 
a me Hill—The Finlayson Mercantile Company, with 
capital stock of $5,000, to buy and sell logs, lumber etce., 
has been incorporated by D. T. Finlayson, W. F, Jones and 
8. M. Cross. 

St. Marks—The Graham Cypress Company has sold out. 


Georgia. 

Atlanta—The West Lumber Company has sold out to the 
Enterprise Lumber Company. 

Atlanta—The Acme Lumber Company, with $15,000 cap- 
ital stock, has heen incorporated._———Wight & Co. have sold 
out to the Wilson Lumber Company. 

Pearson—FE. L. Moore has succeeded R. F. Goethe. 

Valdosta—C. H. Paine, of the Ashley-Paine Manufactur- 
ing Company, is dead. 

Ilinols. 


Arcola—The report that the Central Lumber Company 
had discontinued business was in error. 

Chicago—The Dewar & Underwood Company is reported 
as going out of business. 

Chicago—James F. Bushnell & Co. have changed style to 
the Bushnell & Kurz Lumber Company. The National 
Land & Lumber Company has been incorporated, with capi- 
tal of $2,000,000. The Preston & Stamm Manufacturing 
Company has increased its capital from $1,000.to $15,000. 

Equality—E. J. Hales is reported out of business. 

Galesburg—Articles of incorporation have been filed by 
James C. Simpson, P. S. Post and F. FB. Johnson for the 
cy aad Company, Limited. The capital stock 
is $15,000. 

Literberry—Liter & Petrie have been succeeded by FE. FE. 
Murry. 

Meriden—F. G. Horner has sold out. 

Orion—John J. Bell has sold out to Asher Love, who will 
take possession December 1. 

Russellville—W. R. Epperson fs reported out of business. 

Springfleld—The Sattley Manufacturing Company has in- 
creased its capital stock to $1,000,000. 


Indiana. 

Connersville—The Connersville Lumber Company has suc- 
ceeded Ready & Showalter. 

FEvansville—Frank Moore is dead. 

Indlanapolis—Articles of incorporation have been filed hv 
ae Veneer & Lumber Company, with capital of 
oy e 5 

Terre Haute—The Krumbhaar Place Lumber Company has 
been incorporated, with $30,000 capital stock. 


lowa. 
Maxwell—The Willard-Miller Lumber Company has bought 
out the yard of Dewell & Bartlett. 
Muscatine—The Coast Cypress & Railroad Company has 
incorporated, with capital of $150,000. 
New Sharon—J. M. Broat & Son have succeeded Bowdle 








ros, 

seat —The Redfield Lumber Company has been incor- 
porated, 

Searsboro—J. P. Baker is reported out of business. 


Kansas. 
Cleburne—L. W. Johnson has been succeeded by FE. C. 
Johnson. 
Emporia—J. BH. Evans has succeeded Bvans & Thomas. 
Lenexa—The Leldigh & Havens Lumber Company has 
opened a yard here. 
Kentucky. 
A Springfleld—Marks & Green have succeeded Marks, Green 
0. 
Loulsiana. 
New Orleans—The Los Andes Rubber, Lumber & Fruit 
Company, with canital stock of $100,000, to develop land In 
Guatemala, near Puerto Cortez, Honduras, has been tncor- 
Dorated. Officers: Charles Dickson. president: W. J. Kear- 
ney, vice president; Charles A. Schreiber, treasurer, and 
George Montgomery, secretary, all of New Orleans. 


Maine. 

Augusta—The Cuban Development & Produce Company 
has been organized, with capital of $800,000, for the purpose 
of cutting. transporting and manufacturing lumber In Co- 
lombia and the United States. Edward O. Cook {is president 
and treasurer, Antioqua, Colombia, 8. A. 


Maryland. 
Baltimore—n. W. Taylor is dead. 


Massachusetts. 
Greenfleld—The Orleans Lumber Company has been in- 
corporated, with capital stock of $10,000. 
pyewton—A receiver has been appointed to take charge 
0 gre assets of FE. B. Ricketson & Co. 
t Drinefield—The F. M. West Box Company, with capital 
of $35,000, has been incorporated. 


Michigan. 
fovert—J, R. Spellman & Co. have commenced business. 
e 4ansing—The Hall Lumber Company has been reorganized 
ie Hall Lumber Company. Limited. 
t anchester—K. C. Westgate has been succeeded by the 
wery-Schaffer Company. 


Minnesota. 


Cloquet—The Cloquet Tie & Post Com 
vompany has been in- 
are ed. with $25,000 capital stock. The incorporators 
Ea Fe gg H.C. Hornby and C. E. Wyman. 
Bouslough & Gillett: owland & Co. have been succeeded by 





Minneapolis—The Port Blakeley Mill Company, of Port 
Blakeley, Wash., has opened offices here. 

Minneapolis—The Northwestern Sash & Door Company 
has dissolved; O. R. Gutzmann continues the business under 
same name, 

Motley—F. E. Wilson has sold out to A. Wilson. 


Mississippi. 
Boyle—H. C. Buck, jr. & Co. have commenced a planing 
mill business. 
Hattiesburg—Owen Charles, of the Charles & Whitcomb 
Lumber Company, is dead. 
Saucier—A receiver has been appointed to take charge 
of the J. R. Nevers Lumber Company. 


Missouri. 
Enon—Lee Jordan has recently begun business. 
Milan—aA. W. Elmore has bought out the J. L. King Lum- 


ber Company. 
& Girdner have succeeded G. D. 


y 
Princeton—Cockrell 
Smith & Co. 

St. Louis—The Haydock Bros. Carriage Company is re- 
ported as selling out. A receiver has been applied for by 
the Southern Box Manufacturing Company. 

Nebraska. 

Edgar—The Frees & Montgomery Lumber Company has 
Mon yards at this place and at Ong, Neb., to S. J. 

en. 

Shelton—S. FE. Smith has succeeded S. FE. Smith & Co. 

Tecumseh—The Hassett Lumber Company has succeeded 
W. H. Hassett. 





New Jersey. 
Red Banks—The Belmar Lumber & Supply Company has 
been organized, with $10,000 capital. 


New Mexico. 
Caskill—C. P. Evans is reported out of business. 
New York. 
Brooklyn—The plant of the Brooklyn Moulding Company 
has been sold. 
Buffalo—M. Zeis & Sons have succeeded Zeis Bros. 
Genesee—The Jones-Keeney Lumber Company has been 
incorporated by Calvin N. Keeney and others. 
North Tonawanda—C. FE. & W. E. Kelsey have succeeded 


Kelsey & Gillespie. 
North Carolina. 

Hatteras—The Horuthal-Loane Lumber Company has com- 
menced business. 

Lenoir—The Kanawha Hardwood Company has sold out 
at this place and at Mount Airy. N. C. 

Nantahala—The Kanawha Hardwood Lumber Company 
has closed out at this point. 

Washington—The Croaton Lumber Company. with $19,000 
capital stock. has been incorporated by V. W. Long. F. C. 
Kugler, Stephen Bragaw and others. It will erect a large 


saw mill. 
North Dakota. 
Ruchanan—Pierce Bros. have opened a retail yard. 
Flaxton—The Smith & Rogers Lumber Company has 
opened a yard here. 
Northwood—The Northwood Lumber Company has been 
incorporated by H. J. Haskamp, W. H. Robinson and W. C. 


Poulson. 
Ohio. 

Cineinnati—The William Mayer Lumber Company has 
offered 30 cents on the dollar to its creditors. 

Cleveland—H. I. Morningstar has disposed of his interest 
in the Euclid Avenue Lumber Company. 

Coshocton—-Thomas Colopy has recently commenced busil- 
ness. 

Columbus—The office of S. 8S. Spero & Co. has been closed 
on a judgement. 

East Liberty—Greeley & Co. are reported as closing out. 


Oklahoma. 

Apache—J. T. Callahan has recently commenced business. 
——George Fletcher has opened a yard. 

Doxie (P. O. Pior)—The O. H. Benton Lumber Company 
has established a yard here. 

Farlsboro—The Gloyd Lumber Company is reported as 
having sold out. 

Erick—A yard has been opened here by the O. H. Benton 
Lumber Company. 

Foss—Hnober Bros. have recently commenced a retail busi- 
ness. 

Hert—The O. H. Benton Lumber Company has commenced 
husiness. 

Ingersoll—F. M. Davis has commenced business. 

Lawton—The Radger Lumber Company has started a 
ares A yard has been opened here by Marshall & Mer- 
r ros. 

Rusk—A retail yard has been established by the Straun 
Lumber Company. 

Sayre (P. O. Elk City)—The O. H. Benton Lumber Com- 
pany has commenced business. 

Texonia—aA retail vard has been opened at this point by 
the O. H. Benton Lumber Company. 

—— Cragin Lumber Company has established 
a yard. 





Oregon. 

Amos—The Coast Fork Lumber Company. with capital 
stock of $5,400, has succeeded the Rouse-Greer Lumber 
Company. 

Baker City—The Haines Lumber Company has been in- 
corporated. 

Highland—A. Wallace has sold out to Fred Matson 

Woodburn—Wright & Durant have succeeded Wright Bros. 


Pennsylvania. 

Allegheny—The Crafton Builders’ Supply Company has 
commenced business. 

Duncannon—The Duncannon Mill & Lumber Company has 
incorporated, with capital stock of $2.000. 

Erie—Henry Shenk has incorporated as the Henry Shenk 
Company. 

Houstonville—C. L. Reed has opened a yard. 

Pittsburg—The Clinton Lumber Company has been Incor- 
porated, with $10.000 canital———William Hunter has opened 
a commission lumber office. 

Pittsburg—C. J. Imel has been succeeded by Frederick 


taton. 
Sharon—Cairey Bros. have commenced business, 


South Carolina. 
Greenville—A charter has been applied for by the Mallard 
Lumber & Bobbin Company. Capital stock, $50,000. 
Rock Hill—The Eagle Manufacturing Company, 
facturers of wagons, coffins etc., has incorporated. 


South Dakota. 


Rristol—Akerson & Carlson will open a yard. 

Castlewood—E. Walton is commencing business. 

Marion—The Mississippi Lumber Company has bought 
out the yards of the St. Croix Lumber Company. 

Pierre—The Newton Molding & Lumber Company has been 
incorporated, with $25,000 capital, by E. B, Picketson, H. N. 
Mable, T. H. Bassett and T. P. Estes. 

Waubay—F. Wenzel & Co. have sold out to the Lemmenes- 
Van Tassel Lumber Company. 

Tennessee. 

Nashville—The Northern Tennessee Coal & Lumber Com- 
pany, with $100.000 capital stock, has been Incorporated by 
William H. McKinley, C. O. Hutchinson and others. 

Tennessee City—The Foreman Shingle Company {s report- 
ed as having sold out to 8. W. Taylor & Co. 

Texas. 

Garland—Brown & Newman have commenced business. 

Gilmer—The Gilmer Land & Lumber Company has sold 
out to the Palmetto Lumber Company. 


manu- 





Harleton—The Silax Lumber Company Is reported out of 
business. 

Huntsville—The Palmetto Lumber Company has opened 
an office here, with mill at Oakhurst, Tex. 
‘ Nacogdoches—Frank Bridwell will establish a box fac- 
ory. 

even Oaks—L. Mason has gone into bankruptcy. Lia- 

bilities, $4,442.84; no assets. 


Vermont. 

St. Johnsbury—J. O. Drouin has sold out his retail busi- 
ness to Joseph Brunelle, and will continue the wholesale line. 
b a Victory Lumber Company has commenced 

usiness. 

Wilder—The Victory Lumber Company has opened an 


office here. 
Washington. 


Aberdeen—The Bryden & Leitch Lumber Company has 
reorganized. 
ddy—Dearinger & Dearinger have established a saw 
and planing mill business. 
Castle Rock—Esty & Mallory have commenced a saw and 
eames mill business, and will manufacture sash, doors and 
nds. 


Edgecombe (near)—The shingle mill owned by the estate 
W. J. Morgan has been sold to Samuel Canedy. 
Everett—The Thomas Robinson Mill Comnany has Incor- 
porated. with capital stock of $50,000. and changed style 
to_the Robinson Manufacturing Company. 

Mount Vernon—The Horn-Rowe Company will erect a 
shingle mill. 

Snoaualmie—The King Lumber Company has been suc- 
ceeded by the Brahm Lumber Company. 

Seattle—Otto C. Stark. M. D. Leehy and FB. P. Morgan 
have incorporated the Water Power & Lumber Company, 
with capital of $500,000. 


West Virginia. 

Charleston—The Central Coal & Lumber Company has 
heen Incornorated by M. P. Shawkey, L. C. Anderson and 
W. BR. Matthews. 

a i Grove—J. L. Kimmins has succeeded J. L.. Kimmins 
on. 

Heater—W. R. Pettitt & Co. have sold out to Smith Bros. 
Planing Mill Comnanv. 

Wheeline—F. M. Holliday & Co. have dissolved partner- 
ship. E. M. Holliday will continue the business. 

Wisconsin. 

Tron River—DL. J. Russell has recently commenced bust- 
ness, 

Lae du Flamhean and Minocaua—The Land. Log & Tum- 
ber Company of Rhinelander ts reported to have disnosed 
of its land and timber interests to the Chippewa Logging 
Company. 

Merrill—The Rettbrook T.and & Lumber Comnanv has heen 
incornorated bv Fred Reitbrook. Adolph Reitbrook. William 
Erback and William Klann. with capital stock of $46.000. 

Milwaukee—Application has been made for the apnoint- 
ment of a recetver to take charge of the affairs of the Stoll- 
enwerck & Weber Company. 

Mount Vernon—The Horn-Rowe Lumber Company has 
purchased the plant of the Knapp-Stout & Co. Company at 
Menominee, Wis. 

Viroqua—The Vernon County Lumber & Manufacturing 
Company has commenced business. 

Wausau—tThe statement in this department on October 12 
that the canital stock of the Winton Lumber Company, re- 


of 





cently incorporated. was $200.000. was in error. We are 
authoritatively advised that the capital Is $250,000. 
i ee o_o 
NEW MILLS. 
Alabama. 
Athens—J. W. Petry & Son will erect a sash, door and 
blind factory. 
‘ California. 
Berry Creek—Alexander Hutchinson will build a saw mill. 
Georgia. 


Columbus—F. J. Dudley, T. U. Butts and associates will 
build a large planing mill. 
Idaho. 


Sandpoint—Elbersich Bros. are nreparing to build a 75 000 
feet capacity saw mill. Also a shingle and planing mill. 
Hlinois. 
Dixon—John Deeter will build a sash and door factory. 


lowa. 
Roone—A nlaning mill. sash, door and blind factory will 
be built by William FE. Puffert. 
Maine. 
North Palermo—H. W. Abbott is preparing to build a 
saw mill, to be equipped with a planer. 
Michigan. 
Hancock—The Armstrore-Thielman Company will rebuild 
its mill. recentiv destroyed bv fire. 
Frankfort—Myron A. Knann will build a saw mill and 
wooden ware factory at this point. 
Mississippi. 
Columbia—The Columbia Lumber Company will build dry 
kilma and planing mill. 


Wiegins—The Niles City Lumber Company will erect a 
planing mill. 
Montana. 
Fddv—W. B. Russell is building a 50,000 feet capacity 
saw mill. 
New York. 


Herkimer—A saw mill will be erected by the Herkimer 
Manufacturing Company. 
Oklahoma. 
Oklahoma Citv—The Oklahoma Sash & Door Company are 
preparing to build a factory. 
Pennsylvania. 
Asanh—Campbell & Hagenbuch are building a saw mill 
near this point. 
Pen Argyle—A new planing mill will be erected by Fitz- 
gerald, Speer & Co. 
Tennessee. 
Cleveland—J. D. Barnes is adding new equipment to his 
planing mill. 
Texas. 
Warren—The Texas Yellow Pine Lumber Company will 
build a large saw mill in Tyler county. 
West Virginia. 
Anderson—aA veneer factory will be built here by O. R. 
Lapham. 





Preliminary plans for the chief buildings of the St. 
Louis world’s fair were displayed this week and showed 
that the buildings will be enormous ones; and, as they 
will be chiefly constructed of yellow pine, they will call 
for a tremendous amount of that material. It is antici- 
pated that contracts for lumber and timber will begin 
to be let within a month or so and that deliveries will 
be under way in December, so this long looked for re- 
quirement is but a short distance in the future. 
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THE LUMBERMEN’S ASSOCIATION OF THE SOUTH. 


Birth of a Comprehensive Southern Organization—Southern Manufacturers, Wholesalers and 
Retailers Banded for [Mutual Benefit—Twelve States Asked to Co-operate— 
The Purposes as Developed in a Lively Convention — 
The Proceedings in Full. 





The LuMBerMAN of October 19 published in full, as 
wired to it from New Orleans, La., the available details 
of the meeting of southern retail lumber dealers and 
retail Jumbermen’s associations, held in that city on 
October 17, the telegram including the last proceedings 
of the convention up to the hour of going to press on the 
latter named date. <A full report of the proceedings 
follows: 

New Or.eans, LA., Oct. 17.—As a result of the confer- 
ence of southern lumbermen, which was called to order 
in this city this week, the Lumbermen’s Association of 
the South has shied its bonnet into the industrial arena. 
It required just three sessions of the delegates and a 
single committee meeting to accomplish the permanent 
organization of this newest recruit in the association 
world, so unanimous was the response of those who 
assembled in obedience to the call issued jointly by the 
presidents and secretaries of the retail lumbermen’s 
associations of Texas, Louisiana and Mississippi and so 
strong their conviction as to the necessity of an imme- 
diate realization of their views. 

As was to have been anticipated, Carl F. Drake was 
chosen president. He was the moving spirit in bringing 
about the meeting and indefatigable in his labors during 
its progress. He is the head of the Drake Lumber Com- 
pany, of Austin, Tex., and secretary of the Lumbermen’s 
Association of Texas. 

L. C. Allen, president of the Retail Lumber Dealers’ 
Association of Louisiana, was clected vice president and 
W. G. Harlow, secretary of the Retail Lumber Dealers’ 
Association of Mississippi, was chosen to fill the offices 
of secretary and treasurer. 

Briefly stated, the new organization purposes to enlist 
the retailers, wholesalers and manufacturers of Florida, 
Georgia, Alabama, the Carolinas, Tennessee, Kentucky, 
Mississippi, Louisiana, Texas, Virginia and Arkansas in 
the work of organizing associations in each of the states 
named for the purpose of encouraging and maintaining 
throughout the south those business relations and ethics 
which should prevail between the manufacturing and 
distributing branches of the lumber trade for their com- 
mon good. 

The Opening Session. 

The first session of the conference was called to order 
in Progressive Union hall shortly after noon on October 
17, by Carl F. Drake, who asked that all present should 
place their signatures upon the records. The majority 
of the delegates had already signed. 

Lumber newspaper men, eight in number, enlivened 
the proceedings by their presence. Representatives of 
machinery manufacturers were also interested attend- 
ants and included the following: 

Beale, Cad H., National Dry Kiln Company, Indianapolis, 


nd. 
Donnelly, BE. A., J. A. Fay & Egan Company, Cincinnati, 


lO, 

Hart, H. M., 8. A. Woods Machine Company, South Bos- 
ton, Mass. 

Luck, William P., Erie City Iron Works, Erie, Pa. 

Mendenhall, J. B., More-Jones Brass & Metal Company, 
St. Louis, Mo. 

Montague, W. L., Wickes Bros., Saginaw, Mich. 

Shaw, E. E., C. T. Patterson ey, New Orleans. 

Tuckerman, H. G., Lapham & Schroeder Manufacturing 
Company. 

Yeamans, O. G., E. C, Atkins & Co., Indianapolis, Ind. 


The attendance of lumbermen included the following: 


Allen, L. C., Allen & Currey Manufacturing Company, Lim- 
ited, Shreveport, La. 
- Bancroft, G. W., Bancroft Lumber Company, Orange, 


exas. 
Baskette, J. H., Prewitt & Spurr Manufacturing Company, 
Nashville, Tenn. 

Beach, H. U., Poltevent & Favre Lumber Company, Pearl- 
ington, Miss. 
Benz, 8. L., Queen & Crescent Lumber Company, Nichol- 


Berry, R. J., Brookpark Lumber Company, Enterprise, 


red, C, 8., Butterfield Lumber Company, Norfield, 
Miss. 

Callahan, J. W., Callahan Manufacturing Company, Wash- 
ington, La. 

Carrier, C. M., Carrier Lumber Company, Sardis, Miss. 

Converse, Frank, Keystone Lumber & Improvement Com- 
pany, Kogue Chitto, Miss. 

Davidson, F. R., J. J. Newman Lumber Company, Hatties- 
burg. Miss. 

Daugherty, 8. L., J. W. Dickson Lumber Company, Mem- 
phis, Tenn. 

Downman, J. R., New Orleans. , 
Downman, R. H., Bowie Lumber Company etc., New Or- 
eans. 

Drake, Carl F., Drake Lumber Company, Austin, Tex. 

Dutsch, John C., J. A. & W. A. Dutsch, Covington, La. 

Frechet, L. P., Union Lumber Co., Limited, New Orleans. 

Gebert, J. A., New Iberia, La, 

Haney, J. J., Curran, Miss. 

Hardtner. H. C., Urania Lumber Company, Urania, La. 

Harlow, W. G.. Keystone Lumber Yard. Yazoo City, Miss. 
meetionn, F. W., Jefferson Saw Mill Company, New Or- 
eans. 

Hotchkiss, George W., secretary Illinois. Lumber Dealers’ 
Association, Chicago. 

Jernigan. Albert. H. Jernigan & Sons, Whitfield, Fla. 


Lacey. George 8., Mount Olive Plani 

Mount ‘Olive. Miss. . ane. APN PEND 
Lavant, John P., Whiteville, La. 
Mallam, Guy H., Kansas City, Mo 


Moore, C. P., Mount Olive Pianin 
BE ag ve Planing Mill Company, Mount 
ee, rf x. ee. Miss. 
s. J. B., ’ eston Lumber Company, Logt i b 
Tt Frank. E,, McInnis-Logan Lumber Company. Mish, 
ss. 
Pratt, J, R., Ten Mile Lumber Company, Ten Mile, Miss. 


Pugh, W. D., Yazoo Lumber Company, Yazoo City, Miss. 

Scutt, .J. S., Keystone Lumber & Imp. Company, Bogue 
Chitto, Miss. 

eo I’. M., Union Association of Lumber Dealers, New- 
ark, Ohio, 

Swetman, J. M., Union Lumber Co., Limited, New Or- 
eans. — 

Toomer, J. R., Union Lumber & Planing Mill Company, 
Hattiesburg. Miss. 

Vier, R. W., Houston, Texas, 

‘ Wiess, Mark, Reliance Lumber Company, Beaumont, 
'exas. 

The call for the meeting was then read by John E. 
Williams. Temporary Chairman Drake then said: 

The call as read by Mr. Williams explains as thoroughly 
and concisely as we can put it the objects of this meeting. 
The reasons that were advanced by those that have issued 
this call were based upon the fact that we have visited from 
time to time the meetings of other associations in the north 
and also the Secretaries’ association. The Secretaries’ asso- 
ciation, as will be explained later, is composed of the secre- 
taries of the different state associations who meet from time 
to time as necessity demands to devise ways and means to 
enhance the value of associate work in the different states. 

There is not today a state in the north nor a state in the 
west which has not its active association either of dealers or 
of dealers and manufacturers combined; but in the south, as 
in many other things, we have developed a habit of letting 
well enough alone and sliding along. It seemed to us a good 
idea to see if we could get the lumber business in the south- 
ern states into a more businesslike shape. The manufac- 
turers’ coming was criticised. The manufacturer comes next 
to the man who cuts the tree, and to him the dealer must 
look. With the dealer the manufacturer must consult, other- 
wise there is no concerted action, and without concert there 
is no successful business. We all know that. Unless the 
manufacturer takes care of the dealer the dealer cannot be 
successful; unless the dealer looks after the manufacturer 
who tries to do a legitimate business, who watches his trade, 
the manufacturer cannot meet with success. Therefore our 
interests are in harmony, and while local association work 
should be separate and distinct at the same time the inter- 
ests are common, and we mus: all work together to see that 
the south is represented in the lumber field of the world. 

The white pine interests today are in the minority. A 
few years ago we of the south were but a small factor as 
far as pine was concerned, but now conditions are reversed 
and it is time for us to take hold while we have something 
that is within our control, and make the best we can of the 
s tuation. Let us not be like the man in the biblical parable 
who failed to make use of his talents and brought back only 
that which was given to him. We don’t want to be classed 
with such unprofitable servants. I am glad to see so many 
of you here, and it is my sincere hope that we will today lay 
the corner stone of organized work in every state in the 
south that has not organized work already and complete our 
organization on lines that have as yet never been attempted. 
We have one great object in common and I hope that we 
shall have the combined strength and energy of the great 
lumber industry behind us. Our line of action and the meth- 
ods of procedure are identical. We who have called thls 
meeting are with you to do whatever you conceive necessary 
and that which in your judgment would be the wisest course 
to pursue. The secretaries of the Louisiana and Mississippi 
associations volunteer to you their services. If sufficient 
enthusiasm and interest can be aroused and maintained on 
this occasion the result will be that you will go home and 
start associations with every prospect of a successful cul- 
mination, and we will help you to the best of our ability. 


Mr. Drake having concluded his address, he announced 
that the first thing in order was the election of a per- 
manent chairman. 

Mr. Harlow placed in nomination for permanent chair- 
man President Allen, of the Louisana retailers’ associa- 
tion. The nominitions were closed and Mr. Allen was 
unanimously chosen. 

Mr. Allen accepted the honor with thanks. He said 
that his nomination was nothing more than was to have 
been expected from Mr. Harlow, generous, wholesouled 
and always bent on getting his friends into trouble. As 
the objects of the meeting had already been explained 
by the “Texas veteran” there was no further need of 
dwelling on that point. The first thing in order was the 
election of a secretary. 

W. G. Harlow, secretary of the- Mississippi retailers’ 
association, was nominated and unanimously elected. 
The chairman then said that there were a number of 
communications which had been received by the secre- 
tary which were of interest. These communications 
would be read, after which an adjournment would be 
had until some time later in the afternoon. 

Mr. Harlow said there were any number of replies on 
hand from those who had received the call, but as they 
were all of the same tenor, either saying they would be 
on hand or stating the reasons why they could not, 
there was no necessity for reading them. All those who 
could not come wrote that they regretted extremely 
their inability to be on hand. He then read letters 
breathing the strongest interest and replete with good 
advice from: 

Paul Lachmund, secretary of the Wisconsin Retail 
Lumber Dealers’ Association; Harry A. Gorsuch, secre- 
tary of the Missouri, Kansas & Oklahoma Association of 
Lumber Dealers; J. D. Crary, secretary of the New York 
Lumber Trade Association. 

Mr. Drake said that a number of manufacturers had 
come to him and asked him if they were expected to 
attend the session. There may be some manufacturers 
here who might not think it would be to their interest 
to go home and advise their retailers to organize. As 
a matter of fact, such an organization is as much a 
benefit to the manufacturers as to the dealers. The as- 
sociations serve a great purpose in being in a position 
to inform manufacturers as to the financial standing of 
the retailers. 

“In some states manufacturers are taken in as co- 
workers,” said Mr. Drake, “with a vote on the floor. In 
others they are taken in as honorary members. There- 





fore, I want you to think over this matter during re. 
cess and determine what you want.” 

Mr. Allen said that Mr. Drake had stated the matter 
very plainly. “It should be thoroughly understood that 
the interests of the manufacturers and of the retailers 
are hand in hand,” said the chairman. “We retailers 
want the manufacturers to understand that we, ag re. 
tailers, are dependent upon them, and we want the man. 
ufacturers to understand that we are their friends, buy- 
ing from them and striving to protect their interests, 
When we reconvene at 2:30 o’clock we will be glad to 
hear from such manufacturers as are with us.” 

Adjournment was then had until the hour specified, 


Thursday Afternoon Session. 


Promptly at the hour named the meeting reconvened, 
Mr. Harlow said that as it was understood that as the 
meeting was to be something of an experience meeting, 
as a number of manufacturers were to address the meet. 
ing and as C. S. Butterfield, of the Butterfield Lumber 
Company, had to leave early, he would like to hear 
from that gentleman. 

Mr. Butterfield said that he was heartily in favor of 
the association idea in every sphere and feature. “J 
don’t think within ten years past we have met with a 
single loss from an association dealer,” said Mr. Butter. 
field. “I believe this meeting is of just as great interest 
to the manufacturers as to the retailers themselves. The 
association idea, while it is not a new idea, is the right 
idea. The Butterfield Lumber Company don’t want 
the consumer’s business or the contractor’s business, but 
the retail dealer’s, and the responsible retailers at 
that.” He continued: 


In order to have more harmonious action in the south 
among the lumber dealers it is better to organize a southern 
association. I believe that by meeting to discuss the matters 
which concern the trade in general it is aggre en to make it a 
far stronger organization. And then the association could 
divide up into state associations, While this idea is of par. 
ticular interest to dealers, I think that this meeting ig of 
equal if not superior interest to manufacturers, and I believe 
that organization and combination among manufacturers 
will result in enormous benefit to the manufacturer as well 
as to the retailer. 


A Veteran’s Recommendations. 


George W. Hotchkiss, the veteran secretary of the 
Illinois Lumber Dealers’ Association, was introduced 
and made a ringing speech. He said in part: 


Now, as to the position of your southern country: In 
1883.1 issued a directory of the lumbermen of the northwest, 
a book of 400 to 500 pages. I wrote to the southern railroad 
companies and had asked for lists of mills operating on 
their lines. Obtaining that list, I addressed a circular to all 
the operators on the different lines, asking for information 
on the character of timber they were operating in and 
offered to insert it in the directory free of cost. Out of the 
400 and odd pages contained in the book only two were 
required to contain all the matter relative to southern lum- 
bermen. That shows the extent of the industry in the south 
in those days. Should I issue such a directory today, the 
proportions would be almost reversed. This illustrates the 
growth of the lumber business in the south. 

Now the question arises: Are the wasteful methods of 
manufacture and distribution which formerly prevailed in 
the north to be permitted to go on among you lumbermen of 
the south today? Precautions must be taken or I predict that 
in many sections of the south five years will show almost as 
great a decimation as has occurred in the majority of our 
northern timber sections. This is your harvest, but you had 
better make the most of it. That being the case the ques- 
tion arises, How shall you make the most of it? 

Some of you will undoubtedly think that the best way Is 
for the manufacturer to send a representative to the north 
and have him go among the farmers and contractors and 
other consumers of lumber and get $1 a thousand more than 
you can get from the regular dealers in the material. And 
so you will, but let me tell you that you will have cut off 
the dealers in their own homes from making sales, you will 
drive them out of the business, you will have made enemies 
of them, and you will have lost the benefit of their knowl- 
edge of the people with whom you are dealing. The conse- 
quence will be you will have been thrown in with irresponsi- 
ble people and instead of making money you will have lost 
a great deal more than the increased profits amounted to. 

Just here is where the benefit of association work comes 
in. These organizations have been extended throughout the 
northern states until now there is in every state a thor- 
oughly organized body of lumbermen having for its princl- 

les and objects, first, that the manufacturer shall confine 
his dealings to responsible retailers and, second, that the 
retailers shall have the custom and the care and the super: 
vision of the contractor and the consumer. Now it is pro- 
posed that you dealers of the south should adopt the same 
principles and make yourselves safe in connection with the 
sales of your lumber at the north. 

‘There are two ways open for you, one of which I have 
spoken and which you may follow. You may discourage the 
man who has invested his time and his money in a small 
village for the purpose of building it up and increasing its 
influence, and po in there and instead of seeking his assistance 
and good will take his customers away from him, and in 
seeking those customers and obtaining them get your fingers 
soiled with irresponsible people who will cause you loss and 
dissatisfaction in. the end. That is one. way. 
The other way is for you to seek the responsible dealer; 
confine your dealings to the responsible retailer and let Le 
take the responsibility of negotiating with the consumers 0 
your lumber and exercising the advantage which he has ob- 
tained by direct contact with them. You do not desire ki 
turn your material over to any man who comes up and 8¢ 
to him without any knowledge of his business character 
and without any assurance that it will be paid for. You - 
have that knowledge and assurance only by dealing and act- 
ing through the retail dealer of the territory. If you ges 
any doubt as to the standing of a man you have only hes 
communicate with the secretary of the association and he 
will provide you with full, complete and accurate informa- 
tion, which will absolutely protect you. il! 

Today I find few of the southern lumbermen who are Wil- 
ing to assume the responsibility of seeking customers —_ 
the consumers. But I do find a few of them, and I at 
almost invariably that in the long run they abandon tha 
sort of business because they get beaten. i 

The association is organized for the purpose of protects 
you and preventing you from getting beaten. The et -* 
of these organizations consist simply in requiring. the man) 
facturer seeking for trade to respect the rights of those fea 
tailers who have built up a business and who are situa - 
in such a way that they can watch and control their Gut 
tomers and insure against loss by fraud to the extent - 
human ability will enable them to do. You will confine dot 
efforts to aiding and encouraging their enterprise and “ — 
ing them every facility in the prosecution of their bus - i 
This is the object of association work. The great princ ood 
is that no opportunity for profit In a transaction s all ie 
permission to a wholesaler or manufacturer to sell to a ©0 
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a 
sumer and thereby cut in on the proper business of the re- 


coo. organization of associations in the south has resulted 


rovement in all lines of the industry, as 
in, reed my character of the buildings in the villages 
fn ough which we passed on our trip down. You ought 
' "have a large number of retail yards. These yards will 
a ‘a direct communication with the -wholesaler from 
oa they must obtain their lumber. They should be 
}- tected They should have the sympathy and the assist- 
_— of ‘the men from whom they obtain their supplies. 
What assistance and sympathy can they hope for from 
en who supply their yards and then send their agents to 
-- k out their customers and supply them from the mills, 
oF once breaking down the ability of the retailer to meet 
his pills and creating in him an enemy and one who will 
eyer return to buy material from you? Association work 
is simply a reciprocal working between manufacturer and 
taller to the common end of both, and if in these states, 
with this growing trade, this increasing home consumption, 
the vastly increasing consumption which you must look for, 
ou will establish the principle that the dealer, the retail 
yealer who establishes himself in a locality is entitled 
to the trade of that locality you will find that you will 
benefit by selling to a more reliable customer and he will 
penefit by the absence of your competition. 

The object which these gentlemen had in calling this 
meeting was to have the retailers come to an understanding 
of the wants and wishes of each other, so that a com- 
munity of interests should grow up between the two classes. 
The increasing trade will then redound to the benefit of both 
the manufacturer and the distributer. 

We have in the north a combination that you may see 
fit to question, on the round that it is a combination. 
But it ts not a combination in restraint of trade. We do 
not restrict trade. We do not say to the wholesaler, “You 
shall not ship to the dealer. We simply request that you 

sell to a consumer.” 

a are sixteen associations united by the same princi- 
les and working under the same regulations, for a common 
interest. ‘The secretaries of these sixteen associations have 
panded themselves together into a secretaries’ association. 
| am secretary of the Secretaries’ association, and when I find 
a dealer or retailer who is violating the rules of the associa- 
tion or a wholesaler who is not observing the rights of the 
retailer the different secretaries communicate with me and 
I take it up with the Epi and adjust the matter. In 
that way the interest of one is the interest of all. 

I recall an instance where a gentleman had been for- 
getting the rights of the retailer and shipping material direct 
to the consumer. Complaint was made, which complaint 
was forwarded to me, and upon my talking with the offender 
he admitted his mistake and offered to compensate the re- 
taller in question for his loss. If the same feeling can 
be produced among the dealers of the south then this grow- 
ing trade, with its increasing interests, will be so confined 
between the wholesaler direct to the retailer and by the 
retailer to the consumer that no causes of complaint shall 


rise. 
> Suppose that you can offer to my customer, a retailer, a 
50-cent reduction? What is the result? The whole market 
ig demoralized and you must bring your price down 50 
cents a thousand, so that you make not only one unfortunate 
dealer suffer but the whole market price is reduced and 
you are brought to a state of starvation and you have lost 
certain rights, privileges and immunities without any com- 
pensation whatever. 

I recommend the organization of your southern states in 
an organization. Not in restraint of trade; not at all. 
Let the basis be a recognition of a principle that when a 
man establishes a business in a local town he is entitled 
to the business of that town. And where there are no legal 
restrictions to prevent interference with his customer there 
is a moral obligation which will protect him in his rights 
and which will be enforced by the association. 

I should be glad to see such an organization here as 
exists in all our northern states. About 8,000 yards in the 
sixteen associations are operated together through the sec- 
retaries’ association—8,000 lumbermen owning yards ready 
to purchase from the southern states. The question is up 
to you—will you invite the trade of 8,000 reliable retailers 
or will you seek for an occasional farmer and contractor 
who is irresponsible? The same principle applies in each 
of your states. Will you sustain the efforts of a man to 
establish a yard in one of your villages as it springs up 
alongside of the railroad, by avoiding interference with his 
customer, by selling to him at your regular prices; or will 
you deal with his patrons directly and thus cut off his only 
resources? Association principles provide that the retailer 
has a moral right to be let alone. 

The time is come when our northern yards are dealing 
more in hemlock than in pine. They are operating today 
1,000 percent more in yellow pine than ten years ago. The 
demand upon your mills will be increased in the future in 
much larger ratio than in the past. The question is up 
to you, Will you serve your own interests or will you 
respect the interests of the men who are distributing the 
lumber throughout the sections where it is consumed? If 
you are governed by the moral principles which I have 
endeavored to outline you will be strong association men, 
ou will all feel that the interest of the retailer is your 
nterest and that his interests are not antagonistic to yours. 


In Explanation of the Call. 


At the conclusion of Mr. Hotchkiss’ address Mr. Calla- 
han, of the Louisiana association, was called upon, but 
said he could add nothing to what had already been said. 


7 G. Harlow, of the Mississippi retailers’ association, 
said; 


Mr. Chairman and gentlemen: When I consented to join 
my friends, Messrs. Callahan and Drake, in the call that has 
resulted in this meeting it did not occur to me that I would 

ave anything to do save to sign my name and come to 
pe meeting. Of all things probable I did not then think 
sould be expected of me to make a speech, and it only 
: wnhed on me a few days since that because of the fact that 
was one of the three who have been instrumental in 
getting you here you would, through common courtesy, call 
pA I assure you I appreciate the compliment, but my 
mbarrassment = counterbalances the compliment. I am 
reminded of a Dutch friend who said of himself, “I am no 
speeker ;,1 am a peisness man, pure and sim leton.” As 
will tay whys and wherefores” for calling this meeting I 

In prosecuting the work assigned us b 

y our respective 

Sasoclations we Teun need of co-operation among the south- 
= dealers, and success in our efforts in behalf of our 
oP cations was hampered often because of nonorganization 
bo southern retailers. Believing that the condition in the 
pe southern states where no retail lumber associations 
7 ed was reasonably sure, the same as in our own states 
pnd to the organization of our associations, and with a 
bs snetion of selfish and charitable motives, we, the sec- 
Retal +, of the Texas Lumbermen’s Association, the Louisiana 

: Lumber Dealers’ and the Mississippi Retail Lumber 
onnets Associations, decided to issue a call for @ meeting 
Fy ny lumber dealers to assemble here, a few months a 0, 
retall € purpose of discussing the best methods of organizing 
the lumber dealers’ associations in those states not having 
on m. We mailed a great many circular letters to those we 
wee to be retail dealers, but our replies indicated that 
pol = the wrong list, as 90 percent of them were from 
of cen arere or wholesalers, and the promised attendance 

etail dealers being small we decided to call off that meet- 
ele ott! we three self-appointed association missionary 
dori. 8 could meet and confer. This conference materialized 

= the last semi-annual convention of the Louisiana 
ation, and the original plan of making the meeting 


here exclusively one of retail dealers was abandoned and a 
call for a general mass meeting of southern lumbermen 
agreed upon. At the time I differed with my associates in 
this change of plan, believing that the wholesalers and 
manufacturers had little interest in common with retailers 
in effecting the organization contemplated, but I have 
changed my mind on this point and am glad we asked you 
manufacturers to meet with us, because I am convinced the 
work before this meeting is indirect line with your interests, 
quite as much as it affects the interest of the retail dealers. 
Experience in the past with manufacturers convinces me 
of the superiority of their business judgment and their 
extreme liberality in aiding and encouraging well regulated 
retail lumber associations. The association which I 
have the honor to represent is the smallest in 
membership in the land, but because of the broadness and 
liberality of the manufacturers in our state our-association 
has proven thoroughly satisfactory and the retail lumber 
dealer of Mississippi elevated to a position in the business 
world that could not have been attained except through 
organization in the first place and co-operation of the manu- 
facturers in the second but most important place. 

Mr. Drake, whose longer experience and whose weakness 
run toward speechmaking, has explained fully the natural 
benefits to follow organization. I will say, however, that in 
my opinion no section of the land needs organization of the 
lumber interests more than the section from which you hail. 
The manufacturer of southern lumber has, because of the 
few retail dealers over the south, sold his product direct to 
the consumer, and while many of them, most of them in 
fact, stand ready to welcome organizations of retail lumber 
dealers, ready to ———— and protect such organizations, 
they could not ado the rules in general use by such 
associations unless there is in fact an organization to back 
them up in what would be a most radical change of business 
— manufacturers who would remain in the old 
ine, who would refuse to recognize the retail dealers’ terri- 
tory, would absorb the trade refused by the broad and 
generous manufacturer, and, therefore, organization to make 
good by reciprocal agreements the losses that might be 
sustained by our loyal manufacturers is necessary if the 
retail dealer in the south hopes to gain protection and hopes 
to — any semblance of solidity or rank in the business 
world. 

The prime object of retail lumber dealers’ associations 
is of course to direct and control the sale of lumber through 
a legitimate retail dealer to the consumer, limiting the 
channel through which the manufacturer must sell his 
product. On the first impulse manufacturers who have not 
given thought to the matter are disposed to resent the propo- 
sition, but, as said already, there are many who stand read 
to co-operate with the retailer. To those who may not thin 
favorably of the retail association I want to say that in 
protecting the retail dealer to the extent of conceding to 
him the trade of the consumers you do yourself no injury, 
because it remains that you have an opportunity to sell to 
the dealer the same lumber you are asked not to sell to the 
consumer. Instead of injury being done your interest the 
history of retail lumber dealers’ associations bears me out 
in saying that under protection the number of yards in- 
creases, the stocks improve and each yard pushing for trade 
encourages demand, thus offering additional business to the 
manufacturer. Then another very important reason why 
the manufacturer should favor the retail association and. the 
proposition to distribute his product through the dealer is 
that in selling to dealers fewer accounts are necessary and 
a better class of credits Is to be found than when selling 
direct to the consumer. 

In the north, east and west organizations of lumbermen 
are thorough, and at their start the necessity for them was 
no greater than it is with us here, the home of cypress and 
yellow pine, where millions of feet are cut daily. ‘The 
need of protective influence for the retail dealer seems to 
me greater in the south than anywhere else in the country, 
and as the result of such experiences in other states has 
been to the benefit of both branches of the trade I hope we 
may succeed through this meeting in effecting organizations 
in the several states represented; because, 

First—The principle on which we stand is broad and just. 

Second—The active efforts of the lumber dealers will 
stimulate the demand, thus offering additional business to 
the manufacturer. 

Third—By reason of our reciprocity agreement the pro- 
tected dealers will buy only from loyal manufacturers; thus 
the interest of the manufacturer is equally protected. 

Fourth—Giving the consumers’ trade to the retail dealer 
relieves the manufacturer of the many risks now taken and 
enables him to do equally as much business, with less risk 
and less expense. 

Fifth—The history of retail lumber dealers’ associations 
in the different states shows an increase in number all the 
time of lumber dealers, thus opening new fields of market 
for the mill man, adding new influences to develop the state. 

Sixth—Lastly, because the retail lumber yard is a necessity 
in any community, a leading factor in its development and 
a modern and needed convenience—one that cannot live un- 
less protected from mill competition. 


A Message to the South. 


Mr. Drake thought the result of the convention de- 
pended largely upon the message that was sent out to 
the lumbermen of the south. He believed a committee 
should be appointed, to consist of one representative 
from each state, to draw up resolutions embodying the 
the results of the convention. The secretaries should 
be added to the committee. These resolutions should 
show clearly what we are here for and what we accom- 
plished. 

“We have got the timber here,” he said, “and the 
world for our market and only ourselves to blame if we 
do not reap the benefits. I hope the committee will 
be careful and deliberate and set forth the facts fully. 
We want to reach a plan of concert of action, so that 
we may reap the best results of our resources.” 

The committee was determined upon by the adoption 
of the resolution, the names to consist of George W. 
Hotchkiss, chairman; Albert Jernigan, Whitfield, Fla.; 
J. R. Pratt, Ten Mile, Miss.; Mark Weiss, Beaumont, 
Tex.; Frank Converse, Bogue Chitto, Miss.; C. 8. But- 
terfield, Norfield, Miss.; John A. Gilbert, New Iberia, 
La.; Frank M. Smith, Newark, Ohio; R. H. Downman, 
New Orleans; Carl F. Drake, James W. Callahan and 
W. G. Harlow. 


Salient Individual Opinion. 


Mr. Toomer asked Mr. Hotchkiss, who had spoken of 
the irresponsible retailer, to say something of the irre- 
sponsible wholesaler. 

“The irresponsible dealer is the product of a foolish 
manufacturer,” replied Mr. Hotchkiss. He stated that 
his work for the past twenty-five years had shown him 
in a number of instances where lumber shipped from 
the south had failed to net the freight bill. It was part 
of association work to find out who the irresponsible 
wholesalers were and to report them to the manufactur- 
ers who were members. The associations had weeded 
out nine out of every ten irresponsible dealers and were 
now engaged in going after the tenth man. 





Frank Smith, secretary of the Union association, said 
when called upon that he traveled about 1,000 miles to 
lend what aid he could to the association movement 
in the south, which could not fail to bring about the 
most splendid results to all concerned. The associations 
of the north were very glad to co-operate with any south- 
ern associations. 

J. J. Haney, of Curran, Miss., then made one of the 
hits of the session by the following humorous recital of 
the woes of a manufacturer in the south: 


I don’t know anything I can say that would add anything 
to what has been covered by this meeting, as the ground 
seems to have been pretty well gone over. But there are 
a few points I would like to call attention to. 

The first thing is the inspection of lumber. I think this 
organization should take that into consideration and send 
inspectors to some places where we don’t have a fair 
inspection. ‘The best thing to do now is to go ahead with 
these resolutions, get them out and if any changes are 
desired we_can amend the resolutions. 

I am only a small manufacturer, but I have on two or 
three occasions lost money by lending money to people who 
were broke in order to keep from being broke myself. 
(Laughter.) I went over not long ago to have a settle- 
ment with some gentlemen. ‘They were always broke. We 
had a settlement of just about $800 or $900 between us. 
We could not settle, so at last we just broke it up in a 
frolic and it finally turned out I had to lend them money. 
(Laughter. % 

The conditions I have had to confront have driven me out 
of every state in the Union but Mississippi. am in 
Mississippi now. It’s my lust chance. That is the reason I 
am so very much interested In this movement and hope it 
will be pushed. Let us adopt the resolutions and go to 
work with all our power. The wholesale merchants that I 
buy my goods from are all organized. The hardware dealers 
are organized, and I don’t see why the lumber people can’t 
get together. 


Mr. Converse, of the Keystone Lumber Company, said 
he thoroughly believed in the association idea and every 
one should put his shoulder to the wheel and help the 
good work along. 

Mr. Scutt, of the same company, said that it desired 
to sell to the retailers whenever possible. 

Albert Jernigan said his firm was almost entirely in- 
terested in the export market, but he thought the asso- 
ciation idea an excellent one. 

R. H. Downman said he had for a number of years 
been an active member of the Texas association and was 
a thorough believer in the association idea. He thought 
the different states should be districted and this meet- 
ing should be the precursor of a general southern asso- 
ciation. He expressed his desire at any time to assist 
the association movement. 

Mr. Barns, of St. Louis, suggested that the organiza- 
tion be hastened by every possible means. He summa- 
rized the conditions of the south from an association 
standpoint. He hoped that something tangible would 
result from the meeting. If it did not then it would 
have been fruitless. 

8. L. Benz, of the Queen & Crescent Lumber Company, 
Nicholson, Miss., thought that the association idea 
should prevail. The manufacturers favored it. The re- 
tailers should get together and push the movement 
along. 

Mr, Drake thought the resolutions would embody the 
gist of the meeting and that as they would be pre- 
sented at the meeting in the morning it was of the 
utmost importance that everybody should remain until 
after the resolutions were acted upon. He moved that 
the meeting stand adjourned until 10 o’clock in the 
morning, when the committee would be ready to report. 
The motion was adopted and the convention took a 
recess until that hour. 


Birth by Resolution. 


In the evening the committee got together in the head- 
quarters, St. Charles hotel, and adopted the following 
resolution: 


Whereas, It is the sense of this meeting that the organi- 
zation of retail lumber dealers’ associations in the several 
states of the east, north and west has proved a most 
important factor in harmonizing trade relations, and believ- 
ing that the organization of similar associations in each of 
the southern states would prove equally beneficial to the 
—— growing trade of the southern section of the country, 


e it 

Resolved, That it is desirable and we do hereby organize 
an association, to be known as the Lumbermen’s Association 
of the South, the membership of which shall Include the 
retail lumber dealers and lumber manufacturers and whole- 
salers of the states of fFlorida, Georgia, Alabama, 
North and South Carolina, Tennessee, Kentucky, 
Mississippi, Louisiana and Texas, included in the call for 
this meeting, to which shall be added the states of Virginia 
and Arkansas, and the objects of which shall be the promo- 
tion and encouragement of state associations in each of 
the states named, for the purpose of encou and main- 
taini those business ethics and relations which should 
exist Letween the manufacturing and distributing branches 
of the lumber trade; and be it further 

Resolved, That the membership of such association shall 
include: First, all retail lumber dealers maintaining yards 
and keeping stocks of lumber adequate to the wants of the 
respective communities in which established. Second, all 
manufacturers and wholesale dealers in such states engaged 
in the manufacture or wholesale disposition of lumber and 
shingles, and all such parties are solicited to become mem- 
bers of this association and to assist in the formation of the 
state associations in each of said states, upon principles 
similar to those adopted in associations already organized. 

Resolved, That the officers of this association shall con- 
sist of a president, vice president and secretary, who shall 
also be treasurer, and a board of directors, consisting of one 
retailer and one wholesaler or manufacturer from each state, 
of which ee the president, vice president and secretary 
shall be ex-officio members, and shall constitute an executive 
committee, which shall have power to act upon all necessary 
occasions in behalf of the board of directors, convening the 
full board at their discretion. 

Resolved, That the next meeting of this association shall 
be held upon call of the executive committee, at which 
time they shall present a constitution and code of by-laws 
for the proper conduct of the affairs of the association. 

Resolved, That the co-operation of all existing associations 
of similar import and all parties interested in the prosperity 
and advancement of the lumber interests of the south is 
cordially invited. 

Resolved, That this convention indorses the objects of 
the deep water convention which is to convene at Gulfport 
on November 7, 1901, and recommends to the lumber frater- 
nity of the south attendance at said convention and active 
participation in its deliberations. 
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The Second Day's Proceedings. 

On Friday morning, October 18, the convention was 
called to order in the St. Charles hotel by Chairman 
Allen. A good attendance was present and the report on 
the resolutions at once came up for action. -It was 
read by Mr. Hotchkiss and was adopted as read. Mr. 
Hotchkiss, on behalf of the committee, then suggested 
the names of the following gentlemen to constitute the 
board of directors: 

Alabama—Sample Lumber Company, Birmingham; Yellow 
Pine Lumber Company, Mobile. 

Arkansas—Wordyce Lumber Company, J. T. Rutherford, 
Pine Bluff. 

Vlorida, A. L. Beach, Beach, Rogers & Co., De Funiak 
Springs; Fred Larkins, White Springs. 

Georgia—Colcord-Williams Lumber Company, Atlanta; H. 
H. Tift, Tifton. 

Kentucky—Burt & Brabb Lumber Company, Ford; Stone 
& Veith, Newport. 

Louisiana—R. H. Downman, New Orleans; L. C. Allen, 
Shreveport. 

Mississippi—H. N. Alexander, Greenville; C. 8. Butterfield, 
Norfield. 

North Carolina—J. Sam Wright, Boardman; J. H. Wearn 
& Co., Charlotte. 

South Carolina—Gardiner & Lacey Lumber Company, 
Georgetown; B. J. Simmons, Charleston, 

Tennessee—A. M, Stevens, Dyersburg; J. H. Stribling, 
Lawrenceburg. 

Texas—J. I). Leeper, Gainesville; J. M. Rockwall, Houston. 

Virginia—The Cummer Company, Norfolk; W. 8S. Gunn, 
Richmond. 

Mr. Hotchkiss was asked as to the purpose of submit- 
ting the names of firms, as was done in several instances, 
for places on the directorate instead of individuals. He 
explained that the firms named would be expected to 
appoint a representative. 

Mr. Allen then announced that the nominations for 
directors would be voted on. This was done and the 
nominees unanimously elected. 

Nominations for president were then in order. 

“It would seem to me,” said Mr. Hotchkiss, “that the 
logical chief oflicer of this association is Carl F. Drake, 
of Texas.” 

The nomination was seconded by Mr. Harland and Mr. 
Drake was elected unanimously. 

“While believing that some man better fitted for your 
chief officer could have been found,” said Mr. Drake mod- 
estly, “I accept the honor with profound appreciation 
and promise to work to the utmost toward the ends at 
which the association is aiming. I hope you will all 
understand when you go home that your work is not 
over but that it really has just begun. Realizing this, I 
will make a somewhat unusual request: Give me a 
secretary. I ask the privilege of naming, when nomina- 
tions are in order, Mr. W. G. Harlow, of Mississippi. I 
know what a worker he is and how valuable he is to 
any cause he espouses.” 

The nomination of Mr. Harlow to the secretaryship 
was deferred, however, until L. C. Allen had been unan- 
imously and vociferously elected vice president. Then 
Mr. Harlow was chosen secretary. 

On motion it was determined to fix the annual dues 
for membership in the association at $5. 

The association—the gathering was no longer a con- 
ference or simple convention, for permanent organiza- 
tion had been effected—then adjourned subject to the 
call of the executive board. 

Just prior to adjournment the convention adopted a 
memorial to congress requesting legislation to relieve 
the conditions existing in Indian Territory, where the 
citizens want such form of government as will permit of 
the development on a stable basis of the resources of the 
territory. The convention thought some form of govern- 
ment which would bring this about very desirable and 
adopted a resolution in accordance with the idea, 


OPBPADAP PPP PPP 


A NEW ORLEANS CONCATENATION. 

NEw ORLEANS, LA., Oct. 18.—The delegates to the 
conference held here this week which resulted in the 
formation of the Lumbermen’s Association of the South 
stayed over until this evening to participate in the 
merrymaking of the Concatenated Order of Hoo-Hoo, 
which was held in the banquet hall of the St. Charles 
hotel. Eleven kittens were taken in from the obscur- 
ity of the outer world and light was administered in 
large doses. The presiding nine consisted of: 

Snark, W. E. Barns; Senior Hoo-Hoo, John E. Will- 
iams; Junior Hoo-Hoo, John Bonner; Bojum, W. S. 
Philips; Scrivenoter, 8. K. Cowan; Jabberwock, E. A. 
Donnelly; Arcanoper, W. G, Harlow; Custocatian, W. 
N. Leach; Gurdon, H. Byrne. The initiates were: 

Oliver 8. Lesh, Queen & Crescent Lumber Company, Nich- 
olson, Miss. 

Harry T. Monroe, Queen & Crescent Lumber Company, 
Nicholson, Miss. 

Ear! J. Warren, Queen & Crescent Lumber Company, Nich- 
olson, Miss. 

Harry B. Moore, Queen & Crescent Lumber Company, 
Nicholson, Miss. 

_Robert H. Tate, New Orleans & Northeastern railway, 
New Orleans. 

Frank H. Bryan, Lumber Trade Journal, New Orleans. 
Pe B. Schwartz, Schwartz Foundry Company, New 

James W. Callahan, Callahan Manufacturing Company, 
Limited, Washington. 

O. G. Yeamans, EB. C. Atkins & Co., Memphis, Tenn. 

John B. Mendenhall, More-Jones Brass & Metal Com- 
pany, St. Louis, Mo. 

Dudley M. Watson, Daily Picayune, New Orleans. 

The previously enlightened kittens included Nos. 
7,163, 7,159, 3,721, 5,003, 6,967, 4,621, 658, 3, 7,981, 
7,173, 5,294, 7,360, 4,621, 7,173, 5,294, 7,360, 3,733, 371, 
4,632, 5,301, 3,401, 57, 4,631, 58, 71, 1,121, 4,042, 6,724, 
ms 7,530, 1,964, 7,945, 400, 384, 8,390, 6,409, 7,717, 

A session “on the roof” followed and everybody had 
a good time, the social session lasting until a late 
hour and the whole concatenation proving to be one of 
Ln most enjoyable that has been held in the Crescent 
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IN THE SOUTH COUNTRY. 





Heavy Calls for Building [aterial—The Car Shortage Aggravated—Eastern Demand Lesgep. 
ing, Western Increasing—A Coopers’ Strike at New Orleans—Deep Water for 
Gulfport—New Steamship Service for the South Atlantic Coast— 

News of Alabama, Florida, Georgia and Texas. 


PAPI III 


THE MIDDLE MISSISSIPPI DISTRICT. 

St. Louis, Mo., Oct. 23.—There is a slightly greater 
call for building material in the western country and 
the entire gain seems to be in low grade stock, a normal 
condition for this time of the year that was expected. 
Fall trade in some sections of the country has been some- 
thing of a disappointment in all lines, In building ma- 
terial there has been a gain over last year in the amount 
of stock going into consumption but the gain has not been 
as marked as was expected, Eastern business in all 
classes of stock is rather slow in comparison with the 
west. The timber business, because of the large amount 
of city building, is in excellent shape and bids fair to 
remain brisk during all the rest of the season. With the 
especially factory woods the demand has increased to 
such a slight extent that it can really be reported from 
this market that the situation is unchanged. Cypress 
and the hardwoods are included in this latter, the hard- 
wood situation being very unsatisfactory while cypress 
is not quite as active as it was a few weeks ago. 

Receipts from all sources of this market during the 
past week aggregated 25,574,000 feet, while shipments 
amounted to 15,432,000 feet. This movement is not 
nearly what it would be were there a plentiful supply of 
cars in the southern country and it does not show the 
full amount of business being transacted. Movement by 
river has increased slightly owing to the fact that there 
is a better channel in the river. Some bargeload stock is 
coming in, but not as heavily as would be the case were 
local demand for gum and cottonwood in a healthier con- 
dition. 

Anent car shortage it must be said that the situation 
has grown materially worse during the past week or so. 
Complaints are coming in from all portions of the south- 
ern country which ship to this market, even Mississippi 
mills complaining that they are unable to secure nearly 
as many empties as they need. Along the Cotton Belt 
road some mills state that they could use three times as 
many empties as are available and that complaints to 
railroad headquarters bring no relief. That this situa- 
tion will grow worse as the season advances is beyond 
doubt as the movement of cotton is just fairly inaugu- 
rated. The roads give preference to cotton for the reason 
that they are responsible for it the moment it has been 
delivered upon their platforms and issue bills of lading 
at that time. Aside from this, a large portion of this cot- 
ton is under contract for export and the roads are liable 
for demurrage which may accrue if they delay a steamer. 
While this season is on lumber must wait, as the roads 
are in no way responsible for the prompt delivery of this 
class of freight. In this city there are a large number 
of delayed buildings as a result of the slow delivery of 
the material and retailers are kicking vigorously. 

Those having a western yellow pine business state 
that the situation is somewhat better than it was ten 
days ago and that orders are plentiful. Many western 
yards stopped buying when the extent of the drouth was 
known and, now that the business is so far beyond their 
expectations, they are buying freely and complaining 
bitterly at the slow deliveries. Numerous instances are 
recorded of stock being hauled by wagon from one line 
yard to another because of the great scarcity of some 
items, and it is the prevailing opinion that fall business 
in that section will exceed that of last fall. In the east, 
however, the situation has not improved and both de- 
mand and prices are unsatisfactory. 

There will be a meeting of the members of the South- 
ern Lumber Manufacturers’ Association, at the call of 
the committee on values, in this city on next Tuesday 
at the Mercantile Club to talk over the situation. There 
has been no price conference since the semi-annual meet- 
ing of the association and it is felt that the situation can 
be materially strengthened by an experience meeting and 
general revision of the list. Some items of upper grades 
are being sold according to the list of July 20 but low 

ade stock, by reason of its accumulation at the mills, 
is off and there is need of a list which will show prices 
as they are. 

A prominent local retailer stated today that the pros- 
pects are that retail business will be heavier this win- 
ter than ever before in the history of the city at that 
season. He bases this opinion upon the amount of 
building now in process and also upon the actual figur- 
ing which he knows will develop in time for winter con- 
struction. He also stated that the local yards are not 
in shape to take care of a large business satisfactorily. 
Stocks, while fairly large, are badly broken in assort- 
ment and the present difficulty in securing prompt de- 
liveries from the mills makes it impossible to figure on 
delivery from the cars to the job, which method, adopted 
wherever possible, has caused the carrying of smaller 
stocks than during former years. The building boom 
is now regarded as a permanent institution in St. Louis 
and some big results should be shown when the con- 
struction of the World’s Fair buildings shall begin, 
which should be this winter. Re 

There is such a great desire to make sales on the part 
of hardwood wholesalers that all efforts to hold prices 
up to a living basis have failed and it is now a situation 
of booking as many orders as possible. Some claim that 
the volume of business being secured by St. Louis is 
fully what it should be at this season and that the trou- 





ble is that too many dealers are after the country. busi. 
ness; more, in fact, that ever before in the history of 
the trade. The fact remains that each and every jndj. 
vidual dealer is complaining that things are not as they 
should be. The chief complaint is of prices, which are 
low even on items known to be scarce and which cannot 
be secured from the mills at figures much lower than the 
retail prices. 

C. J. Mansfield, of the Long-Mansfield Lumber Com. 
pany, reports that his chief complaint is the car short. 
age in Mississippi. The mills of which his company 
handles the output are seriously handicapped in making 
deliveries, although the situation is not so bad as it jg 
west of the river. 

George 'T. Mickle, of the Mickle-Moore Lumber Com. 
pany, says that the western trade of his company has 
improved considerably during the past two weeks and 
that present indications are that there will be a healthy 
business during all the rest of the year. 

At the offices of the Swartz Lumber Company it was 
reported that the Ashley Lumber Manufacturing Con- 
pany, of Hamburg, Ark., was incorporated last week 
with a capital stock of $10,000. The officers are J. H, 
Van den Boom, president ; Harry Swartz, vice president, 
and L. J. Burbridge, secretary. The output will be han- 
dled by the Swartz Lumber Company and will run 
largely to upper grade yard stock. 

Thomas B. Morris, of T. B. Morris & Co., Chicago, is 
in the city today. 

George R. Hogg, of the Hogg-Perkins Lumber Con. 
pany, says that business is improving with his concern 
and that the outlook as to both yard stock and timbers is 
quite flattering. 

The Louis Werner Saw Mill Company reports the 
sale to Barbour & Starr, of Toledo, Ohio, of 500,000 feet 
of yellow pine to be used in the construction of a new 
Young Men’s Christian Association building in that 
city. 

M. L. Fleishel, of the Southern Cypress Selling Com- 
pany, is making a trip down among the Louisiana cy- 
press mills and will be gone about two weeks. 

T. C. Whitmarsh, of the W. T. Ferguson Lumber Con- 
pany, has just returned from Kansas City and reports 
that the wholesalers in that market are doing a healthy 
business and are complaining very little at the situation. 
The western business is undoubtedly much better than 
was expected and the outlook is excellent. 





THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., Oct. 22.—It is learned from whole 
salers who are in touch with both eastern and western 
trade that the demand at this time is materially better 
in this section than east of the Mississippi river ard 
while there is considerable complaint that eastern trade 
is dragging the wholesalers at this point are having an 
active demand from the southwest. ‘The eastern demand 
was active a couple of months ago and the inference 
is that the dealers stocked up pretty well for an active 
fall season. Their trade has hardly come up to expec 
tations and they are not now in the market for any great 
amount of lumber. In the southwest the situation is ex- 
actly the reverse. The drouth of July made the cut- 
look for fall trade very poor at the time. Dealers were 
then carrying light stocks and a’ a rule they hesitated 
to place orders freely for stock for future trade. They 
continued the policy of running with light stocks, 1s the 
season advanced the outlook for fall business grew 
brighter and results have proven that the effects of the 
drouth on the lumber business were not nearly as se¢luus 
as had been feared. The fine fall weather has given al 
impetus to the trade and dealers generally are busier 
now than at any former time this season. It is esti- 
mated that retail stocks in this section are 25 percent 
short of their normal condition at this time and in many 
instances the dealer has to replace lumber as soon as he 
sells it in order to keep his stock assorted. This has 
caused a steady flow of orders for prompt shipment dur 
ing the past few weeks that has kept the wholesalers 
busy and has worried the miliz to take care of quickly 
enough to satisfy the dealers, and it may be stated that 
the demand is better at Kansas City than it was at this 
time iast month. There is as yet no sign of wiater, the 
weather being warm and bright, and wholesalers here 
now expect a brisk demand up to the end of November. 

T. C. Whitemarsh, of the W. T. Ferguson Lumber 
Company, arrived here this morning from St. Louis t 
attend to some business and see how the yellow pine 
trade stacked up at this point. He handles a big iot of 
yellow pine and sells in both eastern and western tert 
tory. He is kicking on account of the slowness of the 
demand east, but says that his western trade ‘s active 
and he is getting plenty of trade from this territory, the 
only trouble being that all his customers want che stoe 
loaded about as soon as the order reaches the mill. 

The dry kilns of the Bowie Lumber Company, at 
Bowie, La., whose product in this territory is marked 
by the D. G. Saunders Lumber Company, ‘vere. de- 
stroyed by fire a few days ago together with consides 
able thick cypress. The kilns are being rebuilt am 
will be in operation in a few days. 

Secretary George K. Smith, of the Southern Lumber 
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Manufacturers’ Association, is in the city today on 
“— C. Bowman returned on Sunday from a three 
ecks’ trip to the mills of the Bowman-Hicks Lumber 
7 any at Loring, La. He reports that their new 
olaning mill started while he was down there and is 


SOUTHEASTERN TEXAS TRADE. 


; T. x.. Oct. 21.—The most interesting feat- 
apr pt ager in Texas and Louisiana at this time is 
= creat demand for timber of all classes, which is 
altogether unprecedented in the experience of the oldest 
manufacturer. Within the past week inquiries for heart 
ties aggregating over 500,000 pieces have come to hand. 
It is not probable that any of the mills have taken on 
any portion of this business, except for future delivery, 
for all milling plants at this time have all the orders 
for both heart and sap ties which they can execute for 
several months; at least until the end of the present 
year. Then, the northwestern railroads have lately been 
coming into this market with heavy requisitions for 
timber; the stringer inquiries during the past two weeks 
will exceed 5,000 pieces in the sum total. Most of the 
Chicago railroad business during this year has been 
jaced in markets other than the Texas and Louisiana 
Jongleaf districts, but for some reason a large part of 
it is returning. Lately several nice orders for the 
roads in question have been received at very good prices. 
In addition to the railroad requirements the industrial 
activity of Texas and Louisiana has consumed large 
quantities of commercial timber, used in the construc- 
tion of warehouses, factory buildings ete. ; 

There is no appreciable change in the Texas retail 
market from last week’s report. The dealers seem to 
be imbued with the idea that because of the shortage 
in the cotton crop the lumber market will in response 
thereto materially decline, seemingly losing sight of 
the important fact that the unprecedented shortage of 
lumber at the mills is more than a sufficiently powerful 
factor in the opposite direction. Prices in Texas are 
firm at this writing at $14.50 for dimension on an 18}- 
cent rate, and instances are known of where $15 and 
$15.50 have been paid within the past ten days. Clear 
stock continues to be short, making the fulfillment of or- 
ders for flooring, ceiling, siding and finish rather diffi- 
cult. Boxing does not improve in lengths of 18-foot and 
up, which have been quite short for some time. The in- 
dications are that notwithstanding the crop shortage in 
cotton, wheat and corn the market on lumber will be 
maintained during the remainder of the year on a basis 
equal to if not greater than $14 to $14.50. 

Western markets are quiet so far as Texas mills are 
concerned. Southern Louisiana, on account of the 
heavy rice crop, is buying heavily. Mexico is the only 
important feature of the export market, the demand 
for timber in that country being quite heavy. Stocks 
decreased Jast month materially in the longleaf dis- 
trict. 





CRESCENT CITY NEWS. 


New Orteans, La., Oct. 22.—The event of prime 
interest in New Orleans last week as seen through the 
eyes of the lumbermen was of course the convention. 
From a numerical standpoint the convention might 
have been more of a success but the gentlemen who 
issued the call say that there were more delegates on 
hand than they had expected and that the aims which 
they set out to achieve were more than accomplished. 
Carl E. Drake, the newly elected president of the or- 
ganization, left for his home in Austin, Tex., Sunday 
night. He remained over in New Orleans for a day 
or so picking up the threads of the convention’s work 
and getting things in shape to call the first meeting 
of _ board of directors within the next month or six 
weeks, 

Capt. John Dibert, with his wife and family, is tak- 
ing in the Pan-Amercan Exposition this week. He is 
not expected home until well on in November. 

A meeting of the board of directors of the Southern 
Cypress Lumber Selling Company will be held in this 
city on Thursday. The meeting will be the first in 
several months, 

8. L. Benz, jr., secretary and treasurer of the Queen 
& Crescent Lumber Company, at Nicholson, Miss., left 
for that point tonight. His‘ many friends will be 
glad to know that he is now entirely recovered from 
his recent severe spell of illness. 

All of the lumber offices which shifted locations at 
the end of the householding year—September 30— 
are now comfortably fixed in their new quarters. The 
Lueas E. Moore offices, in the Liverpool, London & 
Globe building, are now in spick and span shape and 
are among the handsomest in the city. 

Among the recruits to the rank of the order of Hoo- 
Hoo last week was a solitary railroad man—R. H. Tate, 
commercial agent of the New Orleans & North Eastern. 
A lot of the freight men had planned to join at Fri- 
day night’s concatenation, but at the last moment 
checked short. There are now no less than half a 
dozen well known railroaders in the city who are 
ready to make oath that they will break into the 
order the next chance they have. 

D. M. Watson, the New Orleans correspondent of the 
AMERICAN LUMBERMAN, is the proud possessor of a 
delightfully quaint souvenir as the result of his admis- 
Sion into the order of Hoo-Hoo. It is in the shape 
of a memorial to the manager and editor of the Pica- 
yune, on which paper he holds the position of railroad 
editor, requesting that he be given time to prepare 
himself for the ordeal of initiation and the whole 
fvening of the concatenation to spend with the order. 

© memorial was signed by nearly every lumberman in 


attendance upon the convention, sealed in an imposing 
envelope tied with black and gold ribbons and duly 
embossed with the Great Black Cat. A committee of 
nine called at the Picayune office with the memorial 
and made formal presentation of it to the editor, the 
chairman delivering a most complimentary address. It 
is needless to say that Mr. Watson was relieved of 
duty for the evening and that he values the souvenir 
very highly. 

A coopers’ strike is on in New Orleans. The men 
want shorter hours and more money. It was inaugu- 
rated yesterday and most of the men walked out. The 
longshoremen have agreed not to handle barrels made 
by non-union men. Several of the smaller boss coopers 
have signed the scale presented by the men, but the 
more important cooperage establishments are firm in 
refusing to do so. The coopers’ union in this city is 
comparatively young and is not yet financially on its 
legs, so the strikers have a hard row to hoe in try- 
ing to win out. 

Great arrangements are being made for the reception 
of the Algiers dry dock, which is due to arrive in 
New Orleans about the end of the month. A big barbe- 
cue will be given in Algiers to celebrate the occasion; 
there will be addresses galore and a big force of the 
state military will be on hand to lend eclat to the 
scene. 

George W. Hotchkiss, the veteran secretary of the 
Illinois Lumber Dealers’ Association, who arrived last 
week to attend the convention, is still in New Orleans 
and will hardly leave for home before the end of 
the week. 

Fire destroyed the dry kiln and a large quantity of 
lumber belonging to the Poplarville Lumber Company, 
Poplarville, Miss., on the morning of October 20. The 
loss is estimated at $25,000, with $14,000 insurance. 
The kiln will be at once rebuilt. 





MATTERS AT MOBILE. 

Mositr, Ata., Oct. 21—The largest timber deal ever 
made in Mobile was closed late on October 19. W. H. 
Louiselle, of the Bear Creek Lumber Company, Manistee, 
Ala., sold his entire stock of sawn timber at Mobile, 
consisting of 36,868 pieces (1,027,870 cubic feet) to the 
Sutherland-Innes Company, New Orleans, with branch 
offices at Mobile. This timber will average 274 cubic 
feet and while the principals in the transactions, for 
obvious reasons, decline at this moment to give the ex- 
act figures it is safe to say that the price paid was 
more than a 13-cent basis. As soon as the deal was 
closed the Sutherland-Innes Company sold to W. K. 
Syson & Co., Mobile, 15,000 pieces of the above stock, 
the reported price in this deal being a 134-cent basis. 

This is’ the largest single timber deal ever closed in 
Mobile and takes virtually every foot of timber off the 
Mobile market, which may now expect 14-cent timber. 
Several months ago Mr. Louiselle began to “corner” the 
timber market, the price at that time being 11 cents, 
and the undertaking was looked upon by many authori- 
ties as impracticable, but the result is convincing. 

The total exports from the gulf for the past week 
were 10,621,972 feet of lumber, 1,153,644 feet of sawn 
timber, 38,503 cubic feet of hewn timber and 1,585 cross 
ties, divided as follows: 

Mobile, 2,367,978 feet of lumber, 369,644 feet of sawn 
— 38,503 cubic feet of hewn timber and 1,585 cross 
a Euaoagentn, Miss., 4,767,794 feet of lumber and sawn 

mber. 

Sabine Pass, Tex., 211,200 feet of cross ties. 

Pensacola, Fla., 3,265,000 feet of lumber and 784,000 feet 
of sawn timber. 

Interior trade is very good and all the mills have 
all the business they can handle, but the car shortage 
is felt more keenly than ever and despite the best 
efforts of the railroads the immense quantities of lum- 
ber cannot be handled promptly though every car be 
pressed into service. 

The Native Lumber Company, Howison, Miss., is 

loading three vessels and 2,500,000 feet of its cargoes are 
now on sticks awaiting shipment. This company is ex- 
tending its logging road. 
. The J. E. North Lumber Company, Bond, Miss., has 
sold 5,000 piling and 1,000,000 feet of timbers. The 
prices obtained are very satisfactory. This company is 
doing a thriving business and contemplates handling 
50,000,000 feet this year. It will build a modern plan- 
ing mill, 





DEEP WATER AT GULFPORT. 


Gutrport, Miss., Oct. 21.—An event which marks an 
epoch in the history of the Mississippi coast, briefly re- 
ferred to in the LUMBERMAN’s last New Orleans letter, 
was celebrated here last week. The bark Mabel, drawing 
sixteen feet of water, tied up at the docks here and will 
be loaded by the L. N. Dantzler Lumber Company, of 
Moss Point, Miss., her owner. That Gulfport will be a 
deep water city in the near future, with the attendant 
possibilities and probabilities, goes without saying. In 
the resulting improvements the entire gulf coast must 
“rejoice and be glad,” for what is being done here must 
necessarily redound to the benefit of this state in par- 
ticular and the whole gulf coast in a general way. 

The Gulf & Ship Island railroad is now the greatest 
lumber road in the south. Its 160 miles of rails from 
Jackson to Gulfport form a continuous line of saw mills, 
the entire output of which is handled by this road. 
T. P. Hale, general manager of the road, says that 2,500 
cars of lumber were handled last month. Almost the 
entire amount (nearly 3,000,000 feet) went north, but 
now the direction will be reversed and the output of 
these mills will go southward to the ship’s side. Deep 
water means much to the mill men, as it will save light- 
erage and towage to Ship Island, or a 9-cent freight 
rate to New Orleans or Mobile. Individual mention of 
all the mills along this road would be impossible, but 


they are all up to date plants and the little ones, so con- 
spicuous here several years ago, have now almost en- 
tirely disappeared. 

The Native Lumber Company, Howison, Miss., is a 
modern plant, with a capacity of 50,000 feet a day, with 
dry kilns, planers and all the appliances for the econom- 
ical handling of the product. The officers of the com- 
pany are J. L. Dantzler, president; H. Colmer, vice pres- 
ident; W. A. McInnis, treasurer, and Joseph W. Boze- 
man, general manager. At Collins, Miss,, the Williams- 
burg Lumber Company has one of the most complete 
mills in the south, with dry kilns, planers, three miles 
of standard gage logging road and 7,500 acres of timber 
land. This plant runs regularly, and President Woods 
is proud of the fact that his mill lost only three days 
last year, evidently believing that in order to make 
money a saw mill must run, a sentiment voiced by 
every up to date mill man in the south. 

J. R. Pratt, of the Ten Mile Lumber Company, Ten 
Mile, Miss., says that the price of his product averages 
more and more each month as the year draws to a close, 
which is good evidence that prices are not at all weak 
in this section of Mississippi. 

There will be a deep water convention held at Gulf- 
port November 8. A special train will be run from 
Jackson, carrying congressmen and delegates to Gulf- 
port. Gov. Longino has appointed seventy-five of the 
most prominent men in the state, one from each county, 
as delegates to the deep water convention. These ap- 
pointments were made at the solicitation of the officials 
of the Gulf & Ship Island Railroad Company. They in- 
tend to show the state of Mississippi what they have in 
the way of facilities for getting freight on board of 
oecan vessels and to demonstrate the importance of the 
work that has been done at Gulfport by the United 
States government and the railroad. 

The channel has been widened and deepened, until! 
now the largest vessels may come right up to the rail- 
road wharfs and load. Vessels will be there and load- 
ing during the holding of the convention. The object 
of the convention is to demonstrate the feasibility of 
the scheme to deepen the channel and make a safe 
harbor for Mississippi and to petition congress for an 
increased appropriation to make the work already done 
permanent and secure for all time to come. 





SOUTHEAST COAST TRADE. 

BRUNSWICK, Ga., Oct, 22—A North Carolina lum- 
berman is prospecting here with the purpose of estab- 
lishing a sash, door and blind factory, to be capitalized 
at $50,000. The board of trade has the matter in hand 
and is hopeful of locating the enterprise in Brunswick. 

The spur track of the Taylor-Cook Cypress Company, 
from the main line of the Brunswick & Birmingham 
railroad to its big mills, is completed. A spur track is 
also being built from the main track near Buffalo 
swamp into the heart of the cypress swamp, the output 
of which is expected to yield 200,000 feet a day for sev- 
eral years’ steady operation. ‘In addition to this are 
large bodies of pine, gum, oak, ash ete. The Taylor- 
Cook mills cut gum and oak as well as cypress. The 
company expects to begin the milling of this new supply 
by November 1. 

It is possible that the Elwell —— line will 
inaugurate a service from New York to Porto Rico, 
coming via Savannah or Charleston and Brunswick. 
The contemplated plan is to devote attention primarily 
to lumber business but it is thought that cargoes will 
include general merchandise also, having also in view 
the securing of West India mail contracts. Up to now 
the south Atlantic coast has had no regular transpor- 
tation for cargoes or mail from its sea ports to and 
from the West Indies, previous efforts in this line hav- 
ing been driven out by railroad combinations, 

Lumber shipments are increasing. The market is 
holding up steadily under the new price list and orders 
are plentiful. Reports from all mill points in the 
interior are encouraging. 

The editorial in the AMericAN LuMBERMAN of Octo- 
ber 19—“Car Service from the Shippers’ Viewpoint”— 
is heartily indorsed here. A prominent lumber commis- 
sion man says: 

The LUMBERMAN has hit the bullseye. If that plan could 
be carried into effect—and it can be if the mill men desire it 
—it will solve the question quickly. Frequently I have 
purchased orders at interior mills for seaboard delivery, say 
in thirty days from date, and then have had to make fre- 
quent trips to the mills to urge haste and find the mill men 
rowing with the railroads about promised cars, cars having 
been en route from a point not over 100 miles off for two 
weeks. Tracers here, tracers there; waste of time and 
money. I have always been impressed with the fact that 
the railroads are the best organized business proposition on 
the globe except when it comes to handling cars for the 
railroad business. Weeks and months before the fruit and 
watermelon crops are ready every road is massing cars all 
through the fruit belt so as to move cars with dispatch. 
The cotton crop never has to howl for cars. Everything 
else gets served readily and quickly but the lumber interest. 
The lumber interest runs all through the year and yet every- 
thing else has the preference and the right of way over it. 
The railroad commission is continually settling disputes be- 
tween lumbermen and the railroads. Both should work to- 
gether or some legislation should be put into force upon the 
lines suggested by the AMERICAN LUMBERMAN. The demur- 
rage system can made to work both ways, for or against. 

This seems to voice the sentiment of all the lumber- 
men who have spoken about the matter. 





THE GEORGIA COAST FREIGHT SITUATION. 


SavaANNAH, Ga., Oct. 22——The lumber market 
remained practically unchanged during the past week, 
with the demand reported as fair from all sources. The 
movement is not free, due to the fact that there are 
not many sailing vessels here at the moment. A few 
are bound out, however, and the chances are that the 
next will find the lumber berths filled. 

The quiet in the sail freight market just now, at least 
so far as Savannah is concerned, is probably explained 








eee 


SS 


aE 


Sy 


ex ee 


SSS AD SF see a 


SSS Sa 


prema eaaeeer ae ah 


SS ee 


(ney a Sore ee a em em = 


























28 


AMERICAN’ LUMBERMAN. 


Octorer 26, 1901, 





by the fact that the new steamship line mentioned last 
week as a possibility is now generally understood to be 
a certainty, and in view of this there is a natural dispo- 
sition among lumber exporters to put off chartering in 
anticipation of obtaining lower rates at concessions 
it is believed a sharp competition will bring. The four 
steamships to go on the new line are understood to 
have arrived in New York from the lakes, where they 
have been used, and will be sent down shortly. While 
it is the intention to obtain other classes of freight the 
company has secured from several of the largest lumber 
exporters here agreements to give enough lumber for a 
specified number of cargoes. With lumber as a basis 
it is hoped to build up a profitable business. But the 
new line will have to devote much of its attention to 
the receipts over the Plant system and the Soaboard 
Air Line railways, as what comes via the Central of 
Georgia, which is allied with the Ocean Steamship 
Company, the new line’s competitor, is shipped north 
via the Ocean Steamship line. 

It is calculated that much of the lumber which now 
moves through ports south of Savannah will be attracted 
here by the expected lower rates. 





WESTERN FLORIDA EXPORT NEWS. 

PENSACOLA, FLa., Oct. 22.—Entrances fox last week 
were seven steamships of 10,471 tons register and three 
sailing vessels of 1,623 tons register. Clearances were 
nine steamers and six sailing vessels and cargoes were: 

Cuba, 210,000 feet of lumber, 

France, 1,280,000 feet of lumber and 175,000 feet of tim- 
ber. 

Port Natal, Africa, 428,000 feet of lumber, 370,000 feet 
of timber and 1,825 cubic feet of hewn oak timber. 

Buenos Ayres, 883,000 feet of lumber. 

Italy, 595 sacks of hoops. 


Rio Janeiro, 1,287,000 feet of lumber. 

England, 908,000 feet of lumber, 285,000 feet of timber, 
63,000 wood handles, 35,525 pieces of shuttleblocks and 11,- 
000 oak staves. 

The schooner Lilly Belle took ten cords of oak wood 
and 117 empty barrels to New Orleans. 

The stock of sawn timber at Ferry Pass is reduced 
to 13,000 pieces by the heavy shipments of late and 
there have been no arrivals of any importance there. 
The likelihood of a timber famine during the spring is 
more apparent than ever. 

A personal letter from one of the prominent export- 
ers of this city, now in England, to one of the princi- 
pal timber brokers here gives very discouraging report 
for the outlook for pitch pine business with the United 
Kingdom during the next winter and spring. The in- 
crease in price of timber on this side and the lowness 
of the market on the other, coupled with the excessive 
stocks there, places the exporter in a bad position and 
there appears little desire to do much business, 

There is an undefined report current that an under- 
standing between the principal merchants of the gulf 
ports has been arrived at with a view of better con- 
trolling prices. Much good is expected to result and 
it is confidently expected that the understanding will 
hold good. 

H. L. Berry, of Opp, Ala., was in the city last week. 

Albert Jernigan went to New Orleans last week to 
look into the matter of building a new mill to replace 
the one lately destroyed by fire at Whitfield, Fla. Mr. 
Jernigan expects to build a band mill and if it shall 
be found practicable the mill will be electrically driven. 

8. M. Cross has severed his connection with W. S. 
Keyser & Co. and is now connected with the Laurel 
Hill Land & Improvement Company. 

W. F. Graves was in the city last week. 

J. 8. McGaughey, with Keyser & Co., was in New 
Orleans last week. 

E. F. Skinner, of the Skinner Manufacturing Com- 
pany, spent several days of last week in the city on 
his return from a business trip to Alabama. 





A TRAVELING SPECIALIST’S NEW FIELD. 

At the present time E. E. Shaw, formerly of Pitts- 
burg, Pa., is making a tour of the New Orleans & North- 
Eastern and the Illinois Central roads in company with 
Ed Marks, of the C. T. Patterson Company, Limited. In 
a sense this is his introductory trip through that terri- 
tory, for he recently has changed his business connec- 
tions and, as a special saw and knife salesman, for 
which twelve years of experience with a prominent man- 
ufacturer makes “him eminently fit, he is exploiting an 
article whose merits largely exploit itself. cifically, 
Mr, Shaw has become a salesman in the employ of the 
C. T..Patterson Company, Limited, of New Orleans, La., 
to sell for that company the product of Henry Disston & 
Sons, Incorporated, and which product in a large, exclu- 
sive territory in the southwest is controlled by the Pat- 
terson company, which has also the agency for the Chi- 
cago Belting Company, the Boston Belting Company and 
the A. Leschen & Sons Rope Company, and has deter- 
mined to confine Mr. Shaw’s efforts to a product whose 
importance warrants exclusive attention. Mr. Shaw’s 
thorough business equipment and complete familiarity 
with the saw and knife line presage results that un- 
doubtedly will be a cause for congratulation alike to the 
C. T. Patterson Company, Limited, and to himself. 





A NEW COASTWISE LUMBER LINE. 
ATLANTA, GA., Oct, 22.—A new line of steamships 
will be put in the lumber trade between Savannah, 
Fernandina and New York this fall and winter by 
James W. Elwell & Co. The steamships Northland 
and Northwest, which have been running between Chi- 
cago and north European ports the past season, will 
form two of the line and the others will be ready 
shortly. The new line will be of great advantage to 
the lumber interests of the southeast coast and will 

doubtless have a heavy patronage from the start, 


ts 


THE HARDWOOD LUMBER INDUSTRY. 





Organized Effort in Behalf of Michigan Maple—The Indiana Rules Criticized—Recent 
Tennessee Conditions—Furniture Styles in Michigan— 
The Trade at Rockford. 





GRAND Rapips, Micu., Oct. 18.—At the Morton house 
in this city yesterday was held a meeting of maple lum- 
ber manufacturers, a report in regard to which in a 
daily paper is prefaced by the statement that the hard- 
wood lumber manufacturers of Michigan have organized 
a combine, including all the manufacturers in the state, 
to handle the annual output to the best advantage to 
the producer. While all of those represented were hard- 
wood manufacturers, they were there by virtue of their 
prominence as maple producers, and the organization 
which was decided upon will be in the interest of that 
wood especially. Those familiar with the hardwood 
business know that for a long time maple lumber has 
been in a depressed condition, seldom commanding the 
prices warranted by those obtaining for other and com- 
petitive woods. 

For several months leading members of the maple 
industry have been considering plans for some organi- 
zation to remedy this matter, which would lessen the cost 
of handling the product, might be able to exert some 
restraining influence upon production in times of light 
demand and to steady the market. The outcome of 
the meeting yesterday was a decision to organize a com- 
pany with a capital stock of $250,000 to contract or buy 
outright the product of miHs, and over 50 percent of 
the above capital was subscribed at the meeting. 

An annual output of 107,000,000 feet of maple lumber 
was represented by the twenty-eight Michigan con- 
cerns in attendance. The names of the individuals, 
firms or companies are as follows: 

Butters Salt and Lumber Company, Ludington. 

Cobbs & Mitchell, Cadillac. 

Elk Rapids Iron tre gy Elk Rapids. 

State Lumber Company, Manistee. 

Rk. G. Peters Salt & Lumber Company, East Lake. 

Louis Sands, Manistee. 

William H. White & Co., Boyne City. 

G. Von Platen, Boyne City. 

J. 8S. Stearns, Ludington. 

Kast Jordan Lumber Company, East Jordan. 

Antrim Iron Company, Antrim. 

D. H. Day, Glen Haven. 

South Arm Lumber Company, South Arm. 

Buckley & Douglas Lumber Company, Manistee. 

Charlevoix Lumber Company, Charlevoix. 

Union Salt & Lumber Company, Manistee. 

Wyglie & White, Boyne City. 

Haak Lumber Company, Cheboygan. 

C. M. Ayer, Grand Rapids. 

Johnson & Anderson, Cadillac. 

Cameron Lumber Company, Torch Lake. 

Central Lake Lumber pie mag Central Lake. 

Grand Rapids Bark & Lumber Company, Grand Rapids. 

Lobdell & Bailey Manufacturing Company. 

Kneeland-Bigelow Company, Bay City. 

A. B. Klise Lumber Company, Sturgeon Bay. 

Litchfield & Stevens Lumber Company, Limited. 

H. De Gruif, Levering. 

The meeting was organized by selecting Henry W. 
Carey, of the R. G. Peters Salt & Lumber Company, of 
East Lake, as chairman and Horatio B. Lewis, of Elk 
Rapids, as secretary. The morning session was given 
up to listening to a plan of an eastern gentleman who 
had a particular pooling scheme to expound. After lis- 
tening to him three hours adjournment was taken at 1 
o'clock with the understanding that the manufacturers 
would meet alone in the afternoon. 

The afternoon session developed a strong disposition 
to tackle the subject at once and to waste no more time 
in theories, but to proceed as fast as possible to actual 
organization. It was therefore unanimously agreed to 
form a stock company, this decision being expressed 
in the following resolution: 

Resolved, That the chairman appoint a committee of three 
to complete the organization of a stock compe under the 
laws of the state, with a capital stock of $250,000. 

The object of the company may be stated as “To pur- 
chase and sell maple lumber and other forest products 
and also to manufacture lumber, flooring and other 
products from wood.” 

As stated above, over 50 percent of the stock was 


subscribed at the meeting, each company becoming a 


subscriber in proportion to its annual output. The com- 
mittee appointed to complete the organization is com- 
posed of W. T. Culver, of Ludington, Mich., William 
H. White, of Boyne City, Mich., and Henry W. Carey, 
of East Lake, Mich. ' 

The committee was authorized to arrange a form of 
contract and to close it with every maple producer for 
his stock for a period of five years, It is desired to 
have the company ready for business on January l, 
1902, and it is probable that the central office of the 
company will be at Grand Rapids. 

Contracting the cut of mills or buying lumber out- 
right or manufacturing as seems best, a balance wheel 
will be furnished the maple producing business which 
should make it more reliable and profitable than in 
the past. As the stock will be held in proportion to 
the annual output of each of the manufacturers it 
doubtless will be able to make contracts on very fav- 
orable terms inasmuch as the profit made by the com- 
pany after paying expenses of an economical manage- 
ment will go back to the stockholders in the form of 
dividends. It is believed that this corporation promises 
to solve the maple question. 





The Fred Macey Company, Limited, of Grand Rapids, 
Mich., will build a large factory plant in that city, the 
contracts for which have just been awarded. The main 
buildings will be four stories and basement, with a 


ground area of 450x600 feet, and the wings will be 
200x60 and 120x50 feet respectively. The entire plant 
will cost $100,000. 





THE NEW INDIANA RULES. 

INDIANAPOLIS, IND., OcT. 22.—The meeting of the 
Indiana Hardwood Lumber Manufacturers’ Association 
at Indianapolis on October 10 in point of attendance 
was a decided success, and it remains to be seen what 
action the National Hardwood Lumber Association yjll 
take in regard to the rules the former organization ap 
proved and will submit at the next annual meeting of 
the National association. 

These rules, with the exception of those of cherr 
and walnut, are more lenient than any rules that haye 
been accepted by any lumber association or exchange 
up to the present time; and the point is, are they not 
making grades just a little poorer than they ought to be, 
and it will not be a question of reducing the grade 


‘dollar’s worth and having to reduce prices $2 to make 


the grade go through? The consumer comes pretty near 
knowing what he wants and can use to advantage, and 
if the grade of firsts and seconds has too many defects 
in it will he not force the dealer to make him a grade of 
clear or a grade all first? This is not saying that firsts 
and seconds are clear now, but under National rules 
they are now going all right and people are beginning 
to understand what they are, and it seems a mistake 
to run in more rules just as we are getting acquainted 
with those now in general use. 

To be sure, we realize that logs are getting poorer and 
consequently there is less clear lumber cut from them, 
and this is especially true of Indiana, which has had 
most of its best timber picked out once or twice. In the 
south, though, there are plenty of good trees and the 
lumber can be graded on National rules for some years, 
So why should the rules we are just getting used to 
be changed as outlined by the Indiana association to 
accommodate what lumber is still coming from that 
state? Although it will make more firsts and seconds 
and common and less culls, it is doubtful if it will make 
more dollars. 

A small percentage of 8-foot might be admitted in 
firsts and seconds if clear, but 5 percent 8 and 15 percent 
10-foot is more short than carefully manufactured lots 
of good or common fair logs ought to make, and more 
than the majority of consumers will agree to take for 
some time. 

The question of measurement that M. B. Farrin 
brought up is certainly a point that it would be well to 
settle, and the only way to do it is to say that on all 
green lumber the buyer gets all fractions, and on dry 
stock agree, if the dividing line shall be 4, § or 3, which: 
ever it is, to have no give and take business, but if the 
piece comes to the point agreed on say if it is to be up or 
down. For example, all that comes to } under the 
rule shall be called up; all under, down. This 
would do away with the give and _ take plan 
and ought to be satisfactory to every one. 
The dividing point can be 4 or § as well as } if agreed 
upon. As to whether the lumber is green or dry the 
buyer and seller will have to settle, as they will any way. 

This is a subject that has almost no end. The 
writer has gone over it as briefly as possible and he 
cannot help saying that to reduce grades and not prices 
will be a hard nut to crack; but when it gets into the 
hands of the able lumbermen trom the north, south, 
east and west who compose the National Hardwood Lum- 
ber Association without doubt it will be settled so that 
every one will be satisfied. Op TIMER. 





IN SOUTHWESTERN TENNESSEE. 

BROWNSVILLE, TENN., Oct. 22.—The lumber situa- 
tion here shows some improvement, but not as much 
as was expected to be heralded in by this time. The 
dealers who operate in this immediate section or who 
have offices here generally report a good volume of 
trade, but not the increased prices for which they had 
hoped. Poplar and quartered white oak appear to 
be doing best on the local list. Several large orders 
for the former wood have been lately filled by firms 
operating here. 

E. H. Warner, of St. Louis, has been in these parts 
recently, taking up poplar stock at Brownsville and 
Stanton. He said he recognized a little depression m 
St. Louis, which he attributed to the drouth. Bust 
ness generally he thought lax, but expected a good local 
trade on account of the World’s Fair. He saw the best 
demand for poplar, scarcely any demand for ash, with 
cottonwood and gum dull, 

W. F. Covington & Son are just beginning oper 
tions of a spoke factory at Ko Ko, between here and 
Stanton on the Louisville & Nashville. Mr. Covington 
was formerly associated with the J. W. Byrn Company, 
which has been succeeded by the recently incorporat 
Hatchie Manufacturing Company, that does business 
in spoke manufactures at Brownsville, Stanton and 
Gallaway, at each of which places it runs mills. 

J. O. Bomer, of Bomer Bros., wholesalers at Browns 
ville and at ‘Redwood, Miss., has returned from @ Te 
cent trip east. The firm runs:five or six mills in Mis- 
sissippi. Mr. Bomer thinks there are signs of a strong 
demand in ash and poplar, with perhaps a strengther 
ing on these woods. Oak, he notes, is still somewhat off, 
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A. J. Gillette, of Gillette Bros., Prescott, Ark., -has 
been in Brownsville and neighboring towns for the 
last two or three weeks, looking up stock for their 
manufacture in oak and hickory, a good deal of which is 
in for the carriage and vehicle trade. Aiter leaving 
here Mr. Gillette will go to Bristol, Tenn., where a 
mill was started some months ago. 

G. W. Hildebrant, the representative of Chess, Wyman 
& Co. at their heading plant at Redwood, Miss., is here 
tomy Lasater have begun the erection of an exten- 
sive lumber, door and sash factory at Paris, Tenn., 
where they were recently burned out. The office build- 
ing will be of brick. 

The first indictment under the recently enacted law 
in Tennessee forbidding the unauthorized cutting of tim- 
ber on the land of another was returned in Shelby 
county a few days ago. A. L, Perryman was the de- 
fendant and the marketable value of the timber was 


named at $400. 


THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Oct. 23.—Business good, the mar- 
ket steady and prices stiffening is a correct designa- 
tion of the trade at this point. More attention is be- 
ing turned to Tennessee timber possibilities than ever 
before. The several investments made by outside capi- 
tal in Tennessee in the past month or so continue to 
come, One of the latest is the announcement of a 
mammoth wagon and carriage manufacturing estab- 
lishment at Tullahoma. A Chicago man has been at 
that place and local enterprising citizens have 
been looking over the properties with him. The-idea 
is to bring the power from a large electric plant to 
be located at the falls of Elk river near Manchester, 
about twelve miles from Tullahoma. These falls, it is 
said. will furnish 5,000-horse power at lowest water. 
If the deal shall go through Tullahoma, it is claimed, 
will have the largest wagon factory south of the Ohio 
river, 
The value of the Cumberland river as a means of 





transportation is noted in the statistics which will be 
furnished the congressional river and harbor commit- 
tee when it shall come to Nashville early in Novem- 
ber. These figures show merchandise to the value of 
$13,400,000 moved to and from this city on the upper 
and lower rivers during the past year. The opening 
of the river to all-the-year-round navigation will mean 
much to lumbermen, and they will no doubt take a 
prominent part in “looking after” the congressional com- 
mittee. 

The plant of the American Handle Company, at 
Knoxville, owned by the Turner, Day & Wolworth 
Handle Company, will be largely increased in capacity. 
Charles H. Gates, general manager of the latter con- 
cern, is reported as saying that it,is the purpose of 
his company to make Knoxville the manufacturing 
center of all its plants; that is, the finishing work will 
be done there. This company employs about 1,200 men 
and much of the output of its factories is exported. 

The plant of the Loomis & Hart Manufacturing Com- 
pany, Chattanooga, which was burned October 3, will 
be rebuilt immediately. It is announced the business 
of the company has not been affected by the fire, since 
arrangements have been made to secure what lumber is 
necessary. 

W. T. Hanna, jr., of Wiborg, Hanna & Co., Cincin- 
nati, was in the city recently making purchases of 
poplar and hardwood. Mr. Hanna has many friends 
in this city, where he has been a visitor for several 
years. 

G. W. Schmidt, manager of the Louisville office of 
the Chicago Lumber & Coal Company, has been in 
the city recently. 

A leading lumberman talking the other day of the 
proportions to which the stave manufacturing industry 
had grown in this state said one reason was because 
of the toughness of the timber found in the highlands, 
The expert men, he continued, who give close inspection 
to the staves before the finishing process is entered 
upon say the timber which comes from the forests of 
Tennessee has never had a competitive rival. 





MANUFACTURERS TO DISCUSS RECIPROCITY. 





The National Association of Manufacturers Calls a Reciprocity Congress—-Wants Reciprocity 
with Other Nations Upon a Basis That will Promote but not 
Sacrifice American Interests. 





Preliminary Announcement. 


PHILADELPHIA, Oct. 21, 1901—A national convention 
for the discussion of commercial reciprocity will be held 
in Washington, D. C., beginning on Tuesday morning, 
November 19, and continuing for three days. This con- 
vention will be composed exclusively of manufacturers 
properly accredited as delegates by trade and commer- 
cial organizations, and its deliberations will be confined 
to commercial reciprocity in its bearing upon the indus- 
tries of this country and its influence upon our export 
trade. Those who desire to attend this convention and 
participate in its discussions should seek appointmerit 
as delegates from organizations with which they are 
allied, under the conditions set forth in this circular. 


This convention is to be held in pursuance of action - 


taken at the annual convention of the National Asso- 
ciation of Manufacturers in Detroit in June, 1901, and 
subsequent action: by the executive committee of that 
association. The committee of arrangements, appointed 
by the executive committee of the National Association 
of Manufacturers, met in Philadelphia on October 18 
and prepared the following call for the appointment of 
delegates to the convention: 


The Call for Delegates. 


In pursuance of a suggestion advanced by the National 
Association of Manufacturers, at its annual convention in 

troit in June, 1901, and subsequent action by the execu- 
tlve committee of that association, arrangements have been 
made for the holding of a national reciprocity convention 
in Washington on November 19. The sole purpose of this 
convention is to discuss the expediency and german 
of the broader application of the principle of commercial 
reciprocity as a means of expanding foreign markets for 
American products, without sacrificing the interests of any 
of our industries. ‘The object of this convention is to ascer- 
tain accurately the views of representative manufacturers 
on this subject, and to formulate, if possible, some practical 
Suggestion for such legislation or diplomatic negotiation as 
ped be necessary to establish more intimate commercial 
e tions between the United States and other nations. 
it our organization is invited to participate in this reciproc- 
= conference by the appointment of delegates who must be 
amed in accordance with the foregoing statement of pur- 
jw Thee the accompanying rules to govern such appoint- 
best {is a matter of such vital importance to the entire 
peness interests of the country that it is hoped you will 
| yoer earnest aid in making this movement a success, 
pe hie that end appoint as de egates men who are thor- 
an y interested in the matter and willing to attend the 

vention and participate in its deliberations. 


Rules Governing the Appointment of Delegates. 


Rules 
conven Soverning the appointment of delegates to the 


a8 fo ean, Were adopted by the committee of arrangements 


\ 1. Organizations with a membership of 100 or 
ag shall be entitled to appoint five delegates and 
ve alternates, and for each additional 100 mem- 
addi up to 500 one additional delegate and one 
7 itional alternate may be appointed. Organiza- 
fone having more than 500 members may appoint 
€n delegates and ten alternates. 
mt. Credentials will not be transferable. If al- 
ai ates are desired they should have credentials 
7 from the appointing organization. 
dene Only those actively en aged as principals or 
eave officers in manufacturing firms or corpo- 
ons are eligible as delegates. gents, attorneys 
ose engaged in purely mercantile or pase. 


sional pursuit 
ao Sitesi? will not be recognized as delegates 


4. Organizations appointing delegates are re- 
quested to give immediate notice to the chairman 
of — committee of arrangements of such appoint- 
ments. 

5. It is important that delegates be furnished by 
the appointing organization with credentials pre- 
pared upon the form supplied by the committee, and 
that immediately upon arrival at the convention 
these credentials be deposited with the committee 
on credentials, 

6. The committee on credentials will have the 
right to reject any credentials that may be deemed 
in any way irregular. 


Rules to Govern Convention. 


The following rules have been adopted by the committee 
of arrangements for the government of the convention: 
The deliberations of this body shall be gov- 
erned by the manual of rules in use by the United 
States senate. 

2. Members addressing the chair shall announce 
their name and the delegation to which they belong 
before receiving recognition. 

3. Remarks by delegates on the floor shall be lim- 
ited to ten minutes, and additional time shall be 
granted only by consent of the convention. Under 
no circumstances shall an extension beyond thirty 
minutes be granted except by unanimous consent. 

No member shall be permitted to speak twice 
upon the same subject except by consent of the 
convention, 

5. All resolutions to be submitted to the conven- 
tion shall be presented in duplicate, signed by the 

roponent and handed to the secretary, to be by 
im referred to the committee on resolutions with- 
out reading or debate. 
Each delegate shall be entitled to speak and 
= on any matter presented before the conven- 
on. 

7. Alternates shall be entitled to the privilege 
of the floor, but shall not vote except in the absence 
of their delegates. : 

8. All discussion and action by this convention 
shall be limited strictly to the subject of reciprocity. 
The chairman shall have the right to rule as out 
of order any remarks or discussion not strictly 
relevant to this subject. 

9. Delegates before being entitled to the privi- 
lege of the floor must deposit proper credentials 
with the committee on credentials. 

10. Formal papers for presentation by delegates 
must not exceed twenty minutes in length, and noti- 
fication should be given to the committee on rules 
not less than one week prior to the convention so 
coat a place on the program can be assigned to 
them. 

11. Discussion. of any subject may be terminated 
at any time by a vote of the convention. 


Invitations. 


As far as possible invitations to appoint delegates will be 
addressed direct to the various trade and commercial organ- 
izations of the country, but should any be overlooked = 
inadvertence or because of lack of information, it will 
entirely in order for those thus omitted to address the com- 
mittee of arrangements and to ask for instructions and 
credential blanks. 

The co-operation of all organizations that embrace manu- 
facturers within their membership is earnestly solicited in 
order to insure the complete success of this effort to give 
definite form and expression to the views of the manufac- 
turers of the United States on the subject of commercial 
reciprocity. 

THEODORE C. S#ARCH, Philadelphia, Pa. 
Chairman Committee of Arrangements. 

All correspondence relative to the appointment of dele- 
gates a toed matters relating to the convention should be 
addresse 
COMMITTEE OF ARRANGEMENTS FOR NATIONAL RECIPROCITY 

CONVENTION, 

1425 Real Estate Trust Building, Philadelphia. 


Idaho Dealers in Convention. 





Legislation and Entertainment of a Prosperous 
Far West Association. 





The Idaho Lumber Dealers’ Association held its reg- 
ular meeting on Saturday, October 19, in the court 
room at Pocatello, Idaho, with about twenty-five mem- 
bers of the association in attendance. President R. S. 
Shaw, of Boise, Idaho, presided; W. R. Kivett, secre- 
tary, performed his usual duties, having been in town 
a couple of days in advance, preparing for the meeting. 
There were also in attendance a number of visiting 
dealers from Utah, among them being Mr. Morrison, of 
the Morrison-Merrill Company, of Salt Lake City, and 
Mr. Anderson, of Anderson, Utah. 

There was an address of welcome by the mayor of the 
city at the opening of the convention at which the keys 
of the city were tendered to the visiting members of 
the association. President Shaw responded happily to 
this address of welcome, after which a number of tele- 
grams and letters were read from absent members 
throughout the state. There were letters from a num- 
ber of Utah dealers expressing their interest in the 
work of the Idaho association. Secretary Kivett of- 
fered a full and complete report of secretarial work 
since the last meeting, indicating that the most satis- 
factory progress had been made in furthering the prin- 
ciples of association work. 

Various practical matters then came before the meet- 
ing for consideration. A resolution was adopted ad- 
dressed to certain manufacturers and jobbers request- 
ing them thereafter to distribute their products only 
through regular legitimate lumber dealers in Idaho. 
Another resolution also prevailed, requesting the lum- 
ber dealers in Utah to call a meeting and take steps for 
the forming of a lumber dealers’ association in that 
state. 

The term of office for which Secretary Kivett was 
formally elected having expired, Mr. Kivett gave no- 
tice that he would not be a candidate for re-election 
and he desired the members to use their best efforts in 
the selection of a proper man to perform the secretarial 
duties. 

This closed the work of the morning session. The 
afternoon session was spirited and interesting. The 
case of Secretary Kivett was first dealt with and he 
was overpowered and practically compelled to accept 
the office for another term, being somewhat more than 
unanimously re-elected. 

Having been faithful throughout the day to associa- 
tion interests, the members felt that during the evening 
they could with a clear conscience take a little recrea- 
tion, and in a body enjoyed “Queen Esther,” a cantata 
rendered by local talent, which these eminent critics 
pronounced to be very fine. Being hungry after the 
opera they enjoyed a little refreshment—in fact this 
refreshment was something more than a light lunch, 
being a banquet which the Pocatello Lumber Exchange 
and Secretary Kivett had together conspired to pre- 
pare for the benefit of the visiting lumbermen. Secre- 
tary Kivett acted as toastmaster upon this occasion and 
the banquet lasted until 3 o’clock in the morning. The 
following is the menu: 


Menu. 
New York Counts, Raw. 
Consomme Imperial. 
Queen Olives. Celery. Green Onions. 
Baked Halibut, with Idaho Pine Chips. 
Tenderloin of Beef, Larded, a la Boards. 
French Peas. 
Baked Spring Chicken, Sprinkled with Sawdust. 
Mashed Potatoes. 
St. Julien. 
Strawberry Sherbert, a la Redwood. 
Shrimp Salad, en Mayonnaise. 
Rainbow Glace, en Small Blocks. 
Pineapple Ice Cream. 
Bents Water Crackers. 
Assorted Fruits. 
Cigars with Wooden Fillers. 


Among those who participated in the speech making 
were W. A. Coughanour, of Payette, Ida.; Mr. Mor- 
rison, of Salt Lake City, Utah; Mr. Anderson, of Lo- 
gan; Mr. Platte, of Pocatello, and others. 

The next meeting of the association will be held in 
January in Boise, Ida. 

The Idaho Lumber Dealers’ Association since its or- 
ganization on January 12, 1900, has had a most pros- 
perous existence. Its members have taken a livelier 
interest in its welfare than is the case with many older 
associations. The following is a list of the present 
membership: 


Blackfoot—Blackfoot Lumber Co. 

Boise—Shaw Lumber Co., Eagleson Lumber Co., Ruby 
Creek Lumber Co., W. H. Ridenbaugh, M. H. Goodwin, A. 
Goreczky, Clear Creek Lumber Co. . 

Caldwell—Central Lumber Co., C. W. Cooper. 

Franklin—Excelsior Lumber Co. 

Huntington—Oregon Commercial Co. 

Hailey—Hailey Lumber Co., J. H. Beamer. 

Idaho Falls— aoe. Wagon & M. Co., Coltman Lumber Co. 

Murphy—Central Lumber Co. 

Mountainhome—L. T. Wilcox. 

Meridian—J. A, Fenton. 

Nampa—F. G. Cottingham, Stoddard Bros. Lumber Co. 

Nyassa—Emison Bros. 

Ontario—L, Adam. ; 

Payette—W. A. Coughanour, C. W. Geisler & Bro. 

Parma—A. H. Stewart & Co. 

Pocatello—Robert Service & Co., W. J. Harvey, Weeter- 
Bistline Lumber Co. : 

Preston—Superior Lumber Co. 

aeeee— a % gg 

Shelly—She er. Co. 

St. ‘Anthony—St. Anthony L. & G. Co., St. Anthony Lum- 
ber & Building Co. 

Weiser—Thomas E. Kelly, Opp & Davis. 


Swiss Cheese. 
Cafe Noir. 
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THE WHITE PINE NORTH. 


Scarcity of Lumber and Hardening Prices on the Upper Mississippi— Sale of a Big Saw [iill 
Plant—Activity in Lake Superior Shipments—Increase in Wisconsin Valley 
Lumber Movement—Small Stocks at Menoninee-llarinette 
—Trade Booming at Cleveland. 
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THE UPPER MISSISSIPPI DISTRICT. 

MINNEAPOLIS, MINN., Oct. 22.—H. 8. Childs, chief 
inspector for the Mississippi Valley Lumbermen’s Asso- 
ciation, has returned from a trip to Davenport, Musca- 
tine, Rock Island and Keokuk. He declares that lumber- 
men in the section which he visited are finding great 
difficulty in securing well assorted stocks and that many 
of them are forced to go to other than the Minneapolis 
market for their supplies. He says: 

Stocks are badly broken at down river points. If any- 
thing they are in worse shape than they are at Minneapolis. 
Lumbermen in that section are doing their utmost to secure 
better stocks, but owing to conditions at Minneapolis they 
have been enabled to secure but little of the desired stock 
from this market. Many of them are now turning to Chi- 
cago and are ordering their lumber from that point. In 
general I would say that practically the same items are 
short at those points as are in poor supply at Minneapolis. 
Trade in that section is extremely active and lumber deal- 
ers are finding great difficulty in supplying the demand. 

Amery Lumber Company Sells. 

A deal has been consummated at Amery, Wis., where- 
by the Amery Lumber Company has sold its saw and 
planing mill to a party of down river lumbermen. Dim- 
ock, Gould & Co., of Moline, Ill., the Lindsay Phelps Com- 
pany and Weyerhaeuser & Denkmann, of Davenport, 
are the purchasers. Immediately after the details of 
the sale were arranged a force of men was set to work 
dismantling the mill and preparing it for removal to 
southern Arkansas, where it will be rebuilt. The Amery 
Lumber Company retained possession of the planing mill 
and will continue to operate it until the present stock 
of lumber shall be finished and prepared for the market. 

The mill is comparatively a new one, having been con- 
structed in 1893 with the latest improved machinery of 
that date. Since its erection it has been in almost con- 
stant operation and during the sawing season was run 
at its full capacity of 250,000 feet in twenty-four hours. 
The reason assigned by the company for the sale of the 
mill is that the timber tributary to the Apple river, upon 
which it was placed, has been exhausted and that the 
expense of railroading logs to the mill from other points 
is too great to admit of profit. The Amery Lumber 
Company will continue in existence until May 1, the 
time at which the planing mill is to be turned over to the 
new owners, but it is thought that shortly after that date 
the company will be dissolved. 


Minor Mention. 

A. Jackson, secretary and treasurer of the Black- 
hawk Lumber Company, Waterloo, Iowa, was in the city 
for a few days the latter part of last week attending to 
business matters and making purchases of white pine 
stock for his Iowa yards. 

J. G. Kranz, of the Bowman-Kranz Lumber Company, 
Sioux City, Iowa, was in Minneapolis the latter part of 
last week. He reports a large business in his section 
and states that farmers are now purchasing material 
for the usual fall improvements. 

H. P. Leach, of E. M. Leach & Sons, Faribault, Minn., 
was a visitor at the Minneapolis market this week. 

W. T. Reynolds, handler of white cedar posts and poles, 
is now in Iowa on business. 

Franklin Floete, of the Floete Lumber Company, Spen- 
cer, Iowa, spent a few days in Minneapolis recently look- 
ing after private business interests. 

Thomas Fullerton, of Mitchell, S. D., a member of the 
Fullerton Lumber Company, this city, was in Minnea- 
polis this week consulting with the other members of the 
firm in regard to business matters. 

J. W. Lucas, of the Hayes-Lucas Lumber Company, 
Winona, Minn., was among the heavy purchasers at the 
Minneapolis market this week. Mr. Lucas says that he 
is enjoying a heavy fall trade and that during the past 
few days the demand for lumber and shingles has been 
much larger than was anticipated. 

L. P. Lennan, of Lennan & Lewis, has returned to 
Minneapolis after a three weeks’ vacation in North 
Dakota. He spent the time in hunting prairie chickens 
and visiting relatives, 

M. J. Seanlon, of the Scanlon-Gipson Lumber Company 
left the city this week for Cass Lake and Scanlon, Minn. 
He will remain in northern Minnesota for several days 
and during the winter will attend to matters connected 
with the logging operations of the companies he repre- 
sents. 

R. H. Gooding, of the Bradley-Watkins Lumber Com- 
pany, attended the meeting of the Northwestern Cedar- 
men’s Association held at Marinette, Wis., this week. 

A. 0. Tobiason, of the Lake Mills Lumber Company, 
Lake Mills, Iowa, was registered at Minneapolis for a 
few days last week. 

Michael Earles, president of the Puget Sound Saw 
Mill & Shingle Company, left the city last weck for east- 
ern points, where he will remain several weeks. 

W. W. Johnson, of the W. W. Johnson Lumber Com- 
pany, has returned to this city from a trip of four 
months on the Pacific coast, where he made several large 
purchases of timber lands. 

Morris Madson, of Rugby, N. D., has sold his retail 
yard to the Imperial Elevator Company, of this city. 

The yard formerly owned by Bruno Charbonneau at 
Willow City, N. D., has been purchased by the St. An- 
thony & Dakota Elevator Company, of Minneapolis. 

The Cloquet Tie & Pole Company, of Cloquet, Minn., 


has filed articles of incorporation at St. Paul. The in- 
corporators are R. M. Weyerhaeuser, H. C. Hornby and 
C. KE. Wyman and the capital stock is fixed at $25,000. 
The saw mill owned by W. N. Durrin, at Madison 
Lake, Minn., was recently destroyed by fire. 
G. H. Hollandsworth, of Sioux City, Iowa, was a vis- 
itor at Minneapolis this week. 





AT THE HEAD OF THE LAKES. 


Dututnu, MINN., Oct. 22.—Another week of quiet so 
far as sales of lumber are concerned, though it has 
been an active one for shippers, mills and inspectors. 
Some of the mills have been closed down a day or two 
on account of a lack of logs, these being those that de- 
pend upon the Nemadji drive. This is now down to the 
sorting works and rafts for several concerns, notably the 
Lesure Lumber Company and Mitchell & McClure, are 
expected at once. The Nemadji drive on the lower river 
is all down now and the sorting works are busy. Logs 
from other sources are not hindered and most of the 
mills are stocked to their close. 

Freights are unchanged and shipments have been ex- 
cellent for the past few days. A large amount of sawn 
lumber is coming into the city from Iron Range points 
for shipment east and the shippers and inspectors are 
very active. Few sales in which delivery is wanted 
this fall are under consideration, as it is next to impos- 
sible to make terms on such delivery from most of the 
lumber companies here. The loss at the Bear Head lake 
mill to the Tower Lumber Company by fire last June 
is being arbitrated, as the company and the adjusters 
for the insurance companies could not agree upon terms. 
H. C. Clark, of Minneapolis, and W. C. McClure and 
E. H. Eddy, of Duluth, are the arbitrators, and have 
been engaged upon the case the past few days. C. C. 
Barker, of Bay City, and M. C. Woodard, of Tower, 
have been here in connection with the matter. 

It has been reported that in addition to the large 
sale mentioned several weeks ago Mitchell & McClure 
have sold a smaller tract of pine to the C. M. Hill Lum- 
ber Company for sawing at Drummond. Such sales 
would indicate that the lumber business of Mitchell & 
McClure was drawing to a close, which would be indeed 
regrettable. Mr. McClure states, however, that neither 
sale has reached a definite culmination. But a consid- 
erable sum of money has been paid on the larger deal 
at Jeast. 

Shipments of lumber from Duluth last week were as 
follows: 


BoaT AND DESTINATION. Feet carried. 


Steamer A. W. Castle, Cleveland............e-20% 1,200,000 
Steamer Mark Hopkins, Tonawanda............. 600,000 
UD TUOROIR, SOMO 0 5.010 10 2 6 056-0:0.00 eo 0 5'e0 800,000 
Steamer Charles Neff, Chicago............esee08 110,000 
ee eR ee Pee 850,000 
Steamer Rhoda Emily, Cleveland............-e+00- 580,000 
BChOONSE MICA, HUME. 6 sco cccccsvccccsccavees 900,000 
Steamer Mohegan, Tonawanda..............008. 1,200,000 
Schooner Connolly Bros., Tonawanda............ 1,000,000 
Bteamer HRAIKGGKA, CHICKGO. .ccccccccevccvcvcceve 800,000 
Bteamer Pawnee, CIVGIANG. ..cccccccocesvosvces 480,000 
Steamer Donaldson, Bay City. ...cccccccccvccece 450,000 

REE ..p hid.wp kor bs wos SOREN Sonus swe ae 8,470,000 


The proposed extension of the Canadian Northern 
road from town 65-4, where it now ends in Minnesota, 
to Ely in town 63-11, a distance of about fifty miles, 
will open to loggers a new region in which there is more 
or Jess fairly good pine. The region is badly cut up and 
is very rough and rocky, but it is well timbered with 
a small growth. It has been definitely announced by 
Mann & McKenzie, the builders of the Canadian North- 
ern, that they will construct this branch, and there 
seems to be no doubt that it will be put through shortly. 

Cedar operators look forward to a busy winter, more 
so than last. The agricultural development in new lands 
that must be fenced and the growth in the telephone 
business are just now the chief factors in the cedar 
trade. 





WISCONSIN VALLEY NOTES. 

Merritt, Wis., Oct. 22.—With the permission of Sec- 
retary Schulz, of the Wisconsin Valley Lumbermen’s 
Association, the following facts concerning the 
lumber trade of the Wisconsin valley in comparing 
the years 1900 and 1901 are given. The total ship- 
ments for the nine months from January, 1900, to 
October, 1900, were 351,969,000 feet. For the nine 
months from January, 1901, to September 30, 1901, they 
were 462,128,000, an increase of 110,159,000 feet, or 
31.3 percent. Each month of 1901 shows a decided 
increase over the same month of 1900. In September, 
1900. the shipments were 45,598,000 feet. In Septem- 
ber. 1901, the shipments were 49,328,000 feet, a gain of 
3,730,000 feet, or 8.2 percent. As this is much the 
lowest rate of increase of any of the nine months of 
which the data is prepared, Secretary Schulz makes 
the following observations in explanation of the cause: 

As will be observed, there has been quite a falling off in 
the percentage of increase for September as compared with 
previous months, but this is to be expected from the fact 
that stocks throughout the valley are as a rule so badly 
broken in assortment that {t has been impossible for our 
members to take care of all orders that they have received 
which in itself was no small factor in the apparent falling 
off in shipments from our territory for September. Also it 
must be borne in mind that for August and September we 








are making comparisons with the largest two months we 
had in 1900. Weather conditions also have been very yp. 
favorable during the greater part of the month for the 
handling of lumber, and the supply of empty cars hag also 
been unsatisfactory to a certain extent. Taken as a whole 
however, the average increase of 31.3 percent is beyond oy 
highest ——— and corroborative of the healthy ¢op. 
dition of the lumber market. 

It ought also to be mentioned that the September 
aggregate includes reports from but nineteen members, 
while previous reports include twenty members, one 
having disposed of his stock, which would make some 
little difference. 

This statement is productive of figures which fore. 
tell the danger to the standing pine of the Wisconsin 
valley. Since January of this year 462,128,000 feet of 
lumber have been shipped by the members of the Wig- 
consin Valley Lumbermen’s Association alone, to say 
nothing of the millions which have been cut and are 
still in the log or the yard. And yet good authority 
states that there is enough left for a number of years 
in the future. 

Jacob Klumb, of Rhinelander, has made arrange- 
ments to depart this week for Jackson, Miss, Mr, 
Klumb is a member of the Soo Lumber Company, of 
that place, which recently closed a deal for a tract of 
timber thirty miles from Jackson, estimated to contain 
600,000,000 feet, and it is the intention of the company 
to erect a saw mill and planing mill in the center of 
this tract and manufacture it into lumber. 

The Reitbrock Land & Lumber Company has filed 
articles of incorporation at Madison, with a capital 
stock of $46,000. The incorporators are Fred Reitbrock 
Adolph Reitbrock, William Erbach and William Klann, 

The Land, Log & Lumber Company, of Rhinelander 
is reported to have disposed of its land and timber in. 
terests in Lac du Flambeau and Minocqua to the 
Chippewa Logging Company. 

W. D. Martin and August Stange represented the A, 
H. Stange Company at a meeting of the sash and door 
men at Chicago last week. 

James A. Wright, of the Wright Lumber Company, 
contemplates a trip south during the winter, to look 
over the timber resources of that country. 





CHEQUAMEGON BAY NOTES. 


ASHLAND, Wis., Oct. 22.—Lumber shipments continue 
active and small sales are being made every day and 
will probably continue until the end of the shipping sea- 
son. Most of the lumber on this market is already sold 
and the balance is being sold in small lots at good prices, 
Most of the stock sold at this time of year will be 
shipped before the close of navigation. 

The Ashland Lumber Company sold yesterday to Lake 
Frie parties four lots of lumber, aggregating 1,250,000 
feet, to be shipped immediately. It has also sold 
several hundred thousand feet to Chicago parties. The 
John O’Brien Lumber Company during the past week 
sold over 1,000,000 feet of white pine lumber to Chicago 


and eastern parties. This lumber is mostly on the docks 


of the South Shore mill at Washburn. 
Following are, the lumber shipments for the past week: 


BOAT AND DESTINATION, Feet carried, 
Schooner Goshawk, North Tonawanda 700,000 





Benooner Hattic, Cleveland soc. sccccccccccvess 550,000 
Schooner George Nester, North Tonawanda....... 1,150,000 
Propeller Wescott, Lake Linden.......... .. 450,000 
Propeller H. L. Worthington, Chicago 425,000 
Schooner Homer. Cleveland: .......cecccvesecee 600,000 
Schooner Mary N. Burke, North Tonawanda...... 1,100,000 
Propeller Schoolcraft, North Tonawanda......... 700,000 
Schooner M. S. Bacon, Lorain.............e000. 800,000 
Propeller Thompson, Buffalo. ......csccccrecses 750,000 
Barge Ogarita, North Tonawanda............... 950,000 
Schooner Tuxberry, North Tonawanda........... 900,000 
Schooner Helvetia, Cleveland ...............0+ 950,000 
PEODGUGl BORO, CIOVOINIU 6.6 vi.0.0r5 ev acccc see ne enee 800,000 
Barge C. KF. Redfern, North Tonawanda......... 900,000 
PIOURe Bo VW VERNAL) TORY CEG onc 6 60.6: tcee sive ves 675,000 
Barge Minnie Orton, Cleveland.............+++ 600,000 

CENA hs in\0l'e'oro4 0 0b Win ws 6 0 4 Me Ra A wR 12,000,000 





ON THE MENOMINEE. 

Marinette, Wis., Oct. 24.—There is only a small 
amount of desirable stock on the river and as a conse 
quence few sales are announced. The Soper Lumber 
Company, of Chicago, bought 1,000,000 feet on the Mar- 
inette Lumber Company’s docks. LL. E. Ridley, repre 
senting J. C. Buck & Co., Chicago, bought a small block 
of hardwoods from the Sawyer-Goodman Company. 
few other small sales were made. Among buyers who 
looked over the local market this week were Henry 
Schroeder, of Milwaukee; Hugh McLean. of Tonawanda; 
John Dalzell, of Detroit, representing Whitneys, Skill- 
ings & Barnes; Louis Crow, Chicago; Arthur Kreit 
heder and Charles Cole, of the Standard Lumber Com: 
pany, Buffalo; 8. B. Sanderson, for Francis Beidler, 
Chicago; J. I. Lytle, of the Curll-Lyt!e Lumber Com: 
pany, Pittsburg, and others. 

There were no shipments out of here this week for 
Buffalo. A number of eastern craft are expected the 
latter part of this week and next week. The Shores and 
two barges are expected here Friday. Shipments to 
Chicago were lively and as much lumber as usual went 
to that city. From Green Bay this week 2,000,000 feet 
was sent to Buffalo from the Murphy Lumber Company 
and the Diamond Match Company docks. : 

H. H. Everest, of Cleveland, Tex., bought this week of 
the Kirby-Carpenter Company a single band outfit which 
was formerly used in one of the Kirby-Carpenter mills. 
He is building a mill in Texas and it will be sbip 
there. 

The examination of A. V. Freeman and C. J. Huebél 
of Menominee, on the charge of conspiracy to defraud 
Raber & Watson out of $2,500 was held in Menominee 
this week and at this writing has not been finished. 
looks as though they will be bound over to circuit cour 
An inspection certificate was produced by Raber & Wat: 
son for some timber said to have been put in the 
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nominee river and to have been inspected by Harry 
Worth, formerly in the employ of the company. The 
name of Worth was signed to the certificates. Worth 
swore in court that he had not inspected the cedar and 
never signed the certificates and moreover had_ never 
inspected any timber on the Menominee river. He de- 
clared that the signature was a forgery. — 

Jesse Spalding, of Chicago, was here this week look- 
ing after his interests in this section, which are rapidly 
yeing closed out. The $60,000 farm of the Menominee 
River Lumber Company, near Vulcan, Mich., has been 
offered for sale. It is the largest farm in the upper 

insula. 
oy an interview this week Congressman Minor, of 
Sturgeon Bay, stated that congress will at the next ses- 
sion appropriate $60,000 for the deepening of the Stur- 
geon Bay canal. Mr. Minor is a member of the river 
and harbor committee. This is an improvement that 
has been desired for years. The canal will be widened 
and deepened to twenty feet. With this announcement 
came one from the Ann Arbor railway to the effect that 
it had let a contract to the Globe Iron Works, of Cleve- 
land, Ohio, for the construction of a new steel car ferry 
of extraordinary strength in construction and with 5,000- 
horse power. It is designed to keep navigation on Green 
bay open all winter, which will make it possible to ship 
lumber east by the car ferry route all the year around. 

As the saw mills go out on the Menominee they are 
gradually being bought up for manufacturing purposes. 
The Menominee River Lumber Company this week sold 
900 feet of its river frontage to a Detroit concern, which 
will build on it a factory for the manufacture of a fer- 
tilizing product from fish offal. Business and commer- 
cial prospects in both Marinette and Menominee were 
never better and there is little doubt that other and bet- 
ter industries will replace the mills as they go out. A 
number of Marinette citizens, including well known lum- 
bermen, raised $4,000 this week to explore for gas on 
land where gas was discovered during the digging of a 
well, The drill will be sunk 2,000 feet if necessary. 

The lumber companies here are also selling their cut 
over lands now in Marinette county and they are being 
bought up at a price of $1 an acre. Several coloniza- 
tion concerns are making the purchases. Over 50,000 
acres have been’ sold by the Peshtigo and N. Ludington 
companies during the last six months. 





A WISCONSIN INVESTMENT SOUTH. 

Wausau, Wis., Oct. 23.—Several prominent Wausau 
lumbermen have just closed a deal with the Haywood 
Timber Company, of Davenport, Iowa, whereby they 
come into possession of a large tract of standing pine 
located near Malvern, Ark., on the Iron Mountain road, 
reported to embrace over 100,000 acres. The price is 
said ‘to have been $1,000,000. Those interested in the 
deal have had timber holdings in that vicinty for some 
time and with their late purchase they now have 145,- 
000 acres or, as estimated, over 1,000,000,000 feet of 
standing pine. The gentlemen financially interested in 
this large purchase are Alexander Stewart, Walter 
Alexander, Mortenson & Edgar, H. H. Foster, A. FE. 
Foster, all of Wausau; L. N. Anson and John Landers, 
of Merrill, and the Yawkey Lumber Company, of Hazel- 
hurst. 

The Alexander Stewart Lumber Company, of Wau- 
sau, has at present a mill in operation at Gifford, Ark., 
about four miles from Malvern. This mill will con- 
tinue to run and work will be begun at once on a large 
plant which will be erected at Malvern. About $250,- 
000 will be spent in getting the new plant in operation. 

Negotiations have been pending for some time for 
this property and upon the arrival of Mr. Stewart 
from Europe a few days ago the deal was closed. 





IN AND AROUND WAUSAU. 

Wausau, Wis., Oct. 22.—The Eau Claire Mill Com- 
pany has been incorporated and has purchased the saw 
mill formerly owned by the Antigo Sereen Door Com- 
pany, located on the Eau Claire river, four miles west 
of Antigo. The members of the company are Benjamin 
Heineman, Gabriel Heineman and Fred Schulring, Jr., 
all of this city. The Heinemans own half of the stock 
and Mr, Schulring the other half. Mr. Schulring will 
have active management at the mill, which has a daily 
capacity of 40,000 feet. ‘The George Kk. Foster Lumber 
A~mpany, which has extensive timber holdings near this 
Property, will stock the mill. Mr. Schulring left here 
last week with a crew of men to make the necessary re- 
pairs and get the mill in working crder. 

Carl Hilber, of Marathon, was here this week and 
Says that he has contracted to put in 3,000,000 feet of 
logs for the Dessert Lumber Company at Mosinee this 
winter, He will begin operations soon. 

George A. Buckstaff, of the Buckstaff-Edwards Com- 
pany, Oshkosh, was in Wausau last week on business. 


C—O 


; TRADE IN TOLEDO. 

ToLepo, On10, Oct. 21.—Trade continues good and the 
movement of lumber large and satisfactory. With the 
msn close of navigation freights have advanced, 
Which naturally has a tendency to harden values. Lum- 
0 de freely. Some of the boats coming this 
he bl ave experienced very rough weather. This was 
Gente, the case with the steamer Oscoda and tow, the 
her dng and Viler. The Corning lost her spars and 
Lo eck load above the rail. She was consigned to W. 
6 arke & Co. The Filer, consigned to the Maclaren 
lo ag Lumber Company, lost most of her deck 
rs - Both cargoes were well insured. 
are here are well assorted, but there is no surplus, 
year ag " doubtful if the aggregate stock is as large as a 
Local trade continues active—if anything, better than 


> 





the first of the month—and there seems to be no halt in 
projected building. Both jobbing and local firms’ report 
satisfactory trade, 





THE SAGINAW VALLEY. 

SAGINAW AND Bay City, Micu., Oct. 22.—Local deal- 
ers are getting in supplies for the fall and winter trade. 
Receipts by lake up to the first of the month were over 
66,000,000 feet and a lot of it is coming in this month. 
Last week there came across the lake the following: 

: Steamer Thew, Midland, Ore., 231,475 feet for Mershon, 
Schuette, Parker & Co. 

Schooner Lester, Midland, 881,854 feet for Mershon, 
Schuette, Parker & Co. 
we Monticello, Midland, 337,395 feet for the same 
irm, 


Steamer Langell Boys, Algoma Mills, 434,145 feet for the 
same firm. 


Schooner J. B, Comstock, Algoma Mills, 479,101 feet for 
the same firm. 


Schooner David Ferguson, Spanish River, 307,056 feet 
for the same firm. 

Steamer City of Concord, Spanish River, 132,755 feet of 
lumber and 388,050 pieces of lath for E. B. Foss & Co. 

Schooner J. L. Ketchum, Spanish River, 571,313 feet for 
Foss & Co. 

Steamer Benton, Spanish River, 300,021 feet for Foss & Co. 

Schooner Jackson, Spanish River, 579,635 feet of lumber 
for Foss & Co, 

The consignments for Mershon, Schuette, Parker & 
Co. are a portion of the stock bought by the firm in 
‘August last when they picked up over 50,000,000 feet 
in a little over thirty days. This firm is doing a very 
nice business and the comfortable and easy way in which 
the combination of four big firms was effected and the 
smooth progress since are a tribute to the organizing 
capacity of W. B. Mershon. He 1eturned last Satur- 
day from a week in the Dakotas with a party of friends 
in his private hunting car, and they say it was one of 
the most enjoyable trips ever experienced. 

Foss & Co. have been buying extensively during the 
season and have been getting cargoes right along. This 
firm is carrying a very good stock and is having a nice 
trade. 

Bliss & Van Auken experienced a fine business last 
month and are carrying a large stock, having bought 
heavily. ‘Their business has been the best ever expe- 
rienced and besides this they have found other things 
to engage a portion of their attention. They are build- 
ing a factory 48x100 feet on the ground for the manu- 
facture of anti-friction roller bearings. It is to be 
equipped with the best machinery; the power will be 
supplied from a central electric power station and the 
heat from a central heating plant which Bliss & Van 
Auken are now placing in connection with the wind 
mill and other factories. Bliss & Van Auken have se- 
cured patents on the roller bearing device. 

The Saginaw Lumber & Salt Company has chartered 
a steamer to carry such portions of the mill outfit here 
as are not wanted this fall to Sandwich, where they will 
be utilized in the new mill being built there. The Crow 
island plant will be kept in operation until the freezing 
of the river. The company will have a small stock of 
lumber on hand at the close of the year as it has sold 
everything up closely. 

Symes Bros. and L. A. Sanderhof will begin the eree- 
tion of a planing mill at Owosso at once. ‘The firm will 
invest $13,000 in buildings and machinery and the com- 
mon council of the city voted them a bonus of $2,000. 

Ray Beech is erecting a shingle mill at Rose City. 
The exceptionally brisk demand for shingles and the 
good prices and fair prospects for the future are an in- 
ducement for people to engage in the manufacture of 
shingles. With all the mills in operation the demand 
for shingles far exceeds the supply. 

The Kneeland-Bigelow Company, which acquired the 
property of F. T. Woodworth & Co., is making extensive 
repairs at the mill and lumber yard and sidetracks are 
being extended to accommodate more cars. This com- 
pany is a member of the hardwood lumber manufactur- 
ers’ combine. The company has enough mixed timber to 
keep the plant in operation several years. It will be 
hauled down the Mackinaw division of the Michigan 
Central. 

The woodenware business has been prosperous the 
present year and the big factories of Bousfield & Co. 
and Palmerton Company have had plenty to do. The first 
named company has several million feet of logs piled up 
at the plant for winter use. 

W. B. Comstock, of Detroit, who has for years been 
connected with the lumber firm of Comstock Bros, at 
Alpena, is in California for the purpose of making in- 
vestments in timber properties. He will put in $2,000,- 
000 if he can find the trees that suit him. 

Henry Connors is moving his mill to the Norn siding, 
where he has taken a contract to cut the timber in Ed- 
wards township, Ogemaw county, owned by James Norn. 

C. S. Bliss has been suffering from a kick in the right 
leg from one of his horses. His right leg is an unlucky 
one as this is the third time it has been injured. In 
the meantime Mr. Bliss is running his saw mill and 
planing mill steadily. He has had a very satisfactory 
trade this year. 

The contract for building the Onaway & North Mich- 
igan railroad from Onaway to Rainy River, a logging 
road, has been let to W. FE. Tench & Co. and a large 
force of men will be put on the work at once. 





AN ADVANCE IN NORWAY. 

CLEVELAND, OnI0, Oct. 19.—A joint meeting of the 
trade of this city, Toledo and Sandusky was held here 
today. There were present from Toledo, Roland Starr, 
of the Mitchell & Rowland Lumber Company; Howard 
Smith, of the W. H. H. Smith Company, and from 
Sandusky John Schuck, of Gilcher & Schuck, and Mr. 
Bennett, of the Bennett Bros. Lumber Company. 


These gentlemen reported trade in their respective 


cities good in both wholesale and retail lines with lum- 
ber moving out about as fast as it is coming in. No 
general change in the price list was made, but many 
sizes of norway were advanced $1 a thousand and 1}, 14 
and 2-inch No, 1 shelving was also marked up sev- 
eral notches. 





FROM THE FOREST CITY. 


CLEVELAND, Onto, Oct. 21.—“Trade is simply boom- 
ing,” said Max Myers, of the Nicola, Stone & Myers 
Company, today. “Both Mr. Nicola and Mr. Stone are 
out of town and [ am up to my neck in work, with 
more orders than I know how to fill. The railway com- 
panies can’t give us hali the cars we want and trade 
is simply booming ” 

The road men report trade for the week as the best 
of all the year. One man said he had sold more car- 
loads this week than in any other two weeks this year. 
A prominent architect said recently: “We are worked 
to death. Not only are the days not long enough but 
we work half the nights. There never was so much 
building on at this time of year before in all the his- 
tory of Cleveland.” Carpenters and all wage earners 
suitable for the work are constantly employed and 
there seems to be no indication of a dropping off as 
long as the weather continues fine. 

Boats for lumber are plentiful, owing to the scarcity 
of grain cargoes and shippers have no trouble: in se- 
curing boats at $2.50 to $2.75 from the head of the 
lakes to Lake Erie ports. 

Lumber receipts last week were unusually light, 
owing to the continued inclement weather and severe 
storms on the upper lakes. The following were the 
receipts for the week: 

Boat AND Port OF SAILING. Feet Delivered, 
Feet Delivrd. 
Schooner Nelson Bloom, Ashland, Wis 850,000 


Propeller H. D. Coffinbury, Ashland, Wis........ \y 
Schooner Tempist, Ashland, Wis............... 600,000 
Schooner R. L. Coyne, Ashland, Wis............ 550,000 
Propeller M. A. McGregor, Port Wing, Ont...... 600,000 
Schooner Allegheny, Port Wing, Ont........... 575,000 
Schooner Brightle, Duluth, Minn............... 550,000 
Schooner Plymouth, Duluth, Minn.............. 600,000 
Propeller A. G. Lindsay, Duluth, Minn.......... 750, 
Schooner Interlaken, Duluth, Minn............. 800,000 
Propeller A. L. Hopkins, Duluth, Minn.......... 600,000 
Propeller Alaska, Alpena, Mich................ 400,000 
Propeller S. K. Martin, Cheboygan, Mich....... 500,000 
Total receipts for the week................+. 8,125,000 


The demand for lath has been somewhat better this 
week than last. Shingles are consumed as fast as 
they arrive. There is a constantly increasing demand 
for hemlock boards 6, 8, 10 and 12 inches wide, and 
these are fast taking the place of No. 3 common for 
sheeting and roof boards. 

Buyers from out of town this week were C. C. 
Jenkins, Willoughby; B. L. Marble, Bedford; C. Parseh, 
Elyria; I. Tolerton, Alliance; E. C. Gleason, of Adams 
& Gleason, Roscow, Ohio. 

Planing mills are still taxed to their utmost capacity 
to keep up with orders for mill worked lumber. Own- 
ers are all on Easy street and no complaints as to 
work or money are heard. 

Paul Gill, of C. H. Gill Lumber Company, returned 
from Duluth on Thursday. He purchased several mill- 
ion feet of pine and norway to be shipped at once. 

Charles H. Prescott, jr., of the Saginaw Bay Com- 
pany, has been in Duluth, Ashland and at various up- 
per lake manufacturing points this week buying lum- 
ber. 





CEDARMEN IN CONFERENCE. 


MARINETTE, Wis., Oct. 24.—The Northwestern Cedar- 
men’s Association’s fall session was held here this week. 
About twenty-five dealers attended the meeting, which 
was presided over by President C. H. Worcester. But 


little business of importance was transacted, the chief 


accomplishment being the changing of the specifications 

in regard to butt rot, top diameters and crooks in tele- 

phone poles. Reports showed the trade to be in good 
condition, with fair prospects. The meeting concluded 

Tuesday noon. ti ; 

The annual meeting of the association will be held at 
the Hotel Marinette, this city, during January. This is 
the big meeting and it always concludes with a ban- 
quet. Among those who attended this week’s session 
were: 

William Mueller, Wiliiam Mueller & Co., Chicago. 

Edward Valentine, Valentine-Clark Co., Chicago. 

KE. L. Clark, Valentine-Clark Co., Chicago. 

A. D. Watson, Raber & Watson, eee. : 

M. H. Cooledge, Cooledge Fuel & Supply Co., Minneapolis, 
Minn. ; 

R. H. Dowling, Minneapolis, Minn. 

KF. W. Rovinesa. Bovee, Robinson & Co., Bovee, Mich. 
W. Nicholson, Magistique, Mich. “ : 
J. C. Kirkpatrick, Pittsburg & Lake Superior Iron Co., 

Sscanaba, Mich. 

Joseph Reinger, Escanaba, Mich. 

Millard Hopkins, Milwaukee. 

T. A. Bruett, Milwaukee. 

D. MacGillis, MacGillis & Gibbs, Milwaukee. 

D. M. Fulmer, D. M. Fulmer Lumber Co., Florence, Wis. 

}. L. Lindsley, Lindsley Bros. Co., Menominee, Mich. 

J. K. Wright, Wright_Bros., Marinette. 

C. H. Worcester, C. H. Worcester Co., Marinette. 


_ 


BABA 


The island of Cuba, it is officially reported, has an 
area of 13,000,000 acres of virgin forest, or about one- 
half its total area. In these forests are Fa be — 
mahogany, ebony, grandilla, majagua, cedar, walnut, 
lignum Fi an yor pine. There are also about 
thirty species of palm. It is expected that the improve- 
ment in transportation facilities now under way will 
open up the timber resources of the island so that 
lumbering, which heretofore has been an unsafe propo- 
sition, will be a paying investment, 















32 


AMERICAN LUMBERMAN 


OcToBER 26, 190}, 


te, 





THE EASTERN LUMBER FIELD. 





Meeting of the New York Lumber Trade Association—Affairs at the Pan-American City— 
Large Business at the Tonawandas — Strong Prices at the Hub—- Heavy Orders 
for Oregon Fir at Pittsburg—Satisfactory Report from Baltimore 
—News from Maine Markets. 





THE METROPOLITAN DISTRICT. 

New York, Oct. 21.—Judging from the uniform re- 

port that inquiries are plentiful and orders are almost 
as numerous, the condition of the lumber trade in and 
about New York city is a fairly bright one. The facts 
are that a good, normal business is being done and the 
principal complaint is of a shortage of cars west, south 
and even up in the northeast, where spruce shipments 
have been heavy. As to the amount of building here- 
about, the new building law may not have affected the 
volume of plans nor the money to be expended, but just 
the same there seems to be little going on in that line, 
the demand for the coarser lumber, doors, sash, blinds, 
ete., coming from the New Jersey and Long Island sub- 
urbs, where trade is lively and much building is under 
way. 
A meeting of the executive committee of the National 
Wholesale Lumber Dealers’ Association will take place on 
Thursday of this week at the rooms, 66 Broadway. Some 
important matters are to be taken up and among those 
who have announced their intentions to be present are 
President R. C. Lippincott, Louis C. Slade, Saginaw; C. 
H. Bond, of Oswego, N. Y., and Pendennis White, North 
Tonawanda, N. Y. 

Although the creditors of the Chequasset Lumber 
Company are still considering the proposed reorganiza- 
tion scheme it is said that the majority do not regard it 
very favorably. , 

Wiley, Harker & Co., of this city, will be exclusive 
handlers of the North Carolina timber cut from the Prin- 
cess Anne holdings and sawed by the Greenleaf John- 
son Lumber Company. It is estimated to be from 35,- 
000,000 to 40,000,000 feet. 

The American Wood Working Machine Company is re- 
ported to have been satisfactorily reorganized. The 
bond holders have surrendered their $2,000,000 of bonds, 
the properties were sold at auction and bought in by 
the reorganization committee and a new company, formed 
on smaller capital, will now run the business. 

Recent visitors to the city included J. M. Buck, of 
the J. M. Buck Lumber Company, Johnson City, Tenn. ; 
¥. H. Goodyear, of F. H. & C. W. Goodyear, Buffalo; FE. 
F. Henson, of E. P. Burton & Co., Charleston, S. C.; 
Mr. Brawley, of Brawley & Smith, Huntdale, 8. C. The 
latter is quite pleased with the present conditions at 
his mill. The railroad tracks were swept away by 
floods some months ago, but now all the damage has been 
repaired and they are ready for business. ; 

An interesting event is reported to have occurred in 
the family of F. W. Naylor, of the New York office of the 
Shepard & Morse Lumber Company. 

KE. Stringer Boggess, of Clarksburg, W. Va., whose 
presence in this city was noted last week, has sailed for 
Europe. During his absence abroad Mr. Boggess’ busi- 
ness will be looked after by F. A. Kirby, of Baltimore. 

S. A. Skead has been engaged to take direct charge of 
the export department of Stetson, Cutler & Redman. Mr. 
Skead was formerly prominent in the export trade on 
his own account. 

A noted visitor here lately was Elliot F. Lang, of 
Memphis, Tenn., secretary of the National Lumber Ex- 
porters’ Association. Mr. Lang was here to confer with 
KE. M. Price, of Price & Hart, president of the associa- 
tion. ¢ 

C. E. Paynter, of Alfred Dobell & Co., Liverpool, 
England, was a recent visitor here but has gone south, 
and on his return will sail for home at once. P 

The Week’s Charters. 

Timber freights from the gulf continue dull, owing 
partly to the scarcity of stock. Steamers do not offer 
below 85s to the United Kingdom and continent, and 
up to 87s 6d to 90s is asked to two ports. Deal freights 
from the provinces remain quiet. The latest fixture re- 
ported was at 36s from St. John to west coast of Eng- 
land, nor does the demand for time boats improve. Some 
inquiry for the West Indies has been noticed, with bids 
made of 3s 6d for a period of six months, but the views 
of owners are about 33 9d as a minimum. 

Lumber freights to the River Plate have continued 
quiet. Tonnage from the gulf is offered at $12.50 to 
$13 to Buenos Ayres. Rates from the east and prov- 
inces are quoted at $9 and $10 respectively. There is 
no special inquiry for Brazil. West India freights have 
been quite active of late, particularly for lumber from 
the south. Tonnage, however, has been offered freely, 
which fact has caused a weaker market, lower prices be- 
ing general. 

Coastwise lumber freights have been maintained upon 
a fairly steady basis, though the demand improves very 
slowly. Owners appear unwilling to shade $5.50 Bruns- 
wick to New York. 

The following are some of the fixtures for the week: 

Steamer Comeric, gulf to United Kingdom or continent, 
timber, 90c. October. 

Steamer Hestia, St. John, N. B., to west coast of England, 
deals, 36s. November. . 

Steamer Fridtjof Nansen, Quebec to London, deals, 40s. 
November. ’ 

Steamer Simonside, gulf to the continent, timber, 85s 6d; 
option Holland and United Kingdom, 87s 6d. October. 

Steamer Loppersum,’ Pensacola to Rotterdam, timber, 
88s 9d. October-November. 

Park Mark Twain, Pensacola to United Kingdom or conti- 
nent, timber, 100s, 

Bark Amerika, gulf to Rosario, lumber, $15.25. 


Schooner Siroco, Pascagoula to Demerara, lumber or 
about $9.50. : oie 


. a Mable Jordan, Boston to Buenos Ayres, lum- 
er, $9. 

Schooner W. R. Perkins, New York via Wilmington, N. C., 
to S. »5. Hayti, lumber, $8.75 and port charges. 
—- Mary Bb. Judge, Pascagoula to Havana, lumber, 

50. 

Schooner Arthur M. Gibson, Crandall to San Fernando, 
lumber, $8.25. 

Schooner Prosperare, Norfolk via Kings Ferry to Ber- 
muda, lumber, $7.50. 

Schooner Penobscot, Jacksonville to Point-a-Petre or Mole, 
lumber, $8.50. 

Schooner R. R. Woodside, Jacksonville or Fernandina to 
Porto Rico, lumber, ; 

Schooner Harold J. McCarthy, New York via Wilmington, 
N. C., to Port-au-Prince, lumber, $8. 

Schooner Grogia, Pascagoula to Pajardo, P. R., lumber, 
$8 and port charges. 

Schooner Merrill C. Hart, Brunswick to San Juan, P. R., 
lumber, $9 and port charges. 

Schooner Georgetta Lawrence, Charleston to New York, 
lumber, $5.50. 

Schooner R. M. Smith, Clay City, Va., to New York, green 
and oak lumber, basis $2.75 on green. 

Schooner Gen, Adelbert Ames, Jacksonville to New York, 
lumber, $5.75. 

Schooner Henry Weiler, Fernandina to Boston, lumber, $8. 

Schooner Howard L. Peck, Brunswick to the sound, lum- 
ber, $5.62%%. 

Spot freight quotations to European ports are: 


Walnut Logs Cooperage 

and Lumber. Whitewood. Stock. 
EAPOUION  oecicccccsavee 10s 12s 6d 7s 6d 
eer rt 15s 17s 6d 10s 
TO | ere 10c 100 Ibs. 19¢ 10c c. ft. 
PEOENOIOR tcc csv eenv es 17s 6d 20s 22s 6d 
ey) eee tere Te ee 20s 100 25c 10c ft. 





THE NEW YORK LUMBER TRADE ASSOCIATION. 


New York, Oct. 21.—The adjourned meeting of the 
New York Lumber Trade Association took place last 
Wednesday afternoon at 18 Broadway and was largely 
attended. President Richard 8S. White presided and after 
the reading and approval of the minutes of the last 
meeting various reports were read. Chairman H. K. 
8S. Williams read the report of the committee on in- 
spection. No action had been taken on the adoption of 
any other rules but those in force. Chairman J. F. 
Steeves read the report of the committee on spruce, and 
in the absence in Kurope of the chairman of the com- 
mittee on trade relations no report was had. Appro- 
priate resolutions were adopted on the death of Garrett 
L. Hardy, of Hardy, Voorhees & Co. 

The election followed. It resulted in the following 
choice: 

President, Richard 8, White, of John C. Orr & Co. 

First vice president, Albro J. Newton, of the Albro J. 
Newton Company. 

— vice president, W. P. Youngs, of W. P. Youngs & 

Treasurer, Charles FE. Pell, of Dannatt & Pell. 

A number of trustees were also elected, and it was 
voted to hold the annual banquet, Norris H. Norden, 
A. P. Bigelow, Charles L. Adams and J. D. Crary being 
appointed a committee to make the necessary arrange- 
ments. 

The president’s report congratulated the members on 
a plan adopted by the association by which they could 
protect themselves against unscrupulous or ignorant 
speculative builders until such time as an effective me- 
chanics’ lien law shall be passed, and upon the better 
regulation of the maple flooring business which they 
could soon hope for as the result of many conferences. 
The amendment to the tenement house law was due in 
large measure to the association, and the work of the 
trades relation committee had brought the association 
into greater harmony with the National Wholesale Lum- 
ber Dealers’ Association, while it was that because of 
the members’ efforts that practically all the dealers in 
Albany had joined the national body. 

A vote of thanks was accorded President White at the 
close of his address and the meeting adjourned to dis- 
cuss a collation served in the Hoffman cafe. 





FROM WESTERN NEW YORK. 

Burrato, N. Y., Oct. 22.—There is still much delay 
in lake arrivals on account of the windy weather, but 
the week’s report shows the receipt of 9,990,000 feet 
of lumber and _ 1,620,000 shingles, which is a fair 
amount of the former. All effort to get in considerably 
more is made by dealers, especially in the line trade. 

The new lake rates of $3 on pine lumber from Du- 
luth and $2.25 from Lake Michigan and Georgian bay 
hold, though only a few charters have been made on 
them. Some tows will try to go to Lake Superior again 
and then make a shorter trip afterwards. But for 
the delay in handling lumber to and from the lake 
barges this season the earnings of the fleet would have 
been generally large, but as it is there are good reports 
as a rule. The boats will earn much more than they 
did last season, as a rule. They command the rate and 
are able to go off into the ore trade whenever the lum- 
bermen have tried to cut it down. 

There is small prospect of a large stock of lumber 
in Buffalo this winter. It was so small last winter that 
the spring trade was a matter of expert piecing to- 
gether of the remnants as a whole, but “a good stock” 
reported is not the rule now; besides the outward move- 
ment of white pine would cut into a heavy stock mate- 
rially, if it is to last all winter. 

The steamer Swallow, with lumber for the Eastern 
Lumber Company, Tonawanda, went down off Long 


Point, Lake Erie, on the night of October 18, and ma 
be a total loss. 
H. M. Poole & Co. have opened a new hemlock yard 
at the foot of Genesee street on the Erie Basin; for 
better convenience in managing their Michigan trade 

F. H. Goodyear contradicts the report of certain 
others in the Pennsylvania hemlock trade and says that 
he is going to increase his cut next season. The firm of 
F, H. & C. W. Goodyear has bought half a million 
dollars’ worth of standing hemlock this year for early 
use. Business is satisfactory, with no specially new 
features. Prices are firm. C. W. Goodyear has gone 
to the mills of the firm this week. 

Sawyer & Shuttleworth have lately brought down 
about 2,000,000 feet of pine by lake and will add to it 
before the end of navigation, George P. Sawyer hag 
gone on an eastern trip this week. 

T, H. Wall, of the Buffalo Hardwood Lumber Com. 
pany, has arranged not to live in the south in the future 
though he will be there a good part of the time, He 
has lately been on an eastern sales trip and returned 
with a good lot of orders. It is expected that J, R 
Wall will go down to the company’s mills in Mississippi 
after election and look after that side of the business 
a while. 

M. E. Preisch, of Haines & Co., is satisfied that on his 
late eastern sales trip he sold more pine lumber than 
ever before. He found the buyers in a buying mood and 
fully as much lumber going into consumption as at any 
former period within his recollection. White pine is 
king just now, though it was never so high before, 

“We are selling such a lot of white pine to iron map. 
ufacturers for patterns,” said a Buffalo dealer this 
week, “that we know there is the best of tone to both 
these trades, There is a hard demand also from the 
car companies, Norway Dill stuff comes in there, too,” 

And now the question as to what St. Louis will want 
of the Pan-American Exposition remains. If she 
could only take the whole of it and set it across with- 
out smashing any of it! It is not thought that any of 
the lumber can be carried so far, unless the roads will 
make a very low rate on it. 





TRADE OF THE TONAWANDAS. 


Nortu 'Tonawanpa, N. Y., Oct. 22.—Notwithstanding 
several days of high winds on the lower lakes that 
caused vessels to seek points of safety, approximately 
25,000,000 feet of lumber arrived at the Tonawandas last 
week, exceeding the receipts of thé previous week by 
over 5,000,000 feet and the first seven days of the cur- 
rent month by 7,000,000 feet. It is conservatively esti: 
mated that the receipts tor the last week will be dupli- 
cated during the remainder of the month if the weather 
continue favorable, in which event the amount of lumber 
brought to the Tonawandas by vessel should reach a 
point between 75,000,000 and 80,000,000 feet. 

During last week 10,528,796 feet of lumber passed 
through the canal locks at the Tonawandas, of which 
2,970,000 feet went to the Eastern Lumber Company's 
yard on Ellicott creek and the remainder to Albany and 
New York and intermediate points. Seldom have the 
shipments for any week this season exceeded that 
amount, 

For the first time in over a month there is an excess 
of canal tonnage here, although shipments are lively 
and promise to continue so for the remainder of the sea- 
son, which leads to the belief that another shortage will 
be encountered before many weeks. 

Local lumbermen continue to complain of the scarcity 
of cars, which has been relieved temporarily only a few 
times since it began. 

_Another advance in the lumber rate from the Geor- 
gian bay district to the Tonawandas and other Lake 
Erie ports took place during the last week, 25 cents be 
ing the amount added to the former rate of $2. Shippers 
are still paying $2 out of Green bay ports. Last week 
was the first time in the history of these districts that 
the former rate exceeded that paid out of Green bay, 
which is causing considerable comment. The prevailing 
rate out of Duluth is $3 and predictions are made that 
another small advance will take place about the first of 
next month. 

The great amount of business transacted by local 
dealers is made evident by the statements of a number 
of them to the effect that although they will receive 
about a third more stock this season than last the 
amount in their yards this winter will be less than 4 
year ago, but there are a few who expect to have @ 
more complete stock, among them the Eastern Lumber 
Company, whose receipts for the season by vessel up t 
noon yesterday totaled 38,780,000 feet, which it is the 
intention to swell to 50,000,000 feet before the end of 
navigation for 1901. 

Box shook mill operators report business brisker that 
ever before known. The Clark-Swan-Jackson Compaly 
and Dodge, Bliss & Co. are running over time nearly 
every evening in the week in order to keep pace with 
the orders that continue to flow in. The former coll 
pany is shipping on an average of two carloads of boxes 
a day to Lautz Bros. and Hoefner & Sons, of Buffalo, 
N. Y., with whom they have contracted to supply for® 
year. 

Pendennis White, of White, Gratwick & Co., gave ® 
dinner at the Buffalo Club Saturday evening in hon0t 
of Gov. Voorhees, of New Jersey. The guests consisted 
mostly of Pan-American Exposition directors. ‘ 

Hugh McLean, of McLean Bros., is in the west looking 
after lumber interests. 

Sidney Welker, of Tacoma, Wash., a former lumber 
— at the Tonawandas, is renewing old acquaintant 

ere. 

Other recent visitors included J. C. Shook, of Peter 
boro, Ont.; J. N. McLean, Philadelphia, Pa.; George ™ 
Duffe, Boston, Mass.; R. E. Platt, Bridgeport, Commi 
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M. B. Parker and D. J. Callahan, of New York; H. W. 
: porn, Saginaw, Mich.; John Godkin, Bay City, 
“- a S. Jewell, Chicayo; James Crowell, Newark, 


= Hl. Hubbell, Norwich, Conn.; N. X. Cox, Ottawa, 
Ont ’R. Laidlaw and George M. Warren, Toronto, Ont.; 
B Pratt, Chicago; John Shaughnessy, _dersey City, 
N. J.; B.S. Kennedy, Kansas City, Mo.; E. T. Gillespie, 
E. ‘A. Larzere and C. L. Meckley, Philadelphia; O. W. 
Blodgett, Bay City; G. W. Leach and J. J. Hunt, Vine- 
land, N. J.; J. A. Ellsworth, Rutland, Vt. 
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TRADE AT THE HUB. 

Boston, MASS., Oct. 22.—The wheels keep turning in 
old New England and the wise ones, in which class of 
course are comprised “us and our friends a 
delving in the lumber mart of Boston, are bending their 
energies to the work of turning them faster yet and 
devoting little time to anything but the knitting in 
hand. With the yearly inventory and balancing of 
profit and loss only two months ahead, monthly reports 
of sales, collections and profits are scanned and fur- 
tive guesses as to the outcome of the year’s labors are 
made, and the optimist grins at the prospect of two 
good months yet to come, while the pessimist, 
nothing else over which to shake his head, 
argues, in the language of our boyhood, that what goes 
up must come down” and declares his belief that “a 
reaction is bound to follow” ete. ’ ‘ 

The building business for this section promises to be 
more than usually large for the season. The belated 
deciders are now showing some disposition to rush under 
cover before snow shall fly and many new foundations 
are going in on which the frames have not been figured 
as yet, and greater than in Boston is the activity in 
the larger manufacturing cities of New England. New 
mill buildings are fairly numerous and residence work is 
more than usually large in the offices of the principal 
architects. Our spruce friend sits back grandly at ease 
and magnificently calm, as he orders his salesman to 
boost her another notch. There is a well grounded 
fear in the mind of the purveyor of lumber other than 
spruce that the prospective builder may get restive 
under so much boosting and bolt. This is a calamity 
which has been known to happen before within the 
memory of all lumbermen of this district, and the 
gnashing of teeth which followed is still a vivid and 
painful recollection, which should serve as a warning at 
the present juncture, 

While preparations for the Leatherbee-Brigham wed- 
ding, recorded elsewhere, were in progress, a great 
sorrow came in upon the home of F, W. Mooers, of 
Andrew F, Leatherbee & Co. On Saturday, October 12, 
his home was saddened by the déath of Mrs. Mooers, 
after an illness of some months. Two most attractive 
children are left to the care of Mr. Mooers. Would 
that the deep sympathy of friends could lighten the 
grief in this home. 

John M. Woods, one of Boston’s best known hard- 
wood dealers, is taking an extended trip throughout 
the south, in a thorough inspection of southern trade 
conditions and stocks. 

The present writing finds Lindsley H. Shepard, of 
Shepard, Farmer & Co., on the west coast, in Van- 
couver, b. C., where he has gone for the purpose of 
looking over the shingle business in that district. Mr. 
Shepard has made these shingles a specialty and has 
established a reputation which is best understood by the 
familiar query: “Are your shingles as good as those of 
Shepard, Farmer & Co.?’ While on the coast Mr. Shep- 
ard will take oceasion to visit the lumber centers farther 
south on Puget sound. 

J. G. Stritch, southern representative of the H. M. 
Bickford Company, whose headquarters are at Hunts- 
ville, Ala., has been spending a week in Boston in con- 
ference with Mr. Bickford and his associates, returning 
to the south on October 19. Mr. Bickford accompanied 
Mr, Stritch on his southern trip. 
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QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Oct. 22.—The features of the past 
week have been the placing of several large orders for 
building operations, and the fact that the majority are 
to use sap pine lumber for the joist and scantling in 
place of hemlock. Looking over the lists for these 
buildings one’s attention is attracted by the extent that 
North Carolina pine enters into their construction. Com- 
mencing with the joist, it will be used as studding, 
sheathing, worked ‘into flooring, ceiling for porches, 
fencing in the yards, wainscoting in the house, and even 
the shingling lath is made of it. Thus this one wood 
furnishes nearly all the lumber required for these build- 
ings. From remarks made by a local public building 
Inspector it seems as though some person or persons in- 
terested in the hemlock industry is endeavoring to have 
Sap pine, joist ete. condemned as material unsuitable for 
such purposes, but as sap pine framing has been accepted 
and has proven in several respects superior to hemlock, 
with the additional fact of its being cheaper, such al- 
leged efforts will probably accomplish but little. 

Another failure was recorded the last week, that of 
William H. Farrand at Morton, Delaware county, Pa. 
The assets and liabilities are unknown. 

P. B. Little, president of the Little Lumber Company, 
of St. Louis, Mo., was here last week looking after his 
business interests. He stated as his opinion that next 
year will witness a gradual rise in the hardwood market. 





SMOKY CITY TRADE NOTES. 
Pirrspurc, Pa., Oct. 22.—Great satisfaction is ex- 
. pe over trade conditions, as business seems evenly 
istributed and everyone is Boru g his finger into the 
pie, But there is also an adverse sentiment prevalent 


among legitimate dealers against- a number of small 
dealers whose ways of doing business are various and 
whose methods are not sanctioned by the strict code 
of business ethics. ‘They operate under several firm 
names and it is but a question of time when their modes 
of doing people will be fully exploited. There is plenty 
of business in this vicinity for every straightforward 
dealer, but when these “firms,” as they are designated 
by the trade, endeavor to introduce plans of disposing 
of stock by “ways that are dark,” which reflect in a 
manner upon Pittsburg’s good reputation for strict 
adherence to the proper rules of business, there will be 
a reflex action on the part of legitimate dealers which 
will not redound to the good of the intruders. For 
some time, to the dissatisfaction of the reputable dealer, 
transactions have occurred among a few “outside the 
pale” which has occasioned much comment. 

J. X. Hill, a representative of the Western Kanawha 
Land Association, closed a large timber deal on October 
15, involving the transfer of 110,000 acres, which also 
includes considerable coal lands. This immense tract 
of land is situated on the upper Guyandotte river, near 
the Guyandotte Valley railroad. About $1,000,000 will 
be expended in developing these lands at an early date. 

Oregon fir is being used in this market, especially by 
the Monongahela River Consolidated Coal & Coke Com- 
pany, which has recently placed an order for several 
million feet of these timbers. One hundred coal barges 
will be built. The high price and scarcity of pine, which 
has heretofore been used in the construction of these 
barges, caused the change to the western product, which 
is received here ready for immediate use. Its durability, 
lightness of weight and non-absorption of water are 
three important advantages for its use in constructing 
river craft. The coal combine will send a representative 
west shortly to place orders aggregating several million 
feet of Oregon fir. 

The North Carolina territory is being taken up by 
western Pennsylvanians as a profitable investment. The 
latest deal is the purchase of the saw mills and lumber 
plant owned by C. W. Pike. The principals in the deal 
are M. D. Hays, a former member of the boat building 
firm of Redman-Hays; Henry A. Davis and William D. 
Hays. M. D. Hays left yesterday for Wilmington, N. 
C., to take charge of the mills, which will begin opera- 
tions at once. 

The Westphal planing mill and a row of tenements 
belonging to the Westphal company were burned on 
October 15 and the loss is in the neighborhood of $20,- 
000. The loss is complete, owing to the refusal of the 
company to pay the high rates of insurance demanded 
by the insurance companies on the buildings, which 
formed a firetrap. They were built about twenty-five 
years ago and were in indifferent condition. 

W. D. Johnston, president of the American Lumber & 
Manufacturing Company, is on a business trip to the 
Georgian bay lumber territory. William T. Monroe, of 
the same company, has returned from a trip to Chicago, 
Saginaw and other lumber points of the north. 

C. L. Reed, of Hustonville, Pa.; John Wade, of Shera- 
den, and Mr. Hastings, of Hastings Bros., Cecil, Pa., 
called upon the trade on business bent. 

J. J. Mead, of Mead & Speer, paid his usual visit of 
one day’s duration to Pittsburg today. Mr. Mead, who 
is in charge of Mead & Speer’s plant at Clarksburg, 
W. Va., finds little time in the rush of business to make 
lengthy visits in this city. Mead & Speer are enjoying 
a steady trade of large volume, and will open up an ex- 
tensive tract of oak and poplar, covering 2,280 acres, 
near Clarksburg at some future time not yet decided 
upon. 





THE MONUMENTAL CITY. 


BALTIMORE, Mp., Oct. 23.—Conditions in this section 
continue most satisfactory. A moderately active move- 
ment prevails and the prices received for stocks afford 
a fair margin of profit. In North Carolina pine as far 
as can be learned stocks are by no means excessive and 
cargoes are readily taken upon arrival. Values appear 
to be increasing and the North Carolina Pine Associa- 
tion has deemed it expedient to raise the figures on its 
price list. An exchange of opinion at a meeting recently 
held at Norfolk developed the fact that the mills have 
orders ahead for the next two months and that the 
quantity of lumber in first hands is small. This is also 
in a large measure the case with respect to white pine 
and cypress, both of which are moving in larger quan- 
tities than was formerly the case and at-satisfactory 
figures. Cypress especially seems to increase in favor as 
the season progresses and is very steady or advancing 
in point of value. Spruce and hemlock are also in good 
request, while poplar retains the position it has held 
for some time. The hardwoods are perceptibly im- 
proved with respect to both the requirements of the 
trade and in point of value. The foreign situation con- 
tinues to grow more encouraging. European buyers are 
in the market for stocks to a conehdgeatly larger extent 
and are prepared to offer higher figures for desirable 
lots. Ocean freight rates still rule low, which consti- 
tutes a favorable factor in the trade. From present 
indications a continuance of activity is to be expected. 

Work on the Locust Point Terminal & Forwarding 
Company’s pier is progressing rapidly. The shed which 
covers the larger part of the pier and which is intended 
to supply storage facilities for lumber and logs is about 
under roof and the interior arrangements are being in- 
stalled. It is about 500 feet long and will be equipped 
with twelve electric cranes, six on each side, for the pur- 
pose of handling freight expeditiously. The system of 
telpherage to be employed on the pier is the first of its 
kind to be installed here on so large a seale. The equip- 
ment is also to include other labor saving appliances. 

Abner C. Butterworth jr., a prominent young lumber- 
man of Petersburg, Va., and Miss Julia Harris were 
married on October 16 in the Methodist Episcopal 


church at Dinwiddie Courthouse. 
went on a tour north. 

Mrs. Lucy Edmonds, wife of Douglas P. Edmonds, a 
prominent lumberman of Prince William county, Vir- 
ginia, died in Prince William recently. She had a num- 
ber of relatives in Baltimore. Her marriage to Mr. 
Edmonds took place two years ago. 


The couple afterward 





THE PENOBSCOT RIVER DISTRICT. 


Banoor, ME., Oct. 21—The demand for spruce from 
this time to the close of navigation on Maine rivers will 
be larger than the mills can meet, and the prices are the 
best since the fall of 1899. The aggravating thing 
about it is that the brisk demand and the high prices 
come when the mills cannot fill all the orders sent in. 
When there is plenty of lumber and plenty of time the 
market generally calls for but little. A few weeks ago 
there was talk of running some of the Penobscot mills 
nights to catch up with orders, but this seems to have 
been given up on account of the difficulty of getting 
crews for the night work. 

Freights have not yet advanced beyond the $2.50 rate 
to New York, but many of the older vessels are now 
making their last trips out of Bangor for the season and 
with the first cold snap rates will go up with a jump. 
Most of the mills will be run later than usual and 
should ice weather hold off it is likely that all the 
saws will be going up to Thanksgiving day. 

The rain of last week extended all over northern and 
eastern Maine and into New Brunswick, and in some 
places benefit has resulted, the mills on the Machias hav- 
ing been enabled to resume sawing after a shutdown of 
several weeks. The rise of water in the St. John, how- 
ever, had not, at last accounts, been sufficient to start 
the logs stranded between Fredericton and Seven islands 
and the owners are becoming anxious regarding the 
safety of their property. 

Boston men are to build a steam mill on the shore 
of Cathance lake, Washington county, for the manufac- 
ture of lath and cedar shingles. 

S. L. Marble and H. A. Kennison, of Springfield, 
Mass., have brought a large tract of hardwood timber 
land in Franklin county and will erect a shovel handle 











LOADING AN OCEAN SCHOONER AT BANGOR. 


factory near Starks, on the Sandy river. It is esti- 
mated that there is enough white ash standing in the 
Sandy river valley to furnish a twenty-five years’ sup- 
ply for a factory turning out 100,000 dozens of shovel 
handles annually. 

The Eastern Lumber Company has been formed at 
Gardiner, with $10,000 capital stock, to do a general 
business in timber and timber lands. The promoters are 
Langdon G. Paul, Herbert L. Edwards and L. M. San- 
born, all of Gardiner. 

The season of activity in lumber shipments from 
Maine shores will soon be over. The season just passed 
has been a very busy one and the lazy man who likes to 
see other people work would have enjoyed himself at al- 
most any time during the season noting the activity 
along the water front. 

Land lubbers may not know that the loading of a 
lumber schooner has some relationship to the operation 
of taking out the side of a building in order to install 
a big machine, a steam boiler or something of that sort, 
Loading such a vessel through the hatchways would be 
too slow an operation in case of a big three-master. 
Instead, the bow ports are uncalked and taken out and 
through the great holes the planks are shoved from 
rafts lying in the water but a few feet below. Onl 
when a vessel has taken sufficient cargo nearly to si 
the open ports to the water line are they again closed, 
and the steamer receives the balance of her freight— 
deck load and below deck load—over the vessel’s side, 
In loading from rafts the lumber has to be washed ‘and 
brushed in order to free it from the river mud. 





EMPIRE STATE EMBARRASSMENTS. 

Referee Tilney has appointed Robert Roy, the tem- 
porary receiver, trustee of the affairs of the Brooklyn 
Molding Company, of Brooklyn, N. Y., and it is believed 
that a settlement of from 10 to 15 cents on the dollar 
will soon be announced. Felix Hoffman, formerly a 
member of the Brooklyn Molding Company, who was the 
largest buyer of stock at the recent auction, will prob- 
ably carry on the business hereafter under his own name 
but at another location in Brooklyn, it is said. 

Orlando Reede, a lumberman at Keene, N. Y., has filed 
a petition in bankruptcy with liabilities estimated at 
$263,826 and assets at $76,308. 
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ALONG THE PACIFIC SLOPE. 





Prosperity Among the Sugar Pine [lills—Increased Demand for Redwood Shingles——Favor- 
able Freight Rates for Eastern Shipment—Portiand’s Great Stride Toward Commercial 
Supremacy—An Immense Saw Mill to Be Built. 





CONDITIONS IN CALIFORNIA. 

San Francisco, CAu., Oct. 19.—The advance in quo- 
tations of redwood which was prophesied last week has 
occurred and the manufacturers are even more encour- 
aged than for the last two tortnights. The important 
alterations in the cargo price list are to be found in the 
rough clear, rough fluming and select and the rough 
rustic grades, although flooring and ceiling stock has 
been advanced. The several changes are as follows: 

ROUGH CLEAR. 


\% inch by 8 to 12 inches wide, 12-14 feet long...... - $22.00 
4 inch by 8 to 12 inches wide, 16-20 feet long...... . : 24.00 
% inch by 14 to 16 inches wide, 16-20 feet long...... 26.00 
% inch by 18 and 20 inches wide, 16-20 feet long..... 28.00 
i inch by 22 inches and wider, 16-20 feet long....... 30.00 

ROUGH FLUMING AND SELECT. 

8 to 12 inches wide, 16 to 20 feet long...........-. $22.00 
14 to 16 inches wide, 16 to 20 feet long............- 24.00 
18 to 20 inches wide, 16 to 20 feet long............. 26.00 
20 inches and wider, 16 to 20 feet long.............. 28.00 

ROUGH RUSTIC, é 
1x8 and 1x10, vertical grain, 12 to 20 feet long.......$25.00 
1x8 and 1x10, vertical grain, 16 to 20 feet long....... 24.00 
1x8 and 1x10, sappy, all lengths...........--.+2005- 19.00 


Flooring has advanced $1 a thousand feet. There has 
been a slight change in the grading of rough commons, 
which now stands: 

Merchantable rough commons shall consist of lengths 12 
feet and over (except shorter lengths be ordered) of sound, 
strong lumber free from rot, shake and large, loose knots. It 
shall be well manufactured and suitable for good, substantial 
construction purposes. 

_ The other grades are slightly different owing to slight 
defects in the timber manufactured, 

Business is rushing and the mills have all and more 
than they can attend to. The sugar pine mills have 
sold their entire season’s cut and orders are in even 
now for the output of the next. These mills have done 
exceedingly well this year and their owners have the 
best mill properties on this coast. Their lumber, when 
well manufactured, sells as soon as it leaves the saws 
at the best of prices and makes the finest finish of any of 
the pines of this country. Millions of feet of this tim- 
ber are ahead of the plants engaged in the sugar and 
California white pine cutting, so there is no reason to 
fear a shutting down of the mills for many years. Scott 
& Van Arsdale, with the West Side Lumber Company, 
have done the business of the year and the profits have 
been splendid. There are practically no pine timber 
lands open for sale or settlement at such periods as 
this, when satisfaction and encouragement are found on 
every side, but if eastern lumbermen desire the finest 
field in the world for their future operation they should 
secure holdings in the pine belt of this state. 

The redwood mills are also doing their best now and 
almost all of them are said to be contemplating im- 
provements in order to facilitate their future work, 
since the orders are now almost beyond their attention. 
The Union, Albion, Pacific and other redwood plants 
have about all they can care for and yet are looking 
for more, so their plant extension will be to good pur- 
pose. All in all, there has never been since the early 
dates of the ’50s a more prosperous period in the lum- 
ber trade circles of this state and coast. 

The southern part of the state around Los Angeles 
is enjoying a very active lumber trade and conditions 
about the various cities and upon the ranches allow of 
the prediction that this year will be the banner year of 
the sunny south of California. The last three weeks of 
last month saw over 3,500,000 feet of lumber discharged 
at the Redondo wharves, the largest amount of lumber 
ever handled at that destination. The lumber was both 
redwood and the pine of the Pacifie northwest while the 
interior pines of California figured only in the railroad 
receipts, which were also exceptionally heavy. The 
splendid crops of the southern portions of the state are 
responsible for these heavy calls for Jumber of all grades 
and for all purposes and the manufacturers are a unit 
in praying for the same run of good fortune in the com- 
ing season of agricultural labors. 

Berry Creek, Cal., is to have a new mill which Alex- 

ander Hutchinson, of Oroville, will scon install. About 
60,000,000 feet of timber, mostly sugar and California 
white pine, is tributary, so a long run is assured. 
‘ The Gualala Mill Company is placing a new Stearns 
band mill at its plant in Mendocino county. This will 
result in a probable increase of capacity to about 200,- 
000 feet a day of ten hours. The company is doing very 
well and has always held the reputation of being one 
of the most modern, up to date concerns engaged in the 
manufacture of California lumber. 

The Sanger Lumber Company has increased its ex- 
tensive flume system until a total length of sixty miles 
has been reached. It takes the manufactured lumber, 
about five hours to traverse this distance, while the 
saving to the company through its able operation is tre- 
mendous over any other possible means of lumber trans- 
portation. 

The West Side Lumber Company has issued $500,000 
worth of bonds to facilitate the opening of its vast tim- 
ber holdings in the Sierras back of Tuolumne. Its work 
is rushing and under good, competent management the 
profits of the concern should be exceptionally heavy. 

eee 


IN THE REDWOOD INDUSTRY. 
San Francisco, Cau., Oct. 19.—Operations in drying 
redwood shingles have begun at Los Medanos, three 
miles this side of Antioch. The steamer Signal with 





about 5,500,000 shingles belonging to E. J. Dodge, agent 
for the Eel River Valley Lumber Company, was the first 
to unload there, on October 16. She has been followed 
by the Taqua with 5,875,000 shingles for Dolbeer & 
Carson. This is a good beginning. These shingles are 
green now and it will be some time before any ship- 
ments will be made east from this point, but when the 
shingles shall be ready for shipment it will be the most 
important shipping point for redwood shingles any- 
where on the coast. Redwood lumber will also be 
shipped from Los Medanos. There are a big wharf and 
large grounds. Shipment can be made by both the 
Southern Pacific and Santa Fe systems. To quote Mr. 
Dodge, “the work of supplying redwood shingles to the 
markets of the east will be expedited vigorously,, They 
have never before been properly exploited. The world 
cannot do without our redwood. It will take the place 
of white pine. It cuts large, clear lumber and works 
soft and easy; is good for inside and outside work, for 
water tanks, water pipes ete.” 

W. H. Hammond, president of the Vance Redwood 
Company, arrived in Eureka October 10, where his com- 
ing was welcomed particularly on account of the news 


as 
then the demands from the eastern markets cannot be 
supplied. There need be no more idle hands among the 
redwood. After having waited long years for pros r- 
ity the day of the redwood man has come at last. There jg 
no other lumber that can fill the place of white pine anq 
it is not only the eastern market that is opening up before 
the mill man; Australia, itself an island continent, wij 
be one of our best customers. The first redwood ‘shi . 
ment that went there, many years ago, was a dead loss 
for all concerned, but it laid the foundation for what 
already may be calied a flourishing ttade. Mexico anq 
Central America are also customers, and cargoes of 
redwoed ties have been shipped to all of the countries 
south of us. 

A. C. Merryman and son, of Marinette, Wis., I. K 
Hamilton, of Chicago, and W. B. Kendall, of Maine 
noted easlern lumbermen, after a visit to this city went 
on to Eureka on the steamer Pomona. They have exten. 
sive timber holdings on Redwood creek, Humboldt 
county. They were expected to remain until October 20, 

The shingle mills of Arcata are now running full 
blast. For the future their product is to be shipped 
to the drying yards of C. A, Hooper & Co., already 
noted. The Warren creek shingle mill, just completed 
will have twenty-five men at work. : 





“WHERE ROLLS THE OREGON.” 

Oregon, Portland, the Pacific northwest and the entire 
Pacific coast are briefly but completely and attractively 
treated of in a little 70-page pamphlet gotten up by the 
Oregonian, the great morning paper of Portland. 'The 
only faults we have to find with this little work are 
first, that it is too small, many of the finest illustrations 
therefor losing some of their attractiveness 
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and the type being necessarily of small face, 
and, second, that it is not bound in more 
permanent fashion. 

It is published particularly in anticipa. 
tion of the Lewis & Clark centennial cele. 
bration, which is to be held in Portland in 
1905. It was the expedition of Lewis & 
Clark in 1805-6 which set in motion the in- 
fluence which led to the final inclusion of 
the original Oregon, making up what are 
+ now three states and part of another, within 
the territory of the United States. The 
commercial center of that vast section is 
still, in spite of all rivals, Portland, as the 
Columbia river and its tributaries drain the 
highest agricultural regions and to no small 
extent others which are rich in forests and 
minerals. While Portland is the metropolis 
of the Columbia river country it is not on 
the Columbia river itself but just off it on 
the Willamette. It has deep water to its 
docks and besides the ocean tonnage con- 
tributing to its commerce it has a minor 
system of river navigation on both the 
Columbia and the Willamette. 

Portland is an exceptionally attractive 
city. Where Tacoma and Seattle have one 
snow-clad peak in view, Portland has four 
or five, one of them, Mount Hood, a giant 
among mountains. Portland is a beautiful 
city, well built, provided with excellent pub- 
lic service and water, sewerage and trans- 
portation and gives an impression of solidity 
which is not equaled by any other city on 
the far northwest coast. Indeed it is claimed 
to be the wealthiest city of its population in 
the United States. 

While forty-second in population, it is thé 
fifth as a wheat shipping port and it claims 
to ship more flour and lumber than any 
other city on the Pacific coast. Its location 
near the outlet of the Columbia river, the 
valley of which gives a water level route for 
the railroad, is the basis for its claim to 
permanence as the great commercial city 
north of San Francisco. It is claimed that 
Portland saws and ships more lumber than 
any other city on the Pacific coast. Its 
product for 1900 was 275,000,000 feet, while 
the product of the entire state of Oregon 
was 898,000,000 feet. 

The above figure for Portland includes all 
of Multnomah county, while the thirteen 
mills within the city limits cut 244,000,000 
Tn addition to the saw mills at Port- 








TYPICAL SCENES IN OREGON TIMBER. 


brought by him that eastern markets were at last 
opened to California redwood, favorable transportation 
rates having been secured. He tells the lumbermen of 
Humboldt county that the lumber shipped must be 
first class, thoroughly dry and prepared in such manner 
as to be convenient for transportation. The plant of 
the Vance company at Samoa has for some time been 
getting ready for this trade. Among other things there 
will be four immense dry kilns. The lumber will be 
transported to San Francisco bay by a small fleet of 
steamers and barges. The arrangements made with 
the railroad companies will allow of the piling of the 
lumber in eastern markets at reasonable rates and 
afford a fair margin of profit to the shippers. Mr. 
Hammond is expected back here in a few days. 

As lumbering forms the principal business of Hum- 
boldt county and is the foundation of its prosperity, 
the news brought by Mr. Hammond will infuse new life 
into every other industry there carried on. From hence- 
forth not a mill in the county nor, indeed, in any other 
part but will have to work to its full capacity, and even 


land there are three box, factories, seven 
planing mills, four furniture factories, one 
school furniture factory and six cooperage 
establishments with a total product valued at $1,070, 
000. The foreign shipments of last year were 11,188,000 
feet and the coastwise shipments 15,500,000 feet. The 
chief geographer of the government geographical survey 
estimates that the forests of Oregon contain 234,653,- 
000,000 feet board measure, which is about double the 
stumpage of Washington. Fir is the chief timber in 
Portland resources although a large amount of cedar 
and other woods is available. Another estimate places 
the amount of timber in Washington at 307,000,000,000 
feet, divided among the different varieties as follows: 


Veet. 
Red and yellow fir (known as Oregon pine). .255,000,000,000 
7 ERO es Re oe gee eee 1.0.000,000,000 
Red ONG White cedar, 05. 65s cscecivcccese 3,000,000,000 
Noble fir (known as larch).............++ 2,000,000,000 
RUNNER su T's 5 bs ola 05 5 6 676 Kid ‘vas pe: 6.0) 0-0:8%0-0 <> 7,000,000,000 


SUGRE BAG: POUOW DINGS 0 6.6 ose sce ies bcs 08 30,000,000,000 

In addition to the above there are large quantities 
of hardwoods. All the furniture factories of Portland 
obtain their supply of lumber from Oregon and Washing: 
ton. 


It is in the beautiful city of Portland that the Lewis ° 


& Clark Centennial American-Pacific Exposition & Ori- 
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i 
ental Fair is to be held. The company which will 
undertake the preliminary work has already been 
formed with a capitalization of $300,000. The proposed 
exposition has received the indorsement of the Oregon 
jegislature, which has authorized the city of Portland 
to levy a special tax as its contribution. Washington, 
Idaho, Montana, Colorado, Nevada and Utah have for- 
mally authorized the appointment of especial boards 
to confer with the exposition authorities. British 
Columbia has also given official recognition to the invi- 
tation issued by the state of Oregon and interest has 
already been shown by Mexico, China, Japan, Asiatic 
Russia and other Pacific countries. This exposition 
will be unique in a good many ways and should com- 
mand wide attention inasmuch as the exhibition from 
the states which will be back of it are among the most 
interesting at the Pan-American at Buffalo, Y 

All this and much more is offered in the little pam- 
phlet issued by the Oregonian, a page of which contain- 
ing illustrations of lumber scenes we reproduce here- 
with. 





BIG THINGS IN EMBRYO. 

Everett, WaAsH., Oct. 19.—George 8. Long, superin- 
tendent of the Weyerhaeuser concern which is to erect 
here what promises to be the largest mill of its kind in 
the world, and John D. Mills, the company’s engineer, 
have been here since yesterday taking preliminary ob- 
servations. It is estimated that the big plant will have 
a capacity of a trainload of lumber a day. The Smith’s 
island project is still in undefined shape. Of the plant 
to be erected on the site of the old barge works here 
Mr. Long said: 


We intend commencing work immediately on the prepara- 
tion of plans and specifications for our mill to be submitted 
to the eastern offices of the company. Great care will be 
taken in this work to make the plans conform to the site 
most advantageously. 

The exact date when we shall begin building operations I 
eannot state, for the reason that the great care and thor- 
oughness with which the Weyerhaeuser company will enter 
upon and pursue the work of ‘building this mill may per- 
haps cause certain delays unforeseen at this time ; so whether 
it means three weeks or six months before we break ground 
I cannot say with any degree of accuracy. 

We will surely come here, for this is a most excellent 
point for our business. Everett is a busy looking city and 
we shall be glad to associate our enterprise with hers. 





Obituary. 


Walter L. Bloom. 

The many friends in the lumber trade of Walter P. Bloom, 
the well known retail lumber dealer of Lima, Ohio, will 
extend their heartfelt sympathy to him and his estimable 
wife in the recent loss by death of their eight-year-old son, 
Walter L. Bloom, who died Wednesday, October 16, from 
membranous croup. Walter was an exceedingly promising 
child and a general favorite with all who knew him. The 
funeral was held from the family residence on the following 
day, and owing to the nature of the ailment was strictly 
private. 





George F. Chase. 

George N. Chase died October 4, at Marlboro, Mass. He 
was formerly an extensive lumber dealer, doing business 
throughout New England, and of late years had become in- 
terested in banking, and at the time of his death was presi- 
dent of the First National bank and trustee of the savings 
bank here. Mr. Chase was 76 years of age. 


M. J. Morris. 

On October 14, M. J. Morris, a retired lumberman and 
member of the board of water works, died at his home, 
Lima, Ohio, after an illness of several months’ duration. 
He had been confined to his bed most of the time during the 
last four or five months, suffering from a complication of 
diseases, and on several occasions seemed to be recovering, 
but a relapse took place and death terminated his sufferings. 


James Lawrence Hughes. 

James L. Hughes died at his home, Washington, Pa., on 
October 13, in his fifty-ninth year. He had been seriously 
iil with cancer of the stomach for four months. Mr. Hughes 
was a veteran of the civil war, having served three years 
with Company C, Eighteenth Pennsylvania cavalry. For the 
past thirty years he has been in the wholesale lumber busi- 
hess. He is survived by a wife and four daughters, 


John Robson. 

John Robson, a member of the Chicago Board of Trade and 
identified with the lumber interests of Wisconsin, died on 
October 20 at his home, this city, of Bright’s disease. Mr. 
Robson was born in Leeds, England, in 1830, coming to this 
country when but 13 years old, and located in Chicago in 
1889. For several years prior to that time he operated a 
Saw mill on the Chippewa river and he was also engaged in 
the lumber business at Minneapolis, Minn. Four daughters 
and one son survive him. ° 

: Charles Lawrence. 

Charles Lawrence, of South Gardiner, Me., one of the 
a known lumbermen in that state, died at his home in 
South Gardiner October 18, after a brief illness, aged 54 
ears. Mr. Lawrence was in early life a machinist, having 
neraed his trade at the works of John Roach, in New York. 
eeerning to Maine, he engaged with his brothers in the 
Lnber business on the Kennebec, and in 1870 the firm of 
awrence Bros. was formed. They owned a large mill, of 
which Charles was the manager. 


James H. Watson. 


James H. Watson, who was generall 
ls . y regarded as one of 
the oldest lumber merchants in the metropolitan district, 
; ed on October 19 at his home, 421 Grand avenue, Brook- 
A N. Y. Mr. Watson was born in Benson, Vt., and was 
Rig in old. In 1842 he came to Brooklyn and seventeen 
—— later he established the firm of Watson & Pittin er, 
Wat r dealers, Although within the last two years ys 
te atson had not been very active, he continued in business 
pte the time of his death. 
heat son and four daughters survive Mr. Watson, who 
ots ero a member of Plymouth church since 1867. He 
os longed to the Union League Club of Brooklyn, The 
b ~ took place on Monday, October 21, and was attended 
cath elegation from the New York Lumber Trade Asso- 
& Fittings ered by yreutGent Midas ns The firm of Watson 
A ch is an incorporation, will not be aff 

by the death, but will continue as usual, en 


Bernard P. Cowley. 


Bernard P. Cowley. a leading lumberman and merchant of 
fn county, Michigan, died on October 19, at his home at 
penn S8ville, Mich., aged 57 years. Mr. Cowley has promi- 
7 y identified himself with every movement for the de- 
—on of the lumber interests in that section of the state 

was one of the pioneer lumbermen, 


Doors and Mill Work. 


It could hardly be expected that the tremendous busi- 
ness that has been observed in doors and mill work all 
over the country during the past several months could 
be kept up at full volume for an indefinite period. So 
it is that in one or two sections of the country dealers 
report a slight slackening of demand and this they 
ascribe to local disturbances in the discounts—causing a 
timidity among buyers and a consequent purchasing 
of stock for only immediate necessities—more than to 
a falling off in the consumptive requirement. General 
business conditions throughout the country remain, how- 
ever, practically unchanged, production in all lines being 
pushed to the full limit and consumption fully keeping 
pace with it or, as is the case in several lines, far out- 
stripping it. 





* * a 


With the Chicago door and mill work distributers 
the strenuous conditions that have previously been 
recorded remain without perceptible change. Estimates, 
inquiries, orders and consumption appear to be, from 
this standpoint, as heavy as ever and in the aggregate 
heavier than ever before known. Local factories are 
jammed up with mill work orders and are constantly 
adding to their facilities and working forces in order 
better to cope with the overwhelming amount of work 
that is offered them. Those jobbers who do not have 
factories of their own for making special work are pat- 
ronizing these city factories to a large extent and some 
of the small outside factories are also sharing in the 
heavy surplus of orders for odd work. How much longer 
this big business is going to last is a doubtful propo- 
sition, but from the way inquiries continue to pour in 
there is an assurance of its continuance until the holi- 
days at least. 

& * ” 

The big factories at Oshkosh and through the Wiscon- 
sin valley, according to late reports, are in a most satis- 
factory position, some of them being unable to accept 
more orders than they already have on their books. 
Lately a few of them have been accumulating a little 
stock, something that they have not been able to do 
heretofore for several months. None of them, however, 
are yet able to say that they have any surplus of No. 1 
white pine doors, for which they are getting in orders 
faster than their factories can fill them. Judging from 
the meager supply of factory plank and the approaching 
extinction of the white pine forests, it is not likely that 
the trade will ever again be burdened by any consider- 
able surplus of this item. Open sash are still not plen- 
tiful, although one or two factory operators say that 
they have better stocks than they had a short time ago. 

* * * 


That there should be any price cutting whatever. 
with demand so general and insistent as it is through- 
out the country, is as surprising as it is deplorable. 
But it is a fact that in one or two restricted localities 
quotations are being made that are from 5 to 10 per- 
cent below the accepted schedule and covering all items. 
Nobody can assert that this price cutting is due to any 
surplus of goods, but from the best information obtain- 
able is owing to personal rivalry between competitive 
houses. It would seem that the community of in- 
terest now existing between the various factions of the 
door and mill work industry should be sufficient to cover 
up these local differences and admit of a fair profit being 
realized. It is some comfort, however, to know that 
the price cutting is confined within a limited terri- 
tory and cannot easily become general. 

ae a“ « 

Prices of window glass continue to possess all the 
elements of strength that heretofore have character- 
ized the market. The annual statement of the American 
Window Glass Company for the year ending September 
1 shows that corporation to have realized a net profit 
for the year of over $1,400,000, besides charging off 
$300,000 to depreciation of property. After paying a 
dividend on both preferred and common stock, the com- 
pany has $1,000,000 for working capital, which is more 
than it ever had to use for a similar purpose and is 
of itself a guaranty of the stability of the glass market. 
The factories of both the American and Independent 
window glass companies, it is anticipdted, will be 
started up November 1, according to program. 

* * * 

No better evidence of the excellent condition of doors 
and sash, not alone around New York city but in the 
east generally, could have been given than the action 
of the Eastern Sash, Door & Blind Association on Octo- 
ber 16, when an advance was announced to go into ef- 
fect on October 21. The discount has been put up to 75 
percent on doors and to 77 percent on open 
sash. Glazed sash are 66 percent off and blinds are 15 
and 16. Secretary Dwelle’s circular tells of the hurry 
call for an executive committee meeting, which took 
place on October 15 at Binghamton. The advance in 
the price of lumber, and the fact that manufacturers are 
now full of orders necessitated the action. 

* * * 


Business at Buffalo, N. Y., continues to be remark- 
ably good, though the orders come from the east for 
the most part. Buffalo is in fine shape for the end 
of the Pan-American Exposition. Building is light and 
there seems not to be anything in that line that can suf- 
fer from stagnation. There are but few more houses 
to be disposed of than there were last spring and every- 
thing is in condition to wait. All the eastern building 
centers are active and the Buffalo door factories are de- 
pending on this trade largely. One of the factory 
owners was asked about going east after orders and he 
replied that he did not need to go, as all the business 
he could manage was coming in by mail. Some of the 





factories eastward are working evenings to keep up with 
orders. 
* * * 

The country demand for regular stock goods in the 
Kansas City (Mo.) territory has been disappointing 
this fall and trade has been light all this month. There 
is lots of competition for what business is going and 
prices are not as firm as they might be, concessions of 
from 5 to 10 percent being made in some instances in 
order to secure desirable bills. There is a decided seare- 
ity of doors and they are being held firmer than any- 
thing else in that line. Kansas City jobbers are still 
very busy on odd work. They are sold well ahead and 
good contracts are being secured right along for build- 
ings now being started. The mills there will likely be 
busy clear up to the end of the year. 

SPALL 
ON THE SOUTH MAINE COAST. 

PoRTLAND, Me., Oct. 21.—Business in the domestic 
line remains about the same as last reported and 
prices are firm at last quotations. A few of the mills 
are sawing but the general cry is for rain. 

The exporters are still experiencing the same dull 
period as last week and can boast of but one clearance 
the past week, the schooner Carrie A. Norton for 
Demerara, carrying 51,640 feet of white pine, balance 
of load being general cargo. Many inquiries are in 
the market but cannot seem to be brought to a head. 
The loss of over 10,000,000 feet of logs caused by a 
freshet last spring has compelled one of the largest 
mills to shut down, thus causing the export trade to 
suffer greatly, and if many orders were accepted it 
would be hard work to find the lumber with which 
to fill them. 

Foreign vessels are scarce, although freights are no 
higher than they have been all summer—$9. 

Retail business is fairly active and considerable lum- 
ber is in circulation. A fair amount of building is 
going on for this time of the year, chiefly dwelling 
houses. 

The New York and Boston markets are weak and 
not much business is anticipated in this line all winter. 

Under the new bureau of forestry, provided for by 
congress at its last session, active operations were 
begun the first of last month. This bureau will study 
forest conditions with a view to giving information to 
the owners of forest lands as to the best methods of 
utilizing timber already standing and providing means 
for restocking the land when it becomes depleted. One 
of its most important duties will be to supervise lum- 
bering operations on all tracts of timber land owned by 
the government, as the bureau will be required to pro- 
vide working plans for 47,000,000 acres of forest lands 
owned by the United States government. 

ABADI 
A MEMORIAL ISSUE. 

The advertising literature issued by the passenger 
department of the Baltimore & Ohio Railroad Company 
has always been of a high order of merit, and its 
monthly publication, “Book of the Royal Blue,” has 
especially been a welcome monthly visitor to those 
who are fortunate enough to be in regular receipt of 
it. Upon the October issue the royal blue of the cover 
has given way to a mourning black, the edition being 
a memorial one regarding the late President MeKin- 
ley. The subject matter, however, is remarkably orig- 
inal and unique. With the thousands of columns which 
have been said upon this mournful subject it remained 
for the editor of the “Royal Blue” book to sum up the 
best of all that had been said. This is done in the 
form of what is called a “composite editorial” from all 
the newspapers, selecting the best thoughts of all the 
famous editors; a composite sermon from pulpit utter- 
ances which have been inspired by the president’s death, 
and a composite eulogy selected from the noblest utter- 
ances of prominent citizens. There are appended the 
president’s last message, being his Buffalo address, an 
original poem, “At Rest,” and a reproduction of Thomas 
Bailey Aldrich’s poem in the Atlantic Monthly of April, 
1892, “Unguarded Gates,” dealing with the evils of un- 
restricted immigration. A handsome portrait of Pres- 
ident McKinley from a rare photograph forms its 
frontispiece, and many of the pages have handsome 
illustrations showing various scenes at the president’s 
funeral, 

Altogether this issue of the “Royal Blue” is one which 
many people will desire to treasure among their me- 
mentos. The AMERICAN LUMBERMAN is not advised as 
to how copies of it can be procured but presumes that 
a request to B. N. Austin, general passenger agent of 
the Baltimore & Ohio railroad at Chicago, mentioning 
the AMERICAN LUMBERMAN, will secure a copy of the 
book until the supply shall be exhausted. 

BLLABBAPAAIIOI 

The modern up to date smith shop in a large manu- 
facturing plant is something more than a mere collec- 
tion of logs. As exemplified in recent important in- 
stallations made by the B. F. Sturtevant Company, Bos- 
ton, Mass., it includes not only the forges with the neces- 
sary hoods but a pressure blower with the required 
blast piping to all of the forges and an exhaust fan 
for the removal of the smoke through another system of 
piping. This latter feature represents one of the latest 
improvements, the value of which is demonstrated by 
the clear, smokeless atmosphere which is thus main- 
tained within the shop. Complete equipments of this 
character have recently been introduced by the above 
named company for the New York Shipbuilding Com- 
pany, Camden, N. J.; Chicago Great Western rail- 
way, Oelwein, lowa; H. K. Porter Company, Pittsburg, 
Pa.; Colorado Southern railway, Denver, Colo.; New 
York navy yard, Brooklyn, N. Y.; Hannibal & St. 
Joseph railread, Hannibal, Mo., and the Wellman-Sea- 
ver Engineering Company, Cleveland, Ohio. 







































































































































































































AMERICAN LUMBERMAN. 





OctosEr 26, 190), 





Logging News. 


ON THE UPPER MISSISSIPPI. 

MINNEAPOLIS, MINN., Oct. 22.—With the approach of 
the winter’s logging season considerable speculation is 
indulged in by lumbermen at Minneapolis and in north- 
ern Minnesota in regard to the possible shortage of 
labor in the woods this winter. These speculations are 
given a more interesting turn by reason of reports re- 
cently received from the northern districts stating that 
great difficulty is found in efforts to secure men for the 
preliminary work. For the past few weeks logging 
contractors have been making their plans and projecting 
the season’s work and now that they are prepared to 
lay out camps, build roads and begin the preliminary 
operations they are confronted by a possible labor 
shortage. 

While the shortage of men is at present most pro- 
nounced and appearances would indicate a probable cur- 
tailment of the cut this winter, yet lumbermen are not 
anticipating any great difliculty in securing help as soon 
as the season shall be more advanced. They hold that 
on account of the wet and rainy weather which prevailed 
in the northwest during September and the first part of 
October many laborers who were in the harvest fields 
of North and South Dakota were induced to remain with 
the hope of employment as soon as the conditions were 
more favorable for threshing operations. They believe 
also that as soon as the fall work on the farms shall 
become further advanced and the demand for labor from 
this direction shall not be as imperative laborers will 
again come to the cities for a brief period of enjoyment 
and will then be prepared to accept employment in the 
logging camps. Many of these men are said to be pre- 
paring to spend at least one year in the logging camps 
of northern Minnesota or Wisconsin. ‘This helief is 
countenanced by the fact that already more than the 
usual number of men, many of them from the east, have 
applied for employment. One heavy operator recently 
stated that he had received four applications in one day 
from laborers who desired to go to the woods this winter. 
All four men had come from Maine and after being dis- 
appointed in securing work in the harvest fields had de- 
cided to put in at least one winter in the Minnesota 
woods. Other Jumbermen give similar reports and de- 
clare that from present indications the usual number of 
lumber jacks will be greatly swelled this winter by both 
eastern and southern Jaborers now in the harvest fields. 

Bimidji Loggers Active. 

The activity of loggers in the vicinity of Bimidji, 
Minn., will in all probability be greater this year than 
ever before. Owing to the favorable situation of this 
district and the fact that logs are easily transported to 
the mills the activity in this section has always been 
great, but this year will see more than the usual num- 
ber of camps established. It is reported that already 
contracts involving upwards of 70,000,000 feet have been 
closed and with the season only a few weeks advanced 
it is safe to predict that these figures will be materi- 
ally increased before the opening of active operations. 
This district is also advantageous for securing men, yet 
reports indicate that fully 5,000 more will be needed be- 
fore the projected operations can be actively commenced. 

Other Minnesota Points. 

Contracts recently closed by the Brooks Timber Com- 
pany in the vicinity of Duluth insure a larger cut of 
logs in that section than ever before. On the river north 
of Scanlon the usual heavy operations of the company 
will be continued and with the new mill in working 
order an effort will be made to increase the log output in 
order that a full supply may be secured for the summer 
sawing season. 

Loggers in the vicinity of Cass Lake, one of the promi- 
nent logging points in northwestern Minnesota, are 
already at work. Contracts calling for several million 
more feet than were cut last year have been closed by 
lumbermen in that district and it is apparent that the 
output wili be nearly 25 percent larger than that of 
one year ago. 


IN NORTHERN MINNESOTA. 

DututH, Minn., Oct. 22.—N. Mills, superintendent 
of the St. Croix & Duluth road, the Empire Lumber 
Company’s logging operations and railway in this 
region, has been appointed general manager of the Du- 
luth, Virginia & Rainy River road and has already taken 
up his new duties. Mr. Mills has been a logger for the 
past thirty years and has seen the business evolve from 
the crudities of the ox road to the standard steam rail- 
way; in fact, he can say that he was a great part of it, 
and the new road is in luck to get him. It is hard at 
work building north from Virginia, but will be unable, 
on account of the lack of material, to do as much this 
season as at one time was hoped. The company has 
taken large quarters in the Mesaba building, Duluth, 
and also has offices at Virginia. The offices in Duluth 
are in conjunction with those of Cook & Tourish. 

The Minnesota & Northern Wisconsin road (Breoks 
Timber Company) is pushing along rapidly. This com- 
pany found a grade about ten miles long lying con- 
venient to its proposed route and promptly took pos- 
session and is now laying rails thereon. This was the 
grade of the road that Mitchell & McClure built two 
years ago to get out some pine lying a few miles back 
of Duluth and from which that firm last spring took up 
the rails, leaving the ties on the grade. This is very 
convenient for the Brooks concern, which thus ‘inds ten 
miles of line ready for rails and at no expense to it. 

A number of logging spurs are being built by the Du- 
luth & Iron Range road into timber lying north of 
Duluth and from Two Harbors to Highland. The road 








is also to bring logs down this winter from east of Tower 
to mills in this city. 

The Duluth, South Shore & Atlantic road expects 
about the same amount of log business the coming 
winter to the head of the lake it enjoyed a year ago and 
is making sufficient preparations therefor. 

Loggers around Grand Rapids look for a larger busi- 
ness than last year, which was almost a recofd breaker. 
There are no camps within twenty miles of the town 
but it is still quite a center for operations and will 
probubly so remain for a long time. The 75,000,000 
feet of Itasca Lumber Company’s logs to be put in 
north of there is the biggest job in that region. 

William O’Brien, of Stillwater, has secured from the 
Brooks-Scanion Lumber Company a contract to cut 
25,000,000 feet of timber on the St. Louis and tributaries 
this winter for the new mill at Scanlon. The mill will 
be running in a few days, probably this week. There 
are logs enough at the mill to keep it busy all the fall 
and into the winter. 

For the Scanlon-Gipson mill at Nickerson Clough 
& Hurd will log 40,000,000 feet, which will be banked 
along the railroad of the company running out from 
Nickerson. 

Loggers about Winton, at the northeast end of the 
Duluth & Tron Range road, are expecting to emp!oy 
more than 500 men during the winter and to get out 
not less than 50,000,000 feet for the mills of the [all 
Lake and St. Croix lumber companies. They aie now 
starting several camps and men are scarce at the high 
wages offered. 





AROUND CHEQUAMEGON BAY. 

ASHLAND, WIs., Oct. 22.—Logging camps are starting 
up and everyone looks forward to a good winter’s cut. 
Labor is very scarce but will probably be more plentiful 
with the closing of the mills for the winter. 

Harry Park, the logging contractor, has completed a 
three years’ contract with W. H. Gilbert of 75,000,000 
feet of logs. These logs have been all brought to Chequa- 
megon bay by the Ashland, Siskowit & Iron River rail- 
road. Mr. Park will put in 15,000,000 feet of logs at 
Topside, on the Northern Pacific, this winter for Mr. 
Gilbert. 

The Brule river drive closed for the summer last 
Wednesday when the employees of Captain Doherty asked 
for an increase of pay and after being refused left Ash- 
land. This crew has been working steadily all summer at 
$2 a day and board. Owing to the cold weather of late 
they thought they were entitled to an increase and made 
a demand upon Captain Doherty for 50 cents more per 
day. Captain Doherty stated yesterday that he had 
always been on the best of terms with the boys until 
two tramp disturbers came along and were hired by him 
to drive logs. These new arrivals advocated more 
wages and eventually ordered the strike. In point of 
volume of business this season has been the very small- 
est in the history of the Brule. Only 15,000,000 feet of 
logs were sorted, floated and rafted in comparison with 
45,000,000 feet last season. The big dam on the Brule 
was out for nearly a month this summer, which some- 
what accounts for the light business. 





IN THE WISCONSIN VALLEY. 

Merritt, Wis., Oct. 22.—Langley & Alderson, of this 
city, have taken a contract to put in 60,000,000 feet 
of pine on Rice lake for W. H. Bradley, of Tomahawk. 
Mr. Bradley will build a 7-mile road into the timber 
and the logs will be railed in to the Bradley mills at 
Tomahawk. 

H. C. Grout will operate two camps this winter, one 
at Mercer and one on Manitowish waters. The logs 
will all go to the Flambeau Lumber Company. 

About 4,000,000 feet of logs which were hung up 
between this city and Wausau have been driven down 
during the high water. 

The George EK, Foster Lumber Company will put in 
a large stock of logs at the mill recently purchased 
near Antigo. The North-Western railway will build 
a spur to the mill, 





THE PAINT RIVER DISTRICT. 


CrystaL Fatxs, Micn., Oct. 22.—Logging operations 
in the Paint river district of the Menominee will be 
greatly curtailed this winter by the scarcity of labor. 
Never in the history of this district has labor been as 
scarce as it is at the present time and the demand at 
the mines is so great that higher wages than ever were 
paid here are now in vogue and yet a sufficient number 
of men cannot be had. 

The cut of pine will be small and of green pine 
probably 5,000,000 feet will cover the amount to be 
banked on the Paint this winter. A. Spies, of Menom- 
inee, has about 1,000,000 feet in the Perch lake district 
that he will log and the Sawyer-Goodman people have 
enough to keep a camp going on the south branch, The 
balance of the green pine cut will be handled by small 
jobbers here and there along the river. 

Considerable business will be done in second cuttings. 
Old dead stuff that has been lying on the ground for 
twenty years is being picked up and so close in the 
picking that there is nothing but stumps left after the 
“second cutting” jobber gets through with a piece. 

The Metropolitan Lumber Company will have another 
year’s work at its Atkinson mill before the logs that 
are now in the river shall all be sawed. This company 
intended to finish “ with this year but the burning of 
its mill last year delayed it. The company will have no 


camps this winter as all its timber is now in the water. 

_Hood & Mahoney, of Pentoga, are getting ready for a 
big winter’s work in hardwoods this winter. This firm 
has had a very successful year for the first in its upper 
peninsula experience. It has fitted up for a general 











lumber business next year and will be an important 
factor in the local field. 

Holmes & Patterson, the Menominee lumbermen who 
have leased the K. C. mill at that city, are fitting up for 
considerable logging in this vicinity. They have one 
camp in now and will, it is said, put in a couple more 
in the near future. 
Menominee by rail. 

Ed Mitchell will put in 1,000,000 feet of timber for 4 
Spies this winter. His camp will be located twelye 
miles from Sidnaw and he will supply from that point 
because of better roads. He went into camp this week. 





EASTERN MICHIGAN NEWS. 

Saginaw, Micu., Oct. 22.—Men are as scarce for the 
woods as ever. Other fields of activity have taken a 
large number of men and the wages being offered are 
more than are paid in the woods. The improvements 
in progress at the Soo demand an army of men, the 
wages of $2 a day and over tempt men and the lumber 
camps are being robbed to secure them for the power and 
other projects. A number of firms will be obliged to cut 
down estimates for winter lumbering unless there shall 
appear a better supply of labor than is now obtainable, 

C. S. Bliss will operate camps in Gladwin county this 
winter and will get in about 6,000,000 feet. 

At Cheboygan, D. McCallum has started three camps 
and will have two jobbers besides in getting out cedar 
this winter. Cedar operations will be extensive this 
winter. W. M. Mott, of Lupton, has started a cedar 
camp northwest of Damon. He is paying $1 a day and 
board for good men to cut railroad ties. 

_ L. Quay, of Cheboygan, is driving out a lot of logs 
near Onaway that have been hung up two years. The 
recent rains will enable him to get the logs out. ; 





IN THE MAINE WOODS. 


Bancor, Me., Oct. 21.—Crews are being sent into the 
Penobscot river logging camps as fast as men can be 
hired, and advance operations have been fairly started 
in some localities. Men are very scarce, however, and 
it will be late in the season before all the camps can be 
fully supplied. Bangor employment agents have been 
obliged to go to Boston for men, and several hundreds, 
largely inexperienced, from that city and other parts of 
Massachusetts have been brought here. They are better 
than no men at all, and on that principle they have been 
sent north to try their hands at chopping logs. Wages 
are rather higher than in 1900 and the price of pro- 
visions is also higher, but in this connection it should be 
remembered that logs have been selling at higher prices 
in the past two or three seasons than at any previous 
time in twenty years. 

The amount of the cut to be made on Penobscot waters 
this winter is likely to be as large as that of last 
winter, if not larger. The size of the Penobscot cut had 
no sooner begun to dwindle than the pulp industry came 
in, and for several years there has been an increase, 
One paper company alone cuts or buys about 60,000,000 
feet of spruce annually, which is equal to the entire 
West branch cut before the mills came in, and there 
are several smaller pulp concerns to be supplied. With- 
in a short time there will be required for the supply 
of the pulp mills on the Penobscot river not less than 
100,000,000 feet of spruce annually, or a quantity equal 
to 66 percent of the entire cut on the river for the 
years previous to 1899, when pulp cut little figure. As 
the saw mills require about 100,000,000 to 110,000,000 
feet annually it may be seen that Penobscot operators 
must get out in the neighborhood of 200,000,000 feet 
annually, even at present demands, so that, whatever 
may happen to the lumber manufacturers, the loggers 
will have plenty to do. ’ 

It is possible that on account of the unusually large 
quantity of logs to be carried over to the spring of 
1892, including the 30,000,000 feet of West branch 
drive of saw logs, operations for the saw mills may be 
somewhat curtailed this winter; but this is scarcely to 
be expected, for the West branch drive will doubtless 
be again late in 1902, even if any attempt shall be made 
to drive the saw logs into boom that year, and thus 
the stock of logs available for sawing probably will not 
exceed actual requirements. There is a general belief 
that, as has been suggested, it would be as well to hold 
the West branch saw logs in Chesuncook lake over win: 
ter and drive them in on the following spring’s freshet 
as to have them dragged through at great expense and 
reach the boom too late for rafting, as has been the 
case this year. Should this plan be adopted, West 
branch saw logs cut this winter would reach the mills 
in the spring of 1903, making as good time, at far less 
expense, as have those in the winter of 1900, which will 
not be available for sawing until the spring of 1902. 

On the Kennebec the outlook is satisfactory. Manw 
facturers on that river, having received their logs in 
good season this year, have had a great advantage over 
the manufacturers on the Penobscot and have done 4 
good business, selling practically every stick sawed and 
getting good prices for the lumber. The stock of saW 
logs carried over will be small, so there should be 4 
good log market next year, and under this incentive 
the saw log cut should be at least up to the average 
The pulp concefns will cut rather more than in 1900, 
the Hollingsworth & Whitney Company having decided 
on 8,000,000 feet, against 6,000,000 feet in 1900, for its 
— while its purchases, always large, will pro 
ably be equal to last year’s. 

In Aroostook county logging operations will be ¢om 
ducted on a larger scale than last winter and men are 
in demand at good wages. Operations generally thro 
out the county show an increase over last year. 
price of stumpage is steadily advancing in Ar 
county, as in most other parts of Maine. 


Most of their timber will go to 
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Mechanical. 


IMPROVING PLANING MILL MACHINERY. 

It is interesting to note the enormous strides which are 
peing made toward the perfection of all kinds of machin- 
er, ° Take, for instance, the machinery of twenty-five 
years ago and compare it with that of today. The prog- 
yess made in the last quarter of a century is astounding. 
Go back fifty years and it seems still more wonderful ; 
‘et what was at that time considered improbable if not 
as impossible, has since been accomplished and further 
development is assured, my. . : 

In planing mill machinery this is especially true, as is 
shown by the accompanying illustration of the new fast 
feed flooring machine recently perfected and placed on 
the market by the S. A. Woods Machine Company, South 
Boston, Mass. ‘ 

Its builders are naturally very proud of the machine, 
experts have unanimously indorsed its departure from 
the beaten track and the 8S. A. Woods Machine Company 
invites comparison between this floorer with others lately 
produced, claiming that the numerous features of con- 
venience and advantage will immediately be apparent. 

A point worthy of special notice in connection with 
this machine is the patented wedge platen, an entirely 
new invention, by means of Which the cut of the lower 
cylinder may be changed or distributed between top and 
pottom cutter heads without disturbing either head or 





Philanthropical Society had set up its “economic stove.” 
Thousands of people circulated and tramped through the re- 
fectory, whose floor was protected by ruberoid. It was con- 
stantly washed with abundance of water and the product is, 
so to speak, intact after six months’ use—so much so that it 
is actually reutilized in the same building, which has beéeh 
— and set up in the precinct of Paris as common, 
school, 

We also applied the ruberoid in a building established in 
the class of colonial material at the Trocadero. The com- 
mittee of this class had its office there and everybody com- 
plimented us on the excellence of the material and on the 
facility of its maintenance. 

There was likewise some of it at the pavilion installed by 
us at the Trocadero and serving still as office of the service 
of management. Very respectfully, 

THE ADMINISTRATOR-DIRECTOR, 
(Signed) Ay CORNBELY. 


Ruberoid floor cloth is especially adapted for use 
on floors of offices, stores, warehouses, factories etc. 
It can be painted with ordinary oil paints in attractive 
designs and is very easily kept clean. 





A TECHNICAL SLIP. 

In speaking of the excellent trimmer manufactured by 
the Gordon Hollow Blast Grate Company, of Greenville, 
Mich., referred to in the first column of page 37 in the 
LUMBERMAN of October 19, it was designated the Tower 
one-man 3-saw trimmer; the designation should have 
been the Tower one-man 2-saw trimmer. 

The Gordon Hollow Blast Grate Company, the largest 
exclusive manufacturer of blast grates, edgers and trim- 
mers in the world, states that its business is steadily 





THE S. A. WOODS MACHINE 


top rolls or changing the finished thickness of the stock. 
This adjustment is made instantaneously from the feed- 
ing-in end. 

A few other characteristic features worthy of note are 
the parallel hoist for bottom cylinder, patented hooding 
arrangement, simplicity of gearing, elimination of stud 
gears, double belted cylinders, patented knife setting 
gage, expansion chip breakers, sectional chip breakers for 
side heads, draw-out under cylinder, patented pneumatic 
cutter head pulleys ete. 

The illustration will also show that the material is 
planed on the top and bottom before the side heads are 
reached. This location of cylinders insures a finished 
surface from which to match and consequently an accu- 
rate face line when the flooring is fitted. 

These features all combine to produce a strictly high 
grade product that will find a better market at a higher 
price and a lower cost of manufacture than that turned 
out from an old style machine, 

For further details we refer those interested to the 
manufacturer, as above. A larger cut will be found upon 
page 65 of this week’s issue of the LUMBERMAN. 





RUBEROID FLOOR CLOTH. 

The director of architecture of the exposition at Paris 
has given a special certificate attesting the efficiency 
and durability of ruberoid floor cloth, a material man- 
ufactured by the Standard Paint Company, of 100 Wil- 
liam street, New York city. 

_Ruberoid floor cloth has been in use in the main cor- 
ridors and on the stairways of the engineering building 
of the “Exposition 1900” at No. 2 Avenue Rapp for over 
three years and shows no signs of wear, although it is 
estimated that millions of people have walked over this 
ruberoid during that time, both before and after the 
exposition. The fact that any floor cloth will stand such 
an inordinate amount of traflic and still remain service- 
able is exceedingly unusual, but to those who know the 
strength, toughness and durability of ruberoid it is not 
surprising. The certificate just, awarded says in ad- 
dition: 

The undersigned certifies that the ruberoid used in the 
building of administration of the Exposition Universelle of 
1900, though subjected to an immense traffic by reason of 
€ numerous public who frequented the building in question, 
4 Perfectly resisted wearing out. Wherefore he has granted 
the present certificate to protect and establish its rights. 

THE Director OF THN ARCHITECTURP AND PARKS AND 

GARDENS OF THR EXPOSITION UNIVERSELLE OF 1900. 

: (Signed) Bovuvarp. 

. The very nature of ruberoid itself insures durability. 

t is a material made of the strongest and best obtain- 
able felt, subjected to a special toughening process 
Which also serves to render it elastic and pliable, as 
a as water, acid and alkali proof. It is much more 
urable than the average oil cloth or other flooring 
material, as well as cheaper. 

Gamther certificate just awarded the Standard Paint 
“ompany for ruberoid floor cloth by the Paris officials 
18 dated from the office of the French Company of Port- 
= & ‘Transformable Buildings, Paris and Bordeaux, 
rs Rue Taithout, Paris, 9, December 13, 1900, addressed 
© Robert W. Blackwell, and reads: 
ion We can but congratulate ourselves on our idea of 
build your ruberoid to cover the floors of the dismountable 
siti ings of our system which we have installed at the expo- 
on; this product having afforded us every satisfaction. 
e had at Vincennes a good sized building in which the 


COMPANY'S NEW FAST FEED FLOORING MACHINE. 


and rapidly increasing. At present the company is 
nearly a month behind its orders. 





FIRE-PROOFED WOOD. 

The American Wood Fire-Proofing Company, Lim- 
ited, of Bowling Green, New York city, is congratu- 
lating itself over the result of a meeting held in that 
city on October 16 by the local department of buildings, 
which formally accepted and approved for use, as spevi- 
fied by the building code of New York city, the Ameri- 
can Wood Fire-Proofing Company’s process of fire- 
proofing wood. This action followed the result of ex- 
haystive tests made by direction of the New York de- 
partment of buildings by Professor Woolson, of Colum- 
bia College, and W. W. Ewing, expert engineer in the 
department of buildings. In addition to this indorse- 
ment, the American company has also received recogni- 
tion from the navy department and from the Under- 
writers’ Bureau of Fire Protection Engineering, repre- 
senting all the insurance interests in the United States, 
the latter acceptance a most important one that is said 
to have been granted the American Wood Fire-Proofing 
Company exclusively, 

That company has just received an order from the 
W. R. Trigg Company for the wood to be fire-proofed 
and used in the sheathed, protected cruisers the latter 
is now building at Richmond, and it is said that the 
American company has received during the past six 
months probably 80 percent of the work to be done for 
the bureau of construction and repair of the navy de- 
partment and the ship yards which are doing work un- 
der its supervision. These results have been secured 
despite the bitterest competition, and the American 
Wood Fire-Proofing Company is laudably jubilant over 
such pronounced recognition of its thoroughly efficient 
methods of rendering construction material absolutely 
noninflammable. 

The Nutting Truck Company, of Faribault, Minn., 
reports that at the present time it is crowded with or- 
ders for regular and special equipment for lumber 
mills and factories in want of trucks, push cars ete. 
The Globe-Wernicke Company, of Cincinnati, Ohio, 
whose new factory is probably the finest equipped in 
the entire world, uses over 500 Nutting trucks and says 
that they are the best factory trucks which have ever 
been found. 





Walter A. ZelInicker, the well known mill supply man 
of St. Louis, reports an excellent trade for the various 
specialties which he handles. His new establishment is 
as deep as the bridge tunnel, is several stories in hight 
and is well equipped with all classes of goods subject to 
warehouse handling. He has recently purchased a rail- 
road or two and he has been selling out their equipment 
as rapidly as the readers of the AMERICAN LUMBERMAN 
could reach him through his advertisement—and, by the 
way, he freely declares that the AMERICAN LUMBERMAN 
is the best advertising medium in the world. Mr. Zel- 
nicker is preparing a catalog of his goods which will 
shortly issue from the printer, and it might be well 
for buyers of saw mill, logging and railroad supplies 
to send in their names at once in order to be sure of a 
copy of this publication, which promises to be one of 
unusual interest to them. 


FROM THE DOMINION. 

Ottawa, OnT., Oct. 21—Lumber shipments have been 
light all summer in this district, but within the past 
few days there has been great activity and lumber is 
being sent in large quantities to American points. Al- 
though sales have been numerous during the summer 
lumber was held, but now it is being sent out and many 
millions of feet will be moved this week. 

If the experiments now being made in New York with 
sawdust shall be successful it is understood that the 
entire output of the Chaudiere mills at Ottawa will be 
sent to the American metropolis. At present four ear- 
loads a day are being shipped from here to New York, 
and it is expected that the amount will soon be in- 
creased. At Booth’s big mill special devices have been 
arranged for the loading of sawdust. Carriers have 
been built and a large platform erected from which the 
cars are loaded. Special cars have also been constructed 
for the transportation of the mill refuse. It is stated 
that the sawdust is being used for manufacturing pur- 
poses and that the experiment so far has proved emi- 
nently satisfactory. 

Immense quantities of lumber are being shipped out 
of the Chaudiere lumber yards every day. Cedar, spruce 
and hemlock ties in large quantities are also being dis- 
tributed along all points of the Canada Atlantic rail- 
way system. The lumber mills here are still running 
steadily, but it is expected that they will close within 
the next two or three weeks. Telegraph poles in large 
numbers are being loaded upon cars for shipment abroad. 
Buildings are springing up in all directions in the lum- 
ber district and soon all traces of the great fire will be 
obliterated. 

Canada’s forests alone are found to be equal to sup- 
plying the world with pulpwood for a period of 840 
years on the basis of 1,500,000 tons of manufactured 
pulp a year. For each province separately the period 
of exhaustion would be, for Ontario, 860 years; Quebec, 

1,103 years; New Brunswick, 987 years; Nova Scotia, 
3,255 years; the rest of the dominion bringing down 
the period, as above stated, to 840 years for all Can- 
ada. This is the estimate of J. C, Langelier, superin- 
tendent of forest rangers of Quebec. Mr. Langelier 
takes a million and a half tons of pulp yearly as his 
basis, that being about the total production of the 
United States. The forest areas in the four provinces 
which would have to be denuded yearly to produce the 
required million and a half tons of pulp are given as 
follows: Ontario, 114,914 acres; Quebec, 131,119; New 
Brunswick, 11,371; Nova Scotia, 3,334. The extent of 
spruce forests remaining untouched in these provinces 
is: Ontario, 52,818,420; Quebec, 144,363,454; New 
Brunswick, 11,224,540; Nova Scotia, 10,853,544 acres. 
For a couple of years yet—that is, until the returns for 
the recent census taking shall be published—the statis- 
tics of 1891 are the only ones that can give complete in- 
formation respecting the consumption for all purposes of 
spruce in the four provinces, and by making the proper 
distinctions and reductions the following figures are ar- 
rived at, which represent, approximately, the quanti- 
ties: Sawlogs, 2,958,926,740; firewood, 1,566,412,166; 
square timber, 212,582,464; lathwood, 111,889,150; pulp- 
wood, 130,409,000; railway sleepers, 98,267,801; shin- 
gles, 67,749,166, making a total of 5,146,236,487 feet. 
The proportion of pulpwood is 2.53 percent for the four 
provinces together, 2.09 percent for Ontario, 3.51 percent 
for Quebec, 9.03 percent for New Brunswick, .23 percent 
for Nova Scotia. It may be noted that more than 30 per- 
cent of the pulpwood gotten out in 1891 was for ex- 
portation to the United States, but that percentage at 
this day has largely increased. It is a well known 
fact that where operations are carried on in a wise and 
provident manner a spruce forest renews itself in fif- 
teen or twenty years at most, especially when the soil 
is good and the climate favorable. It is therefore rea- 
sonable to infer, says Mr. Langelier, that the spruce 
forests are practically inexhaustible. 


PROSPECTS IN ONTARIO. 

Orrawa, OnT., Oct. 21—J. W. Munro, M. P. P., has 
just returned from the lumber woods. He thinks that 
the cut this year may not be up to that of 1900, be- 
cause of the scarcity of men. It is extremely difficult 
to get experienced men, although wages are on the 
highest scale. With things as they are Mr. Munro does 
not think that lumbermen will cut so much, although 
he intends to take out 300,000 feet more of lumber than 
he did a year ago. 

The steamer Pembroke, which has been engaged on 
the Coulonge river all the season towing logs, tied up 
last week at Bryson. Her captain says that the season 
has been a most satisfactory one and that a large num- 
ber of logs had been towed in spite of the low stage of 
the water. 





PABA PDD LPP 
AN IMMENSE PAPER AND PULP PLANT. 


SPRINGFIELD, Mass., Oct. 22.—A new and immense 
paper manufacturing concern is being organized with 
a capital of $25,000,000 for the erection of a plant at 
Portsmouth, N. H., which it is intended will be the 
largest paper mill in the world. The new organization 
will be known as the White Mountain Paper Company, 
and it has acquired 625 square miles of spruce and 
poplar timber lands in New Hampshire, or about one- 
fourteenth of the entire land area of the state. The 
new plant will have a capacity of 500 tons of book and 
print paper a day and the product of the mill has 
been already practically disposed of for a year in 
advance, Among those who it is understood are prime 
movers in the enterprise are William B. Plunkett, of 
Adams, Mass., president; William G. Whiting, of Holy- 
oke, Mass.; George B. James, of Boston; Col. MeCook 
and General A. C. Barnes, of New York. This com- 
pany, it is said, will be independent of the big com- 
bination. 
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Charles F. Thompson, manager of the Mississippi 
Lumber Company, 1225 Old Colony building, this city, 
is on a hunting trip in the north. 


Irwin Earl, who travels in Michigan on behalf of the 
True & True Company, the well known sash and door 
concern of this city, was at headquarters this week. 


ra] 


I. C. Enochs, of Enochs Bros., Jackson, Miss., pro- 
prietors of the Fernwood (Miss.) Lumber Company and 
the Banner Lumber Company, of Kentwood, La., was 
in Chicago for several days this week. Mr. Enochs re- 
ports a steady volume of business and looks for steady 
trade throughout the winter, especially should it be an 
open one, 


John A. Deeter, a well known retail Jumberman and 
planing mill operator of Dixon, IIl., was in Chicago this 
week visiting his friends in the lumber trade. Mr. 
Deeter reported trade conditions in his vicinity gener- 
ally satisfactory and stated that a good volume of busi- 
ness is looked for in his locality during the balance of 
the year, 


Frank E. Newton and John 8. Haggerty, of the New- 
ton & Haggerty Ladder Company, Detroit, Mich., were in 
this market on Monday last looking for stock. The 
gentlemen report a splendid business in this line, but 
have lately found it increasingly difficult to secure the 
sort of stock they need in their business, especially clear 
thick norway. 


J. H. Howard, president of the Hallack & Howard 
Lumber Company, of Denver, Col., returned to the moun- 
tains on Monday last after about a month’s visit in Chi- 
cago and other points east. Mr. Howard had been under 
the weather for a week or two but when he left was 
considerably improved. He reports business conditions 
in Denver decidedly satisfactory. 


Willard Pomeroy, for several years in charge of the 
planing mill of the S. K. Martin Lumber Company in 
this city and during the past five years superintendent 
of the planing mill of Perley Lowe & Co., at Peshtigo, 
Wis., went to Quitman, Miss., a few days ago to take 
charge of the planing mill of the Mississippi Lumber 
Company, of which concern Mr. Lowe is president. 


I. Pearson, director of Beecroft & Wightman, Limited, 
timber merchants of Hull and Bradford, England, was 
in Chicago this week on a brief visit for the purpose 
of looking after consignments of lumber and box shooks 
for his concern. Mr. Pearson reports trade on the other 
side picking up a little within the last month or s0 
and that demand for the choicer varieties of stock is 
invariably good. 


J. C. Fyfe, representing the Rust-Owen Lumber Com- 
pany, Drummond, Wis., was a visitor at the office of the 
AMERICAN LUMBERMAN this week. Mr. Fyfe reports a 
rapid demand for lumber—in fact, a demand beyond the 
supply of stock of almost all descriptions. Everything 
produced at the company’s mill is in good request and it 
will have cut at the close of the season something like 
35,000,000 feet of lumber. 


Louis Wuichet, of 308 Home Insurance building, this 
city, who does an extensive wholesale business in north- 
ern pine as well as in the Arizona product, in which 
latter line he represents the Saginaw & Manistee Lum- 
ber Company, of Williams, Ariz., reports a strong de- 
mand in all departments. He says that Arizona pine is 
coming to the front rapidly among sash and door manu- 
facturers and that he has difficulty in supplying his 
trade with the quantity required. 


C. D. Ritzwoller, representing the National Cooperage 
& Woodenware Company, of Peoria, Il, was in the 
Chicago market this week visiting some of the leading 
hardwood lumber concerns. Mr, Ritzwoller says that 
the business of the National Cooperage & Woodenware 
Company is extremely active at this time. His con- 
cern is furnishing large amounts of cooperage for the 
whiskey trust as well as for the glucose trust, which 
keeps his institution well filled up with orders. 


George E. O'Hara, prominent in the hardwood lum- 
ber fraternity and a member of the wholesale lumber 
firm of DeMontcourt & O'Hara at Cairo, Ll, was 
elected to the responsible position of grand captain gen- 
eral of the grand commandery of Knights Templar of 
Illinois, which convened in this city last week. John 
H. Witbeck, of Chicago, who is now retired from the 
lumber business, was re-elected to the position of grand 
treasurer, which he has filled for several years, 


Henry Brown, general manager of the Saginaw Lum- 
ber Company, Liverpool, England, was a recent visitor 
to this country and called upon the AMERICAN LUMBER- 
MAN. He had been making purchases of doors, mold- 
ings, lumber ete. in various sections of the country, and 
sailed on last Tuesday for his English home. Mr. Brown 
has been in the habit of making an annual trip to this 
country for a number of years, He is a practical sash 


and door man, having learned the trade in the factory 
of the Paine Lumber Company, Oshkosh, Wis., and rep- 
resented that company abroad for a number of years. 
For the past two years he has been chief officer and 
manager of the Saginaw Lumber Company and has been 


quite successful in the development of a trade in Amer- 
ican goods, 


F. E. Creelman, of the F. E. Creelman Lumber Com- 
pany, of Cairo, Ill., and George O’Hara, of DeMontcourt 
& O’Hara, of the same city, two well known lumbermen, 
were in Chicago this week and some mystery attended 
their movements as they were constantly together and 
departed from the city on a joint errand, It is to be 
hoped that it proved successful as they are both repre- 
sentative men of the southern lumber trade and are 
deserving of such success as they may achieve. The 
LUMBERMAN is appreciative of a visit from them. . 

Silas W. Gardiner, of Eastman, Gardiner & Co., the 
well known yellow pine lumber manufacturers of Laurel, 
Miss., was a visitor to Chicago during the past week 
and called upon the LumMBerMAN. He is one of the 
energetic and forceful disciples of yellow pine and all 
the interests appertaining to the lumber business of 
the United States, and is a welcome visitor when he 
comes here. Mr. Gardiner reports a good volume of 
trade, with prospects of a continuation during the com- 
ing year. He was accompanied by W. L. Babbitt, who 
for many years has resided at Lonisville, Ky., repre- 
senting Eastman, Gardiner & Co, as general salesman. 


M. M. Wall, of the Buffalo Hardwood Lumber Com- 
pany, Buffalo, N. Y., and chief inspector of the Na- 
tional Hardwood Lumber Association, called upon the 
LUMBERMAN a few days ago to testify to the steady 
advance being made by the inspection bureau of his asso- 
ciation as well as to affirm that the hardwood trade evi- 
dences some improvement in the nature of inquiry and 
actual transactions during the past ten days. Mr. 
Wall’s business engagements with his company and his 
duties in connection with the association make him a 
very busy man and his time is divided in such a way 
as to make the greatest possible use of it in the man- 
ner mentioned. Mr. Wall is the kind of Jumberman a 
newspaper man always delights to greet. He is frank 
and straightforward and free to express opinions in a 
manner to gain confidence and strengthen one’s opinion 
of human nature generally. 


The Machinery Exchange, of 13 and 14 Canal street, 
this city, of which Walter Giertsen is manager, has 
recently made arrangements with a number of well 
known manufacturers of woodworking machinery to 
carry their machines in stock and act as their repre- 
sentative in this market. The Kxchange buys machin- 
ery for spot cash, thereby securing low prices, which 
enables it to give its customers first class machinery at 
a reasonable figure. As a large variety of stock is 
carried, the Exchange can gratify its customers with 
prompt delivery. There is also carried a complete stock 
of second-hand machinery which is secured by pur- 
chasing entire plants of firms who have failed or gone 
out of business, all of which places the Exchange in 
excellent shape to meet the requirements of a large 
clientage. 

R. H. Morris, for nine years an employee of the Cum- 
mer Company, of Norfolk, Va., but at present superin- 
tendent and manager for the Simmons-Dennis Lumber 
Company, Elm City, N. C., spent almost all of the pres- 
ent week in Chicago, in which city he was born and 
where many of his relatives still live. The headquarters 
of his company is at Williamstown, N. C., and it has 
operations at three or four points in Carolina territory, 
its plan of operation being to do its manufacturing as 
closely as possible to the timber. The operation at Elm 
City is only about a year old and Mr. Morris assumed 
charge there last May. The mill has an Allis plant and 
Mershon resaw with modern equipment in every respect 
and has a first class body of virgin pine timber con- 
tiguous to it sufficient for about ten years’ cutting. Mr. 
Morris reports an excellent demand in North Carolina 
pine. The company is at present sawing on contracts 
running until next April, but will probably after that 
time do its own selling. 


James D. Lacey, of J. D. Lacey & Co., Chicago and 
New Orleans, and Thomas Hume, of Hackley & Hume, 
Muskegon, Mich., returned last week from their recre- 
ation trip across the Atlantic. Both of them deny hav- 
ing made any investigations about the lumber trade 
of Great Britain and Ireland. They took slow boats 
both ways so as to spend as much time on the water 
as possible, and while on the other side visited points 
of interest which could be reached and viewed with- 
out too much fatigue. It is said that when they reached 
Glasgow Mr. Hume disappeared for several days and 
is supposed: to have been investigating the family under- 
standing that he is a direct descendant from Hume, the 
historian. Mr, Lacey exhibited his professional instincts 
only to the extent of inspecting some of the timber in 
the private and royal parks and forests of England. 
The history of this trip is being gradually developed 
by the intimates of these two gentlemen, and some time 
perhaps it may be possible to write a continued story of 
what certainly was an enjoyable excursion, 


The Beaumont Lumber Company ,of Beaumont, 
Texas, and the Nona Mills Company, Limited, of the 
same city, have discontinued their joint office in the 
Old Colony building, this city, and their manager, Wil- 
liam Dixon, has returned to Texas. There having been 
a report abroad that the Nona Mills Company had sold 
out to the Kirby Lumber Company, L. B. Pipkin, assist- 
ant secretary and treasurer of the latter concern, de- 
sires to have the attention of the public called to the 
fact that this is an error, the Nona Mills Company not 
having sold out nor changed its management. The plant 
of the company is located at Leesville, La., and has 
lately been enlarged. Additional timber holdings and 
also several mills on the line of the Kansas City 
Southern road have been purchased, together with the 





a 
outputs of a number of others. With additional map. 
ufacturing facilities and a consequent increased supp! 
of lumber, the company is now in shape to furnish any- 
thing wanted in long leaf yellow pine. The generaj 
sales office of the company will be, as heretofore at 
Beaumont, Texas. ; 


October 17 a verdict was handed down in the United 
States court sitting at Grand Rapids, Mich., in the 


case of Robert K. Mann vs. the Muskegon Lumber Com. * 


pany, in favor of the plaintiff in the sum of $12,959 
This was a suit for payment of services rendered by 
R. K. Mann, alleged to be rendered in connection with 
the purchase of large tracts of pine lands in Arkansas 
R. K. Mann was some time ago a member of the firm 
of Mann, Moon & Co., of Muskegon, Mich., the members 
of which made up the Muskegon Lumber Company, an 
Arkansas corporation owning about 85,000 acres of 
land near Pine Bluff, Ark. It was alleged that in 1896 
the Muskegon Lumber Company agreed to sell to the 
firm of Mann, Moon & Co. about 40,000 acres of land 
at $4 an acre. Afterwards the company wished to be 
released from this agreement in order to sell the lands 
to the Sawyer & Austin Lumber Company at $6.25 an 
acre, and R. K. Mann alleged that in consideration 
of his agreeing to release the defendant from the 
agreement above stated and consenting to the ale to 
the Sawyer & Austin Lumber Company as secretary 
of the defendant company’s joining and making their 
sale, he was to have been paid $25,000. The judge 
ruled out the alleged agreement as to the exact amount 
but instructed the jury to award a verdict for actual 
services rendered in the above amount. 





A NEW GLASS JOBBING HOUSE. 

On Friday last papers were filed at Springfield for the 
incorporation of Sharp, Partridge & Co., of Chicago, 
with a capital stock of $50,000, the incorporators being 
William L. Sharp, E. L. Roberts and L. E. Partridge. 
all well known business men of this city. The com. 
pany. has erected a large three-story brick building on 
Union place, near Twenty-second street, this city, which 
will be ready for occupancy November 1. The ware- 
house is provided with a switch track and all modern 
conveniences to promote the economical handling of 
glass. The new concern’s factory connections will be 
first class in every way, it having the product of two 
large factories in the gas belt of Indiana, with a total 
of thirty-six pots and an output of 100,000 boxes of win- 
dow glass each season, aJl of which will be handled by 
Sharp, Partridge & Co. One of these factories is already 
in operation and the other will be running November 1). 
The company will handle plate glass as well as window 
glass at wholesale and from the knowledge of the busi- 
ness and high standing possessed by the gentlemen who 
are connected with it, will undoubtedly become a promi- 
nent factor in the glass trade of the country. 

L. E. Patrridge, who will be manager of the new com- 
pany, is well and favorably known in the sash and door 
trade and has been for the past fifteen years in the Chi- 
cago market with George F. Kimball & Co. and the 
Pittsburg Plate Glass Company. His business ability 
and integrity are unquestioned. W. L. Sharp, who will 
be president of the new company, is the junior partner 
of I. L. Roberts & Co., the well known wholesale dealers 
in sash, doors, blinds and mouldings of this city. Mr. 
Partridge will be vice president and manager and E. L. 
Roberts, the head of E. L. Roberts & Co., will be treas- 
urer. Messrs. Roberts and Sharp have also had exper- 
ience heretofore in the glass business, having operated 
a factory for some time in the gas belt which they sold 
out last year. With such a capable directory at the 
head of its affairs, the enterprise of Sharp, Partridge & 
Jo. is assured of a successful career, 





Hymeneal. 





’ Leatherbee-Brigham. 

Boston, Mass., Oct. 22.—A rude shock was given An- 
drew F, Leatherbee’s friends, who had fondly been plac 
ing his age at somewhere in the neighborhood of 30, 
when it was discovered one evening last week that he 
is old enough to be a grandfather—or nearly so. His 
fullness of years was made public by the marriage of 
his son, Albert T. Leatherbee, to Miss Ethel Brigham, 
on the evening of October 15, at the Second Church in 
Brookline. Added interest in lumber circles was lent 
hy the presence as ushers of four strapping sons of 
Charles W. Leatherbee, another of the largest of Bos- 
ton’s dealers. After a reception at the Brunswick Mr. 
and Mrs. Leatherbee quietly started on their honey- 
moon, their destination best known to themselves. They 
will make their home in Allston. 





Roberts—Webster. 

Hugh Nathan Roberts, of the retail lumber firm of 
Sharp & Roberts, with headquarters at Woodward, 
Oklahoma, was married on Tuesday, October 15, to Miss 
Mary Lucia Webster, daughter of Mr. and Mrs. Howell 
N. Webster, at the home of the bride’s sister, Mrs. Frank 
J. Kitchell, 6537 Harvard avenue, this city. The: cer 
mony was performed by Rev. Dr. Frederick E. Hopkins 
in the presence of 125 guests. Mr. Roberts is the eld- 
est, son of our esteemed friend and townsman, E. L. Rob- 
erts, the wel] known sash and door wholesaler of this 
city. The bride is a sister of the wife of the grooms 
partner, Charles E. Sharp. 

The firm of Sharp & Roberts is one of the most pro- 
gressive in the western lumber trade, where it has been 
established for two years past. It already has yards at 
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Woodward, Gage and Curtis, Oklahoma, and also one at 
Higgins, Texas. ; 

After the ceremony and reception Mr. and Mrs. Rob- 
erts left for a wedding tour of the east, intending to 
yisit Buffalo, Syracuse, New York city and New Haven, 
Conn., at which latter point they attended the Yale bi- 
centennial, Mr. Roberts being a graduate of Yale Uni- 
versity of the class of 1899. The young couple were 





HUGH NATHAN ROBERTS, WOODWARD, O. T. 


made the recipients of many valuable gifts from their 
relatives and friends, all of whom join in wishing them 
a full measure of happiness in their future years. They 
will be at home after November 10, at Woodward, Okla- 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 

The large amount of building going on all over the 
country must of necessity have its effect on the building 
lumber market to the extent of maintaining present 
values, and an increase in the volume of business has 
been reported from both distributing and producing 
points since the last issue of the LUMBERMAN. The 
shortage of cars which usually more seriously affects 
the southern producing section than the north and west 
has this year extended into almost every portion of the 
country and complaint is heard from all sides of the 
difficulty experienced in making shipments. Until the 
grain in the north and west and the cotton in the south 
have been moved the situation will show very little 
signs of improvement. 

® 








* « 


During the past ten days advices from the yellow pine 
mantfacturers and dealers are taking on a more cheer- 
ful tenor and they say that the amount of business 
transacted is fully up to the season’s expectations. Those 
who cater to the trade east of the river, however, have 
some complaint to make both as to volume of business 
and prices, which are not in keeping with the general 
trend of the trade in yellow pine. Demand from the 
western sections, especially for the lower grades, is on 
the increase and prices are ruling strong on the major- 
ity of items. Only occasionally is there any rumor of 
concessions being made and then only on items which 
mills are long on. There is also an increasing demand 
for timber and railroad material, with the prospects 
for a good winter’s business from the cities for the for- 
mer. Stocks at the mills, distributing points and coun- 
try yards are not in the best of shape either as to assort- 
ment or quantity, and with the difficulty in obtaining 
good car service the situation from this viewpoint with 
dealers is not the most promising. 


* * * 


There is very little change to be noted this week con- 
cerning the situation as regards white pine. The vol- 
ume of business both wholesale and retail is all that 
dealers in that commodity could ask for. The great 
trouble is that they are not able to get enough lumber, 
and stocks and assortments are in poor shape. Reports 
from a large majority of the interior mills are to the 
effect that they are still behind in their orders, and in 
Some instances it is said they refuse even to make quota- 
tions for delivery in the near future. The demand from 
country dealers is on the increase. The farmers have 
got through harvesting their crops, and having realized 
good prices are turning their attention to improvements 
and repairs, which is making big inroads in the stocks 
of the country yards. This ever increasing demand, 
coupled with the short and broken assortments of stocks, 
should give prices an upward tendency and there are 
rumors that some action in this respect may be taken in 
the very near future to cover all items for which the de- 
mand is now the heaviest. 

* * ot 

There is one good point about dealers in the hard- 
Woods—they never give up and no matter how dark 
the present may be they look always on the brightest 
side of things. All during the year they have looked 
for an improvement from month to month, but their 
hopes have not been realized, and now that there is 


little hope of a betterment in conditions generally 
this year they are turning their attention to preparing 
for next season. With the: immense consumption by 
implement, furniture and other industries using hard- 
woods during the past year, and who have drawn heav- 
ily on their stocks laid in early in the season, which 
stocks must now be in a poor condition, the prospects 
for a good business during the early part of 1902 are 
very bright. With this end in view hardwood firms 
are sorting up their stocks and getting ready to begin 
next year’s campaign fully prepared to take care of 
everything that comes their way. At the present time, 
while October has shown signs of improvement over 
preceding months, the demand is spasmodic and only 
to fill in items here and there in order to carry the 
buyers over New Year’s. There is practically no buying 
for other than immediate consumption. 
* _ * 


Advices from the Pacific coast are to the effect that 
business is rushing and the mills have all they can 
attend to. In southern California there is an excellent 
demand reported from all cities and ranches, and a 
large amount of building is in progress. That portion 
of California has been very fortunate with its crops 
this season, and this is responsible for the heavy de- 
mand for all grades of lumber. Stocks in the hands 
of retailers in the central part of the state are below 
normal, owing to the fact that during the strike at 
San Francisco it was almost impossible to keep them 
up. This same condition of affairs extends throughout 
the northern coast. The export trade is quiet and no 
shipments of any size have been reported during the 
past week, 

* « * 

The volume of business transacted by the cypress 
people is reported to be on the increase. Orders are 
coming in from all directions and all signs point to 
a continuation of the good business had throughout 
the preceding part of the year. Stocks at the mills 
are in fair condition, as are also assortments, and 
orders are being filled with average promptness. Values 
are firm and there are no indications of any change 
from the list adopted April 18. 


* * * 


What change has taken place in the complexion of 
the North Carolina pine situation is for the better. 
Demand and inquiry have been more active, which has 
resulted in a stiffening of values. Mills are running 
full time with all the business they can handle. There 
is reported to be a decided shortage of }-inch box 
material, and owing to the fact that the majority of the 
mills have been cutting framing stuff it will be some 
time before this particular item will be found in any- 
thing like sufficient quantities to meet the demand. 
Last week the strength of the demand for dressed lum- 
ber was recognized by an advance of from 50 cents to 
$1 on such items. 





Northern Pine. 


Chicago. Yard dealers express absolute satisfaction 
with the volume of business at both wholesale and re- 
tail. If they are able to pick any flaw whatever in the 
situation it is that the margin between the price at 
which stock is held at the mills and that for which 
they are compelled to sell it at the yards is not wide 
enough to admit of a profitable handling bill, but this 
condition is one that invariably confronts the dealers in 
& prosperous season and apparently cannot be avoided. 
Fortunately most of the dealers are provided with good 
stocks which they purchased early at fair prices and 
are therefore in position to show a good balance on the 
season’s business. Those who are compelled to purchase 
at current prices stocks with which to fill out their as- 
sortments are not able in all cases to turn them over at 
a profit, as values have been advanced at the mills pro- 
portionately higher than at the distributing end. 

Country trade is extraordinarily active as befits the 
season. The country retailers are not buying heavily, 
but make frequent purchases and, as their trade is 
good and has excellent prospects for continuing so, the 
drain upon wholesale stocks is heavy and steady. Many 
of the country retailers are not getting shipments for- 
ward as promptly as their customers desire, but at all 
distributing yards the shipping facilities are being taxed 
to the utmost to keep the country trade in line. Quite 
a number of retailers are constantly visiting the mar- 
ket in the endeavor to expedite orders as well as to pick 
up such stocks as they may find adapted to their urgent 
wants. 

Wholesalers of lumber in this market who have mills 
in the north report that they are still running behind 
their orders and some of them will not even quote. A 
great many orders are being received by wire with in- 
structions to rush and in many of these prices are not 
stipulated. Some of the interior Wisconsin mill men say 
that their assortments are so broken and their orders 
ahead so numerous that they cannot begin to handle the 
business offered them. In no event is there any partic- 
ular haggling over quotations, especially on piece stuff, 
timbers or No. 1 and No. 2 12-inch boards. Long tim- 
bers and long piece stuff are especially desirable stock 
and there is quite a good deal of inquiry of late for long 
norway which has not appeared to be easily satisfied. 
Among other scarce items are 4 and 6-inch fencing 
which on account of the corn crop shortage it was 
thought would not be in very great demand this fall, 
but the contrary has proved to be the case. 

_ Building permits issued in the city show a large 
amount of building still in contemplation and in num- 
ber and value they compare favorably with any portion 
of the boom period that has been witnessed within the 





past few months. The prospects now are that 1901 will 
make a record in building operations that has not been 
exceeded more than once or twice in the history of the 
city. ‘There is such a good demand for lumber for local 
delivery that retailers find it no longer necessary to cut 
prices on bills to the extent they have been accustomed 
to in the past, although it must be admitted that there 
is still more or less price cutting going on. 

Statistics relating to building during the month of 
September show that prosperity in this field is not con- 
fined to Chicago. Reports to the Construction News for 
the month named are: 


PLACE, 1901. 1900. Loss. Gain. 
New York...... $3,576,625 $3,187,733 12 ‘a 
CRMs s66s0s 2,914,160 2,347,200 24 na 
Brooklyn . ..... 1,544,215 1,851,767 oe 71 
Pittsburg. .... 1,474,820 550,650 168 a 
Philadelphia ... 1,375,420 1,384,400 os 6 
Milwaukee ..... 761,266 192,935 295 ta 
Kansas City.... 587,82 392,840 50 
Be. SA g ciasice 542,291 275,096 97 
SP 458,700 449,000 2 
Minneapolis .... 451,728 351,984 28 
Cleveland ...... 353,425 291,825 21 
WOMEN 6 wacocs 340,278 191,957 77 
Los Angeles.... 313,947 194,652 61 
SOE 6 acaccae 304,187 250,197 22 
BEIGEES ccs cees 297,891 104,793 184 
Cincinnati ..... 232,855 174.563 33 
ae FE Ss 206,249 194,350 6 ea 
Washington .... 193,942 192,795 6 we 
Allegheny . .... 84,650 102,150 he 17 





Totals... .$15,914.533 $12,675,887 ..  .. 
The average gain of September of this year over the 
corresponding month of last year is 26 percent. 


{ Arrivals by water of lumber consigned to Chicago 


yards have been heavy this week but no great amdunt 
of lumber is coming on the market for sale, most of 
it being sold prior to shipment. Some cull inch has 
arrived, but it has not been in particularly good de- 
mand. Common inch, however, is in excellent request 
and sells in the neighborhood of $17 for a fair grade. 
The inquiry for piece stuff is first class, norway bring- 
ing $13.50 to $14, while white pine brings a little 
better price. Small short timbers are worth $15, long 
timbers $17 and long piece stuff, which is very scarce, 
$15.50 to $16. In hemlock about the best demand is 
for Manistee stock, which brings $9.50 for short dry. 
Menominee and Marinette manufacturers are holding 
their hemlock at $8.25 and $8.50 at the mill. Consid- 
erable coarse hemlock is offered, but prices are weak 
and it sells for about whatever it will bring. Long 
hemlock is in especially good request and if it has a 
good percentage of 22 and 24-foot lengths it brings $12 
to $12.50. A good demand exists for white cedar 
shingles which are bringing in small lots $2.65 for 
8-inch and better and $2.70 to $2.75 for 10-inch. 
Lath are also selling well at about $3.25 for No. 1 
white pine, $2.75 for No. 1 mixed pine and $2.25 for 
No. 2 mixed pine and hemlock. 

‘ Reports from the north indicate that the amount 
of unsold stock on the docks at lake ports this fall 
is considerably less than was the case a year ago. 
Some of the docks on Lake Superior are said to be 
well filled with lumber, but most of it is sold. Prices 
on everything in the shape of white pine and norway 
are essentially strong. 

Plans of the declared value of $1,000 or more, for the 
week ending October 19, 1901, for which permits were 
issued by the Chicago Building department were as 
follows: 


Class. No. Total Value, 

$2,000 00 F COCGsccccccccdece 62 $111,800 
5,000 to Oo See 15 96,500 
10,000 to TRG eces seeees 10 151,900 
25,000 to 50,000. ccccccccocce + 135,000 
50,000 to 100,000............4. 3 190,000 
NY «a cccttnaediedivwet 94 $685,200 
Total for preceding week...... 78 550,270 


Minneapolis, Minn. The extreme strength of the 
white pine market during the past few weeks has 
induced many of the northwestern manufacturers to 
send inquiry to the secretary of the Mississippi Valley 
Lumbermen’s Association relative to the action which 
will be taken in regard to the list prices. The fact is 
cited that in many instances manufacturers now de- 
mand and obtain material advances over the schedule 
list and that the market is becoming firmer almost 
daily. These inquiries have been frequent and of a 
pressing nature and it is evident that some action by 
the association as a body is expected. While no official 
call has been issued for the meeting of the price list 
committee of the association yet it is probable that a 
move will be made in the near future and that a meeting 
is now in contemplation, when it is probable that 
advances in the list price on nearly every item in heavy 
demand at the present time will be authorized. 

The shortage of stock spoken of last week has become 
even more pronounced with the passing of the present 
week. Even No. 4 and 5 boards, which were considered 
to be in good supply, have moved freely and it is now 
stated that the surplus with Minneapolis manufacturers 
has been greatly diminished. Shortages in other lines 
have induced manufacturers to make heavy trades for 
the _ month but only temporary relief is obtained 
by this means. 

One of the most prominent features of the market is 
the heavy buying of the line yard concerns, which are 
now on the market for large bills of lumber. The feel- 
ing has become general among the line yard buyers 
that unless most adverse conditions shall rule in the 
market during the late fall and early winter stocks 
will be even more badly broken at the opening of 
spring trade than they are at present. Anticipating 
no adverse conditions but instead an exceedin ly brisk 
demand during the temainder of the fall, the large 
buyers are making every effort to place their orders. 

Demand from country dealers during the week has 
also been brisk, as shown by the table of receipts and 
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shipments in this column. More favorable conditions 
in the wheat fields have allowed farmers to thresh 
their grain and bring it to the market and now they 
are ready to begin their projected fall improvements. 
The possibility of an early winter induces many con- 
sumers to order material at once that they may be 
prepared to make their improvements during the winter 
if necessary. 

The shortage of stock at down river points is even 
more pronounced now than one or two weeks ago. Prac- 
tically the same items are short in these districts as 
are in poor supply at Minneapolis and this has induced 
the lower Mississippi lumbermen to send to Chicago for 
their supplies. It is reported that the trade in this 
direction has assumed large proportions during the 
past few weeks and that the short items are now being 
drawn from the Chicago market. 

The mills at Minneapolis continue to operate at full 
capacity with no apparent obstacles. Logs are in good 
supply and the manufacturers are making every effort 
to increase their surplus stock before cold weather. 

The table of receipts and shipments of lumber from 
this market during the week shows an increase over 
one week ago in the amount of lumber shipped. A 
comparison with the same week last year also shows a 
decided increase for the past week. The table follows: 


Receipts. Shipments, 


i rere ere 315,000 1,845,000 
BOERS vo cicceswesecons 270,000 1,815,000 
PPC er 315,000 2,220,000 
DDEEGET cccesocsecaveers 345,000 2,805,000 
BEODGRT i0c0o p00 08000854 495,000 1,635,000 
BOOT oc cctverccveveven 180,000 1,725,000 

i) Sere Seek 1,920,000 12,045,000 

Totals last week...... 2,475,000 11,535,000 
ORDERS. 6.0 0cccnsuseoneese Seaee —té«=«ét we wwe 
GROG 6. 60. 4:5'0 02508 04 08h RE SS obs 510,000 
oN I ore tree ee 1,410,000 11,480,000 


eee 

Saginaw Valley. White pine market conditions are 
the same that have existed during the entire season. 
Prices are strong and the demand good. Dealers are 
picking up stock wherever it can be found and bringing 
it here by rail and boat. A number of small lots bought 
at interior mills have been brought here and dealers are 
on the lookout for boards every hour of the day and 
night. Log run is bringing $18 to $25, box stocks $14 
to $16 and mill culls $12 and $13. The yards are doing 
a good business. Stocks are now always broken in white 
pine, but the firms here are in better position to accom- 
modate the trade than most lumbering localities. 





North Tonawanda, N. Y.'The local market continues 
to flourish in unsurpassed volume, Dealers consider 
that it would be considerably better were dry stock more 
plentiful in grades for which there is an excessive de- 
mand and the depressing conditions surrounding ship- 
ments relieved. Shippers are rushing stock forward 
from the west so rapidly that some of the vessels are 
carrying lumber direct from the saw, which is made 
necessary in order to get all the stock possible here 
before the end of the season of navigation. It will be 
necessary for such stock to remain on sticks well into 
the winter before being in condition for use. Besides 
some of the better grades, some of the dealers will go 
into winter quarters with a smaller quantity of box lum- 
ber than for a number of years, notwithstanding that 
many million feet more of the latter stock have been re- 
ceived this season than last, attributed to the brisk de- 
mand for boxes. Orders arrive briskly and dealers find 
that they have more orders on their books than ever 
before at this season. 
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Buffalo, N. Y. “White pine was never selling 
faster,’ is the report of a salesman-proprietor in that 
trade, just back from a trip east. He is now afraid that 
there will be so much demand for it that there will be 
little left over for winter and that stocks will be de- 
cidedly lower by spring than they were last spring, 
which would be an uncomfortable state of affairs. 
Prices, especially of good pine, are stiff, with the pros- 
pect of an advance as soon as the lakes shall close. The 
extremely bullish condition of the trade east is more 
general, of course, with the better grades, for in the 
east there is sharp competition from southerm pine, 
especially from North Carolina, but all sell well and 
the demand is expected to last for any length of time. 
All the difficulty is in the ability to keep up the supply 


here. If it can be done the rush of shipping will con- 
tinue. Prices of good pine are higher than they were 


in July and the east is prepared to pay them, for the 
actual consumption is something tremendous, with no 
prospect of an early decrease. 

Boston, Mass. Salesmen present stock lists of white 
pine which are altogether absurd in the tremendous 
schedules of insignificant amounts of the various grades 
and dimensions. Items of 1,000 or 2,000 feet cover all 
that many mills have to offer of a given grade, and the 
buyer of a mixed car recently wrote to twenty-five 
mills without eliciting any favorable response. The 
lumber is more than scarce and prices are correspond- 
ingly strong, the result of the gradual depletion of the 
marketable stock, and the owners of white pine see their 
position plainly and demand the worth of the lumber 
before it is shipped. 
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Baltimore, Md. The market is almost without 
change. This wood shares in the main the conditions 
which pertain to others and displays an exceedingly 
firm tone. Stocks do not exceed very modest require- 
ments and all the indications point to a continuance 
of advanced values. Builders and other consumers are 


in the market to a considerable extent and the move- 
ment compares favorably with that of the correspond- 
ing periods for other years. 


Philadelphia, Pa. The volume of business is not in- 
creasing to any extent but the prices paid are at the 
recent high level. Users of white pine are protesting 
vigorously and wherever possible are substituting other 
lumber, but until the architects specify other lumber 
in the contracts white pine must be bought at the prices 
asked. 





Spruce. 


New York City. As the period of navigation on the 
eastern rivers grows less and less prices for spruce 
irom that district grow stiffer, for the mills are all sold 
well ahead of the saws and an open winter is the only hope. 
New York state spruce is in good call but prices on that 
are also well upheld and it is hinted that consumers are 
choosing hemlock and pine where supplies must be 
counted upon at a certain time and must be had at a 
certain figure. Lath is also firmer, with only a normal 
supply in sight. 





Bangor, Me. The demand for spruce lumber was 
never better than now. Prices are satisfactory to man- 
ufacturers and the market firm, with an upward ten- 
dency at last quotations. Penobscot and other Maine 
manufacturers have more orders than they can fill in 
the short time remaining for water shipments. Ran- 
doms are quoted here at $15 for 9-inch and under and 
dimensions are in quick demand at $17.50 to $18. In 
New York 10 and 12-inch stuff is worth about $21 and 
in Boston $20. Boston circulars quote: Ten and 12- 
inch dimensions, $20; 9-inch and under, $18 to $18.50; 
10 and 12-inch random lengths, 10 feet and up, $19 to 
$19.50; 2x3, 2x4, 2x5, 2x6, 2x7 and 3x4, 10 feet and 
up, $16 to $16.50; all other random lengths, 9-inch and 
under, 10 feet and up, $17.50; 5-inch and up, mer- 
chantable boards, $15 to $16; matched boards, $17.50 
to $18.50; outs, $12.50 to $13; bundle furring, $16 to 
$17. ‘ 


Boston, Mass. ‘The spruce mills are working as 
many hours a day as the Lord will let them and still 
are unable to meet the present demand from city and 
country in New England. Spruce frames are grad- 
ually boosted up a quarter of a dollar at a time by 
virtue of the natural causes which alone can make 
stable high prices. There are two buyers for each lot 
that is offered and the fellow who needs it most gets 
the lumber and pays the price. The situation is not 
devoid of some danger, in that the building public is 
likely to stop short and conclude to wait for a more 
favorable opportunity. This is an experience which 
has already been gone through and which left a bad 
taste in the mouths of the lumber dealers of the east. 
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Philadelphia, Pa. The market for spruce lumber is 
exceedingly healthy; there is a good demand. The only 
thing causing anxiety is the congestion of orders at the 
shipping points. Car service is execrable, numberless 
orders being held back by lack of cars. 


White Cedar. 


Chicago. Activity is still manifested in the market 
for white cedar products and dealers here are driving 
a good trade in shipments from this point as well as in 
direct shipments from northern points. Posts are in 
excellent request. ‘Telegraph and telephone poles are 
in strong demand and the supply is rather scarce. Shin- 
gles are badly wanted and very few are offered. Prices 
are firm at about $2.75 for 10-inch extras. 
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Minneapolis, Minn. Demand for posts continues 
fairly brisk and handlers report a satisfactory business. 
Retailers are now finding a heavy sale and are ordering 
freely. Values remain firm without advancing tendency. 





North Tonawanda, N. Y. White cedar shingles are 
not as scarce as white pine at this market, but both are 
too scarce to cause any relaxation in the high prices 
that have prevailed lately. Firsts in cedar are selling 
for $3, while those of the same grade in pine are quoted 
as high as $3.25. Although lath are as scarce as they 
have been most of the season, dealers appear to be mak- 
ing no special effort to secure stock, having concluded 
that the profit on them is not of such proportion to war- 
rant such action. The demand for ties is fair, the vari- 
ous grades selling at 35 to 48 cents. A leading dealer 
reports a smaller trade in posts and telephone and tele- 
graph poles than for some time, notwithstanding that 
this is the season when the former item is generally used 
in large numbers by farmers. Prices on these items 
remain the same as for the last two months. 





Hardwoods. 


Chicago. The hardwood trade here is far from being 
stagnant, but on the other hand it is apparently still 
further away from buoyancy. Still the heavy consump- 
tion of the past season and yet existing in all lines of 
manufacture is believed by many dealers to have at last 
begun to develop some effect. A decided scarcity exists 
in several varieties of stock and while prices have not 
yet been boosted up to the extent that those who have 
been holding their stocks have naturally anticipated, 
there is nevertheless a comparative degree of firmness 
imparted to all latter-day transactions where these 
scarce woods are involved. There is, moreover, a large 











a 
amount of inquiry from dealers and consumers east and 
west and not infrequently heavy shipments are ¢op. 
tracted for direct from milling or assembling points 
Buyers for the large industries are not so sure of their 
ground as they were and no longer believe that it is the 
part of wisdom to long delay the issuance of specifica. 
tions or the closing up of contracts. 

A well posted hardwood authority here gives it ag hig 
belief that stocks in the hands of both large and small 
consumers are not heavy. It is a fact that some of 
the big agricultural implement manufacturing concerns 
in this city have enormous stocks of lumber on hand 
three of them ranging probably from 30,000,000 to 49. 
000,000 feet each. But these are weak in some of the 
more desirable kinds of lumber as well as many of the 
more wanted thicknesses and constant buying is needed 
to keep them up to a proper stage of assortment. Ag 
for the smaller manufacturers they are buying mainly 
from hand to mouth and have no disposition to stock up, 
Some of the furniture factories, in view of the great de. 
mand now displayed for manufactured goods, have been 
carrying a little more stock ahead than is customary 
but as a rule the buying is spasmodic and only as needed. 
When it is considered that many mill stocks are al- 
ready sorely depleted and that consumers’ stocks can- 
not be replenished under any circumstances before the 
coming winter’s cut is shipping cry next spring it would 
seem even to a most disinterested observer that there 
would be something doing in the way of better prices 
within the next four or five months. Southern red oak 
and Wisconsin basswood ought surely to show a gain, to 
say nothing of white ash, which just now is a generally 
wanted commodity. 

The cottonwood situation shows little sign of relief, 

there being a surfeit of stock offered at about previous 
prices. 
. Quartered white oak is moving in good volume and 
plenty of dry lumber is still to be had and until the end 
of the string is reached there will be only a few who will 
have tumbled to the fact that the output of quartered 
white oak is limited after all, Quartered red oak mean- 
while is dull and not wanted. 

In spite of the enormous consumption of birch this 
season in the furniture and kindred industries, there 
is still a surplus and prices have not shown any favor- 
able effects of the heavy buying. It would not be sur- 
prising, however, if this winter there should be im- 
parted more life to the market for this stock. 

Maple has shown little strength, but with the organi- 
zation of the manufacturers, which places them in con- 
trol of practically the entire Michigan output, there 
need no longer be any hesitation among buyers of maple 
to take it on at present prices. It is now more than 
likely that the $5, $10, $15 figure will not again be 
heard of, for some time at least. Thick maple should 
‘also advance, as there is practically none on the mar- 
ket excepting that. which has been taken out of first 
hands. 

Rock elm and soft elm are both quiet, there being 
little inquiry from either consumers or yard men, most 
of them having sufficient stock on hand for their cur- 
rent needs and not caring to add to their supplies at 
present. i 
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Minneapolis, Minn. Handlers of hardwood say that 
the market is gradually becoming more brisk and that 
the demand for lumber is much more pronounced than 
during the early part of the month. Red oak leads the 
list and prices are advancing in this wood. Stock is 
scarce and the market would advance rapidly were it 
not for the heavy shipments of southern products. Bass- 
wood is in good demand and prices are firm. The stock 
of available basswood is small and stronger values are 
anticipated. Maple and birch continue dull and the 
volume of trade is not large. Elm is reported to be in 
much better demand than a few weeks ago and several 
large sales have been made during the past two weeks, 
It is predicted that values of elm will advance if the 
present activity shall continue. The stock of available 
elm is large, but many handlers are refusing to sell at 
present prices and are holding for an advance. 
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St. Louis, Mo. October is making a better record in 
point of sales than did some of the summer months, 
but it has not been up to expectations and the local 
people are somewhat discouraged over the outlook for 
the immediate future. Their hopes are now based upon 
next spring and all indications point to a heavy bust 
ness at that time. With this hope local people com 
tinue bettering their stocks and almost any item on 
the hardwood list can be sold in St. Louis at some 
price. Great efforts are being made by wholesale yards 
to sell in the northern and eastern country, but their 
salesmen report that the factories are willing to buy 
only in filling in quantities, there being no demand for 
lumber which cannot be used in the immediate future. 

Oak continues to show the greatest strength im 
plain sawed stock, red especially being desirable because 
of its scarcity. One-inch plain red oak finds a ready 
market in St. Louis at $28 and $18, but there is little 
demand for thick stock, except in plain white, which 
for 24-inch and up is sold at $31 and $21. This latter item 
shows its greatest strength in upper grade stock, there 
being little demand for common thick oak or for that 
which is absolutely green. One-inch plain white brings 
$28 and $18 and is strong in all grades, In quarter 
lumber red has improved too slightly to cause com 
ment and little stock is changing hands. Local stocks 
are full and.purchases are made only because of mark 
price concessions or in order to secure other classes ? 
stock. Quartered white is dull in common grades, 
some is sold at prices in the neighborhood of 
Upper grade stock is strong, firsts and seconds be 
quoted at $44. The demand for special bill stock i 
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oak has decreased to some extent during the past few 
weeks and orders are not at all plentiful. This has 
caused a decline in prices, so that few people are now 
aying as much as $17.50. ‘ ; 

Little cottonwood or gum 1s changing hands. The 
furniture factories in this city have a very fair supply 
of gum and are buying only-in single car lots. Sap 
stock is sold at $10.50 and there is practically no de- 
mand for other gum items. Elm, sycamore and maple 
are in slight evidence in present trading, the demand 
being too limited to permit bringing in large quantities 
of these items. Hickory lumber and wagon stock are 
fairly strong, which has been the case during the past 
several months, and prices are about the same that 
they have been since last summer. Poplar squares 
are easily sold but the receipts are much lighter than 
the demand. © 
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New Orleans, La. There has been quite an improve- 
ment reported in the hardwood market. Advices from 
the interior are of a unanimously encouraging nature, 
and while the export trade continues way below the 
mark manufacturers are more hopeful than they have 
peen for some time. There has been no advance in 
prices as yet—the advance chronicled is one of demand. 
Prices are a shade firmer, that is all. If conditions 
continue to improve a decided betterment of prices 
is expected about the first of the year. 





New York City. A much more hopeful feeling is 
manifest and there has been something of an improve- 
ment in hardwood conditions. Quartered oak shows 
more life, with $58 the prevailing rate. while poplar is 
in good call, inquiry being for larger lots than usual. 
Plain oak is firm and for ash there is a good demand. 

error" 

Buffalo, N. Y. A liberal amount of all sorts of hard- 
wood lumber is going into consumption, though that is 
yet the best that can be said of the situation here. All 
reports that come in from the east are to the effect 
that there is no refusal to buy, but it does appear that 
prices are generally unsteady. As a rule there is more 
than the usual disposition to say little that will an- 
swer as a quotation. One dealer when asked for selling 
figures on oak, said the price was between $50 and $60. 
The meaning was, in a sense, double. In one way he 
was not anxious to set a price and in another he was 
aware that the range was wide. Some improvement is 
again reported in quartered oak and plain oak is none 
the worse for it. If any one has cherry or walnut he is 
very lucky and can get about what he will ask. The de- 
mand is as strong from the west as from the east. The 
movement of maple is as good as ever and. chestnut sells 
as fast as it comes into the jobbers’ hands. There is 
more than an average call for birch. In prices there 
has been some weakening of the minor hardwoods, but 
as a rule quotations have been without change during 
the summer, reckoning from top prices obtained. 
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Boston, Mass. ‘The situation is slowly improving 
and bids fair to round out into something like a 
respectable business, in spite of the stagnation which 
has been so discouraging. Quartered oak, while still 
not heading the list, is improving in tone and in vol- 
ume of request. There are many things which are 
worse to sell than quartered oak at the present time. 
The price holds firm at $60 to $62 for nice stock. Ash 
is somewhat lacking in absolute strength and yet no 
pronounced retrograde movement can be chronicled. It 
is fairly active, particularly brown ash, which remains 
something of a scarce article and to all appearance will 
continue to remain so. White ash brings $42 to $43 
and the brown $39 to $40. Cherry is in active request, 
with each inquiry finding its way into a number of 
offices, which adds to its very active appearance. Maple 
18 moving in a fairly normal sort of way with no par- 
ticular excitement, although the flooring men are hold- 
ing it firm to the list prices and obtaining them. 
Throughout the length and breadth of the whole hard- 
wood market an encouraging tone is discernible, less 


talk is heard of quiet business and more knitting is 
being done, 
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Baltimore, Md. ‘There has been a decided revival 
uring the past two weeks and values are either firm 
or advancing, The export situation, too, is far more 
favorable; stocks held abroad show a marked reduction 
and buyers exhibit a disposition to close contracts. The 
low ocean freight rates continue to be an important 
factor in the trade, assisting it materially. Oak, firsts 
-~ seconds and 1l-inch thick, is quoted at $32 to $35; 
ae to 8-8, $36 to $38; 3 and 4 inches thick, $40 to 
*«; Common, $21.50 to $22; culls, $15.50 to $16. Wal- 
nut boards and planks, firsts and seconds, are listed at 
$85 to $105; rejects, $42 to $50; culls, $26 to $30. 
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Hardwood lumber is following the 
1arket and buyers are occasionally 
that is, for certain articles such as 
chestnut, red oak and poplar, both 
ank. Cull lumber except possibly red oak 
is still a drug on the market and has not 
Proved either in price or the quantity sold. 


Philadelphia, Pa. 
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Hemlock. 
Chicago, 


» deol In the local yard trade no fault is found 
a te With the movement of hemlock, which is 
of the aps a little stronger than usual on account 
diene of white pine piece stuff and the con- 
dened Y lower price at which hemlock can be pur- 
+ The demand, however, has not been as active 


as the hemlock people had expected it would be, but 
they have endeavored to keep their stocks well assorted 
and have not forced their lumber on the market to the 
extent that prices should suffer. It is said that there 
are still some considerable stocks of hemlock in the 
north that have not been broken into for this season’s 
trade, so that in case there should be a large output 
of hemlock logs this winter and a consequent heavy 
production next spring and summer, there would prob- 
ably be too much lumber next season, as was the case 
this year. As long as producers pursue the con- 
servative policy which they have followed this sea- 
son, however, there need be no fear of any further 
decline in the hemlock market. But the danger lies in 
late offerings which the holders may decide to dispose 
of rather than to carry over the winter. In cargo 
lots strictly No. 1 hemlock sells on the Chicago market 
at from $9 to $9.50, or at $8.25 to $8.50 at the mill. 
In carload lots from northern interior points it can be 
bought from $11 to $11.50 and yard dealers are asking 
from $12 to $13 f. o. b. cars or on team, 





New York City. Excellent conditions still prevail 
in this market. There is no disposition to cut figures for 
either regular yard sizes or boards. Many of the mills 
are away behind on orders and there are no dry boards 
at any of the prominent mills in Pennsylvania, it is 
reported. 


Buffalo, N. Y. Demand is not large for hemlock in 
the city, but it is going east quite well. There is a re- 
port of price cutting which is said to mean merely that 
there are still small producers who must take this 
course to sell their cut. Michigan hemlock is selling for 
less than Pennsylvania base price, or at least the mem- 
bers of the latter trade say so. With the supply not 
large it ought not to be a hard matter to maintain the 
prices, and dealers are sure that it will be done quite 
as well as it usually is. 





Poplar. 


Chicago. The poplar industry is faring well in this 
territory, where the movement is active and prices on 
most items in good shape. Those who make a specialty 
of poplar here say that there is no difficulty in dis- 
posing of all the firsts and seconds they can get hold of 
and that common is also moving well, but that culls 
are a little quiet. Prices are being maintained on all 
clear and thick stock, but some shading is being done 
on the lower grades. Poplar squares, which are in 
first rate inquiry, are in poor supply and anything 
that can be offered in the shape of dry stock brings 
excellent prices. 
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Boston, Mass. The poplar trade continues very strong 
and active, with a demand for all that the mills can 
supply in the shape of high grade lumber and a much 
better movement in the lower grades. Southerners are 
particularly independent in their attitude and are able 
to obtain a first rate price for everything they ship. 
The market will readily absorb anything in the shape of 
well sawn and carefully graded stock, ones and twos 
bringing pretty close to $40 as an average. 

Baltimore, Md. Poplar retains its strong hold upon 
the trade and commands high figures. Stocks do not 
appear to increase and the demand is unabated. Nearly 
ail the poplar mills have orders ahead and the outlook 
for the coming winter is very encouraging. 


Pacific Coast Woods. 


Tacoma, Wash, The mills are still busy catering to 
an active eastern demand for timbers, while local and 
foreign markets are also in a healthy condition at fair 
prices. Compiaints of car shortage are still vigorous, 
though not so numerous as in the recent past. It is 
recognized that the Great Northern’s new rule for un- 
loading cars where cars are not promptly provided by 
connecting lines is primarily for the purpose of reliev- 
ing car shortage at this end, but shippers are a little 
dubious as to how it will affect them in practice. They 
will nevertheless accept the benefits in the shape of in- 
creased car supply as fast as they show up and take 
their chances on any hardships which may accrue. 
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Seattle, Wash. More orders than cars appears to be 
still the situation, though not quite so aggravated as 
it has been. The tendency is still toward somewhat 
firmer prices, and in this direction the scarcity of cars 
may perhaps be said to have done some good. There 
has been some advance upon logs also, and the tend- 
ency of large factors in the trade is to get $1 or $2 
more than they would get unless they asked it, the way 
prices have been running. This —— is especially 
noticeable upon export business. Upon both local and 
eastern business it is also a question of getting a price 
rather than of getting orders; nevertheless the demand 
is healthy and values upon a reasonably satisfactory 
basis, and there is no especial occasion of complaint ex- 
cept over the hampering of inadequate transportation 
equipment. 





San Francisco, Cal,, Trade in redwood lumber is good 
and demand is quite active. The weather is favorable 
for building operations, the rain that fell recently 
being of only limited amount. Present indications are 
for good weather for at least a month. This will make 
shipment from the mills easy, the roads being still in 
good condition. Stocks in the hands of retailers are 
below the normal. During the strike they ran down 


very low. When it was ended there was some uncer- 
tainty among the retailers as to the effect it would 
have on their trade. They did not. know whether to 
buy or not and held off for a day or two, but finding 
that demand was good the wise ones began to buy and 
then all jumped in. Confidence was quickly restored in 
not only redwood but in all iines of business. There 
are now no immediate indications of business troubles 
and everything is going on as if labor troubles had 
taken their departure for good. 





Southern Pine. 


St. Louis, Mo. It is obvious that those whose main 
trade is east of the river are complaining more than 
those who have a western trade, and prices are not as 
satisfactory in the east. Numerous instances of marked 
price concessions in Illinois, Indiana and. Ohio are 
quoted by dealers, all of these concessions made on 
the lower grades of stock. No. 2 flooring and No. 2 
boards especially being off. In the western country 
it is reported that demand for common materia! has 
been increasing steadily during the past ten days and 
is now fairly satisfactory for the season. Prices also 
are strong, and such items as are scarce are bringing 
full list. The demand for timbers, factory flooring and 
railroad material is excellent, and the indications are 
that there will be a heavy winter demand from all of 
the large cities. 

The car shortage is the all absorbing topic of con- 
versation at the present time. Even the mills east of 
the river are suffering to a greater extent than is 
normal for this season, a number of them reporting 
that they are not getting even 40 percent of as many 
cars as they require. West of the river the situation 
is worse along the Cotton Belt road than in other sec- 
tions. Cotton seems to require nearly the full atten- 
tion of the railroads to take care of it. The situation 
is really worse than it was a week ago and is rapidly 
growing more aggravated. 

It is the general opinion that next week’s meeting of 
the members of the Southern Lumber Manufacturers’ 
Association will tend to even up prices and again put 
things on a satisfactory basis. At the present time 
quotations vary widely, no two wholesalers having the 
same base of values, Mill stocks have so changed since 
the list of July 20 went into effect that that list now 
needs revision, and this is the object of the meeting. 
The list will undoubtedly be changed to meet the 
prevailing prices and the effect should be to strengthen 
the situation materially. 
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Chicago. Those who represent southern mills in this 
market are not os in the least about the vol- 
ume of the trade that is offered them, although some 
say that No. 2 is in less demand than was 
the case a month ago; but the demand is still active 
and orders as a rule are taken only for delivery some 
time in the future. Of course there are some stocks 
from which prompt shipments can be made provided 
cars can be obtained, but the bulk of the new business 
that is offered is necessarily delayed in delivery for 
from three to five weeks, either from the shortage of 
cars or from excess of orders, or a combination of the 
two. The demand for lumber in the southwest has 
been so much better than had been anticipated that a 
great deal of lumber is still being diverted in that di- 
rection and this will probably continue as long as the 
good weather exists. 

There is a first rate inquiry for timbers all through 
this territory and the mills are said to be well sup- 
plied with orders for everything of that description 
for not only buildings but for railroad and car consump- 
tion. Bridge timbers are certainly active, while as for 
car sills and railroad ties the demand appears to be 
inexhaustible. Yard stock is selling about as fast 
as it can be shipped and doubtless a great deal more 
could be sold throughout this territory if prompt ship- 
ments could be promised, but the car shortage is be- 
ginning to bother shippers more and more, so that 
even if the mills were not behind on their orders, as 
they are, buyers would have to wait for their stock. A 
great many dealers in this territory have wisely fore- 
stalled the present situation by ordering their lumber 
when cars were plentiful and are now reaping the ad- 
vantage of that policy. 

Prices are as firm as could reasonably be expected 
where there are a few mills who are better supplied 
with certain items than they are with other stock. As 
a rule the list is being maintained throughout the en- 
tire territory. Edge grain A flooring brings $26 to $27 
and B flooring $24 to $25. Flat grain A flooring is 
selling at $20 to $20.50 and B flooring at $19 to $19.50. 
Finishing lumber dressed two sides brings from $22 to 
$26 for 4 to 10-inch according to width. Dimension, 
for which there is usually strong demand in the middle 
as well as in the southern sections of Indiana and Illi- 
nois, sells at $15 for 14 and 16-foot and $15.50 for 18 
and 20-foot. Four and 6-inch No, 1 fencing ranges from 
$15 to $16. These prices are in many instances close to 
those of white pine, but as a rule the southern wood 
has the advantage in price and is therefore the leader 
through a great portion of the territory named. 
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Kansas City, Mo. The situation just now, as sized 
up by one of the leading wholesalers here, is about as 
follows: If a dealer wants stuff quickly and the manu- 
facturer has just what he wants the latter can get the 
list price without trouble, as in this case quick shipment 
counts for more than price with the dealer. If the manu- 
facturer wants to dispose of stuff and the dealer is not 
needing that particular kind of stuff the manufacturer 
will have to come to the dealer’s price if he sells the 
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stock. This outline of the situation accounts for reports 
from some quarters that prices are weak and from others 
that they are stiff. Dealers are not placing orders ahead, 
buying only to fill contracts already sold or to fill out 
stocks too far depleted by their trade. The result is 
that nearly all orders from the yards are rush orders 
and manufacturers who have an established trade are 
careful not to promise stock quickly unless they have it 
in pile when the order is accepted. There are items 
which can be bought at a material reduction from list, 
notably No. 2 boards and piece stuff, which can be had 
at from $1 to $1.50 off association price and are not sell- 
ing rapidly at these reductions. No. 1 dimension on the 
contrary is scarce and very firm, if prompt shipment. is 
desired, and No. 1 boards, especially 12-inch, are a hard 
article to find. Yellow pine prices are not uniform and 
the quotations depend largely on how scarce the item 
wanted happens to be and how quickly the stock is 
wanted, but yellow pine men here believe that the mar- 
ket is firmer than at the beginning of the month. Cars 
are harder to get than they were a couple of weeks ago 
but some mills which have not heretofore been complain- 
ing are now experiencing delay in getting them. Cotton 
is beginning to move more freely and it is altogether 
likely that cars will be tighter for the next few weeks 
than they have been thus far this season. Mill stocks 
are still decreasing and it is estimated that the yellow 
pine holdings at the mills will run short of those of the 
same time last year by over 100,000,000 feet. The as- 
sortment is also getting worse instead of better. 
eee 

New Orleans, La. Demand for yellow pine is not 
quite as brisk as it was two weeks ago and manufac- 
turers are reported to be making some concessions in 
the way of prices. An especial falling off in yard 
bills is to be noted. Conditions are still very satisfac- 
tory, however, the decrease in business being only com- 
parative. Stocks are still small and badly assorted. 

. —ern 

Pensacola, Fla. The market remains practically as 
last reported. Little timber has been offered and the 
last sale was on a 13-cent basis price. Inquiries are 
a little firmer in tone and there seems to be a slightly 
greater volume of them, but they are not in propor- 
tion to the increase in the price of timber on this side. 
There seems to exist a disposition on the part of 
exporters to do little business and a tendency to let 
demand and supply adjust themselves without any at- 
tempt at forcing. The South American market remains 
practically steady with possibly a little falling off in 
the demand. Reports are to the effect that the Cuban 
market is getting a trifle more lively. 


eer 


New York City. Full figures are still being ob- 
tained for yellow pine, and now that the Georgia Saw 
Mill Association has again advanced prices there is lit- 
tle belief that it will have little effect in curtailing or- 


ders. With orders covering output for months the mill 
men can afford to be independent and they are appar- 
ently losing nothing by it. : 


Boston, Mass. ‘The scarcity of big sticks continues 
and the southern hard pine mills are making these act 
as chromos, fo induce the buying of the smaller stuff. 
The latter, by the way, does not require much induce- 
ment, for there is a strong, steady demand which takes 
about all that is offered and gives room for increasing 
strength in price, which takes the form here and there 
of slight advances. The present situation is the out- 
growth of only a normal demand and therefore may be 
regarded as a stable condition which will last indefi- 
nitely. 

ee a ad 

Philadelphia, Pa. There is a fair number of orders 
being booked for longleaf pine, but it is plainly notice- 
able that the spontaneous inquiry for large lots has 
ceased, the lists as a rule being smaller as to the amount 
of lumber, and these are coming in in a rather desultory 
manner, Prices remain firm. 





North Carolina Pine. 


Baltimore, Md. Such changes as have taken place 
are for the better. No decided augmentation in value 
is evident but the demand for stocks appears to be more 
active and prices have accordingly stiffened. Inquiry 
for joists and scantlings especially is brisk and the 
gencral tone of the market is strong. Flooring, 4-4 kiln 
dried, no edge, is quoted at $17 to $18; No. 2, $15 to 
$16; air dried, No. 1, $14 to $15; No. 2, $11 to $12. 
No. 1 and 2 stocks bring from $2 to $3 a thousand feet 
more. Ten-inch rough lumber is quoted at $11 to 
$11.50; 12-inch, $12 to $12.50; 4-4 edge box, $8 to 
$8.50; small joists, $9 to $10; large joists, $12 to $14; 
2-4 scantling, $9 to $10. 
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New York City. The better grades of stock are quite 
firm, as has been noted, and prices are inclined to ad- 
vance at the slightest provocation. Box is scarce and 
is held firmly, with freights easy. 





Boston, Mass. Shipments of North Carolina pine 
are greatly delayed from the south and mills are run- 
ning full tilt, night and day where possible in the effort 
to catch up with orders and get stuff to the front in 
fairly decent time. Salesmen are beginning to discover 
that their lists are lower than need be and are acting 
accordingly. A general retail advance has taken place 
throughout the market and this will make it easy for 


the wholesalers to follow suit. The activity comprises 
all grades and dimensions, which come into this mar- 
ket and North Carolina pine salesmen are having a 
decided picnic all to themselves. 

Philadelphia, Pa. North Carolina pine continues to 
be sought for in practically all grades, both rough and 
worked stock. Wharf stock is decreasing perceptibly and 
several items are about sold out. ‘Three-quarter inch 
box cannot be bought, and as no large consignments of 
it are expected soon boxmakers will probably be put to 
the expense of planing 4-4 boards down to 4-inch thick- 
ness. The shortage of }-inch box is partly explained by 
the fact that many small mills which had cut largely 
nothing but 4-inch boards have lately turned their at- 
tention to making framing stock, as that offered a 
quicker and more profitable market for their output. 
As most of these mills have booked orders ahead for 
framing it will probably be some time before enough 4- 
inch lumber can be placed on the market to meet its 
requirements. Prices are firm and for the articles most 
needed show slight advance. 
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Cypress. 


St. Louis, Mo. Only a small amount of cypress is 
going into stock here, although wholesale dealers report 
that the country demand is excellent for the season. 
Local stocks are in good enough shape to take care of 
the present demand and there is nothing urgent in 
the orders now being sent to the mills. Prices are not 
quite as high as they were during the summer, which 
probably is entirely due to the heavy receipts of Arkan- 
sas, Missouri and Mississippi stock, which was offered 
at prices materially lower than has been demanded for 
the Louisiana product. Sales are being made at prices 
in the neighborhood of $29 for firsts and seconds, $25 
for select, $20 for shop and $15 for common Mississippi 
stock, which has curtailed the demand for Louisiana 
stock to some extent. Local consumption of cypress is 
heavy at this time, all of the planing mills being very 
busy, and the outlook for brisk winter trade is excellent. 


eee 


Kansas City, Mo. This territory is still buying cy- 
press with great freedom considering the lateness of the 
season and trade is particularly good in southern Kansas, 
Oklahoma and Indian Territory. Mills are shipping yard 
stock more satisfactorily than for quite a while, and not 
much complaint is made on account of the shipment of 
green stock. Planing mills continue, however, to have 
trouble in getting thick finish and the mills are sold 
quite a way ahead on this stock. There is an active 
demand for cypress lath in the southwest and the supply 
is limited. Lath are selling at about $3.80 now, an 
advance of about 15 cents since the first of the month. 

New Orleans, La. ‘The list adopted on April 18 
shows the exact prices prevailing, for there has been 
not the slightest change in the list since that date and 
the prices named thereon prevail absolutely. ‘The vol- 
ume of business this week is larger than it was last 
week, when it was larger than the week before. Fall 
trade is in full swing and business is coming from all 
directions. New York sent in several big orders within 
the past few days and other eastern states were well 
represented. ‘The west is still sending business in a 
steady stream and there is no sign of a let up. The 
probabilities are that the present list will remain in 
effect for some months and it is a good gamble that 
when prices shall change they will go higher. Orders 
continue to call for immediate delivery and the mills 
are meeting this requirement to the letter. 

Chicago. ‘The better movement of cypress noted last 
week in this territory is still on and dealers regard it 
as a settled fact that the demand will continue good 
throughout the fall. Quite a good deal of cypress is 
now going into the sash and door factories, the increase 
in this channel of consumption being steady and heavy. 
Tank stock is in fair request also and supplies are 
somewhat better. Southern advices received this week 
hy the cypress representatives here are all encouraging 
and indicate as heavy a business from all sections of 
the country as has been enjoyed at any time during the 
fall. At the same time the mills are somewhat better 
prepared to ship dry stock and do not depend so much 
upon the kilns as was the case during the summer. 
Prices are being maintained absolutely on the list, 
which on a Chicago rate is $34.25 for l-inch clear stock, 

—ereree 

New York City. Just a temporary lull is to be 
noted in the demand, but it is not likely to last long. 
The supply is equal to all present calls and in the face 
of urgent calls or slackness in demand prices are held 
as strongly as ever. 
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Buffalo, N. Y. The trade is without much change, 
with all woodworkers favoring it as much as the con- 
sumers will permit, as the price is so much below any- 
thing in white pine that is suitable for the same work. 
Full list is asked right along, no one in this market 
trying to make any independent one. The trade is not 
large and the supply is limited. The discovery that 
cypress, like shingles, will often help the buyer to 
take a full carload has encouraged some of the white 
pine dealers to handle it and they appear to have done 
well with it. Cypress doors are well received. 

a a 

Boston, Mass. Arrivals of cypress in this market 

do not have any effect toward the lowering of the prices 


and it is increasingly evident that the cypress Jeyg 
is none too high at present. Dry cypress is scarce and 
a good deal that could hardly be called dry is findjy, 
its way into the market under the guise of dry sede 
and at the prices. 





Baltimore, Md. Conditions are especially encourag. 
ing in view of the quiet which prevailed in this market 
for a long time. Stocks are moving freely and desir. 
able lots are taken up as soon as they arrive here 
Builders are in the market to a considerable extent 
and farmers are also using large quantities of lumber 
in betterments. The prevailing conditions suggest 
that trade will remain active for an indefinite period 
and that good prices will prevail. Boards 8 inches 
and upward wide are quoted at $30 to $32 for No, |. 
fencing, 1-6, at $14 to $15 and other grades accord. 
ingly. 





Shingles. 





Chicago. The shingle demand here is heavy and 
supplies are rather deficient. White cedars are jp 
the lead at $2.70 to $2.75 for 10-inch shingles in car. 
load lots, while 8-inch bring from $2.65 to $2.70. Red 
cedars are much in evidence, but the demand is not ag 
heavy as it was a month ago and offerings are larger, 
White pine shingles are only occasiondlly called for 
but are firm at the list price. 
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Minneapolis, Minn. The past few days of bright, 
warm weather in the northwest have produced an un- 
looked for demand for shingles and it is apparent that 
many of the yards are now well sold and must in the 
near future secure more stock. Owing to the strength 
of the market at this time dealers outside of the cities 
are unwilling to make heavy purchases, but are buying 
sparingly and their demand is largely for immediate 
shipments. This has resulted in a heavy demand for 
transit stock and the market today can be characterized 
as very firm at the quoted figures. Stars now command 
$2.30 for transit cars, while Clears are held at from 
$2.75 to $2.80. Conditions in the manufacturing dis- 
tricts are much the same as one week ago and the nun- 
ber of cars placed in transit continues small. It is re- 
ported that a better movement on the Great Northern 
had been noticed during the past ten days and more cars 
were being moved toward the city at the present time 
than for some weeks. Other roads, however, are reported 
to be extremely busy handling west coast wheat and 
are enabled to place but few cars in transit for this 
market. A report recently circulated to the effect that 
at the present rate it would be ninety days before the 
western wheat could be moved to the shipping points 
and a greater number of cars could be devoted to the 
shingle trade has given a strong tone to the local mar 
ket, and it is now predicted that present prices will be’ 
maintained at least until early winter. White cedar 
shingles remain firm at $2.60 f. 0. b. Hermansville. 
The demand is active and mills are well supplied with 
orders. 

coer" 

Saginaw Valley. The demand for shingles is active 
and stocks in hand are low. The market is a strong one 
and prices are the same as quoted two weeks ago. Deal: 
ers are complaining of the difficulty in securing cars to 
ship shingles as well as lumber. 
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Kansas City, Mo. Demand is active for transit ship- 
ments of red cedar shingles in the southwest, coming 
from dealers who have had more trade than they e 
pected and who have run short. The supply of transit 
cars is very limited owing to the car shortage on the 
coast, and jobbers no more than get a car started this 
way than they have it sold at the top market prices 
The demand is practically all for transit shingles, 
the market does not indicate any lasting firmness and 
few dealers are placing orders for future delivery: 
Extra *A* are being sold freely at $2.46 for quick de 
livery, while quotations of 5 cents less are being made 
for mill shipments. Clears are evidently scarcer tha 
stars on the coast as the price here is $2.93, or from 
47 to 53 cents a thousand higher than Stars. 


a aa ail 


New Orleans, La. If anything the shingle manufie 
turers are further behind on orders this week thal! 
they were last. There has been no let up in the demanl 
and it seems impossible to keep even with the 
business. Texas is ordering as if the biggest crop é 
10-cent cotton ever known is being marketed, instea 
of what is said to be the rather light crop of 8-cel! 
staple which the Lone Star state boasts, It looks 
pretty evident that the west is too well fixed to mind 
little thing like a bad crop year, and that it will # 
just as much buying as if the farmers had had every 
thing their own way again. There has been no change 
in the list adopted several months ago and prices “ 
very firm. There will be no change in the list, in # 
likelihood, until next spring. 

Oe 


Buffalo, N.Y. The demand for shingles continu® 
with red cedars holding the key to the situation, ae” 
ing to the members of that trade. When the supply 
them is running low or the price runs too high, oe 
is a return to the demand for white pines, but og 
a consequence only. The Buffalo jobber generally § 
everything on the basis of $4 for red cedar per ection" 
unless the eastern dealer, who has been going ™ 
him and buying direct, gets out and must have thet, 
then he asks more, 
° 
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Cooperage. 
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There has been a slightly increased move- 
e local cooperage market this week. Lard 
slightly firmer at $1.05 and pork barrels at 
90 cents. Dealers say that a slightly larger receipt of 
tierce hoops would sell readily. Tierce staves are 
quoted at $21 to $22 and pork staves are slow at $17. 
There is an excellent demand at 154 to 16 cents _ oe 
pork heading at 12 cents.. The market is steady ant 
firm. 

Minneapolis, Minn. The local market continues dull 
and values show no improvement over one week ago. 
The consumption of No. 1 barrel stock is large, but ship- 
ments on contract continue heavy and few sales: are 
made in the open market. Slack cooperage stock is in 
poor demand and the market weak. 
eee 


Chicago. 
ment in th 
tierces are 
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St. Louis, Mo. There is not more than a normal 
activity to the present cooperage market and some claim 
that sales are not as heavy as was the case a few weeks 
ago. Prices do not vary much, however, coiled elm 
hoops being the strongest item, at $7.25. Oak lard 
tierce hoops, cooper shaved, are quoted at about $7; 
pork barrel at $5. Lard tierces are selling at $1.15, 
with pork barrels at 95 cents; half-barrels, 75 cents. 
There is considerable strength to the demand for apple 
and other produce barrels, which promises to increase 
during the next few weeks. 

PD DPAI Iw 

New Orleans, La. ‘The strike has muddled things 
up somewhat so far as the cooperage market is con- 
cerned, and if there was anything like a rush of busi- 
ness embarrassment might result from the conditions 
existing between employers and employed. ‘Today nine- 
tenths of the coopers were out. As luck would have it, 
though, the demand is still light, owing to the back- 
ward condition of the cane crop, and even should the 
strike last several weeks no particular harm would be 
done. 
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Advertisements will be inserte1 in this department 
at the following rates: 


For one week, - - - 25 cents a line. 
For two weeks, - - - - 46 cents a line. 
For three weeks, - . ~ 60 cents a line. 
For four weeks, - - - - 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extrs 
charge for copies of paper containing advertisemenii. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


Wanted:Employees | 








WANTED-—SALESMAN. 

A first class hardwood lumber salesman, one who is thor- 
oughly familiar with the trade in Michigan, Indiana and 
Ohio, None but those with experience and ability need ap- 
ply. Must have first class recommendations. 

Address “J. J. 4,’ care of AMERICAN LUMBERMAN. 


WANTED—INSPECTOR. 
_An A No. 1 hardwood lumber inspector. 
rience and good habits. 
kind of a man, Address 
“J.J. 5,” care of AMERICAN LUMBERMAN. 





One with expe- 
A first class position for the right 


WANTED-SALESMAN 

To sell on commission Arkansas shortleaf yellow pine; none 

but first class men need apply. Address 
“MANUFACTURER” care of AMERICAN LUMBERMAN. 


‘ WANTED—YOUNG MAN 
Stenographer and bill clerk, experienced in the lumber busi- 
hess, to go south. Address 

“J. J. 3,” care of AMERICAN LUMBERMAN, 


WANTED—BOOKKEEPER. 

A thoroughly competent man familiar with the retail busi- 
ness in an active retail yard in Michigan, handling 8 million 
feet annually; only first class man need apply and who can 
systematize work ; salary $900 first year. Address 

ACTIVE BUSINESS,” care of AmerIcAN LUMBERMAN. 


WANTED—FOREMAN. 
A thoroughly competent dock foreman for a large southern 
Pine band mill’; must have the best of southern references. 
Address SOUTHERN SAW MILLS & LUMBER CO., 
318 Bourse Bldg., Philadelphia, Pa. 


WANTED—SALESMEN. 

ty vlodern yellow pine band mill located in Louisiana, wants 

ree traveling salesmen. One to coyer a portion of Indiana 
ome Illinois, One to cover a portion of Kansas and Ne- 
raska. One to cover Oklahoma and Indian Territories, and 
& portion of Texas. None but first class salesmen need 
apply. State salary wanted; number of years you have been 
employed in this capacity, and with whom; your average 
aeons account per month, State when you can report for 
duty. Address “J. J.17,” care of AMERICAN LUMBERMAN, 


WANTED. 
,f2 all round planing mill machine man, able to operate 
all Machines in small plsateg mill. Also first class bench 
carpenters. Only workers and reliable men need apply. 
400d wages and steady employment. Address ; 
J, W, LOGAN & SONS, Parnassus, Pa. 























WANTED 
Good planing mill machine feeders. 
EDWIN S. HARTWELL LUMBER CO., 
1324 Histon Ave., Chicago. 


WANTED—AN ASSISTANT BOOKKEEPER. 
Must be strictly up to date and thoroughly acquainted 
with lumber business. Permanent position. 
dress “Tl. Z.,” care of AMERICAN LUMBERMAN. 


WANTED—A YOUNG MAN 
experienced in the Texas trade to sell white pine sash, 
doors and blinds for Chicago house. 
Address “H. H. 9,” care of AMERICAN LUMBERMAN. 


WANTED—A GOOD MAN FOR LUMBER YARD 
Also for molding room in a sash and door factory, 
Write “R,” care of AMERICAN LUMBERMAN, 














DOOR SHOP HELP. 
We want five experienced door, sash and blind men. None 
but experienced men wanted. Write, stating age, wages 
expected and where formerly employed 


THE CYPRESS LUMBER CO., Apalachicola, Fla. 
WANTED A MECHANIC 


capable of taking care of two Shay locomotives and operat- 
ing same. Wages $4 per day. 
Address “H. H. 3,” care of AMBRICAN LUMBERMAN. 


















WANTED-—POSITION AS BAND SAWYER. 
Best of reference. 
W. H. COPPECK, Crandull, Tenn. 


WANTED-—POSITION AS BAND SAWYER 
Fourteen years’ experience, pine or hardwood. 
Address “SAWYER,” care of AMERICAN LUMBERMAN. 


WANTED—BY A THOROUGHLY EXPERIENCED 
lumberman in all branches of the business from the tree to 
the consumer a position as general manager of a manufac- 
turing plant or as superintendent of the manufacture, sale, 
inspection and shipping departments; good reference; south 
preferred. Address 

“McW., care of AMERICAN LUMBERMAN. 


EXPERT ACCOUNTANT AND OFFICE MAN 
Experienced in wholesale lumber business, wants position in 
line yard concern or retail. References and bond furnished. 

Address “F. F. 18,” care of AMERICAN LUMBERMAN, 


WANTED—-LUMBERMEN TO USE 
The “LUMBERMAN’S Standard Telegraph Code” and thereby 
save the cost of the book every few days. A telegram con- 
taining 50 to 100 words can easily be brought within 10 by 
its use. Price, one copy, $3.00; two copies, $5.50. Special 
rate in lots of one dozen or more include name embossed in 
gold on cover. Write pM ney ay 
AMERICAN LUMBERMAN, 815 Dearborn St., Chicago. 

















WANTED SUPERINTENDENT 
for our mills in Monroe, La. 
MONROE LUMBER CO., LTD. 


WANTED--FIRST CLASS MAN 
To look after saw and planing mill and other machinery 
about plant. Must be able to work on lathe. None but a 
worker néed apply. Mill located short distance from Bir- 
mingham, Ala. Address 

“SAW MILL,” care of AMERICAN LUMBERMAN. 


WANTED—-HARDWOOD SALESMAN. 
First class poplar and oak salesman, one controlling good 
trade and competent to inspect hardwoods. 
Address “FR, F. 3,” care of AMERICAN LUMBBRMAN, 


WANTED-—SALESMAN 
A man who can sell saw mill machinery by a manufacturer 
in central Wisconsin. A boozer won’t do. Good references 
required. Address “I. F. 4,” care of AMpRICAN LUMBERMAN., 


WANTED-—SASH AND DOOR MAN. 

Position open January 1 next for an experienced and thor- 
oughly posted sash and door man, competent to manage the 
order and billing departments, handle credits, conduct gen- 
eral office correspondence etc. Must have experience in whole- 
sale sash and door business, be a good correspondent, gen- 
erally, capable, energetic and progressive. It is useless for 
any but a man experienced in the sash and door business, 
and of unquestionable reliability, to apply. 

THE U. N. ROBERTS COMPANY, Davenport, Iowa. 


| Wanted: Employment 


WANTED-—POSITION AS BUYER OR SALESMAN 
By an experienced yellow pine man of large acquaintance. 
Good references. Ready for an engagement November 15. 
Address “J. T. 10,” care of Montgomery Advertiser, 
Montgomery, Ala. 


WANTED--POSITION AS INSPECTOR 
Of wagon wood material and hardwood lumber. Ample expe- 
rience and best of references. 
Address “J. J. 6,” care of AMERICAN LUMBERMAN, 























POSITION-WANTED BY STENOGRAPHER 
And bookkeeper. Several years’ experience in lumber busl- 
ness. Best references. Address 

“R. L. 135,” care of AMERICAN LUMBERMAN. 
WANTED-POSITION AS FOREMAN OR SUPT. 
In a first class saw mill; prefer northern Indiana; years of 
experience and very best of references. 

Address “J.J. 2,” care of AMERICAN LUMBERMAN, 








WANTED-—POSITION AS SAWYER 
On cireular mill of 15 or 20 M. feet capacity. One who can 
gum, file and hammer his own saws. Good references. 
Address “H. H.,” Box 11, Ottawa, Ohio. 








WANTED-—POSITION AS BAND SAW FILER. 
Can give good references and come at once. Prefer south. 
Address “J. J.1,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION. 

A married man, 28 years old, experienced and Fay mee 
wants a position as bookkeeper or store manager for lumber 
company. Now employed and good references. Address, 
stating salary, 

“STORE MANAGER.” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SALESMAN. 

I want to represent a large concern in Baltimore, Wash- 
ington, Philadelphia and New York. Poplar and oak. Expe- 
rienced and well known in the eastern markets. Will sell on 
commission. Address 

“H. H. 17,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION AS BAND SAW FILER 
Six years’ experience ; prefer south. Address 
“G. N.,” care of AMERICAN LUMBERMAN. 











WANTED—POSITION AS ENGINEER. 
Can give present employer as reference. Distance no ob- 
jection. Correspondence solicited. 
Address P. O. BOX 149, Red Lake Falls, Minn. 


WANTED-—SITUATION 
By thorough, practical lumberman, as manager or assistant, 
or buyer for reliable wholesaler or factory. Capable from 
stump to market. Pine or hardwood. Eighteen years’ expe- 
rience. Yellow pine preferred. Age 38 years; good habits; 
thoroughly reliable; good reference and willing to demon- 
strate ability. Address 

“H. H. 14,” care of AMERICAN LUMBERMAN. 


WANTED—A PRACTICAL LUMBERMAN 
With 20 years’ experience in the manufacture and sale of 
lumber, and for several years past in entire charge of a 
85,000,000 plant, including office, sales and railroad property, 
desires similar position with a first class Pacific coast firm. 
Present contract expires Jan. 1st, and can be renewed, but 
for personal reasons a change is desired. 

Address “G. G, 15,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS CIRCULAR SAWYER. 
Can furnish high recommendations; also position as setter. 
dress “J. M. 4,” care of AMERICAN LUMBERMAN, 














WANTED-—POSITION 
As saw mill superintendent with some good company ; 
other need apply. I will be at leisure about December i. 
Address H. J. RAICHH, Grand Marais, Mich. 
WANTED-—POSITION AS BAND SAW FILER 
By a practical mill man who is also millwright; desires to 
engage with company who can give steady employment. 
q dress “MILL MAN,” care of AMBRICAN LUMBERMAN. 





none 








WANTED—EMPLOY MENT. 

When in want of band, circular, gang, shingle and lath saw 
filers, sawyers, setters, edgermen, engineers, millwrights, ma- 
chinists, blacksmiths and mill foremen, correspond with the 
North Western Mill Men’s Skilled Labor Association, 

Address P. J. BOGIE, Washburn, Wis. 


MANUFACTURERS AND WHOLESALE DEALERS 
In want of traveling salesmen, apply to 
JNO. OXENFORD, 
Central Association Traveling Lumber, Sash and Door Sales- 
men, Indianapolis, Ind. 








BAND FILER WANTS POSITION. 
Up to date man, 17 years’ experience, hard or soft wood, 
south preferred, SMITH HORN, Warsaw, Ind. 
WANTED-—POSITION AS FILER 
By man experienced on bands and circulars. Sash or box 
factory preferred. Can give reference last employer. 


Address “J. J. 18,” care of AMBRICAN LUMBERMAN. 


WANTED-—POSITION AS GRADER. 

Pine, hemlock and hardwood. Seven years’ experience. 
Address “J. J. 19,” care of AMERICAN LUMBERMAN. 
WANTED POSITION AS MILLWRIGHT. 

Capable of erecting mills of any capacity. Good refer- 

ences. cer 





. C. 100,” care of AMERICAN LUMBERMAN. 





WANTED-—TO MANAGE RETAIL YARD. 

Shall withdraw from partnership tirm Jan. 1. Am man- 
ager of present firm, doing lumber,- coal and contracting 
business. Want same position for salary. Best references. 
Take estimates from plans. 

Address “J. J. 16,” care of AMERICAN LUMBERMAN, 





WANTED-POSITION AS FOREMAN 
Of a retail yard. Have 13 years’ experience. Can furnish 
the best of references. 
Address “F. W. F.,”’ care of AMBRICAN LUMBERMAN. 








| Wanded:Tinberdimber Lands | 


WANTED-WHITE OAK TIMBER LAND 
Of virgin growth or stumpage of it. 
Address “BE. J. 42,” care of AMERICAN LUMBERMAN,. 





WANTED--STUMPAGE. 
Hardwoods, white and red oak, ash and hickory; also 
poplar. Address 
“G. G. 9,” care of AMERICAN LUMBERMAN. 


Waniefumber = Shingles] 


WANTED-—BIRD’S-EYE MAPLE. 
One car. Address N. E. RUSSELL, Springfield, Mass. 


WANTED-—TO TRADE FOR LUMBER OR TIMBER. 
We have two cottages and three eight-room dwelling houses 
containing all the modern conveniences. All rented at a profit- 
able figure. We will trade for lumber or standing yellow 
pine timber. Address 
J. W. MACKEMER LUMBER CO., Peoria, Ill. 














WANTED-—POSITION BY YOUNG MAN 
With experience In the buying and selling of yellow pine 
timbers and lumber. Satisfactory references given. 
Address “J. J. 10,” care of AMERICAN LUMBERMAN. 


* WANTED-—POSITION AS FOREMAN OR MGR. 
Young man; speaks German; understands lumber business 
thoroughly. Come at once, 
Address “T, X. L.,’’ care of AMBRICAN LUMBERMAN, 





WANTED-—POSITION 
By experienced lumberman as manager of yellow pine mill 
or sales office. ample but desire change. Good refer- 
ences. Address “J. J, 12,” care of AMERICAN LUMBERMAN, 


CEDAR SHINGLES. 
We want ten cars each Michigan white and Washington 
red cedar shingles, xxxx standard thickness, 
JAMES 8S. BARRON & CO., New York City. 


LONG TOUGH WHITE ASH 

10 cars 5-4 to 16-4 thick, 24 to 32 feet long, largely 26 
and 28 feet. Common and better. Will take green. 
JAMES S. BARRON & CO., New York City. 


WANTED—WHITE ASH. 
One car D2S 2%-inch or 2%-inch rough, 8 inches and up, 
Nos. 1 and 2. THE BEVERIDGEH LUMBER CO., 
Paterson, New Jersey. 
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AMERICAN LUMBERMAN. 


OcToBER 26, 1901, 





o WANTED-LUMBER. 
4-4 to 8-4 firsts and seconds chestnut. 
4-4 and 5-4 sound wormy chestnut. 
4-4 to 8-4 cypress, all grades. 
4-4 to 8-4 cottonwood, common and better; cottonwood 
squares, dry or green, 4x4 to 10x10, any length, 
4-5 and 5-4 quarter-sawed white oak, common and firsts 
and seconds. 
4-4 plain white and red oak, common and better. 
THE COLONIAL LUMBER CO., Cleveland, O. 
WE HAVE THEM 
Chapin’s Lumber Reckoner, the LUMBERMAN’s Actuary and 
the Climax Tallybook. If you don’t send for sample pages 
and prices ; they wili interest you. 
AMERICAN LUMBERMAN, Chicago. 


WANTED-—FOR SPOT CASH 
By first class New York shippers, prime poplar logs, 30-in. 
and up. Walnut logs, 18 in. up. Walnut and red gum lum- 
ber. White oak lumber. Address 
“PF. F. 21,” care of AMERICAN LUMBERMAN. 


WANTED—RED GUM OR ANY HARDWOOD 
Cut on sweep with jigger saw, 16 to 80 inches long. Sizes 
1% inches square a 3 to 4x1. 

ddrese 30X 88. care of AMBRICAN TATMRERMAN. 











WANTED-—SMALL BIRCH, BEECH, GUM, ETC. 
Turned to pattern 15 to 18 inches long, 1% inches square, 
car lots. Address BOX 217, care of AMBRICAN LUMBERMAN. 
WANTED—4-4 & 5-4 WHITE OAK COFFIN BOARDS 
14 to 26 inches wide, 6% and 7 feet, delivered New Orleans 
or Newport News. Address 

BOX 226, care of AMERICAN LUMBERMAN. 
WANTED-—COPENHAGEN FREEPORT C. I. F. 
For cash. Oak, walnut, maho or i cottonwood, Carolina pine, 

poplar. Correspondence solicited. 
HANS HOYER, Copenhagen, Denmark. 
WANTED—HARDWOOD LUMBER. 

For cash, quartered and plain sawed red and white oak, 
poplar, ash, walnut and hickory. Send list of your stock. 

F. R. CRANE & CO., Chicago, Ill. 


WANTED—FOR SPOT CASH. 
All kinds of hardwood lumber. Write for our latest price list 
and book containing inspection rules and log scale. 

GEO. E. WHITE & CO., Lake and Elizabeth 8ts., Chicago. 

WANTED—WALNUT DRY OR GREEN. 

We are cash buyers for good lots of walnut lumber, 1 to 4 
inches thick, 1sts and 2ds, clear walnut balusters and squares 
1%x1% to 6x6 Inches thick, 12 inches and up long. Specifi- 
cation of sizes furnished on application. 

Address P.O. BOX 1569, New York City, N. Y. 
WANTED-—FOR SPOT CASH 
Dry plain and quartered white oak, principally 1-inch. 
H. M. SUSSWEIN & CO., No. 1 Madison Ave., New York. 


/ Warled:Second Hand Machinery | 























WANTED—CORRESPONDENCE 

With wholesale white pine firm who wish to add southern 
pine Sn, 

Address “J. J. 14,” care of AMERICAN LUMBERMAN. 





WANTED--SOMETHING TO MANUFACTURE 
In the line of a machine or furniture etc. Can do all kinds 
of planing mill work; also small iron work. Address 

L. B. SNODGRASS & SON, Dalton, Ohio. 





: WANTED 
A veneer factory and a tie, shingle and lath mill to locate 
at or near Millersburg, Presque Isle county, Mich. We own 
and control about 25,000,000 feet of timber. The Lobdell 
Bailey Mfg. Co. found the best maple in the United States 
in this vicinity and are building a plant in this county to 

cost a quarter of a million dollars. Address 
R. R. HOLIHAN, Millersburg, Mich., 

orJ. T. HAMILTON, Della, O. 


——$$ 
FOR SALE—-YELLOW PINE STUMPAGE., 
7,000 acres, boxed. Lies directly on railroad: 3,500 
average ; 11,160 acres virgin forest, 2,500 ft. average: ft. 
W. W. PALMER, Tallahassee, Pla, 


G. B. PEAVEY, 503 NEW YORK BLOCK, SEATTLE 


Wash. Dealer in Oregon and Washington ti " 
land scrip. r . met So 


WEST VIRGINIA—OAK, PINE, ETc. 








quick cash sale. Address 
F, K. HURXTHAL, Ronceverte, W, Va, 


PEE 
FOR SALE-A GROUP OF 5,000 ACRES 

Heavily timbered land in Forest county, Wisconsin acces. 
sible to railroad and river. Timber large and of excellent 
—. conservatively estimated sixty million feet, of which 
5 percent is basswood; balance heavy hemlock, cedar, tam 
arack, spruce, black and yellow birch, maple and some scat. 

tering pine. Address P. O. BOX 744, Milwaukee, Wig, 








| Wanted:Miscellaneous | 


WANTED—TO BUY FOR CASH 
A large or small lot of cull doors and windows; make price 
f.o.b. Kansas City, Mo. 
KANSAS CITY WRECKING CO., 1804 Grand Ave. 








WANTED-—50,000 PINE DOORS 
Mortised through No. 3 and No. 4 qualities, usual stock sizes, 
for shipment during the next 12 months. Reply, with prices, 
F. F. 7,” care of AMPRICAN LUMBERMAN. 





SEND YOUR TELEGRAMS 


For Minneapolis, St. Panl, Winona, La Crosse, Dubuque, Du- 
luth, Superior and West Superior over the North American 
telegraph lines through your local Postal ee h office, 

Cc. M. LORING, Presa. H.A.T LE. Supt. 


for Sale-Tinber inher Lands 


UNITED STATES LAND SCRIP 
FOR THE LOCATION OF 


Any agricultural timber or grazing land in the United States 

belonging to the government subject to location. Can fur- 

nish you any kind of scrip desired, including forests and 

homesteads. I am also in the market to buy any kind of 

government land scrip and jn some cases can use state scrip. 
If you wish to buy or sell, please write or call. 


TIMBER LANDS. 


I have for sale at a bargain about 40,000 acres of pine and 
— timber land in Oregon. If you are interested write or 
call. 

Also about 235,000 acres of poplar and hardwood timber 
and coal lands in the south. 
S. A. KEAN, 132 La Salle St., Chicago, Il. 











WANTED--FLOORING OR PONY GANG. 
Second hand. Give maker’s name, full description and low- 
est price. Address “GANG,” care of AMERICAN LUMBERMAN, 





WANTED-—IN GOOD CONDITION, 

1 box printing machine and one second hand 10-in. 4-sided 
sticker or light 4-sided matcher. 

A. B. BROWN & CO., Dubuque, Iowa. 


WANTED-—SAW MILL OUTFIT COMPLETE 

For 20,000 to 25,000 daily capacity, with 3 saw gang 
edger. Will pay for same in lumber in six months or cash 
in eight months. Write for particulars. 

Address “H. H. 5,” care of AMBRICAN LUMBERMAN. 


WHY NOT? 
If you experience dull times— 
If you have something to sell— 
If you have a ——_ to give— 
If you have something you want to get rid of— 
If you want to do something worthy of an enterprising 
man— 








ADVERTISE IN 
THE AMERICAN LUMBERMAN. 


i - - ‘“ 
oe 
LOGAIIG RY, 
WANTED-—A STANDARD GAUGE LOCOMOTIVE, 
Ten to 18-ton, cheap, suitable for hauling two or three 


loaded cars. Almost any type. 
Address FREEMAN LUMBER CO., St. Louis, Mo. 


WANTED—LOCOMOTIVE AND CARS. 

One ten ton three foot gauge engine, either new, or if 
second hand must be in first class condition, ready to go. 
Also five logging cars for same. Give full description, loca- 
tion and lowest cash price first letter. 

JNO. N. STEWART, Knoxwood, Ala. 


WANTED-—20 TO 22 TON GEARED LOCOMOTIVE 
For wood track; 42 inch gauge. Address 
GEORGIA SHINGLE CoO., Atlanta, Ga. 


WANTED-—STEAM LOG LOADER. 
For use on Soo Line this season. Give full particulars. 
HOLT LUMBER CO., Chicago. 


f e “ge 1 
s 
-DUSINESS 
WANTED—PURCHASE A RETAIL LUMBER YARD 
In a town of about 15,000 population. Will pay cash for the 


right kind of a proposition. , 
Address “Z.,” care of AMERICAN LUMBERMAN, 


WANT TO BUY PART OR ENTIRE INTEREST 


In retail coal and lumber yard in northern part of Illinois or 
Indiana. Give full particulars. 
Address “J. J. 15,"" care of AMpRICAN LUMBERMAN, 


WANTED—A YELLOW PINE SAW MILL PLANT. 
State amount of timber owned. 
BH. P. EWART, 1021 Fullerton Bldg., St. Louis, Mo. 


WANTED—ACTIVE INTEREST 
in established real estate business. 
































AUCTION SALE OF VALUABLE TIMBER LIMITS. 

There will be offered for sale by public auction 
at the auction rooms of C. J. Townsend, Esq., 
28 King St., West, Toronto, on Saturday, the 
16th day of November, 1901, at the hour of 12 
o’clock noon, all those certain timber berths or 
limits known as berths numbers 176 and 182, 
containing together about seventy-two (72) 
square miles of land situate on the north shore 
of Lake Superior, in the District of Algoma, in 
the Province of Ontario, 

The limits will be sold in one parcel en bloc. 

The limits will be sold without reserve. 

Terms of sale: 20 percent in cash at time of 
sale and the balance of the purchase money to 
be paid within thirty days thereafter, without 
interest. 

Estimates which have been heretofore made 
of the amount of timber upon the limits can be 
seen at the offices of the solicitors undermen- 
tioned, but these estimates are not in any way 
guaranteed. 

Further terms and conditions of sale will be 
made known on day of sale or can be ascer- 


tained upon application to 


Beatty, BLACKSTOCK, NESBITT, CHADWICK & RIDDELL, 
58 Wellington St., East, Toronto, 
OR 
Messrs. McCartHy, OSLER, HOSKIN & CREELMAN, 
Freehold Loan Bldg., Toronto. 





BEST SOLID BODY TIMBER LAND INS.FLORIDA 
For sale. 75,000 acres “gourd” turpentine land. Some will 
cut 12,000 feet. Av. 8,000. Some 125 boxes, av. 45. 3 miles 
from daily steam boats, 14 from R. R. Depot. Taxes paid. 





dress “S. F. 5,” care of AMpRICAN LUMBBRMAN, 


Abstracts furnished. Terms cash. “Gourds” needed to help 


7 FOR SALE-2,700 ACRES BEST QUALITY 

te oak and poplar, Owsley county, Ky. Will 

4,000 ft. white oak, 2,000 ft. poplar to acre; also some ee 
nut. Best bituminous coal under three-fourths of above 
3% to 4 ft. thick. ‘Title perfect. The land with timber 
off is worth $4 an acre. ill sell at once for $7 an acre 
No triflers. P. B. WARNER, ~ 

74 E. Superior St., Chicago, I, 


FOR SALE-8,000,000 FEET CYPRESS, 
8 ash, 4 oak, gum and elm, for $15,000. Estimate guar. 
anteed. CHARLES TANNER, Cheneyville, e 


FOR SALE—HARDWOOD TIMBER LAND, 
80 acres on Santa Fe railroad, within twenty mileg of 
Chicago; consists of oak, hickory and walnut. Yor location 
and particulars, address G. F. SUCHER, Ogden, Iowa, 


WEST VIRGINIA TIMBER LAND FOR SALE. 

Three tracts of timber land, 1,000 to 10,000 acres, Splen- 
did oak, poplar and other hardwoods; 4,000 to 8,000 feet 
to the acre. A. D. McCORKLE, Charleston, W. Va, 


WEST VIRGINIA TIMBER FOR SALE. 
Large and small tracts spruce, hemlock, oak and other 
hardwoods for sale. Address 
“C. B. C.,” Marlinton, W. Va. 
SOUTHERN PINE TIMBER FOR SALE. 
5,000 to 7,500 acres of good timber land in Georgia, 
Planing mill, dry kiln, turpentine still, buildings ete. Can 
be worked for turpentine two years ionger. Local trade 
will use the coarse lumber. This will bear looking into, 
Address “HOO-HOO,” care of AMERICAN LUMBERMAN, 


OREGON FIR, SUGAR PINE AND CEDAR 
For sale. Nearly two thousand acres in one body, four miles 
up creek from railroad station. Gentle fall for flume. Every 




















advantage of —"a and — logaing. Low freight 
rates east. Estimated 50,000,000 feet. anking references 
exchanged. J. F. BARKER & CO., Roseburg, Ore. 





BY PUBLIC AUCTION. 


VirGIN TIMBER BERTHS, 
North Shore of Lake Huron, 
at the 
Rotunda Board of Trade, Toronto, 


On WeEDN»ESDAY, DeceMBER 18, 1901, at 2 P. M. 


The undersigned has been instructed to offer for sale by 
public auction, in single berths (subject to the terms and con- 
ditions which will be produced at the time of sale), at the 
above time and place, the following 


VALUABLE TIMBER BERTHS: 


Parcel1. Berth A—33 Square Miles. 

Parcel 2. Berth B—13% Square Miles. 
Parcel 3. Berth C—17% Square Miles. 
Parcel 4. Berth D—28% Square Miles. 


Being Berth formerly known as No. 10 of sale of 1885. 
The above Berths are amongst the best in the Province, 
convenient for operating and getting in supplies. The timber 
is sound, and will be found to contain a large quantity of 
long timber suitable for special trade. - 


TmrMs.—One-fourth the purchase price at the time of sale 
and the balance in equal installments at one, two and three 
years, with interest payable annually at six percent per an- 
num. For maps and other particulars apply to 


PETER RYAN, Toronto, Canada. 


—— 





FOR SALE—HARDWOOD TIMBER. 

6,000 acres of hardwood timber near Sault Ste. Marie, 

Mich., close to rail and water transportation. Estimated 

14,000,000 extraordinary black and red birch, large size, 

specially adapted for eastern or foreign market ; 12,000,000 

hemlock, 8,000,000 maple and considerable spruce. Address 
“HARDWOOD TIMBER,” care AMERICAN LUMBERMAN. 


FOR SALE—CHEAP LANDS. 
A tract of 2,500 acres, and one of 1,400 acres, parish of 
St. Landry, Louisiana. Hardwood timber, out of the levee 
board districts, perfect titles. One dollar and twenty ars 
cents per acre. Timber has not been estimated. Sold to 
close bankrupt succession. W. H. HOWCOTT, 
New Orleans, La. 


. SEVERAL GOOD TRACTS OF SUGAR PINE 
For sale. Parties with capital to handle good sized propo- 
sition; write for particulars. Also any who are interested, 
write for my letter on “Pine Timber in California.” 

H. B. PICKET, Placerville, Cal. 


FOR SALE—ACCESSIBLE HARDWOOD LANDS. 
40,000 acres virgin oak, ash, cypress and gum timber lo- 
cated on the lower White river, Arkansas. Also some 
smaller tracts. GHO. W. CLARK, 181 Broadway, New York. 


FOR SALE—HICKORY STUMPAGE 
On 4,000 acres. R. R. through the timber. Address 
CRITTENDEN LUMBER CO., Earle, Ark. 
nd 


FOR SALE-—13,776 ACRES 
of d fir and cedar timber limits on British Columbia 
coast. Apply for particulars to BO 




















catch gum. A. W. GILCHRIST, Punta Gorda, Fla. 


Vancouver, B.C. 


Tract of 525 acres good timber and near mills; bargain for | 
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